Pa3pa6oTKa cTpaTerMu ynpas/ieHus
KNMEeHTCKMMM aKTUBaMH KOMNaHHM

BBELEHUE

TepMUH «KAWEHTCKWUI KanuTan» Bnep-
Bble nosBucsa B pabote P. bnattbepra un
Ix. OeittoHa [3] B KoHTekcTe obCyxpe-
HUA Mpobnembl GanaHCUPOBAHWA 3aTpat
Ha MPUBNIEUEHUE U YOEPKAHUE KITMEHTOB.
TpaguunoHHble AnA MapKeTrHra BOMPOChI
HOBBIX MPOJYKTOB 1 KJIMEHTCKOTO CEPBMICA
Obiny TPaHCHOPMUPOBaHbI B OAWH: CMO-
COBHO NN 3TO NPUBECTU K POCTY KINEHT-
CKOro Kanutana kKomnanuu? Tem cambim
Obin 0603HauYeH KpuTepuin pesynbTaTvB-
HOCTU CTPATETMYECKOTO MApPKETUHIA KOM-
naHuu. B aToin xe pabote 6bina npeacTas-
fleHa KOHLENTYasnbHaA CXema M3MepeHus
KNMEHTCKOTO KanuTana Kak COBOKYMHOTO,
Ha NPOTAXXEHUMN BCETO XKM3HEHHOTO LUKIIa
KNMEHTa, BKMaja KIMEHTa B MapXKMHasb-
Hyt0 NpWObIIb KOMMaHUW. JUCKOHTUPOBA-
HUe BENMUMH OXMIAEMOro BKfafa K-
€HTa /1A OyaylWwmx nepuogoB Ha OCHOBE
LleNeBON CTaBKM MO3BOJIAIET PaccMaTpu-
BaTb NPV Kak KpuTepuin 3KOHOMUYECKON
3QHEKTUBHOCTY  MAPKETUHIOBLIX WHBE-
Ty [4].

MOHATUE «KIIMEHTCKME aKTMBbI» Bblfe-
NNAOCh U3 OOLLEro «MApKEeTUHIOBbIE, Pbi-
HOUYHble aKTVBbI» 3HAUNTENIbHO MO3[Hee,
YTO BO MHOTOM CBSI3aHO C HEMATePUaIbHON
NPVPOAOIA JaHHOIO BUAA aKTUBOB, AOTOE
BPEMS BOCMPUHVMABLUMXCA UCKNIOUUTESNb-
HO KaK CTaTbs TeKyLLMX 3aTpaT. JIio60mMbITHO,
Ho P. bnattbepr u [x. [leiToH He ynoTpe-
ONANY TEPMUH «aKTUBY, @ NNLIb YKa3blBaNy
Ha CXOACTBO KNMEHTCKOW 6a3bl C nopTde-
nemMm OOBEKTOB HEABWXUMOCTY, YrpaBrie-
HWE KOTOPbIMU CMOCOBHO MPUHOCUTL COB-
CTBEHHUKY foxop [3].

Mog akTMBamMM B SKOHOMUKE MPUHATO
MOHVMaTb TO, YTO MPUHOCUT AOXOH; 3TO
npeaMeT, MaTepuasbHblii UM HemaTepu-
anbHbIA, KOTOPbIN NPeAcTaBnAeT LeHHOCTb
AN CBOETO BafenbLa. PbIHOYHbIE aKTVBbI
(market-based assets) umeiot B cBOEN OC-
HOBE B3aMOAENCTBIE GUPMbI 11 €8 OKPY-
XeHVs (OTHOLIEHMA C KIMEHTamMu 1 CTpa-
Ternyeckme MapTHEPCTBA). Takue aKTuBbI
MOBbILLAIOT LEHHOCTb AN AKLMOHEPOB 3a
CYET YCKOPEHWs W Hapaly/BaHWA MOTOKA
AEHEXHbIX CPeACTB, CHUPKEHNSA HEYCTONYU-
BOCTM IEHEXHBIX MOTOKOB W YBENIMYEHUA UX

OCTaTOYHOW BennuuHbl [5; 14]. MapkeTuH-
roBble aKTUBbl BK/IOYAKOT OTHOLUEHYECKYIO
cocTaBnAowWylo  (pa3BuTble  OTHOLUEHUA
C noTpebuTenamMu) N WHTENNEKTYaNnbHylo
COCTaBNAOLYIO, KOTOpas eCTb 3HaHWe,
MonyyeHHOe B pe3ynbraTe AEATENbHOCTH
KOMMaHUM, OPWEHTNPOBAHHOW Ha Co3fa-
HWe LEHHOCTU OTHOLWEHWN [7]. KnneHTcKune
akTmBbl (customer-based assets), KoTopble
aKKyMynupyiotT  chOpPMMPOBaHHblE  KOM-
naHveil OTHOLIEHUA C ee noTpebuTenamm,
Hanbonee BaXHbI TUM MapPKETUHIOBbIX aK-
TvBOB [5; 8].

WAEHTUOUKALINA N USMEPEHNA
KNMEHTCKNX AKTUBOB

Vipes, cBA3aHHasA C LEHHOCTbIO KneH-
TOB WM OTHOLUEHMWIA KOMMAHWK C KNNEHTa-
MU, He HoBa. [ToHMMaHMe Toro, YTo Y oBNeT-
BOPEHHDBIN KIIMEHT €CTb aKTUB, CMIOCOOHDIIA
reHepupoBaTb B JONMTOCPOYHON Mepcnek-
TVBE AOXOAbl KOMMaHWM, CyLeCcTBOBano u
paHbLLe (cm., Hanpumep, [2]). Mpu 3Tom e
KOHLenumu — ynpaBieHnA KINEHTCKUM Ka-
nutanom [13] n ynpaBneHus KIMeHTCKUMM
aktuBamu [11; 12; 14], - anenanpys K 06-
WUM MEesaM, pa3pabdaTbiBajnCb PasHbIMUA
aBTopamu. Bo MHOrom cBA3yloLLMM 3BEHOM
Ans obeux KOHUenuuin cTan Tak HasblBa-
embli  nHTepdenc MapkeTuHr-OuHaHCH
[1; 14], no3BonmBWHKIA Gonee YeTKo pas-
rPaHNYNTb NOHATUA «aKTUBbI» 1 «KanuTan.
B 6onee no3gHux pabotax (cm., Hanpw-
mep, [11]) npegnaraetca onpenenaTtb Kium-
EHTCKME aKTUBbI KaK OTHOLIEHWA KOMMaHUK
C ee K/MeHTaMW, a KINEHTCKWIA Kanutan —
KaK LeHHOCTb (CTOMMOCTHaA OLeHKa) Kiu-
EHTCKIX aKTUBOB. TakuM 06pa3om, GyHKLMs
MapKeTUHra 1 YNpaBneHNA OTHOLLEHUAMY
C KNIMEeHTaMM KaK npoLecca COCTOUT B TOM,
yTOObI YNPaBNATH KNMEHTCKAMU aKTBaMW
C LeNbio MaKCUMM3aLmy UX LeHHOCTM (Knu-
€HTCKOro Kanutana) [6; 10].

Vi3mepeHna KNUEHTCKMX aKTMBOB BCe
yalle CTaHOBATCA YaCTbl MapKETMHIOBOM
MPaKTUKN KIMEHTOPUEHTUPOBAHHbBIX KOM-
naHui. MoHATME NOXN3HEHHOW CTOUMOCTU
knueHTa (CLV - Customer Lifetime Value)
00bIYHO MCMOMb3YeTCH, KOTAa peyb UaeT
00 otaenbHOM KnueHTe, Mog KNMeHTCKIM
kanutanom (CE - Customer Equity) noHu-
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KNNEHTCKWE AKTUBbI

KNUEHTCKNIR KATTATAN
MAPKETUHTOBASA CTPATErNf
YNPABITEHUE KTMEHTCKUMU AKTUBAMMN
YNPABJTEHUE PUCKAMU

B cTatbe M3y4yeHbl BO3MOKHOCTM MPUMEHEHMS
KOHLENUMK KIMEHTCKMX aKTuBoB (Customer As-
sets) u KnueHTcKoro Kanutana (Customer Equity) B
Lensx pa3paboTku MapKETUHIOBOW CTPATENMN KOM-
naHuu. MpenctaBneHbl MapKETUHIOBLIE METPUKM W
WHCTPYMEHTbI, dopmMuUpytoLme MHGOPMALMOHHOE
obecneyeHne pa3paboTKM W peanu3alun Mapke-
TUHIOBOW CTpaTernn. B COOTBETCTBMM C KOHLLENLM-
el KIMEeHTCKUX aKTMBOB 06OCHOBaHa MOCTaHOBKa
CTpaTerMyecknux 3afiad MapKeTWHra: ynpasneHue
YU3HEHHBIM LIMKIOM KIMEHTa; ynpaBeHue npusne-
YeHUEeM, YIAEPHaHUEM KAWEHTOB, Cross/up npoga-
Xamu; Kanutanu3auus MapKeTUHIOBbIX U3AEPKEK;
MaKCMMU3aLMA KIMEHTCKOrO Kanutana KoMnaHuu.
BbIABUHYTO NpeanonoxeHune 06 UCTOYHUKAX U GaK-
TOpax PUCKa B peann3aLinn MapKeTMHroBow cTpare-
UK, @ TaKKe CTpaTermu ynpasneHus pUCKamu.
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CUSTOMER ASSETS

CUSTOMER EQUITY

MARKETING STRATEGY
CUSTOMER ASSET MANAGEMENT
RISK MANAGEMENT

The article explores the possibilities for ap-
plying the concepts of customer assets and cus-
tomer equity with a view of developing a company’s
marketing strategy. Marketing metrics and tools
used as information support for development and
implementation of the marketing strategy are sug-
gested. Marketing strategic goal-setting is justified
in accordance with the customer equity concept:
customer lifecycle management; management of at-
tracting and retaining customers and cross/up-sell-
ing management; capitalization of marketing costs
and maximization of a company’s customer equity.
Sources and risk factors during the implementation
of the marketing strategy and the risk management
strategy are identified.

JEL classification
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Designing a Company’s Strategy
for Managing Customer Assets

matoT cymmy CLV Bcex KnneHTOB KoMMmaHuu.
CLV - reHepuipyemblil KNMEHTOM B TeueHue
€r0 >KN3HEHHOrO LMKNa AEHEXHbIA NOTOK
(UeHHOCTb, CTOMMOCTb, MapXMHanbHasA
MprbbINb), KOTOPLIN PACCUMTHIBAETCA Ha
YPOBHE K/MEHTa UM CEerMeHTa KMEHTOB
W Yalle BCEro He y4uTbiBaeT BEPOATHOCTb
yXofa KNreHTa K KOHKypeHTaM.

CLV xapakTepusyeT LEHHOCTb W3-
HEHHOrO LMKNa KNMeHTa, fJaHHasA Xapak-
TEPUCTMKA OCHOBaHa Ha MOKYyMaTelbCKOM
NOBeAEHNM KNNeHTa 1 06beauHseT B cebe
YpOBEHb MOBTOPHbIX MOKYMOK 1 MOKYMOK
COMYTCTBYIOLMX TOBAPOB, COBEPLUEHHBIX
KNneHTOM. Pa3BuTie NOrmKKM, 3al0XKeHHON
B KoHcTpyKuuto CLY, no3BonseT macwtabu-
poBaTb BO3MOXHOCTU WM3MEPEHUIA LieHHO-
CTV KIMEHTCKUX aKTUBOB. Tak, NokasaTeNb
CRV (Customer Referral Value) ana komna-
HUIA, Ybl OU3HEC-Mofeny npepnosaraoT
ncrnonb3oBaHne pedepanos, AenaeT BO3-
MOMHbIM U3MEPEHNE LEEHHOCTN pedepanos
KaK OTAeNbHOro KnneHTcKoro cermenTa; CIV
(Customer Influencer Value), CKV (Custom-
er Knowledge Value) genatot BO3MOXHbIM
M3MepeHIe, a 3HaunT, ynpaB/eHue LpaiBse-
pamm «capadpaHHOro pagmo» 1 npoLeccamm
BbISIBNEHNA NMOTPEOUTENBCKMX MpeanoyTe-
HUIA B LENAX Makcumm3auuy noTeHumana
MPWOBLINN KOMMAHWN.

KOMMOHEHTbI MAPKETUHTOBOW CTPATEM
HA OCHOBE KJIMEHTCKMX AKTUBOB
lpeAcTaBneHne O KIMEHTE Kak aKTu-
Be, KOTOPbIi MOXHO WAEHTUPULMPOBATD,
M3MepuTb, YNPaBnATb UM, MaKCUMW3UPYA
KNWEeHTCKNIA KanuTan, CTUMYNMPOBano WH-
Terpaumio Takux HampaBieHUn MapKeTuH-
ra, Kak MapKeTWHI Ha OCHOBe 6a3 [aHHbIX
(Database Marketing), MapKeTVHT OTHOLUE-
Hui (Relationship Marketing) n ynosnetso-
peHHocTb noTpebuTens (Customer Satisfac-
tion). Cnegyowym Wwarom CTanu N3MeHeHNs
B MOHUMaHWV MapKeTUHrOBOW CTpaTerum
KOMMaHuu. B HOBbIX 06CTOATENbCTBAX Map-
KeTUHroBas cTpaTerus OnpeaenaeTca Kak
[eATeNbHOCTb MO YMPaBEHUIO KU3HEH-
HbIM LMKJIOM KIMEHTOB KOMMaHWW; Lenb
CTpaTern — MakCcumm3auma KIMEHTCKOro
Kanutana KOMMaHWW; OpraHU3aLWOHHas
CTPYKTYypa, HeobxoanMas ana peanusauum

cTpaTternuy, TpaHchopMmMpyeTCa Nog 3agaun
NPUBEYEHNA U YAEPXKAHWA KITUEHTOB.

PaccmMoTpuM KOHLENLMIO XKU3HEHHOTO
umkna (KL knneHTa. Yalle BCcero oHa anen-
NINPYET K MOAENN XU3HEHHOTO LMK/ Npo-
JYKTa WM OpraHu3auum n npeactaBnaeT
cobol1 npoLecc B3anMoaencTars (OTHoLLe-
HUIA) NOTPEOUTENA C KOMMAHVEl B TEYEeHWe
onpepeneHHoro BpemeHu. MNpeanonaraet-
CA, YTO NHTEHCUBHOCTb B3aVIMOOTHOLLEHUIA
KNMEHTa C KOMMaHWEeN [OCTWraeT CBOEro
nuKa (3penocTn) OAHOBPEMEHHO C MaKCU-
MaJIbHO BbICOKOUI LIEHHOCTbIO NOTPebuTens
KaK KnmeHTa KomnaHuu. Ha npakTuke, Kak
NpaBUNIo, NCMOMb3YIOTCA ApYriie 0bo3Haue-
HuA 3TanoB XKL KnveHTa: npuBaeYeHNE; UH-
Tepec (3MOLMOHanbHasA BOBJIEUEHHOCTD);
oueHKa (KOrHMTVMBHAA BOBEYEHHOCTD);
MOKYrKa (NoBeAeHYecKas BOBNEYEHHOCTD);
NOANBHOCTb (MOBTOPHbIE MOKYMKW). B 3aBu-
CMMOCTM OT CTaZ UV XKU3HEHHOTO LMKNa UC-
MOMb3YOTCA Te U MHble CMOCO6bI B3aUMO-
BENCTBMA C KAMEHTOM. Pe3ynbTaTBHOCTb
KaXQoro 13 HUX U3MepAeTcA COOTBETCTBY-
IOLMMU METPUKAMMU.

Be3sycnosHo, onepauunoHanusauma
KOHLIeNUMM >KN3HEHHOrO LMKNa KiMeHTa
TpebyeT NpeABapUTENIBHOTO ONpPeaeneHus
LieneBon aygutopun UM co3faHua «npo-
dvna npeanbHoro KnueHTa». KnueHTckas
6a3a pefKko ObIBaET OAHOPOAHON, 1 B Hel
OOHOBPEMEHHO MPEACTaBAEHbI KINUEHTDI,
He TONMbKO HaxofALMecA Ha pasHbIX 3Ta-
Max XW3HEHHOTO LMKNa MO OTHOLIEHUIO K
KOMMaHWK, HO 1 NPOABAAIOLLME Pa3NNYHble
NpesnoYTEHNA B OTHOLUEHUN KOHKYpUPY-
lowmx npeanoxeHuin. NMocnegHuin dpaktTop
He yunTbiBaeTcA mogenbto KL knmeHTa, uto
CHWXaeT NoTeHUMan ee UCMob30BaHNA B
npouecce ynpasneHUA KINEHTCKAMM aK-
TmBamu. Hapsagy ¢ XL, daktopamu, onpe-
JeNALMMN BKNAA KIMEHTa B KNNEHTCKNIA
KanuTan KOMMaHWW, ABAAKTCA pa3mep
OrofPKeTa MOKYMOK KNIMEHTA B KaTeropuu,
pons OpeHfa B KolejbKe noTpebutens
(nona KowenbKa). Peub nget o mMeTpukax,
JaoLMX NpefcTaBieHne 0 KOHKYPEHTHOM
packnage Cun Ha pbiHKe 1 OLeHKaX BEpOAT-
HOCTM yXofa KNNEHTA K KOHKYpEeHTaM.

Kak TonbKO MapKeTuiHroBas cTpaTerus
B KOMMaHWU CTaHOBUTCA MOAOTYETHON,



T.e. COOTHOCUTCA C GUHAHCOBLIMU Pe3ynb-
TaTamu, CTaHOBUTCA OYEBUAHON HEOOXOo-
AVMOCTb Pa3BoOpOTa WCXOZHOM NOTUKM.
Ha 370 BnepBble 6bI10 yKasaHo B pabote
Kymapa u gp. [9]. Ecnu TpagnumoHHyo mo-
[eflb TpaeKkTopUn MPUObINBHOCTY MOXHO
OblN0 NPeacTaBuUTb LENOYKON «MpuBeYe-
HUWe — OMbIT — YAOBNETBOPEHHOCTb — NI0ANb-
HOCTb — YAep»KaHue — POCT BbIPYYKM — POCT
npuobINK», To TPe6OBaAHNA MaKCMMU3ALN
K/IMEHTCKOrO  KanwTafa paccmaTpusatoT
npuBReYeHne Kak cnegyowmi Wwar nocne
anddepeHLMpoBaHHbIX peakuuin no ynep-
XaHUIO Hanbonee NPUObINBbHBIX ANA KOM-
naHuu KnneHToB. [uddepeHunpoBaHHbIN
MapPKeTVHT, B CBOIO 0Mepeab, eCTb MPOU3BO-
[HasA oT ypoBHA anddepeHLmaLum onbita/
YL,OBNETBOPEHHOCTU KAueHToB. [oTeHuw-
an NpubbINN CTAHOBUTCA UCXOAHON TOUYKON
NOTVKN MO YNPaBAEHWIO XW3HEHHbIM Lii-
KNOM K/MeHTa C y4eToM Takux (GaKkTopoB,
Kak pa3mep CLV KnuneHTa 1 Jona KolenbKa
6peHaa ana rpynnbl KnueHToB. Yem bonee
aCMMMETPUYHbIM  ABNAETCA pacnpepene-
HUWe KnueHToB no pasmepy CLV, Tem 6onee
BaXeH AnA 3OPEeKTNBHOCTU MaPKETUHIO-
BOM cTpaternm auddepeHUMpPOBaHHbIN
(cenekTvBHbIN) NOAX0H K WHCTPyMeHTam
yLepxaHus.

Ona knneHToB € HU3KMM yposHem CLV
1 BbICOKOW ioNel KolenbKa Lienecoobpas-
HO MCMONb30BaHWE MpPeNMYLLEeCTBEHHO
TPaHCaKLMOHHOrO MapKETUHIA, CHIKEHWE
TPaHCaKLUMOHHbIX n3gepxek. Huskaa gona
KoLenbKa bpeHfa ana KIMEHTOB C HUA3KUM
CLV 6ypeT 03HauaTb BbICOKYO BEPOATHOCTb
nepeKnioYeHNA KNNEHTOB Ha KOHKYPEHTOB
OpeHaa, U 3Ta cuTyauums, NO-BUAMMOMY,
BOMKHa CTUMYNMPOBaTb MOUCK He YAoB-
NEeTBOPEHHbIX KOHKYPEeHTaMW KOMMOHEH-
TOB LIEHHOCTU Yepe3 6osiee NHTEHCUBHDII
MapKeTUHT COMyTCTBYIOLLMX TOBapPOB/ycnyr
(cross/up selling). B cermeHTe BbICOKOrO
CLV Takxe npefctaBneHbl pasHble TuMbl
KIMEHTOB MO foNe KolenbKa. Hu3kas gona
Kollenbka npu Bbicokom CLV — ocHoBaHMe
K pa3paboTke 1 peanv3aumy Nporpammbl
BbIpALLMBaHNA KNWEHTOB, @ BbICOKAA JonA
Kowenbka npu Bbicokom CLV - curHan K
3alynTe OTHOLLEHMI yepe3 npepnoXeHue
UCKNIOUNTENbHBIX BOHYCOB UM MpuBune-
T, CTOMMOCTb KOTOPbIX COMOCTaBMMA UNN
[axe NPeBbILAET U3AEPXKKN NPUBNEYEHNA
HOBOrO KNMeHTa.

OpraHusaumoHHaa CTPYKTypa, nog-
[epXMBaloLLas MapKeTMHIOBYyl CTpaTte-
M0 Ha OCHOBE YNPaBieHNA KNNEHTCKUMU
aKTVBaMK, AOMKHA OblTb OPMEHTUPOBaHA
Ha COMPOBOXAEHME W MOAJOTYETHOCTb MO
nporpamMmam npueneyeHns (BoBneYeHma n
aflanTaumm) n yaepxaHusa: B cyxbe mapke-
TUHra BbIAENATCA nogpasgeneHma (npo-

eKTHbIl odUC) NO ynpaBneHulo nporpam-
Mamn npusneveHus u yaepxaHua. Ecan
HanpaBfeHre Mo NPUBMEYEHNIO OCYLLECT-
BNAET/KOOPAVHUPYET  NpefocTaBieHne
npodeccmoHanbHbIX YCayr U TPEeHWHroB
CObITOBOrO 1 KOHTAKTHOrO NepPCoHana, Knu-
EHTLEHTPUPOBAHHDIA MAPKETUHT B LIENIOM,
TO ANA pelleHus 3afjay yaepKaHus, Kak
npasuno, Gopmupylotca paboune rpyn-
nbl/KoMaHabl TMna Account Management
Team, Customer Success Team.

OpraHu3aLMoHHas CTPYKTypa, opu-
EHTMPOBaHHaA Ha pa3Hble 3afjaun ynpas-
NEHNsA KNMEHTCKMMW aKTWBaMK, OfHOBpe-
MEHHO npepjnonaraeT pasfenbHbIl yyeT
3aTpart Mo MecTy BO3HUKHOBEHUS, T.€. B IBYX
YKPYMHEHHbIX rpynnax: 3aTpaTbl Ha npu-
BfleYeHMe KNMEHTOB U1 3aTpaTbl Ha Yaepxa-
HUWe KNMEHTOB. B nepBylo BXOAAT: peknam-
Hble M3LEPXKM, U3AEPKKU NO pa3paboTke
OTAENbHbIX MPOEKTOB, OPUEHTUPOBAHHbIX
Ha MOAAEPXKY OTHOLIEHWI C KNMeHTaMW
(pa3paboTka NPOEKTOB yyacTnA B NapTHep-
CKUX Nporpammax, NPOeKToB pybpuK caii-
TOB, NP.); N3LEPXKKM, CBA3AHHbIE C TEKYLUEN
MapKeTUHIOBON aKTUBHOCTbIO: NOAAEPKKA
cainTa, paboTa C KNMeHTamMmn B COLMANbHbIX
ceTax, e-mail-paccbinky, yyactue B napt-
HEPCKUX Mporpammax, nposegeHne Bedu-
HapOB, CEMVHAPOB, MNP.; U3LEPXKKN, CBA3AH-
Hbl€ C CO3[JaHNEM KNTMEHTCKOW 6a3bl, B TOM
uncne aHanUTUYeCKWii MHCTPYMEHTapuid
paboTbI C KNMEHTCKOM 6a30i1, NporpaMmHo-
annapatHble cuctembl CRM, obyueHue nep-
coHana pabote B cpeae CRM; 3atpathbl Ha
MapKeTMHIOBbIN NePCOHa, 3aHATbIN pabo-
TOW C KNuMeHTamun. 3aTpaTbl Ha yaepaHue
KNMEHTOB BKITIOYALOT: 3aTpaThbl Ha 06CyXK-
BalOLWMIA NepCoHaN; NpPorpamMmmbl BoBeYe-
Hua 1 agantaumu (Customer Engagement
and Adoption Systems); npodeccroHanb-
Hble YCNYrn U TPEHUHTI.

OnepauunoHHble pesynbTaTbl Npo-
rPAaMMHOM AeATENbHOCTM MO NPUB/EYEHNIO
U yOEepXaHUIO KNUEHTOB [OSKHbI BbICTY-
naTb AAPOM CUCTEMbI NoKasaTenen sdpdek-
TBHocT (KPI) Ha ocHoBe 3aTpaTHbIX W
HedVHAHCOBbIX METPYK: 3aTPaTbl Ha KamMma-
HUIO, Ha eANHILLY aKTUBHOCTK, BropxeT, ROI
KaMnaHuK, 3aTpaTbl Ha NPUBIEYEHNE KNU-
€HTOB, Np. [nA uenen otcnexnBaHusa pe-
3yNbTaToB OMEepaLOHHON AeATeNbHOCTH
TaKKe pa3pabaTblBalOTCA Tak Ha3blBaeMble
pawbopapl  (Dashboard, uH$opmaumoH-
Has MaHerb), NoO3BONAOLWME U3MEPATb, OT-
CNEXMBaTb B JUHAMMUKE 1 Ha 3TON OCHOBE
YNpPaBnATb KIMEHTCKUMU aKTUBaMM KOMMa-
Huwn. Kak npaBuno, aawbopapl npegrnonara-
10T TPY YPOBHA NpefoCcTaBneHns nHdopma-
LMK: TaKTUYECKUIA (OTaenbHble GYHKLUU 1
VCMONTHWTENN), ONEePALMOHHBIN (KNtoueBble
MapKeTUHIOBble MPOLECChl U CTpaTernu)
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1 6usHec-yposeHb (Executive — gocTuxe-
HE MAaPKETUHIOBbIX Liefieil 1 BKNaaa map-
KETWHra B 613HeC-pe3ynbTarbl). [okasatenb
KIMEHTCKOrO KanuTtana, Takum o6pasom,
obecneurBaeT COMOCTaBeHNe pe3ynbTa-
TOB OMepaLMOHHON MapPKETVHIOBON Aes-
TENbHOCTY C GUHAHCOBLIMI MOKa3aTeNAMM
Ha YPOBHE KOMMaHWV B LIENOM.

COOTHOLLUEHWE 3ATPAT
N ®UHAHCOBDIX PE3YJIbTATOB

B ynpasneHueckom yueTe n duHaHCo-
BOM MOZENVMpPOBaHUN WCMONb3yeTca Mo-
HATMe pApaliBepa CTOMMOCTU (BbIPYUKMY,
3aTpaT), KOTOpOe O3HayaeT MepeMeHHyio
(nokaszaTenb), BINAIOLLYIO Ha ee AVHAMUKY.
3HaHue ppaneepos CLV n CE nonesHo He
TONbKO ANA NPOrHO3MPOBAHNA KNUEHTCKINX
METPUK, MOCKONbKY OHWM AEMOHCTPUPYIOT
BbICOKYIO KOPPEenaumio O CTOMMOCTbIO
613Heca, HO 1 AnsA NPOEKTUPOBAHMA Habo-
pa UHCTPYMEHTOB MapKeTVHra, NCMosb30-
BaHMe KOTOpblx obecrneuynBaeT [UHAMUKY
KomnoHeHToB CLV 11 KNeHTCKoro KanuTana
B LIESIOM.

Ona unguempyanoHoro CLV ppaiBe-
pamn BbICTYNalOT 4acToTa MOKYNoK Kiu-
€HTa, pa3Mep MapXWHanbHOWM NpubbINK 1
ypOBeHb MapKeTWHroBbix 3aTpat. B csoio
ouepefib, Ha NOKa3aTeNb YacTOTbl MOKYNOK
OKa3blBalOT BNUAHME MoOKa3aTenu o6HOB-
NeHNA NpPOAYKTa, KPOCC-NMOKYMNKMW, 4Yncno
web-KOHTAKTOB, Y/1CNI0 BO3BPATOB Ha CaT,
MHTepBan BPeMeHU MeXAy KOHTaKTamu,
ypoBeHb NepcoHanu3aunn B KOMMYHMKa-
umsax, ap. Tem cambIM nporpaMma LencTeuni,
OPUEHTPOBaHHAA Ha POCT MHAMBUAYaSb-
Horo CLV, npepnonaraeT Mcnonb3oBaHue
COOTBETCTBYIOLMX KNEHTCKNX METPUK.

AHanornyHo pparniBep MapMnHanbHOMN
npubbIK NpeanonaraeT MCnosb3oBaHue
noptdens MeTPWK, B KOTOPbINA BKKOYAOT-
CA BEIMUYMHA OTCPOYKM MnaTexeln, obwui
06beM 3aKynok, 6L GI0IKeT MapKeTUH-
roBbIX KOMMYHWKaLUIA, AONA MapXUHanb-
HOI NpubbIIK B BbipyuKke OT KnueHta. Co-
OTBETCTBEHHO MapKeTWHIOBble YCMANA No
peanu3auumn npegnoxeHuin no GoHycam un
CKUAKaM [ KOHKPETHOrO KnueHTa byayTt
paboTaTb Ha POCT MapXWHaNbHOW npu-
ObInn Kak KomnoHeHT CLV 1 B KOHEYHOM
cyeTe, yepes PoCT CTOMMOCTM KIIMEHTCKMX
aKkTMBOB, 6yayT yBenMuMBaTb CTOMMOCTb
KomnaHuun. Ha ppainBep pa3mepa mapke-
TMHIOBbIX 3aTpaT ByayT BAMATL NOKa3aTenu
YPOBHA NepCcoHanM3aLmn KOMMYHUKaLMiA
C KJIMEHTOM, WHTepBana BPeMeHU Mexny
KOHTaKTamu C KIIMEHTOM.

Mpu nepexoge OT MHAWBUAYaNbHO-
ro YPOBHA K YPOBHIO NOTPebUTENbCKOro
CermeHTa BO3HWKAOT [A0MNONHUTENbHbIE
daKkTopbl, TakMe Kak 3GPEeKTNBHOCTb NPO-
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rpamMmm npuBneYeHus u yaepxaxus. Hako-
HeLl, Ha YPOBHe KOMNaHWK B LLeNIOM TaKUMK
JpariBepamu GyayT BbICTYNaTb CTOMMOCTb
aKUMOHepHOro Kanutana (uem Huxe
CTaBKa [AWCKOHTMPOBAHWA, OTpaXatoLias
JOXOfHble MpPUTA3aHNA COBCTBEHHNKOB
613Heca, Tem BbILE MPU NPOUNX PABHbIX
YCNOBUAX KIMEHTCKUA KanuTan), a Takxe
CTOMMOCTb KanwuTana 6OpeHaa (4em oOHa
BblLLE, TEM BblLLE YPOBEHb JOBEPUA K KOM-
MaHWM CO CTOPOHbI noTpebutenen). Ecnm
nepBblii GaKTOP OTPAXaeT MHTerpanbHoe
B/IMAHME MAaKPOIKOHOMMYECKNX GaKTOPOB
Ha AMHAMUKY KNMEHTCKMX aKTUBOB KOMMa-
HWK, TO BTOPOI CNocobeH aAeMndpnpoBaTb
HexenaTteNbHble KonebaHus CTOMMOCTK
KOMMaHWK B YCNOBUAX PE3KMX U3MEHEHMWIA
KOHBIOHKTYpbI.

B uenom no KomnaHuu MOHMMaHWe
LpaliBepoB AEHEXHOro MOTOKa B NEpPBYHo
oyepenb onpegensetcd 0COBEHHOCTbIO
ee 6usHec-mogenu. K npumepy, ana 6ums-
Hec-Moaenu noanuckn (3akniuyeHne Ao-
roBopa mMexgy nosyuyatenem ycnyru u ee
NpPoBaNAepPOM; BHECEHWE NOJSIb30BATENEM
ycnyrii aboHeHTCKOW nnatbl; nepuopu-
yeckne MaTeXu B3MMAIOTCA JO Tex nop,
rnoka noJsib3oBaTeslb He OTMEHUT nomnu-
CKY; NpUMep — KOMNaHWM COTOBOW CBA3Y,
WNHTEPHET-CEPBUCHI HA OCHOBE MOLNUCKM)
CYLLLeCTBYIOT BCErO AIBa UCTOYHUKA AeHEX-
HOro MOTOKa OT OMepaLMOHHON AeaTenb-
HOCTW: NPUBNEYEHNE HOBbIX KIVNEHTOB M
YLEepXaHUe yXe CyLecTBYOLWUX KNNEHTOB
KomnaHuu. Mpy 3TOM pasmep AeHEXHOro
noToka (Bblpyukun) bymeT onpepnenaTbcs
3a/IOKEeHHOW B LEHY MapXUHanbHOCTbIO
npogyKTa/ycnyru, CKopocTbio obopaurBa-
€MOCTV aKTMBOB KOMMAHWW 1 ee AONrOBOM
Harpyskon (Kpegutbl, 0b6a3atenbcTea ne-
pegn akuMoHepamm, np.). YnpaBnas Mctou-
HWKaMU [EHEXHOro MOTOKA, MapPKETUHT
BHOCUT BKNag B 613Hec-pe3ynbTaThl KOM-
naHun. Tpema KNoUYeBbIMIA UCTOYHMKAMM
BbIPYUKM, Ha KOTOpble OKa3blBaeT BAWA-
HVE MapPKETUHT, ABAAIOTCA: NpUBNeYeHne
U yaepxaHue KNMeHTOoB (ANA KNUEeHTLeH-
TPUPOBaHHbIX BUAOB AEATENbHOCTY; OU3-
Hec-Moaenn Moanuckin); Aons KollenbKa
6peHaa (cywecTsytowwyx notpebutenein) B
Kateropuu (ana poiHkoB B2C); nona 6peH-
Ja (cywecTByowmx KnueHToB) B Orofxe-

Tax 3akynok (B2B). CywecTBeHHOCTb 3TOr0
BK/1aZla MOXHO OMpefennTb Ha OCHOBe CO-
NOCTABNEHNA JUHAMMKN PbIHOYHDBIX (KNK-
€HTCKMX) aKTMBOB KOMMaHuUW 1 H6anaHco-
BOW CTOMMOCTM OG13HECa.

NCTOYHNKU U OAKTOPbI PUCKA
B PEANIN3ALIMU MAPKETUHIOBOW
CTPATEIAN

be3ycnoBHO, OCHOBHOW UCTOYHUK puC-
Ka B YNpaBReHNN KIIMEHTCKAMMN aKTBaMU
— 3TO KJIMEHTbI, X NOBeJEHME KaK MOKymna-
Tenewn, CBA3aHHOe C NPOZYKTOM/YyCayrom.
XapaKTepuCTHKN KIMEHTOB BAKAIOT Ha BCE
WCTOYHMKN PUCKa: MOBEAEHWE KINEHTOB
NOABEPXKEHO BAVAHMIO COLMANbHBIX CeTeN,
«capadaHHoro pagmo» (word-of-mouth,
WoM), 1.4. M3meHuMBOCTb MAKM Henpeg-
CKa3yemoCTb OyAyLIMX MOTOKOB JEHEXHDIX
CpPefCTB BO3HMKAET B CUNTy M3MEHUYMBOCTM
mogenel noTpebneHus, OCHOBHbIX B3au-
MOZENCTBUN C KNMEHTaMMU, @ TaKXKe OpraHu-
3aLMOHHbBIX NPOLIECCOB, KOTOpblE UX NOf-
pepxuBatot. LlenecoobpasHo BbiaeneHue
BHELUHMX MO OTHOWIEHMIO K KOMNaHuK dak-
TOPOB: N3MEHEHWA BHELLHEN Cpepbl, PbIHKa
N KOHKYpeHUMK. KOHKypeHTHble dakTopbl
BAVUAIOT Ha NPUBNEYEHNE KIWEHTa, yaep-
XaHWe, Ha BEPOATHOCTb NEPEKITIOYEHNA HaA
APYroi 6peHa, 1 Kaxablii 13 HIX B OTAENb-
HOCTU — Ha YBENWYEeHMe W3MEHUMBOCTU
MOTOKOB [EHEXHbIX CPEeACTB MAKN puckKa.
BHYTprdrpmeHHble GpakTopbl: KU3HEHHBIN
UMK MpoAyKTa, pa3paboTka HOBbIX MpPo-
BYKTOB 11 paclUMpeHue B pyrme Kateropum,
TaKKe BNNUAIOT Ha NOBefeHMe KNneHToB. Ka-
UeCTBO KaHana OKasblBaeT CYLIeCTBEHHOe
BAUAHMNE HA MPUBEYEHNE U yOepxaHue
K/MEHTOB, TaK e Kak pacnpeaeneHue pe-
CYpCOB MO PasfIMYHbIM KOMMYHUKALMOH-
HbIM KaHanaMm BAVAET Ha VHAVNBUAYANbHYIO
NPWObLINBHOCTD KIMEHTA.

B kauecTBe CTpaTerwii ynpasneHus
pVCKaM1 KOMMaHUA MOXET MCMONb30BaTh
cnegyowme NeNCTBrA:

1) TapreTMpoBaHue noTpebutenein no
NPW3HaKY HU3KOWA W3MEHUMBOCTU [EHEX-
HOrO MOTOKA KNMEHTA WM HW3KOTO puUcKa
TakoW N3MEHUNBOCTY;

2) CHUXKEHWE W3MEHUYMBOCTN OyayLIMX
[EHEXHbIX MOTOKOB OTAENbHbIX KIMEHTOB
NOCPeACTBOM  MCMONb30BaHMA  COOTBET-
CTBYIOLLMX MapPKETUHIOBbIX PELLEHUI;

3) NNaHMpoBaHMe PecypcoB ANA KOH-
KPETHbIX KNUEHTOB W CETMEHTOB PbIHKa,
yToGbI NOAYUNTL ByayLLME EHEXHDIE NOTO-
KM, KOTOpbIE JOMOJHAIOT APYT APYra, U TeM
CaMblM YMeHbLUEHNE CYMMaPHOI U3MEHYM-
BOCTY BYAYLLMX fEHEXHDBIX MOTOKOB.

3AKJTIOYEHUE

1.Pa3paboTka cTpaTerum ynpaeneHus
KIIMEHTCKMMN  aKTVBaMM OPMEHTUPOBaHa
Ha Lienb MaKCUMM3auum KIMEeHTCKOTO Kanu-
Tana v ONMPaeTCcA Ha KOHLENUUN N UHCTPY-
MeHTapui: ynpasnenua XL knneHta, one-
PaLMOHHOrO MapKeTUHIa Mo NPUBAEYEHNIO
1 yAePKaHUIO KNEHTOB; YNpaBieHYeCckoro
yyeTa MapKeTUHIOBbIX 3aTpaT U OpraHm3a-
LIMOHHYO CTPYKTYPY, COOKYCMPOBaHHbIE Ha
3afayax NpuBNeYEeHNA W yaepxaHua Knu-
€HTOB; YMpaBfeHNA puUcCKamy peanusauum
cTpareruu.

2.BbinBnenne ppamsepos CLV un CE
KOMMaHUM BbICTYMAET HEoOXOAMMBIM YC-
JIOBMEM MPOEKTUPOBAHNA Habopa UHCTPY-
MEHTOB MapKeTuHra. [na wHansmgyanb-
Horo CLV ppainBepamun ABRAIOTCA YacToTa
MOKYMOK KJIMEeHTa, pa3mMep MapX1HasbHON
NprobLIIM 1 YPOBEHb MAPKETWHIOBbIX 3a-
Tpat. Ina CE Takumn ppaiiBepamu GymyT
BbICTYNaTb 3QHEKTMBHOCTb B LENOM NpO-
rpamm NpuBREYEHNsA N YAepXaHuaA, a Tak-
Xe CTOUMMOCTb aKLMOHEepHOro Kanutana u
CTOMMOCTb KanuTana GpeHfa, BbIMOJHA-
Llero B paMKax faHHOro noaxoaa GyHKUmMio
CTabunm3aumm NoToKa BbIPyuKM OT Npofdax
B YC/I0BUAX YXYALIEHNA KOHBIOHKTYPbI.

3. KoHTpOnb pUCKOB peanusayunu
CTpaTterny ynpasneHnsa KAWEHTCKAMW aK-
TMBaMV MpegnonaraeT ugeHTUdMKalmio
WCTOYHMKOB 1 PakTopoB pucka. K BHeLl-
HVMM UCTOYHUKAM OTHOCATCA KMMEHTbl, No-
BefeHNEe KOTOPbIX MOXeT MEHATbCA, B TOM
yncne nog BAVAHMEM aKTUBHOCTW KOHKY-
peHTOB. K BHYTpeHHUM - cmeHa da3bl KL
NPOAyKTa, NPOLYKTOBblE WM PbIHOYHbIE
WHHOBALMW, WHMLMMPYEMblE KOMMAHMWEN.
Crpateruv ynpasneHua puckamy onupaioT-
CA Ha VIHCTpyMEHTapuin TapreTmpoBaHus,
MApKeTUHra-MUKC 1 nepepacnpegeneHums
VMEIOWMXCA PecypcoB MexXAy pa3HbiMu
rpynnamm KnmeHTos. M
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