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CermeHTanus NOTPeoUTE e MPOMBIIILIEHHOT0 000PYy/I0BaHUSI

Ha ocHoBe MRFM-anasimsa
M.E. Uown, B.10. LLlekonguH

HoBocnbrpcKIniA rocyapCTBEHHDI TEXHUYECKNI yHMBepcuTeT, I. HoBocubrpck, PO

AHHOTauuA. B npouecce 3KOHOMUYECKON JeATeNbHOCTU NMPEANPUATUAM BaXkHO BbIABNATb U MPUOPUTU3MPOBATL FPYNMbl KK-
€HTOB CO CXOXMMU 3anpocamu Af1A BbIPaboTKM MHAMBKAYaNbHOIO NOAXOAA K Kaxaoh 13 3Tux rpynn. MiccnegoBaHue Hanpasne-
HO Ha ocyllecTBNeHWe cermeHTaLmMy noTpebuTeneii cektopa B2B Ha ocHOBe aHanu3a NCTOpUK X MOKYNaTeNbCKOro noBefeHus.
MeTogonorunyeckoin 6a3oin paboTbl NOCAYXKIA TEOPUA NOBEAEHUYECKOrO MapKeTUHra. MeTofuKa UcciefoBaHMa NOCTPOEHa Ha
npumeHeHun MRFM-aHann3a (Modified Recency-Frequency-Monetary Analysis), KOTOpblii NO3BONAET BbIABNATL OQHOPOAHbIE
rpynrbl KAWEHTOB, N3y4yaTb 3BOMOLMIO X NOBeJeHUA U pa3pabaTbiBaTb agpecHble CTpaTeruy B3aMMOAENCTBUA C NpencTaBu-
TENAMU Kaxgol rpynnbl. okasaHbl NpeMMyLiecTBa KOMMIEKca MaLUMHHOTO 06YyUYeHUA 1 MHTENNEKTYaNbHOrO aHanm3a AaHHbIX
Orange Data Mining: BO3MOXXHOCTb CTaTUCTUYECKN KOPPEKTHO BbIAENATb KNACcTepbl KIIMEHTOB 1 YA0OCTBO BU3yanm3aLumm pesyrb-
TaToB aHanu3a. MiHpopmaLmoHHyto 6a3y paboTbl COCTaBMAN YHMKaTbHbIE AaHHbIE Kelica O NpoAaxax NPOoMbILLIeHHOro 06opyfo-
BaHWSA KPYMHOIrO POCCUINCKOrO NPOU3BOANUTENSA CUCTEM Ge30MacHOCTU 3a nepuog 2015-2022 rr. Ha 0cHOBaHMM NPOBEAEHHOTO
nccnefoBaHUA obHapy»KeHa B3aMOCBA3b NMOCTPOEHHON CerMeHTaumMn ¢ Knaccudurkaumen PeiiHapua — Kymapa, npymeHaemMon
AnA Bblbopa cTpaternn GopmMMpoBaHNA NOANBHOCTY KNMEHTOB. [0 pe3ynbTaTam cermeHTaLumy BbIAENeHO WeCTb Fpynn noTpebu-
Tenell N YCTaHOBEHO, KaKue 13 HUX 06ecneurBaloT KOMNaHUM HanbonbLLyo NPUGLISb, a Kakne Ha Hee NPaKTUYEeCKN He BIUAIOT.
Haunbonee npropuTeTHOI OKasanacb rpynna Toprosbix AOMOB (0Koso 20 % BCeX KNMEHTOB), KOTOPble XapaKTepusyoTca LOoro-
CPOYHOCTbIO OTHOLLUEHWI C NPOW3BOAUTENEM 1 BbICOKOW KIIMEHTCKON HafeXKHOCTbI0. IMeHHO ana Hux LenecoobpasHo paspaba-
TbIBaTb afPECHbIE NPEANOXKEHNS, CTUMYIMPYIOLLME YBEIMYEHME UX CNpoca. B oTHOLWeHUW Apyrux rpynn notpebutenein cnegyet
MCNONb30BaTb CTaHAAPTHbIe CTPaTErMn MapKeTuHra.

KnioueBble cnoBa: cermeHTauus; MRFM-aHanus; npombiwieHHoe 060pyaoBaHue; KNacTEPHbIA aHanm3; KyMynaTuBHbIE Kpu-
Bble; nogxop PeliHapua — Kymapa; notpebutenbckoe noseaeHue.
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MRFM-analysis for customer segmentation

in the industrial equipment market

Marina E. Tsoy, Vladislav Yu. Shchekoldin
Novosibirsk State Technical University, Novosibirsk, Russia

Abstract. It is of high importance for enterprises to identify, group and prioritize customers with similar needs in order to de-
velop an individual approach to each of these groups. The article aims to segment B2B consumers based on the analysis of their
purchasing behaviour. The theoretical framework of the study is the postulates of behavioural marketing. The research method

involves MRFM-analysis (Modified Recency-Frequency-Monetary Analysis) that allows determining homogeneous groups of cli-
ents, examining the evolution of their behaviour, and formulating targeted interaction strategies for each group. The paper dem-
onstrates the benefits of the Orange Data Mining machine learning and data mining complex, these are the capability to statisti-
cally correctly identify client clusters and the visual clarity of results analysis. The empirical evidence is industrial equipment sales

data provided by a large Russian security systems manufacturer for the period of 2015-2022. A relationship is found between the

segmentation performed in the study and the Reinartz—-Kumar approach applied to decide on a strategy for forming customer
loyalty. The authors distinguish between six groups of customers and establish those generating the greatest profit for the com-
pany and those having the minimum effects on its turnover. The group of trading firms (about 20% of all the clients) turned out

to be the priority one, which, due to the specificity of their activities, have long-term relationships with the manufacturer and

high client reliability. It is the client group for which devising targeted strategies stimulating an increase in their demand is most

reasonable. For the rest of the consumer groups, it is expedient to use standard marketing strategies.
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BBEAEHUE

B npouecce pbIHOUYHON AeATeNlbHOCTM tobas KoMMnaHUK
CTasKMBAETCA C HeOOXOAUMOCTbIO UAEHTUOUKALUN KNK-
eHToB. [lpeAcTaBneHne o ToM, K Kakow rpyrnmne OTHOCUT-
CA TOT MM MHOW NOKynaTenb (ABNAETCA NN MOCTOAHHBIM,
BPEMEHHbBIM, NOASIbHbIM U T. [.), NO3BOAAET MPOrHO3m-
pOBaTb, HACKOMIbKO MPOLOSIKUTENbHBIM ByaeT B3auMHoe
coTpygHuyectBo. O6LLEen3BECTHO, YTO BbICOKUI YPOBEHb
YOOBNETBOPEHHOCTU KJIMEHTOB YMEHbLUIAET BEPOATHOCTb
NX OTTOKA K KOHKYpPeHTaM 1 MHTeHCdULmMpyeT nx B3au-
MOJIENCTBME C KOMMNAHUNEN.

OcHoBHOI Mpobnemol ABAAETCA TO, YTO Mpeasioxe-
HMSA KOMMaHWW He 06A3aTeNlbHO COBMAAAtOT C NOTPe6HO-
CTAMU N BO3MOXHOCTAMM KIMEHTA, NMOCKONbKY 3a4acTylo
OH uaeHTNOULUMPOBAH HeKoppeKTHO. Hanmpumep, ana
Npou3BOAUTENA He BCerga OuYeBMAHO, YTO Manas ¢up-
Ma MOXET fieNnaTb AOCTaTOYHO OObeMHble 3aKasbl, U CO-
TPYAHUYECTBO C HeW CYMTAETCA ManonpoayKTUBHbIM UK
JaXe HeBbIrogHbIM. B 3TOM cnyyae npegnoxeHrie Komna-
HIN MOXET He cofieprKaTb BCEX HEOOXOAVMBIX SIEMEHTOB,
YOOBNETBOPALWNX HY»KAbl KIWEHTa, YTO YBeNnMumBaeT
BEPOATHOCTb €ro NoTepu.

Llenb nccnegoBaHus — noctpoeHune 3hpbekTUBHON cer-
MeHTauun noTpebuTenei C yyeTom UCTOPUN NX NOKyNa-
TeNIbCKOro NOBeAEHNA 1 BblAeNIeHMe rpynn nokynatenen
CO CXOXMMM XapakTepucTukamu npu nomowmy MRFM-
aHanusa.

3apgayamm paboTbl CTanu cnegyolme:

1) npeHTMdUKaUMA NCTOPUI NOKYNATENbCKOrO NoBe-
[EeHUA KIMEHTOB Ha OCHOBE aHanv3a CBefleHMI O npofa-
»ax 3a onpejeneHHbI Nepro BpemMeHy;

2) Knactepm3auua 6asbl AaHHbIX O KIMEHTaX MO MOKa-
3aTenAmM [aBHOCTU COBEPLUEHMA MOKYMOK, YacToTe MOKYy-
MOK 1 pa3mepy NoTpayeHHbIX CPeACTB;

3) BblgeneHne OAHOPOAHbIX Tpynn noTpebuTenei
(CermMeHTOB) CO CXOXMMU 3HAYEHMAMU YKa3aHHbIX MOKa-
3aTenew, X paHXMpoBaHMEe MO CTEMEHU 3HAYMMOCTU
BbIOOP MPMOPUTETHBIX CErMEHTOB;

4) pa3paboTka aipecHbIX CTpaTernin B3aMmMoaencTBms
C rpynnamu KJIMeHTOB.

Oupmam, 3aHMMALNMCA peanu3aumnen NPoMbILLIeH-
Horo obopynoBaHMA U cucTteM 6E30MacHOCTY HA PbIHKe
B2B, BaHO 3HaTb pof 3aHATUI noTpebuTenen, 4TobbI
MOHATb, 3aVHTEPECOBaHbI NI OHW B JaJibHelLweM Npro6b-
peTeHun NPOAYKLMN U OCYLLECTBUIN PA30BYHO aKLMIO
ana obecrneyeHna 6e30MacHOCT KOHKPETHOTO 0ObeKTa.
Takoe NOHMMaHMe, a TakXKe MOCTPOEHME 1 NoaaepKaHne
MPOUHbIX CBA3EN MeXy NPOV3BOANTENAMM CUCTeM 6e30-
MacHOCTUN 1 NOTPEOUTENAMM NrPaeT 3HAUMTESIbHYIO POJib
B YCTOMYMBOM MONOMKEHUN 3TUX NPOU3BOAMTENEN HA He-
CTabWIbHOM M AVHAMWYHO MEHAIOLLEMCS PbIHKe.

WCCNEQOBAHUE NOBEAEHUA NMOTPEBUTENEN
NOCPEACTBOM RFM-AHAJIN3A: Ob30P JIUTEPATYPbI
CywecTByeT 60nblloe pa3HOOOpa3ne MeTOAOB W MOLXO-
JOB K CErMEHTUPOBAHWIO pbiHKa 1 noTtpebutenen. Cer-

Marketing Strategy and Practice

MeHTaLMA NOHUMAETCA KaK pa3feneHne pblHKa Ha rpyn-
Mbl MOKynaTenen, Pasfvuyalolmnxcs NoTPebHOCTAMU 1
naTTepHamy NOKYNaTeNnbCKOro NOBefEeHNA, A1 KOTOPbIX
MOryT MoTpeboBaTbCA MEPCOHANM3MPOBAHHbIE Npeano-
KEHUA MPOAYKTOB WU YCIYr Ha OCHOBE COOTBETCTBYHO-
Lero Komnnaekca mapkeTtnHra [Kotnep, ApmctpoHr, 2009].
MapkeTonoru, KOTopble yCrnewHo CerMeEHTUPYIOT PbIHOK
1 NPUOPUTN3NPYIOT CErMEHTbI, BBIMFPBIBAIOT C TOUKM 3pe-
HMA KOHLEHTPALUN PecypcoB, YBEAUYEHUA Npubbin 1
NOBbILIEHNA KOHKYPEHTHbIX npenmylyects [Allenby et al.,
2002; Kotnep, 2019].

OpHaKo Ha NpaKTUKe He CyLecTBYeT eAUHOM0 CoBep-
LUEHHOro MeToAa B 3ToN cdepe B cuny cneundpurKkmn Kax-
[Or0 KOHKPETHOrO BMAA PbIHKA, OTPACNEBbIX Pasnnyni,
rno6anbHOCTM M NIOKAJIbHOCTW PbIHKOB, METOLOB rOCy-
[APCTBEHHOrO PerynmpoBaHua 1 T. 4. Mo 3tum npryrHam
CermMeHTaLmA OCYLLECTBAAETCA C MOMOLLBIO Pa3fnyHbIX
NoAX0A0B, ONMpalLWKMXCA Ha reorpaduyeckre, gemorpa-
dunueckmne, coumanbHO-IKOHOMUYECKUNE, MCMXorpadunye-
CKMe 1 noeefeHuYeckne npusHakm [Marcus, 1998; Allenby
et al., 2002; Goyat, 2011; Effertz, Teichert, Tsoy, 2019]. Kpu-
TepueB BbieneHNsa rpynmn KAMEHTOB (CEerMeHTOB) MOXeT
6bITb MHOMECTBO, MOCKONbKY KaxAblll BuA Gu3Heca xa-
pakTepusyetca cobctBeHHol cneundukon. OcobeHHO
Ba)KkHa 3Ta cneunduka Ha pbiHKax B2B 1 B2C.

B HacToALlee BpemMA MCMONb3YIOTCA BCE JOMYCTMblE
noaxoAbl K CErmMeHTMPOBAHMUIO, OAHAKO HanbosbLLyio
NPaKTUYECKYo LLEHHOCTb MMEIOT METOAbI aHanm3a nose-
LeHVA noTpebuTeneil, yumTblBaloLme NCTOPUIO UX MOKY-
nok. M3yyeHne nokynatenbCKoro NoBefeHMA npencTas-
NAET Cepbe3HbI MHTEPEC He TOSIbKO AJ1A TEOPETNYECKOTO
MapKeTUHIa, HO 1 AnA cdepbl MpakTUUeCKon AeATenbHo-
CTW MO peanu3aunmn 1 NPOABUXEHUIO PA3HOro pofa npo-
aykuum n yenyr [Marcus, 1998; Allenby et al., 2002; Xbto3,
2008; Goyat, 2011; Shchekoldin, Tsoy, 2018; Kotnep, 20191.

Bo MHOrMx cinyyasx ans TOYHOro NOHUMaHKA NoTPe6-
HOCTel 1 pecypcoB noTpebuTteneil HEO6XOAUMO [OCKO-
HafbHO M3YUYNTb UCTOPUIO UX MOKYMATeNbCKOro NoBefe-
HWSA, BKJIIOYAIOLWYI0 CBEAEHMSA O BPEMEHMW COBepLIEHUA
M YacToTe MOKYMOK, COBMECTHO MpuobpeTaeMbix BUAax
NpoayKumu, pasmepax AeHeXHblx TpaTt U T. 4. bonblion
NHTEpPEeC MPeACTaBAAT He TOMbKO TeKyllue 3HauyeHus
NepeyYnCcNeHHbIX NoKasaTtenel, HO U KX AWHAMUKa, Mo-
CKOMIbKY MHOrve NPOAYKTbl UAW YCYr 3aBUCAT OT Ce-
30HHbIX M3MEHEHUN KaK 3anpocCoB, Tak Y BO3MOXXHOCTEN
MX MOSIHOLEHHOrO YAOBNETBOPEHUA. BakHO BbIABNATbL
KJIMEHTOB, KOTOPbIE OCYLLEeCTBAAIT Hanbonee o6bemMHble
3aKYNKWU NPOAYKLUMU 1 YCNIYT, @ TaKXKe PacXoaytoT Ha 3Tu
Lenn Hanbosnblune o6beMbl GUHAHCOBLIX cpeacTs. CBoe-
BPEMEeHHan 1 KOPPEeKTHaA MAEHTUOMKALUA TaKnUX K-
€HTOB MOMOXET KOMMaHUAM pa3pabaTtbiBaTb BbIrOfgHble
MeTOofbl B3aVMOAEWNCTBMA C HUMW, a Takxe Mpegnaratb
3¢ deKTVBHbIE MPOrPaMmbl NOANBHOCTU MOTEHLMANIBHO
NePCNeKTUBHBIM KIIMEHTAM, KOTOPbIE MOKa He MPUHOCAT
CYLLeCTBEHHbIX BbIFOf,.
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OpHum 13 Hambonee 3PPEKTUBHBIX WHCTPYMEHTOB
M3yyeHUn NMoKynaTeNnbCKOro NoBeaeHUs yxe bonee 40 net
ansetca RFM-aHanu3 BcnefcTtBme ero OTHOCUTENbHOW
NpocCToTbl U YHUBepcanbHocTy [Hughes, 1996]. OH npeay-
CMaTpUBAeT MCMONb30OBaHWe ciefylowwnx 6a3oBbIX Mo-
KasaTenen, XxapakTepusylolwmx MoBefieHne KIUEHTOB:
JaBHOCTb nocnegHen nokynku R (Recency); yactota no-
Kynok F (Frequency); konuuecTBo noTpayeHHbix geHer M
(Monetary). BaxHO OTMETUTb, YTO KOPPEKTHOCTb RFM-
aHanv3sa obecrneynmBaeTcs TONbKO MPKW aHanu3e nctopuye-
CKMX JaHHbIX O MOKYMKaXx, y»Ke COBEPLUEHHbIX KNUEHTaMu
B TeyeHMe 3aJaHHOro neproga BPeMEHU. ITOT UHCTPY-
MEHT He MOXeT ObITb MpPUMeHeH (6e3 HoNONHNUTENbHbIX
AENCTBUN) ANA NPOrHO3MPOBaHUA NOBEeAEHNA KNNEHTOB
WNK OLLEHVBAHUA YNCNa NOTEHLMANTbHBIX NOKYyNaTenen.

Bmecte ¢ Tem RFM-aHanu3 akTMBHO uCMOMb3yeTcA
ONA ynyuweHnWa 1 ajantauum K peanbHbIM CUTyaumam
COOTBETCTBYIOLMX MPOrHO30B MNOBefeHWA U Hamboree
TOYHOrO BbIAENIEHNA OLHOPOLHbIX rPYNMn noTpebuTtenen
[fonybkos, 2013; baxeHos, Bekcnep, MpuHkpyr, 2014;
Anekcangpos, 2014; Llon, WekonanH, 2014]. Hanpumep,
M3yyeHne YLOBIETBOPEHHOCTW MOKynaTenem n nx »us-
HEHHOrO L{MKNa, aHann3 NX OTTOKA M MPOrHO3 MX peakunii
Ha nobyauTenbHble MAPKETUHIOBbIE MOTUBbLI MO3BOMIM
KnaccudumumpoBaTtb  KJIMEHTOB COMMACHO NPUOLIbHO-
¢t [Sohrabi, Khanlari, 2007; Cheng, Chen, 2009; Etzion,
Fisher, Wasserkrug, 2009; Mohammadzadeh, Hoseini,
Derafshi, 2017]. Cdepbl npumeHeHns RFM-aHanu3a Kpaii-
He pa3HOOOpa3Hbl: OT 6aHKOBCKOIO CEKTOPA U CTPAxoBa-
HWA, NHTEPHET-NPOCTPAHCTBA, PO3HNYHOW TOProBAn A0
MefuMUMHbI 1 Typr3Ma [Sohrabi, Khanlari, 2007; Lumsden,
Beldona, Morison, 2008; Li, Lin, Lai, 2010; Peker, Kocyigit,
Eren, 20171.

Bo Bcem Mupe ycChewWwHO MNpUMEHATCA MomudurKa-
umn Knaccmyeckoro RFM-aHanusa, nonyyeHHble nyTtem
N3MEHEHNA M KOPPEKLMN METOANKIN €r0 NPOBEAEHUS.
Hanpumep, BKNloYeHUe B pPacCMOTPEHME AOMOSHUTENb-
HbIX MEePEMEHHBIX, TaKMX KaK BPeEMA C MOMEHTa nocnea-
Hell MOKynKW, CTEeneHb OTTOKa/yaepMaHuA KIMEHTOB
N Op. NO3BOMAIT OLEHUTb BEPOATHOCTb MOBTOPHOrO
npuobpeteHna ToBapa (ycnyru) n paccunTaTb COBOKYM-
HYI0 CyMMy BO3MOXHbIX npogax [Yeh, Yang, Ting, 2009].
3acnyuBaeT BHUMaHWA WM MoaudMKaumsa Mokasatens
[JABHOCTM MOKYMKKW, npejnonaraiolasd aHanvs Aonon-
HWUTENbHOTO MOKa3aTeNs — BPEMEHHOro Nepuoaa Mexay
nepBbIM U NOCAEAHMM (Ha TEKYLUMA MOMEHT BPEMEHM)
obpauieHmem KnneHta [Wei et al., 2012].

WNccnepoBaTtenu paspaboTany TakKe KOMOUHMPOBaAH-
HbIA NOAXOA C MCMNONb30BaHMEM KNacTepm3auun 1 aHa-
NnN3a acCoOUMATUBHBIX MPAaBWA: OHW MPUMEHANN MeTof
K-CpeaHuX A NOCTPOeHNA cermeHTaumm notpebuteneii
1 anropuTtm Apriori gna reHepaumm acCcouMaTUBHbIX Npa-
Bun [Guney, Peker, Turhan, 2020]. Takaa moandukalms
nonyymna HassaHve LRFMP-aHanusa: B KauvectBe fo-
NONHUTENIbHBIX XapaKTEPUCTUK UCMOMb30BaNNCh BPEMA
yOep»KaHnA KnueHta L m nepmoamyHOCTb COBepLUeHMWsA

nokynok P [Peker, Turhan, 2017]. 3To no3sonwmo ycneww-
HO onpeaenATb XapakTepUCTMKM NOKynaTenemn n CTeneHb
PerynspHoOCTU MOKYNOK B pamKax GpopmnpoBaHMA naT-
TepHoB noTpebneHna [Kosanes, HosrkoBa, AHTUHeCKyn,
2022].

CywlectByeT BepOATHOCTb, YTO MPU WMCNONb30BaHMU
paga Bapuaumin RFM-aHanusa KnneHT GyneT OoTHeceH K
onpeaeneHHon rpynne HekoppekTHO. Kak npasuno, 31o
CBA3aHO C PAaBHOMEPHOCTbIO pa3bueHna Ha rpynnbl: Co-
rMacHO KNacCUYeckomy NOAXoay B KaXKAylo M3 HUX BKITHO-
UaeTCA OfMHAKOBOE 4WUCNIO noTpebutenei, npu 3Tom
obnafatenam COBNafaOLWMX 3HAYEHUIN UCXOAHbIX MOKa-
3aTenen MoryT 6bITb MPUCBOEHBI Pa3Hble 3HAYEHUA B KO-
anposke R-F-M. Ha npaktuke 3To npuegeT K TOMy, 4TO
MapKEeTVHIOBblE CTUMYJIbI, pa3pabaTtbiBaemble AN Kw-
€HTOB 3TUX FPYNM, MOTYT OKa3aTbCA HEIPOEKTUBHLIMM.
MpeononeTs nogobHoe 3aTpyAHEHWe MO3BONAET Mpef-
NOXEHHbI aBTOPaMU AAHHOW CTaTbl MOANPULMPOBaH-
Hbit RFM-ananus - MRFM-aHanus [Lyssenko, Shchekoldin,
2018; Shchekoldin, Tsoy, 2018]. OH fgaeT BO3MOXHOCTb
nyTem MCNONb30BaHUA annapaTta KyMyIATUBHbIX KPUBbIX
KOPPEKTHO onpefenaTb COAePXKUMOe NATK FPYNN KINeH-
TOB AnA nokasatenen R, F n M no otaenbHoOCTW.

MATEPWAJIbl U METO/bI

Bo Bcem mupe, B Tom uncne B Poccuiickon Oepepaumu,
PbIHOK crcTeM 6€30MacHOCTU, K KOTOPbIM OTHOCATCA OX-
paHHO-NOMXapHble CUCTEMbI, CUCTEMbI MHAWBUAYANbHOW
OXpaHbl, MOHUTOPUHra 6e30nacHOCTV 1 nepefayn m3Be-
LEeHWI, BUAEOHabNoAEHNA, KOHTPONA 1 YNpaBeHus fo-
CTYNOM, NOCTOAHHO Pa3BMBAETCA. DTOMY CMOCOOCTBYIOT
N CNOXHas KPUMMUHOTeHHas O06CTaHOBKa, U Heobxonm-
MOCTb COBEpLUEHCTBOBaTb MeTofbl obecneyeHus 6es-
OMaCHOCTW, B YAaCTHOCTW MOXapHOW. BaxHbiMm dakTopom
BNVAHUA HA Pa3BUTME YKa3aHHOTO PblHKAa OCTAEeTCA KOH-
KypeHUMA Mexay ero yyaCTH1KaMMm.

B Poccum mmeetca mMHOXeCTBO npeanpuAaTuin, KOTO-
pbleé 3aHMMAIOTCA KakK pPa3paboTKON COOCTBEHHbIX TeX-
HONOMNN N NPeanoXeHUn, Tak 1 3aMMCTBOBaHNEM HEKO-
TOPbIX 6a30BbIX TEXHONOMMIN Yy KOHKYpeHTOB. OgHUM U3
HanpaeneHNi Nx AeATENIbHOCTY ABNAIOTCA CUCTEMbI 6e30-
MAacHOCTU. B pa3nnuHbIX POCCUICKMX pernoHax GpyHKLM-
OHUMpyeT 60nee 80 KOMMAHWIA, KOTOpble NPOW3BOAAT CO-
OTBETCTBYIOWEe 060pyaoBaHME W ABAAITCA MPAMbIMU
KOHKYpEeHTaMMU.

70 0bOpYyHOBaHME ABNAETCA TEXHUYECKU U TEXHONO-
TMYECKN CIIOXKHbIM, MHOTOKOMIMOHEHTHbIM, NO3TOMY And
€ro MOHTaXxa U nocsiegyouero obcnyxnusaHma Tpebytot-
ca KBanndULMPOBAHHbIE CMELUANNCTBI. YCTAaHOBOYHbIE
1 HanagouHble paboThl, a TakKe TeCTUPOBaHKE OCYLLeCT-
BNIAIOT Pa3HOOOPaA3HbIE MOHTaXHblE OpraHM3aLuy U MHO-
KeCTBO WHAMBUAYaNbHbIX NpeanpuHMmaTenel, paborta-
IOWMX Ha pPernoHanbHbIX nnowapkax. MNpowssoautenu
cucTem 6e30MacHOCTU PeanusytoT CBOK NMPOIYKLMIO KaK
yepes AUNEpoB U AUCTPUOBLIOTOPOB, TakK M Hemocpen-
CTBEHHO 4Yepe3 MOHTaXHble opraHu3aumu. Bce 310 no-



3BOJIAET OXapakTepU30BaTb PbIHOK JAHHbIX CUCTEM KaK
HaCbILLEHHbIN N BbICOKOKOHKYPEHTHbIN.

Cuctembl 6€30MaCHOCTU MOJIb3YIOTCA CNPOCOM MOBCe-
MeCTHO, MO3TOMy reorpadus peanusauun rotToBow npo-
AYKUMW Wnpokasa — oT KannHuHrpaga ao BnagmsocToka.
Cnpoc no pervioHamM eXerofHO MEHAETCA BBUAY Hepas-
HOMEPHOCTW UX Pa3BUTWA U U3MEHEHNA UX SKOHOMUYe-
CKOW cuTyauuu.

Ana nosbiweHna 3GPeKTUBHOCTU JeATENBHOCTH, yBe-
nunyeHns o6bEMOB NPOM3BOACTBA U NPoAa obopynosa-
HWA KaK M3roToBUTENAM NPOAYKLMU, TaK 1 MOCTaBLUMKaM
HeobX04MMO MOCTOAHHO OCYLLECTBNIATb MOHUTOPUHE 1
aHanu3 pbiHKa cbbiTa. MpK 3TOM BaXKHO He TONIBKO yuu-
TbIBaTb €ro TeKyllee COCTOAHWe, HO U onpefenatb 6nu-
Xanwne TeHAEeHUMW ero pas3sBuTUA, OCOBEHHO B Yycho-
BMAX MEHAIOLWencAa BHYTPEHHEN U BHELHeN PblIHOYHOWN
KOHBIOHKTYPbI, @ TaK»Ke pPe3KnX U3MEHEHUI B CTPYKTYpe
CMpoca Noj BAUAHMEM Takunx (pAKTOPOB, Kak maHAemMusA
COVID-19.

[na npoBeaeHns aHanusa Obifo BbIOPAHO OAHO U3
KPYnHbIX Mpeanpuatuii B cpepe Npon3BOACTBA MpO-
MbILLIEHHOrO 00OpPYyAOBaHNA M cucTeM 6e3onacHOCTY,
byHKUMOHMpYtoLWee Ha Tepputopum Cubupckoro o¢e-
[epanbHOro OKpyra v Mmetollee Heckonbko ¢unmnanos
B APYXECTBEHHbIX CTpaHax 6nuxHero 3apybexba. Ou-
Nanbl KOMNAHUM NPUCYTCTBYIOT B 17 KPYNHbIX ropogax,
a ee gunepbl npefcTaBneHbl 6onee yem B 40 ropopax.
Jo 80 % npoussogmMmon npeanpuAaTAEem NPoayKuun pe-
anusyeTca uyepes cOBCTBEHHYIO TOProBylo CeTb. Ycnew-
HOCTb ero paboTbl Ha pPblHKE cucTeM 6e30macHOCTU
cBbiwe 25 net cBupgetenbcTeyeT 06 3GPeKTUBHOCTU Hana-
*KEHHOTrO NMPOU3BOLCTBA U CUCTEMbBI pacnpefeneHmns npo-
AYKLMK, @ TaKXKe O FPaMOTHOM MOLXOAE K OpraHv3auum
MapPKETUHIOBOW feATENbHOCTU.

Crnepyet OTMETWTb, UTO HAa AAHHOM NMPOU3BOACTBE UC-
MoJNib3yeTcs CMCTEMA KauecTBa MPoayKLmMK, NO3BONAIOLLANA
CBOEBPEMEHHO OOHapYXMBaTb NoABNEHNe OpaKa, a Tak-
e MPUHMMaTb NPEBEHTUBHbIE MePbl MO ero HeponyLle-
Huto. [pn 3TOM KOMMaHWA He OrpaHMYMBaEeTCA paboTon
C KNIMEHTaMM OLHOro TUMA W Npefdnaraet noTpedbutenam
NPOLYKLMIO Pa3HbIX LLEHOBbLIX KaTeropuid. 3To obecneyn-
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BaeT ee NMAEePCKMe NO3NLUM KaK Ha PerroHanbHOM, Tak
1 Ha depfepanbHOM YPOBHE.

NHdopmaumoHHyto 6a3y unccnefoBaHWA cocCTaBuna
nHbopmaLmMs o Npogaxkax ofHoro 13 Gunmanos paccmat-
puBaemMoi KoMmnaHum, Haxogsweroca B Cnbupckom de-
AepanbHOM oKpyre, 3a nepuog 2015-2022 rr. CBegeHus
0 K/MEeHTaX 1 CBA3AHHbIX C HUMW TPaHCAKLMAX aKKyMynu-
pytoTca B ero 6ase JaHHbIX, @ 3aTeM B OTAeESNe MapKeTUHra
Knaccuduumpyiotca no dopmam cobctseHHocTn. CooT-
BETCTBYIOLUME CBEEHUA 3a UCCNeayeMblil nepuog npea-
CTaBfieHbl B Tabn. 1.

MOXHO 3aKNounTb, UYTO OCHOBHbIE KNIMEHTbI Gunn-
ana npeanpuATUA yvalle BCEro 3aperncTpupoBaHbl Kak
00O wnnn WM. OgHako ana aeTanbHOro aHanmsa nokyna-
TENbCKOro NoBefeHNaA 3Tol UHGOPMaLIMN HEAOCTATOYHO.
Takve opraHu3aumu moryT pabotaTb B PasNUYHbIX OT-
pacsiax NPOMbILLNIEHHOCTUN U NprobpeTaTb CUCTEMbI 6e30-
MAacHOCTU KaK BBUAY TPe6OBaHMI CUTYaLMK, TaK 1 B CBA3M
C perynapHbiM CPOCOM MO MPUUYMHE NPUHALNEXHOCTH,
HanpuMep, K CTPOUTENIbHOMY UM MOHTaXXHOMY B13Hecy.
MpeacTaBneHHas Knaccudurkaums He nos3sonseT Gopmu-
poBaTb npodunu notpebuTenen, oTpaxawowme nx Mo-
TpebHOCTU 1 NpobnieMbl 1 cnocobeTayoLMe pa3paboTke
Hanbonee 3GHEKTUBHBIX CXEM B3aUMOLAENCTBUA C HAMM.

Mo o6bemam npoayKuuy Hanbonbluve 3aka3sbl 3a OT-
YETHbIN NepuoA, HanpUMep rof, OCyLLEeCTBAAITCA TOPro-
BbIMW [OMaMU, KOTOPble COBEPLUAIOT KPYMHblE 3aKyMNKu,
a NOTOM AOKYMaT NPOAYKLUMI, KoTopas yxe Obina pea-
nu3oBaHa. Ha BTOpom mecTe Mo 3TOMy noka3saTento pac-
MoNaraloTcA TOProBO-MOHTaXHbIE N MOHTaXKHble OpraHu-
3aLMK, KOTOpble Peanu3yoT 3akyniaeHHY NPoayKLUUIO 1
perynspHo CoBepLUaloT HOBbIE 3aKasbl.

B Kaxpgom komnaHum ecTb AOKYMeHTauus, KoTopas
buKcupyeT, Kakaa npoayKkuma u Komy 6bina npogaHa, v
1crnosnb3yeTca B OCHOBHOM [ANA OTYETHOCTU O CaMOM
dakTe peanuszaumu. OgHaKo, BOCMONb30BABLWMNCH aHaNU-
3om Tuna RFM unn ero mogndukaumamm [Hughes, 1996;
Shchekoldin, Tsoy, 2018], MOXHO BblAeNUTb HECKOSbKO
OLHOPOLHBIX FPYMn KAWEHTOB, BbIABUTL UX 0OlWMe Xxa-
PaKTEPUCTVKN B 06M1aCTU MOKYNaTeNbCKOro MOBEAEHNS,
OLEHUTb CTeNeHb BaXKHOCTU Kax[AoW M3 HWUX Ana npen-

Tabnuya 1 - PacnpedeneHue kueHmMo8 ucciedyemo20 npednpuamus ¢ ydemom popmel cobcmaeHHocmu, 2015-2022
Table 1 - Clients of the enterprise under study distributed by the form of ownership, 2015-2022

Tunbl KNNEeHTOB Konnuectso [Oona ot obuiero yncna 3akasos, %
00O (06LecTBO C OrpaHNYEHHON OTBETCTBEHHOCTbIO) 489 62,69
WM (nHanBMAYyanbHbIN NpeanpUHUMATEND) 202 25,90
YOO (yacTHaa oxpaHHasA opraHmn3aLmsa) 22 2,82
YOI (yacTHOe oxpaHHOEe NpeanpuATHE) 20 2,56
3A0 (3aKpbIToe aKLMOHepHoe 06LeCTBO) 0,64
MAO (nybnnyHoe akuMoHepHoe o6LLecTBO) 0,26
Be3 ykazaHua ¢opmbl cOBCTBEHHOCTU 40 513
Yimoeo 780 100,00
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npuATAA, a 3aTeM pa3paboTaTb pekomeHaauun no pabote
C NPeACTaBUTENAMUN STUX FPYN.

[na onpepeneHna rpynn KAWEHTOB, KOTOpble valle
BCEro MpMobpeTalnT MpPOMbILIEHHOe 000pYyAoBaHMe 1
€ro KOMMOHeHTbI, Bocnosb3yemcs moaudukaumen RFM-
aHanmsza. Ctpyktypa MRFM-aHanu3a BbirnaguT cnegyto-
WM obpasom. MNepBoHavanbHO cobMpaloTCA AaHHble 3a
BbIOpaHHbIN Nepuog no nokasatensam R (gata nocneaHen
npogaxu), F (konnuectso npofax KOHKPETHOMY KIIMEH-
1Y) 1 M (cymma npopgax 3a nepuog). lNocne storo oue-
HMBAKOTCA KYMYMATUBHbIE KPUBbIE, C MOMOLLbIO KOTOPbIX
ONMMCaHO pacnpepeneHre obuiero notoka KnneHToB. [a-
nee ocyllecTBnAeTCA pa3dbreHne Kaxaon KyMynaTuBHON
KpuBOW (MO KaxaoMy 13 Tpex nokKasaTenen) CornacHo uH-
TerpasbHOMY MeTOAY, UTO NO3BONAET UAeHTUOULMPOBATDL
rpynnbl KAWEHTOB, OLHOPOLHblEe MO CNOcobaM B3auMMo-
aenctena ¢ Humu. Nocne npoBegeHMA NepBOHaYaIbHOMo
RFM-aHanm3a MOXHO BblOpaTb AaHHblE 3a KOHKPETHbIl
nepvog, Harnprmep 3a HECKOIbKO MOCAeSHUX NeT, U Tor-
da MRFM-nogxop no3BoAMT NpoBeCTM ucciegoBaHume
Mo KaXkAoMy rofy, BblABUTb AWHAMUKY U ugeHTUduuUmn-
pOBaTb TeX KWEHTOB, Ybe MOKYyNaTeNlbCKOe NoBefeHue
cyuwecTBeHHO MeHseTca [Lyssenko, Shchekoldin, 2018;
Shchekoldin, Tsoy, 2018].

B pamkax nccnefoBaHusa 6GbliM NPOaHaNU3MPOBaHbI
[aHHble, NOKa3blBaloLme, KTO ABAAETCA KIIMEHTAMW KOM-
MaHUK; KakoBa MepPUOSMYHOCTb WX MOKYMOK/3aKa3o0B.;
KakoBa CyMMapHas npubbinb OT K/MEHTa 33 OTYETHbIN
nepvog. M3yyeHue knueHTckon 6a3bl 3a BOCEMb neT
(2015-2022 rT.) NO3BONMMNO BbIMNOMHWUTDL AeTaNibHbIA aHa-
N3 CNPOCa Ha NPOAYKLMIO KOMMAHUN.

[na aHanusza paHHbIX 06 MCTOpPUM NOKYNaTeslbCKOro
MOBEAEHNA MOXHO NPUBAeKaTb PasfiMyHble cMcTembl 06-
paboTKM cTaTMCTUYECKo MHPopmauun. OBbIYHO peko-
MeHAYyeTCA NCMOJb30BaTb XOPOLLO M3BECTHbIE NPOrpamm-
Hble NpoayKTbl TUMa SPSS, Statistica, Matlab 1 ap. OgHako
NMOMMMO BbICOKOV CTOMMOCTY OHU UMEIOT U APYron Hepo-
CTaTOK — He camble yAo6Hble AN HeCneLnanucToB cxe-
Mbl HTepdelica, BbIBOAA 1 BU3yanu3aLmm nHpopmauuu,
¢dopmaTtoB nepepaun AaHHbIX U T. 4. B nocnegHee Bpema
MOABMSIOCH 6OMbLLIOE KONMUYECTBO PAacipOCTPaHAEMbIX MO
TexHonoruu freeware (open-source software, OTKpbITble
WCTOYHWKM, OTKPbITbIE KOAbI U T. A.) YAOOHbIX Nporpamm-
HbIX NpoayKkToB. OHK 06MafatoT HarNALHLIM UHTYUTUBHO
MOHATHBbIM MHTEPdENCOM 1 NPeaoCTaBAAIOT OrPOMHbIN
Habop Pa3HOOOPA3HbIX CTATUCTUUYECKUX TEXHOMOMMI 06-
paboTkn MHOpPMaLMK, MO3BOMAIIMX WUCMONb30BaTh
NpaKkTUYeckn nobble crnocobbl ee XpaHeHWs U nepeaa-
un. OgHMM U3 TaKMX MPOJYKTOB ABAAETCA pa3paboTaH-
Hbl B YHuBepcuTeTe JliobnaHbl (CnoseHnsa) Orange Data
Mining', KoTopbIii [aeT BO3MOXHOCTb rpaduueckn WH-
TepnpeTnpoBaTb MaccuBbl WHbOpMaumKn, 6e3 0cobbix
npobnem NpPoBOAUTL CHOXHbIE MHOTOMEPHbIE CTAaTUCTU-
yecKue BblUMCNEHNS, NMPOBEPATb CTAaTUCTMUECKNE MMOoTe-
3bl, TPAaHCPOPMMPOBATL AaHHbIE U T. A.

TOrange Data Mining. https://orange.biolab.si/.

MpymeHAa meTopbl Knactepusaunu, peann3oBaHHble
B Orange (MeTog k-cpefHux, Knactepusauus no JleseHy
(Louvain), mepapxuueckasa Knactepusauma u ap.), yaa-
NOCb BbIABUTb OJHOPOAHbIE TPYMMbl KIMEHTOB U MOA-
TBEPAUTb KOPPEKTHOCTb MX pacnpeneneHns no Knacre-
pam C MOMOLLbIO CTAaTUCTUYECKUX KpUTepreB XapTuraHa
[Hartigan, Hartigan, 1985] n Yxao — OpaHtu [Zhao, Xu,
Franti, 2009], a Takxe BM3yanbHOro aHasn3a NosyyYeHHbIX
pe3ynbratoB. OTMETUM, UTO €Cnn BM3Yyann3aunsa yKasblBa-
€T Ha Hann4ne HeoQHOPOLHOCTEN 1 aHOMaJSIbHbIX HabJIo-
AeHUIN (KoTopble Npy U3yyeHunn 6a3bl AaHHbIX 06 UCTopUK
MOKynaTesbCKOro NoBefeHUA He Bcerga npocTo onpeae-
NUTb), CneflyeT CKOPPEKTMPOBaTb KOMMYECTBO Bblaense-
MbIX KnactepoB. Orange nomoraeT cenatb 3TO Ha OCHOBe
meTofa cunysToB [Rousseeuw, 1987].

PE3YJIbTATbI U OBCYXOEHUE

KnactepHbin aHanv3 nNo3BOAWA BbiABUTb ONTUMAbHOE
UNCNO KNacTepoB (LecTb), KoTopoe obecneymsno Hau-
60s1bLLYI0 OAHOPOAHOCTb BbIAENAEMBIX TPYMM KINEHTOB.
[pyrue BapuaHTbl pa3brieHmnin (c 60bLINM UV MEHBLLUM
YMCIOM KNacTepoB) NMPUBOAUAN K MOABMEHWIO HEOOHO-
pOAHOCTEN — KNWMEHTbl Nonaganu B rpynmbl, He COOTBET-
CTBYIOLLME MX MOKYMNaTenbckomy nosegeHuio. 06 ownbke
KnaccudurKkaumm CBMAETENbCTBOBANO HANOXEHME TOYeK
pa3HbiX LBETOB APYr Ha Apyra nNpu LBETOBOMN BU3yanu3a-
LMW AaHHbIX.

Ha puc. 1 npepctaBneHbl pesynbTaTbl pasgefieHus
MHOXeCTBa KIMEHTOB Ha cermeHTbl. Mo ocm abcuumcc oT-
KnafpblBalOTCA JaHHbIe O Bbipyuke (nokasaTenb M), no ocu
opAvHaT - O JaBHOCTU nocnefHern nokynkm (R). 3Haue-
HWA NpencTaBfieHbl B forapndmmnyeckux KoopamHatax
[Shchekoldin, Tsoy, 2018], uTobbl 136€XaTb TUMNYHOIO
ANA Takoro popa BennunH 3ddpekTa Macwtaba.

Cumonamm C1-C6 0603HaueHbl Bblge/leHHble B Xoe
KNacTepPHOro aHanu3a OfHOPOAHbIE rpynnbl NOTpebuTte-
nen. Toukn Ha rpadurke MMEKT Pa3Hblil pa3mep B 3aBU-
CYMOCTU OT TaK Ha3blBaeMOro «Ko3pduumeHTa cunysTa»
[Rousseeuw, 1987]: notpebutenn, obnagatowme Hanbo-
nee TUNWYHLIMWA ANA JAHHOTO CErMEHTa 3HaYeHNAMU Xa-
paKTepPUCTMK, 0003HAYAOTCA TOUYKaMK OONbLIMX pa3me-
POB, @ HaMMeHee TUMUYHbIMU — MafblX.

Toukun Ha puc. T B OCHOBHOM OTHOCUTENBHO GonbLUKE,
YTO CBMAETENIbCTBYET O KOPPEKTHOCTW KhacTepusaumu.
Toukn HebOoNbLIOrO pa3mepa OTPAXKAIOT KINEHTOB, KOTO-
pble Haxo#ATCA B MPOMEXYTOUHOM MOJNIOXKEHUN: Yepes
HEeKOTOpOe BPeMsA OHM JIMOO OKOHYATENbHO NPUMKHYT K
AaHHOMY KnacTepy, nubo ynayT B APYrol, YTo MOKaxeT
noBTopHoe npoBefeHne RFM-aHanusa. MimeHHO 0O6Ha-
py»KeHne ANHAMUKN KNNEHTOB NPeACTaBNAETCA BaXXHOW
moandukaumen RFM-nogxoaa, no3sonawoLen nyyile no-
HATb Cneund UKy KIIMEHTOB 1 X MOKYMaTeNbCKOro nose-
LeHuA.

Pe3ynbraThl KnacTepHOro aHanu3a npeacTaBlieHb
B Tabn. 2. Kogamm o6o03HayeHbl rpynnbl 3HaYeHWI Co-
OTBETCTBYIOLMX MOKa3aTesiell COrnacHo NATUOanbHOWN
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Puc. 1. Pesynomamesi Kniacmepu3ayuu ucxo0Hbix 0aHHbIX

Fig. 1. Results of initial data clustering

wkane JlnkepTa, Kotopas OObIYHO MCMONb3YETCA MpW
nposegeHun knaccuyeckoro RFM-aHanmsa: «1» o3Havaet
KNIMEHTOB C HAUXYALWVMUN 3HAYEHMAMU NoKasaTens, «5» —
¢ Hannyywwrmmn. Hanpumep, Kog R, paBHbii 1, xapakTtepu-
3yeT rpynny KineHTOoB, KOTOpble Aenann CBov nocinegHve
3aKa3bl 270 1 6onee gHel Haszaf, NOSTOMY OHW HauUxXygd-
Wne C TOYKK 3peHna KomnaHun. ConocTaBnieHe KOAoB
KNIMEHTOB MPOM3BOANNOCH C MOMOLLbIO METOAA aHasM3a
KyMynaTuBHbIX Kpusbix [Lyssenko, Shchekoldin, 2018].
B nocnepgHem ctonb6ue Tabn. 2 npueepeHbl yHUBEpPCab-
Hble RFM-kopfbl ans 6onbLiero ygobctea naeHTudrKaLmm
KJIMEHTOB, MOMAaBLUNX B COOTBETCTBYIOLLNE KNACTePbl.
M3yunB paHHble O NOKynaTtenax, COOTBETCTBYHOLIMX
MoMyyYeHHbIM KOodaMm, [nA KaXJOoW U3 rpynn KIMEHTOB
MOHO NOCTPOUTb NOAXOAALLEE ONUCAHNE: MOXHO Orpe-
LENNTb, KTO 13 HAX MPUHOCUT HanbobLUYyio NPUObIb, KTO
OTHOCMTCA K CpeiHEMY CErMEHTY, @ KTO BHOCUT CTOMb Ma-
NblA BKMAA, YTO UX MOTEPI0 MOXKHO 1 BOBCE He 3aMeTUTb.
AHanu3 ceegeHuin B Tabs. 2 NOKa3bIBaET, UTO KJacTepbl

C2 n C5 obbeauHaAT Hanboree NepCcneKkTUBHbIX C TOY-
KW 3pEHUA KOMMNaHUW KNUEHTOB, MOCKOMNbKY UX KOAOBble
3HauYeHNA CYLIEeCTBEHHO BblLLE OCTaNbHbIX.

MonyyeHHble pe3ynbTaThbl KNacCMGpULUMpPYIOT KNMEHTOB
COrNMacHO UCTOPMU MX NOKynaTenbckoro nosefeHms. Cy-
LeCTBYeT 1 APYron MeTof UX CerMeHTauuu, NPeasioKeH-
HbIl nccnegoBaTensamn chepbl NOBeeHYECKON SKOHOMU-
Ku B. PenHapuem n B. Kymapom [Reinartz, Kumar, 2002].
OH yunTbIBaeT HE KONMYECTBEHHbIE, @ KaueCTBEHHble
NHTEepNpeTauun xapaktepuctuk. OCHOBHOWN naeen ABNA-
€TCA NOCTpOoeHMe maTpuubl Bbibopa cTpaternn opmu-
POBaHMUA NOANILHOCTY, KOTOPasA NO3BONAET UaeHTUdULM-
poBaTb rpynmbl KNWEHTOB MO TUMY MX B3aUMOZENCTBUA C
komnaHuew. CornacHo nogxopy PenHapua - Kymapa, npu-
6bi/b OT KNMEeHTa BO3pacTaeT NpAMO NPONOPLMOHANIbHO
NPOJOCMKNTENBHOCTA B3aMMOOTHOLIEHUA C HUM, npwu
3TOM 3aTpaTbl Ha 06C/YXMBaHME «CTapbIX» KNUEHTOB NO
onpeneneHnio MeHblle, YeM Ha NpuBREYEHne MOTEHLU-
aNbHbIX MOKynaTenen uan Ha paboTy ¢ NpuBepKeHLamu

Tabnuya 2 - Pesynemamel KiacmepHo20 aHA/1u3a

Table 2 - Results of cluster analysis

[Noka3aTtenb
Knactep Jlons KNUeHToB KopoBoe 3HayeHune

Yucno KnneHToB S BT T T R E M EEM
C1 64 21,12 1 1 1 111
2 34 11,22 4-5 3 2-3 432,533
a3 53 17,49 1 2 1 121
c4 71 23,43 2-3 2 2 222,322
(& 23 7,59 4-5 4 4-5 444,545
€ 58 19,14 3 1 1 311
Mimozo 303 100 -
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KoHKypeHTOB [Reinartz, Kumar, 2002]. OCHOBHOI aKLeHT
[leNaeTca Ha M3yyeHue CTEMeHn NOANbHOCTU KIIMEHTOB
N NUHTEHCUPUKALMIO B3aMMOOTHOLWEHWUI C HUMKU. UTO-
rm conoctaeneHna pesynotatos MRFM-aHanusa n mat-
puLbl Bbibopa cTpaTternn noanbHocTh PeliHapua — Kyma-
pa npefcTaBneHbl Ha pyc. 2.

AHann3 NonyyYeHHbIX Pe3yNbTaToB U KNMEHTCKON 6a3bl
MOKa3blBaeT, UTO rPynmnamm, XxapakTepusyLmummnca pas-
HbIM MOKYyMaTeNbCKMM NMOBEAEHWEM B 3aBUCUMOCTM OT
cneundurKkn OeATenbHOCTU, ABMATCA TOProBble [OMA,
TOProBO-MOHTaXHbl€ 1 MOHTaXKHble OpraHmM3auum, a Tak-
Xe HenpodunbHble OpraHn3aunm, cyyaliHble rokynare-
AN 1 OpraHM3aumu, ocyllecTBAsABLLNE Pa3oBble He6Osb-
Wwue caenkum (cm. puc. 2).

lpynna ToproBbiX JOMOB OOBEAMHAET KINEHTOB, KO-
TOpble JONroe Bpemsa COTPYAHMYAOT C KOMNaHWen u ae-
NalT OTHOCUTENbHO 06beMHble 3aKasbl. Toprosble Joma
3aHMMAIOTCA UCKIIUUTENBHO Npofaxen obopynoBaHus
1 NprobpeTaloT NPOAYKLNMIO C ONpeaeneHHOW Nepruoguy-
HOCTbIO, OOBACHAEMOW KaK Ce30HHOCTbIO CMPOCa, TaK U
cneunduKon PernoHoB, B KOTOPbIX OHWU paboTatot. ns
HWX CnepyeT BblpaboTaTb UHAMBMAYANbHbIE YCIOBUA B3a-
NMOAENCTBNA C NpoussoguTenem. B gaHHom cnyyae 310
0COBEHHO BbIFOAHO, MOCKOJIbKY MPeAcTaBUTeNy rpynnbl
XapakTepusytoTca Hambonbluel YyacTOTON COBepLUeHMs
MOKYNoK 1 60onblunMm obbemamu nprobpeTaemolt Npo-
AyKUnu.

ToproBo-MOHTaMXHble OpraHM3aLnMM OTHOCATCA K Ka-
TEroOpuU K/IMEHTOB, KOTOPble He TaK JaBHO Hayanu co-
TpyaHWYaTh ¢ npegnpuatiem. OfHako obbembl 1 Nepro-
AMYHOCTb MX 3aKa30B FOBOPAT O TOM, YTO B ByayLlem 370
COTPYAHNYECTBO MOXET CTaTb BeCbMa MNOLOTBOPHbIM,
eCcnv AnA ero NogAePXKKU UCMOJb30BaTh Kak KPaTKOCpOuY-
Hble CTUMyNUpYoLWMe MepPONpUATUA, Tak 1 OONrOCPOY-
Hble NPOrpammbl NOASILHOCTH.

K rpynne MOHTa)KHbIX OpraHv3auunin OTHOCATCA Knu-
€HTbl, BbIMOJSHAIOLLME MOHTAXXHbIE 1 PEMOHTHbIE PaboTbl.
O6bem UX 3aKa30B HECTAOWIEH U 3aBUCMT OT Crpoca Ha
NX YCNYrun, KOTOPbIA onpefenaeTca B TOM Yucine permo-
HanbHOW CneunPuKon nx aeatenbHoCcT. NomMmmo 3Toro
B JAHHON rpyrnne CTOUT BbIAENWTb CNeLNaNM3npoBaHHble

MarasuHbl Mo Npofaxe cuctem 6e30MacHOCTU, KOTopble
MOKYNatloT AaHHble CUCTEMbI UM 3aKIIOYaT KOHTPAKTbI
Ha WX peanu3auuio Yepes cOOCTBEHHbIE TOProBble CETU.
[lnAa Takux npegnpuATAin He UMEET CMbICSIa TPATUTb Cpea-
CTBA Ha CTUMYNUPOBaHMe cObITa 1 NPOABUXKEHUNE, OOHAKO
TapreTMpoBaHHaA peKfiama U MPUCYTCTBME Ha OTKPbITbIX
TOProBbIX WHTEPHET-M/oWaKax MOryT ObiTb MOMe3Hbl
1 3QpOEKTUBHDI.

HakoHew, B rpynny «HenpodunbHble opraHuzauum /
CnyuaiHble nokynatenu / PasoBble Hebonblune CAenkm»
BKJIIOUEHbI KJIMEHTbI, KOTOpble COBEPLUAIOT OJHOPa30-
Bble MPUOOPETEHNA KaK MOMHOIO KOMMMIEKTa CUCTEMDb
6e30MacHOCTH, TaK U KaKMX-NMbo OTAENbHbIX ee KOMMOo-
HEeHTOB. K 3TOI KaTeropum 4acto OTHOCATCA NOKynaTeny,
COBepLUMBLUVE MOCNIEAHIO MOKYNKY HECKONbKO MecALEeB
Ha3af. O6paTtHas CBA3b C HAMW, KaK NPaBuo, OTCYTCTBY-
€T, MO3TOMY HEBO3MOXHO YCTaHOBUTb, BCEM JIM OHM OCTa-
NNCb JOBOJIbHbI.

CornacHO MNOAyyYeHHbIM [aHHbIM, KIOUYEBbIMU K-
€HTaMW KOMMaHMM MOXHO Ha3BaTb BxoAsllMe B KracTe-
pbl C2, C5 Ttoprosble goma. Knactepol C1, C3 Bknovatot
CnyyarHbIX nokynatenen, knactep C6 — MOHTaXHble op-
raHmsaumy, a C4 - TOpProBO-MOHTaXHble OpraHu3auuu.
CornacHo pesynbratam Knactepusauun, 18,81 % Knnen-
TOB ABNANTCA MPEACTaBUTENAMU TOProBbiXx AOMOB. OHU
CTabUNbHO CoBepLaloT NpuobpeTeHnsa 1 obecneynBalot
3HauMTENbHYI0 JoNo obwen Npubbln OT peanvsauum
NPOU3BOLCTBEHHOrO 060OPYAOBAHMA U €ro KOMMOHEH-
ToB. K «He3HakoMUam», AW CiyyalriHbIM MOKynaTenam,
6b11 OTHeceHb! 38,61 % KNMEHTOB KOMMaHMM, MOCKOSbKY
UX NPUOBpPETEHNA HOCMNIM PA30BbIN XapaKTep U MONHO-
CTbIO «3aKpblBanu» BO3HUKLIYI MOTPebHOCTb. 23,43 %
noKynatesnen npeacTaBAflOT TOProBO-MOHTaXHble opra-
HM3aLUMK, KOTOPbIE NMOKa KOHTAKTMPYIOT C KOMMNaHuen ne-
pUOAMNYECKN, HO MMEIOT MOTeHUMan JanbHeNnwero B3au-
MOBbIFOAHOI0 COTPYAHMYECTBA. TaK, YaCTb STUX KNIMEHTOB
BNOCNEACTBUN MOXET NepenTn B rpynny C TEMU e BO3-
MOXHOCTAAMU, YTO U Y TPYNMbl TOProBbIX JOMOB. K MOH-
TaXHbIM OpraHu3aumam oTHOCATCA ocTaBluveca 19,14 %
KIIMEHTOB, KOTOPbIE MPOAOKUTENIbHOE BpeMA COTPYA-
HUYAIOT C pacCMaTPMBaAEMON KOMMAHMERN, HO NO TEM UK
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Fig. 2. Matrix for choosing a strategy to build customer loyalty depending on the purchase behaviour



WHbIM MPUYMHAM 3HAUUTENIbHO COKpaTMNM 06bembl 3a-
Ka30B. JTO MOATBEPXKAAET, UTO JaHHble OpraHM3auUnmn He
ABNAOTCA NPUOPUTETHLIM CETMEHTOM.

3AKJTIOMEHUE

KnioueBble nokasaTtenu paboTbl C KAMEHTaMU — 3TO Ha-
LEXHOCTb U JONTOCPOYHOCTb COTpyaHMYecTBa. Ecnm no-
TpebuTenb NOCTOAHHO OOpaLLAETCA K NMPOW3BOAUTENIO C
HOBbIMI 3aKa3amMu, 3TO FOBOPUT O €ro YBEPEHHOCTU B Ka-
yecTBe NpepanaraeMbix TOBapOB.

[na oueHKM cuTyaumm Ha onpeaeneHHOM Mpeanpu-
ATn npumensitotca RFM-aHanu3 n ero moaudukauum.
MHorokpatHoe npoBefieHNe Takoro aHanusa Mo3BOns-
€T He TONIbKO BbIABUTb TEKYLLEe COCTOAHMNE KIUEHTCKON
6a3bl, HO 1 OTCIEXMBATb M3MEHEHMSA B AVHAMMKE NPOLaXK
3a onpepeneHHbIi NPOMEXYTOK BpeMeHU. [loflyyeHHble
pe3ynbTaThbl AAT BO3MOMXHOCTb OTHECTU KJIMEHTA K TOMY
WM MHOMY KNacTepy, BbIABUTb BO3HUKalOLLME NpU B3au-
MOAEWNCTBMN C HUM npobrieMbl, BOBPEMs OnpenenvTb
MoTeHUMaNbHble BO3MOXHOCTU  pacMpeHns CcoTpya-
HuuyecTBa U T. 4. Takon nogxod nomoraet YCTaHOBUTb Y
MPWUYMHBI CNafa NHTepeca K NPOAYyKLUMUW: OHU MOTYT ObITb
CBA3aHbl KaK C OTCYTCTBMEM COOTBETCTBYIOLLMX NOTPeO-
HOCTeN, TakK N CO CAOKHOCTAMU KOMMYHUKaLUM C KOM-
naHuen (Hanprumep, MeHemKep He 06CYANN C KIIMEHTOM
[eTanu 3aKkasa, U TOT OTAaN NPearoYTeHNe KOHKYPEHTY).

M3yueHne AMHaMUKN NpofaK NOKaXeT TakXKe, Kakme
KNMeHTbl Hanbonee YacTo NprobpeTatoT NPOAYKLMIO KOM-
MaHUW, a Kakne AenatoT 3TO NULLb B CJTyYae CUIOMUHYTHON
HeobxogumocT. Hanpumep, Toproeble JoMa 3auHTepe-
COBaHbl B HanMumMu Haunbosee LWIMPOKOrO acCOPTUMEH-
Ta, YTOObl NPEAOCTaBUTL NOTEHLMANIBHOMY MOKynaTenio
BbIOOP KaK BO3MOXHOCTEN cucTem 6e30MacHOCTH, TaK U
LleHoBOro cermeHTa. MprobpeTeHna MOHTaXKHbIX OpraHu-
3aumnin 0bycnosneHbl BO3HUKHOBEHMEM MOTPeOHOCTU B
yCTaHOBKe onpefeneHHoro obopygosaxms. Heobxoanmo
3HATb aKTyasibHble BO3MOXHOCTA U NOTPeBHOCTM Topro-
BbIX U MOHTa)HbIX OpraHu3auui, YTobbl pa3pabaTbiBaTb
LS HUX afpecHble NpeasioxKeHus, CTUMynmpyoLme yBse-
NYeHne ux cnpoca. MNpr 3TomM BaXKHO NOHUMATb, UTO eCNU
NpeacTaBUTENM AAHHbIX FPYNN 3aKyNWAW CIULWKOM MHOFO
NPOLYKLMM U eLlle He YCMenu ee peasin3oBaTb, B TEKYLLEM
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nepuoge OHW HWYero He NMPUOBPETYT UM NpPUobpPeTyT
3HAUNTENIbHO MeHbLUE 0XIAAEMOrO.

CnoxHee Bcero nogbrpatb agpecHble npenioKeHns
AN HenpodWbHbIX OPraHM3aLMin UNKU CRYyYaHbIX MOKY-
naTeneil, NOCKOSbKY OHW OObIYHO YOOBNETBOPAIOT Pa3o-
Bble NOTPEOHOCTN U He UMEIOT HAMEePEHUI NPOJONXKaTb
COTPYAHMYECTBO.

CnyyaiiHble KAWEHTbl MOFyT npuobpetatb MPOAYK-
LUMI0 TONMbKO MO PO3HUYHBIM LiEHaM, OfHAKO MpW Ha-
ANYMM XOPOLWO MPOLYMaHHON OB6PaTHOM CBA3U C HUMU
€CTb BO3MOXHOCTb NPefoCTaBAATb Pa30Bble CKMAKU Ha
KOHKpeTHbIe 3aKasbl. 3Ty BO3MOXHOCTb LiefiecoobpasHo
peanu3oBaTb Ha OCHOBE MPUMeHeHUA LMPPOBbLIX Tex-
Honormn — nyTemM noffepXaHWa akTyanbHOCTW canTa
KOMMNaHWW, BEAEHUA COUManbHbIX CETEN, UCMOb30BaHNA
TapreTMpoBaHHOM peknambl U T. 4. Ecnm y nokynatens
€CTb OMbIT 3KCMyaTaUmMm cucteMm 6e30MacHOCTH, MOXHO
obecrneunTb 6onee TECHbIM KOHTAKT C HAM MyTeM 06CyX-
LEeHVA BOMPOCOB YCTaHOBKW 1 MCMONb30BaHNA 060pyao-
BaHWA. B cBOIO ouepefb, TaKOM KOHTAKT MOXET NobyanTb
KNIMEHTa He OrpaHNYUTbLCA 3aLMTON OQHOIO NOMELLEHMS,
a peanu3oBbiBaTb 6osiee MaclWTabHble NPOEKTbI.

[peanoeHHbIN MHCTPYMEHTapuin AaeT BO3MOXHOCTb
He TONbKO aHaNnM3MpoBaTb JjaHHbIe 33 BECb NCCNIefyeMbli
nepuog, HO U CPABHMBATb, KaK €XKEroiHO MEHANIOCh B3au-
MOJENCTBME C KNUEHTaMW. DTO MOMOXET YCTaHOBUTD,
YTO YaCTb M3 HMX COBEPLUAET MOKYMNKM TONbKO B TeUeHne
onpeneneHHOro nNeproaa, a BCE ocTanbHOe BpemaA 3aHATa
peanusauueit Uy SKCnayaTaumein cmctem 6e3onacHoCTy.
MogobHana VHpopMauma NO3BONWT MPeAnPUATUIO Moa-
FOTOBUTLCA K MUKY CMPOCa, CO34aB 3anac HeobxoaMmon
npoayKumu.

MepnopgmuHocTb nposeneHna MRFM-aHanun3a ponx-
Ha COCTaBNATb HE MeHee OfJHOTO pasa B nonrofa (nyyiue -
€XeKBapTasibHO). BO3MOXHO, Npr 3TOM 06HapyXWTCA, UTO
nepuopbl OTCYTCTBMA 3aka3OB BO3HMKAKOT M3-3a CE30H-
HocTK cnpoca. OgHako ecnu B3anmogencTene C onpeae-
NEHHbIMN KNNEHTaMK OTCYTCTBYET B TeUEHMWe roga u 3To
00CTOATENbCTBO OCTAaeTCA He3aMeyeHHbIM, MOryT BO3-
HUKHYTb CyLlecTBeHHble NPo6MeMbl Kak y Npou3BoguTe-
N, Tak Uy COTPYAHMYAIOLWKX C HAM NPeLNPUATUIA, BNIOTb
[0 NoTepy Hanbonee BaXHbIX KIMEHTOB.
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