The Technique to Form
the New Market Segment

of a Travel Firm

Teopun CTaTUCTUKKU. TpagnLMOHHO nccne-
[OBaHMA [NA CEerMEHTUPOBAHWA PbIHKA
6a3upyloTcA Ha onpocax notpebuTenei.
OpfHaKo ANA NOBbILIEHNA KauecTBa OLeHKM
CermMeHTa pbiHKa BO3MOXHO NPUIMeHEeHMe
W OpYyrux MeTofoB, UTO MOATBEPAWNOCH
npakTukom [6]. B yactHOCTH, meTogbl UC-
CNefoBaHNA ANA CErMeHTVPOBAHMA KNu-
EHTOB TYPUCTCKNX GMPM, KOTOpble C ycre-
XOM MCMONb3YIT 3apybexHble TYpUCTCKue
KOMMaHuw, NpeacTasfieHbl Ha puc. 1.

ABTOpamun npepanioxeHa MeToAMKa Ha
OCHOBe Mepapxmnyeckoro aHanu3a. [laHHan
METOfMKa, KaK COBOKYMHOCTb Cnoco6os
LiefleHanpaBneHHoOro MpoBefeHns onpe-
LeNeHHON JeATenbHOCTH, NO3BONAeT Bbl-
OpaTb HOBbIN CETMEHT PbiHKA Ha OCHOBE
meTofla AepeBa peleHWn. KMepapxuye-
CKWI aHaNn3 Kak KoNMYeCTBEHHbIN MOLAXOA
MOMOraeT MpUHMMAaTb COOTBETCTBYOLME
ynpaBneHyeckme pelleHns, BbIMOJHAA
cnefyiowme warmu:

® MOCTaHOBKa MeHefxepamu Tpebyto-
el peweHns npobnembl;

® PacCMOTPeHUe ee ¢ No3nLnin nepap-
XM B3aMMOCBA3AHHbIX 3/IEMEHTOB peLle-
HuA;

® OLieHKAa JNIEMEHTOB Mepapxun me-
TOOOM MNApPHOrO CPaBHEHWM U WCMOMb-
30BaHMA MaTemMaTUyecKnx MeTofoB ANA
onpefeneHna yAaenbHOro Beca KaXaoro
3NeMeHTa peLleHus.

Ona nccneposaHua notpebutenein B
pamMKax dKCMepPTHON OLEHKM acCOpTUMEH-
Ta TYPUCTCKOrO Mpogykta GUpMbl peko-
MeHAyeTCA NCMOoNb30BaTb TaKkne NOAXOAbI,
KaK MapKeTVHrOBbIN, NOrMCTUYECKUIA, MO-
BegeHueckun n gp. lMonyyeHHylo cneuw-
duyeckyo nHdopmaumo o notTpeduTens-
CKMX MPEeAnoYTEHNAX NOTEHLMANbHBIX W
CYLIECTBYIOWMX TYPUCTOB 06BEMNHAIOT B

6a3y JaHHbIX, KOTOpYl0 Heobxogumo no-
CTOSIHHO OOHOBAATb U MPUMEHATb KaK
yacTb CMUCTEMbl MPUHATMA YnpaBneHYe-
CKMX peLleHuni.

Onupasacb Ha Tpyabl OTeYeCTBEHHbIX
yueHbix [1; 4], aBTOpbI BbIABMAW, YTO CNeLu-
PuYecKne cermeHTbl pbiHKa TPebyioT npu-
HATUA CneLuanbHbIX pelweHnin. Hanpumep,
Mpw BbIBOAE Ha PbIHOK HOBOTO TYPUCTCKOTO
MpofyKTa COCPefoTOUMBAOTCA Ha CErMeH-
Te C HanbonbLIel BEPOSTHOCTBIO COBEpLLE-
HUA NOKYNKW JaHHOTO Typa.

ToBapHbIi aCCOPTUMEHT TYPUCTCKUX
GVpM, KOTOPBIA OHW MOTYT MPenNoXuTb,
cbopmMmrpoBaH Ha OCHOBe MOTPebHOCTEN
W MOTVWBOB MyTEWECTBUA W MpencTaB-
nAeT coboil OCHOBHble BMAbl TypuU3Ma
(cm. Tabnnuy). B 3aBucumocTM OT 3TOro
TaKXKe OnpefensalTcA CEerMeHTbl TypuCT-
CKOTO pbIHKa.

YuutbiBas femorpaduueckue npobne-
Mbl B MUPE W B CTPaHE, @ TaKXKe B Peruno-
He, rAe YBENUYMBAETCA [ONA MOXMIOro
HacenieHus, obpaTIM BHMAHWE Ha penn-
TMO3HbIN, NaNoMHuyeckmnin Typmusm (M). Ma-
NOMHUYECTBO Kak OCHOBa Typu3ma CTpe-
MUTENbHO pPa3BKBAETCA. PenurmosHblii
MaIOMHUYECKUI TYPU3M B pamKax Jiloboi
penvrun Bcerga Ben K GopmMmpoBaHuio ay-
XOBHbIX NMPOCTPaHCTB, co3faBas onpefe-
NeHHbIN KOHGECCUOHANbHBIN MEHTaNbHbI
yHuBepcym. bonee 90% 06bEKTOB TypUCT-
CKOrO MHTepeca Tak WM NHaye CBA3aHbl C
KyNbTOM WS PeNUrnen, UMerLLUMn MecTo
M B HacToAllee BpemMA. ITU KyJbTypHO-
NCTOpUYeCKne LEHHOCTU, BXOAA COCTaB-
HOW YacTblo (Mnn Gyayunm OCHOBHON) B
nporpammy Tex Uan MHbIX TypoB, Gopmu-
pYyIOT onpeAeneHHoe KyNbTypHOE, UCTO-
pryeckoe, pPennMrno3Hoe NPOCTPaHCTBO U
ABNIAIOTCA BOCTPeOOBaHHbIMM [5]. IMeHHO

Buabi Typuama 1 Mx cermeHTbl

TpaﬂVILI,I/IOHHbIe BNAbl Typu3ma / CermeHTbI
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MENTALITY

The paper proposes a technique to determine
the target segment using a hierarchical method
based on the foreign theory of market research.
This simple and comprehensible methodology will
help travel firms to identify the target market seg-
ment and provide services of higher quality. The
special attention is paid to pilgrimage tours as
promising for the country due to the mentality of
the Russian people.
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bnazococmoarue pupmbl
[opusoHm nnaxuposanus Kpatkocpounbiit nepuog 0,80 | [Jlonrocpounbiit nepuog 0,20
Yenu ToBapHble 0,39 | Poct npubbinu 0,34 Poct npopax 0,20 CHixenve pucka 0,07
Kpumepuii [TpuBnekatenbHoCTb KonkypeHTHasa cuna 0,51 CuHeprua 0,21
cermenTa 0,28
(ywiecTBytoLLME CETMEHTI HoBble cermeHTbI
PoiHoyHbIE
cezmenms! A b B r il E X 3 n K n
0,70 | 0,21 0,11 0,18 0,03 | 0,02 | 002 [ 0,70 | 0,177 | 0,01 | 0,05

Puc. 2. Uepapxnyeckuit aHaru3
AAA BbISIBAEHUS LieAEBbIX CErMEHTOB pbIHKa Ha OCHOBE AepeBa peLleHni

OnpepjeneHne YeTKUX rpaHuL,
Lie/IeBOro cermeHTa

/

\

Mcuxonoruyeckue OKOHOMUYECKH 3THoC;
MOTHUBbI, AYXOBHbIE pauuoHanbHoe Knumar;
noTpeGHOCTH noBeaeHue TypucTa MeHTanuTeT

Puc. 3. AonoAHUTEAbHbIE KPUTEPUN Bbl60pa LieAneBOoro cerMeHTa pbliHka

3TOMy BUAY TypuM3Ma OTHAloT mpearouTte-
HUe poCCUCKMEe TYPUCTbI CTapLuiero no-
KoneHus.,

Ha ocHoBe KoHUeNnuun >XU3HeHHOo-
ro UMKna ToBapa M >KM3HEHHOro LMKNa
NpeanpuATUA NPOBEAEM KepapXUYecKnii
aHann3 AeATeNbHOCTU TYPUCTCKUX GUpM
(puc. 2).

B npouecce nepapxmyeckoro aHanmsa
MeTOAOM [lepeBa peLueHuii C y4eToM Ko3d-
dVLMEHTOB BEPOATHOCTY ObINO BbIABNEHO,
YToO yeTblpe CermMeHTa B AeATeNbHOCTM
dupmbl - E, XK, K, J1 - aBnatoTca KaHguaa-
Tamu Ha ypaneHue. lpumeHeHne meTofu-
KW MepapxmMuyeckoro aHanmsa ana solbopa
cermeHTa obbefuHAET ycunma BeayLmx
MeHEeXXePOB KOMMaHMMW, KOTOPbIM NPefo-
CTaBnAeTCcA BCA AOCTynHas vHdopmauusa
MapKeTUHIOBOro MCCNefoBaHuA. ITO JaeT
BO3MOXHOCTb 0OCYXAEHUA U OLIEHKU pa3-
JINYHbIX CErMEHTOB C MOMOLLbIO MapPHbIX
CpaBHEHWI MO  Kaxaomy BblOpaHHOMY
KpuTepwio. Pe3ynbTaTbl NMPUOPUTETHOCTM
CErmMeHTOB, BbISIBIEHHbIE IaHHON MeToAN-
KoM, npegnonaratoT CleayoLe BbiBOAbI.

1. MeHepKepamu YCTaHOBNEHbI TpU
Kputepua (MPUBREKaTENbHOCTb CETMEHTA,
KOHKYPEHTHaa cuia 1 CuUHeprua), Koto-
pble UMEIOT Pa3HyH 3HAUYUMOCTb C YYETOM
BO3MOXHOCTe GUPMbl B JOCTUXKEHUM
yeTbipex Lenei (MpofyKT, POCT NpmbbInK,
POCT npofjax, CHKeHue pucka). Llenm
pa3NnYaloTCA No CBOEeI 3HAUYMMOCTU B 3a-

BUCMMOCTI OT bnarococToaHnA Gupmbl B
KpaTkocpouHom nepuoge. CoOTHOLIEHNE
80/20 no uenam upmbl obbACHAETCA
TEOPETNYECKON 3aBUCUMOCTbIO  NpaBu-
na MapeTto ana manoro 6n3Heca, Tak Kak
OCHOBHOE  KONWMYEeCTBO  NPeAnpuUATWIA
manoro 6r3Heca paccumMTbiBalOT CBOIO fle-
ATENbHOCTb Ha KPAaTKOCPOUHbIA Mepumop.
KoadpdunumeHTbl Lieneit paHXMpoBaHbl Ha
OCHOBE OMpOoCa MEHEAXEPOB TYPUCTCKUX
dupm. Bec KpuTepma cermeHTMpOBaHUA
onpefeneH MeTofoM CLieHapueB.

2. TlaTb CywecTByOWNX CErMeHTOB
OLIeHMBAIOTCA MO MEPEUNCTEHHbIM KpUTe-
pVAM W B3BELIMBAKTCA MO MX BaXKHOCTW
ANA [OCTUKEHNA yeTbipex Lenei. CermeHT
[l He 0ueHb NpMBREKaTeNeH 1 JOMKeH pac-
CMaTpKBaTbCA Kak KaHAWAAT Ha yaaneHue,
Unn JOMKeH GbiTb YMeHblueH 06bem pe-
CYpCOB, HaNpPaBNIAEMbIX B 3TOT CErMEHT.

3. BbifBneHbl HOBble cermeHTbl. Mpw
OLleHKe MO0 TPem KpUTeprAM AABa CEerMeHTa
13 wectn - 3, N - pacCMOTPEHbI Kak KaH-
AnpaTthl Ha BKNoueHwue. B pesynbtate 6bin
onpepeneH HoBbI NopTdenb CEerMeHTOB,
Bknovatowwmit: A, b, B, T, 3, .

4. Ha ocHoBe cpaenaHHbIX npegmno-
NOXEHWI onpefenaeTcs, CKONbKO pe-
CYpCOB MCMONb3YeTCA B KaX[OM CermeH-
Te. Mcxoga M3 OLEHOK mepapxmyeckon
3HaUMMOCTH, OXWOAeMbIX [OXOfOB OT
KaX[oro CermeHTa, CTOMMOCTU OXxBaTa W
puCKa ONpeAensalTcA NPUOPUTETbI AN1A




pacnpefeneHna pecypcos. 3T0 NpuBeno
K cnepytowemy pacnpegenenmio: A = 10%,
b =21%, B = 11%, '= 18%, 3 = 10%,
N = 17% obwux pecypcos dupmbl. Cer-
MEHT NafoMHUYECKOro Typu3mMa OKasas-
€A [OCTaTOYHO NepCneKTUBHbIM, NO3TOMY
Mbl MOXEM YTBEpXAaTb, UTO [aHHbIA BUL
Typ#3mMa HeobXo1MO NO3ULMOHMNPOBATb.

MNpeacTaBneHHyl METOAMKY npeana-
raeTcs AONONHUTb KPUTEPUAMUN CEFMEHTM-
POBaHMA A1 BbIABEHMA HOBOTO LieNeBo-
ro cermeHTa pbiHKa (puc. 3).

MeTtoguka Bbl6opa LENeBOro pbiH-
Ka 6ygeT 3ddeKTMBHON, ecnu ycunutb ee
LIeHTPasIbHbI 31eMEHT — LIeNeBON CErMeHT
(B Hawem cnyyae W). 31o obecneunsaetca 3a
CYET ONpeAeneHmnsa YeTKIX rpaHnL PbiHKa.

lpaHuubl cermeHTa, ero obbem (V)
[OJXHbI HAXOAUTLCA B Npefenax

N>V ceamenma > 1, (1)

rae N - uncno notpebuteneil faHHOIO Ty-
PVCTCKOro NPoAyKTa.

[na TypucTckon GupMbl Takxe JONX-
HO BbIMOMHATLCA YCNIOBUE

N=F(), ()
rae [1- npubbinb pupmbl.

MeTogmka no3BonseT ONpefennTb
Jonto noTpebuTeneii, BblbuMpaloWmUx Cy-
LiecTBylOWME TYPUCTCKUE MPOAYKTHI, KO-
TOpble PaCcCMaTPVBAIOTCA B OTHOLIEHMN
peanbHoil [ONU pbiHKA, BO3MOXHOCTU
nepekItoueHns noTpebuTenen Ha HoBbIN
TYPUCTCKUN MPOZYKT. ITO MO3BONUT Ty-
pUCTCKOI GrpMe NonyunTb JONONHUTENb-
Hyto NpuObbINb.

Takum obpasom, Kaxpas TypucTckas
OpraHu3aLna AOMKHa MOCTOSHHO 3aHu-
MaTbCA  BOMPOCaMK  CErMEHTUPOBAHUS.
LleneBoit cermeHT pbiHKa BCeraa cnocobeH
06ecneynTb CyLeCcTBOBaHNE KOMMaHWUM,
0COBEHHO ecnin 3Ta KoMmaHus Hebonb-
was. Kak 13BecTHo, NoTpebHOCTN KneH-
TOB 6e3rpaHnyHbl, 1 4TobbI GMpPMa mMorna
06CNYXNTb CBOUX KNMEHTOB KAYECTBEHHO,
eil HeobX0AMMO XOPOLLO 3HaTb WX Npeg-
nouteHus. lo3Tomy TypucTckasa dupma
Jo/MKHa 6paTb Ha BOOPYXKEHWe BCe BO3-
MOXHble METOAWKN ONpefAeneHns CBOEro
LieneBoro cermeHTa. M
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