Marketing Strategy and Practice -1

DOI: 10.29141/2218-5003-2019-10-4-8

MoBeaeHne cocTosTeNbHbIX NOTpebUTenein:
pe3ynbTaTbl MapKETMHIOBbIX MCCNIEA0BaHNN
POCCUICKOro pbiHKa ycayr npuBaT-6aHKMUHra

I.C. TumoxuHa

AunoTauusna. CylecTByloLMe UCCeA0BaHNS NOBEAEHNS NOTpebuTenen Ha MHGOPMALMOHHO 3aKPLITOM M BeCbMa cneuyuduyHoOM poc-
CMIACKOM pbiHKE YCnyr npuBaT-6aHKMHIa B LENOM HOCAT GpparMeHTapHbii M pa3oBbii xapakTep. CTaTbs NOCBSLLEHa aHaNU3y pe3ynb-
TaTOB NIOHTUTIOAHOrO CPABHUTENbLHOIO UCCNeA0BaHWs NOTPebUTENLCKOro noBeaeHns 3a 2016-2018 IT. 1 BbIABNEHUIO €r0 AMHAMUKM.
MeToaonoruyeckas 6a3a paboTbl UMEET MEXKANCLIMNIIMHAPHBIN XapaKTep U BKIOYAET TEOPUM NOTPEOUTENBCKUX LIEHHOCTEN, CErMEHTa-
LMK PbIHKa, NnaHupyeMoro noBeaeHus. Metoarka vccneaoBaH1s NpeacTaBnsieT KOMMIEKC KaBUHETHLIX M NMONeBbIX METOAOB C NPeos-
NajjlaHMeM KayeCTBEHHbIX METOAO0B, @ UMEHHO rYBUHHBIX MHTEPBbIO C CYGbeKTaMM pbiHKa. B paGoTe npeanoxeHo aBTOPCKOe BUAEHUE
MOHATUS «NOTPE6UTENL YCNYT NPUBAT-6aHKUHIa», CUCTEMATM3MPOBaHa YHUKaNbHAs B CUY 3aKPLITOCTH PbiHKA MHOOPMaLWs O POCCHI-
CKOM COCTOSITENIbHOM NOTPeGUTENe. Ha ee 0OCHOBE COCTaBNEH COOMPATENbHbIN MOPTPET LIENEBOro NOTPEOUTENS 3a TPEXNETHWUI Nepuos,
MOHWTOPUHra. BbisiBneHa TpaHcdopmaLmMs CerMeHTa COCTOATeNbHbIX NOTPEGUTENEN B CYGCErMEHTbI MO PasNnynsaM B NOBEAEHYECKUX
XapaKTEPUCTUKaX; CYGCerMEHTOB — B HULLM HA OCHOBE pasfiniuit B Ncuxorpaduyeckux xapaktepuctukax. OnpeaeneHsl 6a3oBble BUabI
[eaTeNbHOCTU NOoTpeGUTENel Ha 3Tanax NpoLecca NPUHATUS PELLIEHN, NO KOTOPbIM YCTAaHOB/IEHa AMHAMKUKa noBeaeHust. MpeanoxeHsi
NpaKTUYeCcK1e peKoMeHaaUun B paMKax ONTUMUCTUYECKOTO U NECCHMMMUCTUHECKOrO CLieHapUeB Pa3BUTUS KOHKYPEHLMK Ha uccneaye-
MOM pPbIHKe. Pe3ynbTaTbl UCCE0BaHUSA UMEIOT MPaKTUYECKY0 3HAYMMOCTb 11 MEHEMKMeHTa GaHKOB NPK NPUHATUM YNPaBIEeHYECKUX
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BBEOEHUE
Poccuinckmin peiHok yenyr private banking (panee — npveat-
GaHKWHT) ABNAETCA OOHUM 13 CaMblX ManousyyeHHbix. Hepo-
CTaTOYHOCTb KOMMMIEKCHOMO M CUCTEMHOIO UCCNefoBaHUA
[aHHOTO PblHKA NPUBOAMT K cnlabomy NOHUMaHMI0 6aHKamm
KNOYEBbIX XapaKTepUCTUK NoTpebuTenein ycnyr npmeat-6aH-
KWHTa, NX CMCTEMbl MPEANOYTEHUN U LileHHOCTen. B ¢BA3un ¢
3TUM OTCYTCTBYET BHYTPEHHee CerMeHTUpOBaHUe, 3aTpyd-
HUTENbHO BbIJENNTL LieNeBbIE MOACErMEHTbI U HULIW W pa3-
paboTatb Ans HUX anddepeHUMpPoBaHHbIE BaHKOBCKIE Map-
KETUHrOBblE CTPATErun B Lienax AOCTUXKEHUA KOHKYPEHTHbIX
npenmyLlecTs. Hapsagy ¢ 3TUM B YCNIOBUAX BbICOKON AUHA-
MWYHOCTW KOHBIOHKTYPbl PaccMaTpVBAEMOrO PbIHKa, MOLU-
HOrO BAVAHKA BHELIHUX GaKTOPOB, YCIIOXKHEHNA MeXaHN3ma
Pa3BUTMA PbIHKA MAPKETUHM-MEHEAXMEHT BaHKOB HYKaaeT-
CA B NOHUMAHWM CTEMEHN N3MEHUYMBOCTN MPKU3HAKOB MoBe-
JEHNA COCTOATENbHbIX NOTPebUTENeN ANA NPUHATUA dddeK-
TUBHbIX YNPaBAEHUECKIX 1 MAPKETUHIOBBIX PeLLeHUA.
MprKknagHoe nM3yyeHrne HEKOTOPbIX OCOBEHHOCTEN poc-
CUIACKOTO PbIHKA YCyr NpuBaT-6aHKMHIa, OTLENbHbIE acnek-
Tbl OOCNYXMBAHNA POCCUICKUX COCTOATENbHBIX NOTPetu-
Tenen paccmatpusanucb B uUccnenosaHusax Fuchsbriefe!,
LleHTpa ynpasneHus 6narococtosaHuem u dunaHTponum
CKONMKOBO?, KPYMHEWMLEero LBELAPCKOro  ($pUHAHCOBOrO

' Russian money in Europe. Top 2010. Private Banking (2010) // Fuch-
sreport. URL: http://private-banking-report.ru.

2 UccnenoBaHue Bnafenbles kanutanos B Poccun (2015) // LieHTp
ynpasneHus 6narococtosHveM n dunaHtponumn Ckonkoso. URL: http://
wtc.skolkovo.ru/events/wkd2016/pdf/capitals.pdf].

koHrnomeparta Credit Suisse®. ITn nccnenoBaHUa BHOCAT
3HAUMTENbHDBIA BKNaj B MOHMMaHWE CreuueuKM JaHHOTO
PbIHKA, HO HECKONbKO OTPbIBOYHbI. HaumHaa ¢ 2015 1. no Ha-
cToALLEee BPeMA POCCUIACKan UCCiefoBaTeNbckan KOMNaHuaA
Frank Research Group (ganee — Frank RG) cuctemHo npoBo-
OUT exerofHble rinyboKMe MapKeTUHroBble MCCIeA0BaHNA
POCCUIACKOTO pbIHKa YCNyr NpuBaT-6aHKMHra.

ABTOp CTaTbM B TeUeHWe YeTbipex NeT ABMAAETCA KOH-
CYNbTaHTOM MO MAPKETUHIOBbIM UCCNIELOBAHMAM KOMMAHUU
Frank Research Group. Bnarogapsa gocTyny K orpoMHbIM opu-
FMHANbHBIM MAcCVBaM CbiPbIX JaHHbIX 1 CTana BO3MOXHOW
nccnepoBatebckan pabota no npobnemam pbiHKa ycnyr
npuBaT-6aHKMHra.

W3 6onbLioro pa3Hoobpasma nHdopmMaLmm, NoayyeHHoI
B MpoLecce Tak1x UCCNefoBaHUin?, aBTOpoM BblbpaHbl pak-
TUYECKMe AaHHbIe SMNUPUYECKNX UCCNEL0BaHWIA, KOTopble
MO3BONAKT ONMCATb U NPOAHANU3NPOBaTb NOBEAEHNE POC-
CUICKMX NoTpebuTtenen ycnyr npueaTt-6aHKMHra B JUHaMmKe
3a Tpu ropaa. Bolbop noTpedbutenbCcKoro NoBeaeHus, ero Ka-
YECTBEHHbBIX N KONMYECTBEHHBIX XapaKTePUCTIK, NX AMHAMU-
K1 B KauecTBe npemMeTa aHanmsa obycnoBneH Cnegyowmm:

* BbICOKasA 3aBUCMMOCTb MOKa3aTenell [eaTeNbHOCTM
noapasaeneHunii nprBaT-6aHKNHra oT 6aHKOBCKMX onepauui
KpynHbIX noTpebutenein (17 % coctoATeNnbHbIX NOTpebuTe-

3Credit Suisse Global Wealth Databook (2016). Zurich: Credit Suisse
AG, Research Institute.

4 Private Banking B Poccun (2016-2018): uccnefoBatenbckme opuri-
HanbHble oTyeThbl Frank Research Group.
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MapKETMHI'OBbIe CTpatermm n NpakTuUkKu

nen pasmewatot 80 % KanwTana, No faHHbIM NCCNeAOBaHUA
Frank RG 2018 1.) 1 BbICOKWIN PUCK NOTEPU IMKBMAHOCTN B
Cnyyae pelleHUs MOTpebuTens O BbIBEAEHUU CPeacTB K3
6aHKa NobyXaaloT MapKETUHI-MeHeKMeHT 6aHKOB NPUHU-
MaTb PELUEHNA Ha OCHOBE M3YUYeHNA NOPTPETa U XapaKkTepu-
CTVK NOBeLEHUA LieneBbIX NoTpebutenen;

* noBefieHune noTpebuTeneil 1 NX XapakTepUCTUKN BECb-
Ma JMHaMWUYHbI BCIEACTBUE BAUAHWA BHELWHMX GAKTOPOB U
M3MEHeHUs LieHHOCTel noTpebuTtenen, uyto TpebyeT ux Mo-
HUTOPUHFA ANA MPUHATUA SPOEKTUBHBIX MAPKETUHIOBbIX
peweHunn;

* B JOCTYMHOW HaM OTeYeCTBEHHON U 3apybexxHOI nepu-
OANYeCcKOol IuTepaType No TeOPUM U NPaKTKe 6GaHKOBCKOrO
MapKeTHra Mbl He OOHapYXWM Hay4yHO-UCCnefoBaTesb-
CKUX paboT, OCBeLLaLLMX XapaKTePUCTIK U NOBEAEHNE MO-
TpebuTenei ycnyr npmeaT-6aHKMHIa B AUHAMUKE.

Takum 06pa3oMm, yesb HaLero JIOHTUTIOAHOIO CPaBHU-
TENbHOMO NCCNEejOBaHUA — BbIABMEHNE AMHAMUKU B Xapak-
TEPUCTNKAX, CTPYKTYpe CermeHTa noTtpebutenein ycnyr npu-
BaT-0aHKMHTa, a TaKXKe B NOBeAEHMM NOTPedUTeNen Ha BCex
3Tanax npouecca NpuHATUA peweHun 3a 2016-2018 rr. u
pa3paboTKa Ha OCHOBE AAHHbIX M3MEHEHWI PeKoMEeHaALMIA
ONA MapKeTUHr-MeHeXMeHTa 6aHKOB MO COBEpPLUEHCTBO-
BaHMIO MApPKETUHIOBOIO YNpaBieHNA NOBefeHNeM COCTOS-
Te/lbHbIX NoTpebuTene.

O6bekTaMy MCCNefoBaHKA BbICTYMatoT baHKy, BegyLlime
6aHKOBCKYI0 AEATENbHOCTb MO 06CNYXUBAHUIO U3NYECKIX
nnuy Ha Tepputopun PO.

TEOPETUYECKWUI BA3UC UCCNIEQOBAHUA

B Teopuu 1 npakTrKe NOTPeOGUTENbCKOrO NOBEAEHMUA B Lie-
JIOM, @ TaKKe OTHOCUTENIbHO K PbIHKY YCIYr NpuBaT-6aHKUH-
ra OTMeYaeTca OTCYTCTBME eAMHCTBA TEPMUHOMOMAN, B TOM
uncne ana obo3HaueHUs cerMeHTa noTpebuTenein ¢ BbICO-
Kum goxogom. B pabotax 3apybexHbix yueHblx T. Ypkmesa 1
P. BarHepa Takoi cermeHT 0603HayaeTca TepMUHOM «luxury»
[2015, p. 26.], B paboTax [. CTaTTa — «boratble 1 COCTOATENb-
Hble noTpebutenn» [2003, c. 14], B nccneposanum .B. Ane-
LIMHON — «BblcoKogoxopHble 1 VIP-knneHTbl» [2006, c. 15].

P.Bnakkyan, . MuHmapg v 1. HpKen B KauecTBe OCHOBbI
NOTPe6UTENLCKOrO NOBEAEHMWA BbIAENAOT NPOLECC NPUHATASA
PELLeHNIN NOTPeOUTENAMI, COCTOALIMIA U3 MATU KIIOUEBbIX
sTanos [2007, . 112]. YueHble NoAYEpPKMBALOT, YTO NOBEAEHNE
NoTPebuTENel Ha Kax oM 13 3TanoB CBA3AHO C KaTeropuamm
«BbIF0Aa», LIEHHOCTb». 3HAUMMOCTb LIEHHOCTEN, KOTOPbIE Bbl-
CTYNaloT B Ka4eCTBe MOLLHOW CWSTbl, BINAIOLLEN Ha NoBeAeH e
noTpebuTenen, nokasaHa B TEOPUM NOTPEOUTENBCKUX LIEHHO-
ctent Ix. LWera, b. HotomeHa, b. Ipocca [1991].

B u3BecTHOM HayuHom Tpyme Wcaaka AmseHa [1991]
npeAcTaBieHa Teopua MNiaHUPyeMoro noBefeHus, obbac-
HAIOWAA YenoBeyeckoe 1, B YACTHOCTYW, NOTpebuTenbckoe
nosefeHue. PackpblBas CyTb fJaHHOW TeOPUK, YUYEeHbIN NOoKa-
3bIBAET B3aVMOCBA3N MEXIY YOeXAeHUAMM, OTHOLLEHNAMY,
NOBEAEHYECKUMI HaMepPEHUAMU W NOBefeHremM noTpebu-
TeNnA B OTBET Ha MAPKETUHIOBbIE CTUMYIIbl B BUAE PeKaMbl,
CBA3eN C 06LLEeCTBEHHOCTBIO U Ap.

B pabotax K.-X. JlambeHa, P. Yymnutaca v W. LynunHr [2008,
¢. 222]. noka3aHa HeobXoaNMOCTb UCCe0BaHNA Pa3Nninii B
noBefeHNI NOTpedUTeNein 1 NX CErMEHTUPOBAHNA MO NCUXO-
rpadmyeckum nepemeHHbIM B Uiy TpaHchopMaLIMM LLeHHOCT-
HbIX OPUEHTaLMI 1 ycTaHOBOK noTpebutenein. . Kotnep go-
MOMHAET NepPeMEHHbIE CEerMEHTUPOBAHWA MOBELEHUECKUMY
XapaKTepuCTMKamMm NoTpebuTenel, CBA3aHHLIMK C NMOKa3aTte-
NAMU YyBCTBUTENBHOCTY K LIEHE, NOANIbHOCTM, OCBELLOM/IEHHO-
cTv notpebuteneii u ap. [Kotnep, Kennep, 2007, c. 285].

HekoTopble acnekTbl NOBEAEHNA COCTOATENbHBIX NOTPe-
6utenen («luxury») onncaHbl B pabotax T. Ypkme3sa u P. BarHe-
pa [2015]. OHW aKLEeHTUPYIOT BHUMAHKE Ha N3YYEHNU TaKnX
MCUXOMOMMYECKNX KOHLIENTOB, Kak BOCMPUATUE, OTHOLLEHNE,
MOTMBaLMA NoTpebuTtenein Npu MOKynke TOBApOB Kacca
nokc. Kpome Toro, 3t yueHble n O. Anves B TEOPETUUECKOM
0630pe 242 nccnefoBaHuili B 061acTM MapKeTUHA NOKCO-
BblX OPeHAOB B 25 CTpaHax NpeacTaBuan NOSHYIO KapTuHY
MApPKETUHIOBbIX CTPATErNiA, OPUEHTUPOBAHHbIX Ha NOTPebU-
Tenel cermeHTa «naKwWwepm» ¢ y4eTom 0COOEHHOCTEN MX MO-
BepeHus [Aliyev, Urkmez, Wagner, 2018].

HenocpeacteeHHoe BHUMaHWe npobnemMam pasBUTHSA
PbIHKA YCnyr npuBaT-6aHKMHIa B MEXJYHAPOAHOM acneKkTe
ynenset npoduibHbIi xypHan International Journal of Bank
Marketing, B KoTopom ny6nuKyOTCA UCCNELOBAHMA YUEHbIX
B CaMblX pa3HblX acrektax: obecrneyeHne Kauyectsa YCiyr,
undpoBm3auua ycnyr npueaT-0aHKMHra, aHanM3 U OueHKa
YOOBNIETBOPEHHOCTY COCTOATENbHbIX NOTPebuTenein u ap.
[Wahlberg, Ohman, Strandberg, 2016; Paul, Mittal, Srivastav,
2016 u pp.. CnegyeT OTMETWTb, YTO CYLLECTBEHHAA AONA
HayuYHbIX My6nMKaLuin B 3TOM XypHane NoCBALLEHa BOMPO-
CaM pa3BUTMA PblHKa YCNYyr NpuBaT-6aHKMHIA B KOHKPETHDbIX
CTpaHax C YYeToM HaLMOHaNbHbIX 0COBEHHOCTEN BefeHUA
613Heca B TaHHOM CEKTOpE.

C 2012 r. NOABNAITCA UCCNefOBaHUA POCCUMCKUX yye-
HbIX, MOCBALLEHHbIE BOMPOCaM Pa3BUTUA PbiHKa YCIyr npu-
BaT-6aHKMHra 1 npobnemam 06CNyKMBaHNA COCTOATENbHbIX
noTpebuTenein. B yacTHOCTM, aBTOPbI U3yyatoT 3apyOexHblil
OMbIT U NepPCreKTUBbl Pa3BUTUA AaHHOTO pbiHKa B Poccuu
[foHuapeHko, 2012], aHanu3MpytoT NPobaemMbl ynpaBneHus
6narococtosHnem B cTpaHe [MuTpoxuH, Koanes, 2016], KOH-
KYPEHTHblIEe MpenMyLLecTBa POCCUNCKIX GAHKOB B CeKTope
npveat-6aHkuHra [Muxees, CopyiiknHa, YcneHckuia, 2016],
MOAHMMAIOT MPOBNEMbl NHAMBMLYANbHOMO OBCHYKMBaHUS
noTpebuTeneil Taknx ycnyr B LENAX COKPALLEHNA OTTOKA Ka-
nuTana 3a py6ex [Eroposa, 2017], nccnenytoT NpakTuKy npu-
BNEYEHNA COCTOATENbHbIX NOTPebuTeneil Ha OCHOBE CUCTe-
Mbl NPOABVKEHNA W UCTIONb30BAHWA BHYTPEHHUX PECYPCOB
6aHKa [Huusmaiok, 2018]. OTMETMM, UTO OGOMBLIMHCTBO 3TUX
NCCNEAOBAHNIN HOCAT TEOPETUYECKU XapaKTep W He Ha-
MpaBfieHbl Ha NPaKTNYecKoe peLlueHne Npobnem cy6bekToB
PbIHKa YCIyr nprBaT-06aHKMHra.

MHbopmaLmoHHyto 6a3y nccnefoBaHMA COCTaBUAN aHa-
AIMTUYECKME AaHHble BaHKOB, GYHKLIMOHMPYIOLWMX Ha PbIHKe
YCNyr npuBaTt-6aHKIMHra', OTYETbl MEXAYHAPOAHBIX U POC-

'Private Banking B Poccum (2016 — 2018): nccnenoBatenbCkine opurii-
HanbHble oTyeThbl Frank Research Group.



CUCKNX aHANUTUYECKMX areHTcTB!, nybnmkaumm B poccuid-
CKUX 1 3apy6exHbIX HayuHbIX n3paHuax [Muxees, Copyiiku-
Ha, YcneHckuin, 2016; Paul, Mittal, Srivastav, 2016], Hay4Hble
TPYAbl OTEYECTBEHHBIX 1 3apyOexHbIX yueHbix [AnewmHa,
2006; Kotnep, Kennep, 2007 n gp.].

METOOUKA UCCZIEAOBAHUA

MeToauueckyto OCHOBY UCCnefoBaHWA COCTaBUi paspabo-
TaHHbIN aBTOPOM aNropPUTM U3yUYeHUs NOBEAEHWA NoTpebu-
Tenen ycnyr npusat-6aHKMHIA, KOTOPbIN BKNOYAET crepyto-
LM NOPAROK AENCTBUN.

1. Pa3paboTka An3alHa nCcneaoBaHUA MOBeAeHUsA Mo-
TpebuTenei ycnyr npmeaT-6aHKMHra.

2. MpoBefeHne KabUHETHbIX UCCNEeROBaHWNA: U3yyeHune
3apyOEeXHbIX 1 0TEUECTBEHHBIX 0630POB PacCMaTPUBAEMOrO
PbIHKa, HayYHbIX NY6AMKALWA U T. A,

3. OcywcTBNeHre NoneBbIX CCefoBaHNN:

* KONIMYECTBEHHOE  UCCNENOBaHWE:  aHKETNPOBaHWE
akTuyecknx notpebutenein ycnyr npueat-6aHkmHra (06b-
embl BbIbopok — 118, 244, 830 eguHWL B Kaxgom rogy 3a
2016-2018rr.);

* KAYEeCTBEHHbIE UCCNeJOBAHUA — JKCMEepPTHble ry6uH-
Hble UHTEPBbIO C PYKOBOAWUTENAMY NOAPA3AENeHN NpyBaT-
6aHKuMHra (06bembl BbIbopok — 25, 20, 13 eguHuL), € nepco-
HaNbHbIMW MeHeKepamm NogpasaeneHnin NpuBaT-6aHKUHra
(38, 34, 14), c pykoBOOUTENAMMN MHBECTULIMOHHbBIX KOMaHJ
(34,1182017,2018 rT.), rybUHHbIE UHTEPBbIO C paKTUYECKN-
MM NOTPebuTenamm ycnyr npueat-6aHknHra (23, 44, 55).

ABTOp NpefnonaraeT, 4To, HECMOTPSA Ha HEKOTOPbIe pas-
nnumnsa B o6bemax BbIOOPOK B pasHble rofbl MCCefoBaHNN,
pe3ynbTaThl MOHUTOPMHIA Ha TaKKX BbIOOPKax CONOCTaBUMbI
1 KOPPEKTHbI ANA aHaNN3a, BO-NepsblX, B CUMTY HaNNUKA CBS-
31 MeXAY NepeMeHHbIMU B aHKeTe: KoadduumeHT Kpamepa
Bapbupyetca ot 0,412 go 0,652; BO-BTOPbIX, B CBA3M C pop-
MMPOBaHMEM abCONIOTHO PenpPe3eHTaTMBHONM BbIOOPKM Mo-
TpebuTenei No nNopory BXoAa B CErMEHT NpuBaT-0aHKMHra
1 penpe3eHTaTUBHO BbIOOPKM BAHKOB MO CTEMEHU KOHCO-
NNZALMM NPYBNEYEHHBIX CPeaCTB GU3NYECKUX ML, KOTOpan
coctanset 70-75 %.

4. AHann3 faHHbIX ANA BbIABNEHWA AVHAMUKM nosepe-
HUWA COCTOATENbHBIX NOTpebuTenel 3a neprog 2016-2018 rr.
BKJ/TIOYAIOLL N IA:

* aHanu3 LeneBblX CErMEHTOB COCTOATENbHBIX NOTPebu-
Tenel No KoyeBbiM NPU3HaKaM CErMEHTUPOBAHNA PbIHKa,
CMCTEMATV3aLUMA Ha STOM OCHOBE AaHHbIX W COCTaBNeHMe
MopTpeTa POCCUIICKOro NOTpebuTensa ycnyr npueat-6aHKMH-
ra no pe3ynsratam Kaxzgoro rofia NccnefoBaHus;

*aHanu3 pasnuumii B ncuxorpaduyeckux U nosepeH-
UecKnx XapaKTepucTKax COCTOATENbHbIX NOTpebuTenen 1
060CHOBaHVe TpaHchopMaLMK LIeNeBoro cermeHTa B cybcer-
MEHTbI: «KNINEHTbI BaHKa», <KNNEHTbI MeHeIpKepa», <KNIMEHTbI

'Global Wealth Report 2018. Credit Suisse AG, Research Institute
https://www.credit-suisse.com/corporate/en/research/research-institute/
global-wealth-report.html; iccnegosanwve Bnagensues kanutanos B Poc-
cum (2015) // LieHTp ynpaBneHus 6narococtosHvem u dunantponum Ckon-
koBo. URL: http:// wtc.skolkovo.ru/events/wkd2016/pdf/capitals.pdf].
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NPOJYKTa» U B HALIN: <HACTEAHUKIY, «aKTUBHbIE AepKaTeny
Kanutana», «paHTbex;

* aHanu3 AMHaMKKK B BbiAeNEeHHbIX 6a30BbIX BUAaX fe-
ATENbHOCTY COCTOATENbHBIX NOTPebuTenell Ha 3Tanax npo-
Llecca NPUHATWA PeLeHni 3a TPEXNETHUI Nepuog nccnego-
BaHuA.

5. Pa3paboTka pekoMeHaauuin ans MeHeaKMeHTa 6aHKOB
MO COBEPLUEHCTBOBAHUID MAPKETMHIOBOIO YNpaBieHUs no-
BefieHVeM NoTpebuTenel ycnyr npusat-6aHKMHIAa Ha OCHOBE
pe3ynbTaToB aHanM3a AMHAMUYHOCTM NPOLIECCOB NPUHATAS
peLleHN NOTPeOUTENAMM B PamMKax OMTUMUCTUYECKOTO W
NeCCUMUCTUYECKOTO CLIEHAPUEB Pa3BUTUA KOHKYPEHLWM Ha
nccnesyemMmom pbiHKe.

AHANN3 ANHAMUKW NOBEAEHUA

NOTPEBUTENEA YCNYT MPUBAT-BAHKUHTA

06061Lan TepMUHONOTUIO, CNIOXUBLLYIOCA B TeOPUK NOTpe-
6utenbckoro nosepeHwa [bnakysnn, MuHuapa, SHEXOR,
2007, c. 35] n B NpaKTKe pPOCCUIACKOrO pbiHKa [[OHYapeH-
Ko, 2012, c. 83; MuxeeB, CopyikuHa, YcneHckuid, 2016, c. 69;
Mpokonoga, Tiopukosa, 2016], onpeaenym NOHATHE «NOTPe-
ouTenb ycnyr npuBaT-6aHKMHIA» Clegylowmm 06pasom: 3To
Cy6beKT 0OMEHHbIX OTHOLIEHNI, UMELL M HaMepeHWe Npu-
0bpecTy, NpUobPETaOLLMIA U NOMb3YIOLWMIACA KACTOMU3UPO-
BaHHbIM GaHKOBCKMM NPOAYKTOM 0C060ro crpoca ¢ Lenbio
COXpaHeHs, MPEYMHOXEHWA KanuTana 1 ynpasneHus um.

CermeHT noTpebuTeneil Ha POCCUINCKOM PbIHKE YCnyr
npuBaT-6aHKMHIA — 3TO COCTOATENbHbIE NOTPEOUTENN, FOTO-
Bble Pa3MecTUTb B BaHKe CBOM KanuTasnbl, pa3mep KOTOPbIX
BapbUpyeTCa OT MUHUManbHOro 1 maH gon. go 1,5-2,5 miH
non. v Bbiwe?, Mo metoauke pacyeta Frank RG uenesbiM no-
Tpebutenem ycnyr npmeat-6aHKuHra asnaetca drsmyeckoe
AINLO C 0BLLMM COCTOsHMEM 6onee 5 MAH Aon. n GUHAHCOBDI-
MW akTBamu oT 1 MiH gon. Uccnegosanue Frank RG nokasbl-
BaeT, UTO B POCCUICKMX BaHKax pa3MeLLaroT CBOW CpeacTBa
0KOJ10 27 TbIC. YeNoBeK C GUHAHCOBLIMU aKTMBaMK OT 1 MJH
JOJ., N NX YNCII0 eXerofHo yBennureaetca Ha 9—-12 %.

B Teopum u npakTke nOTPeOUTENHCKOTO NOBEAEHUS
npeanonaraeTcs, Yto NoBeAeHWe noTpebuTens u npolecc
NPUHATUA UM peLleHUn ONpefenalTCa COBOKYMHOCTbIO
KNIOYEBbIX XapaKTEPUCTUK NOTPebUTens, T. e. ero NopTPeToM
[AnewwuHa, 2006, c. 30]. CobupatenbHbIii NOPTPET NOTPEOU-
Tenen ycnyr npyuBat-6aHKMHra COCTaBIEH HaMU MO Knaccnye-
CKMM NepemMeHHbIM CErMEHTUPOBAHUA PbIHKA B MapKeTUHre
Ha OCHOBEe aHaNM3a Pe3ynbTaToB TPEXNIETHUX MapPKETUHIO-
BbIX CCNeAOBaAHMI:

1. [lemozpacpudeckue xapakmepucmuku COCMOAMebHbIX
nompebumesieli (N0 OGHHLIM KABUHEeMHbIX U NOJ1e8bIX UCC/ie-
0osaHuli). B cermeHTe noTpebuTeneil ycnyr npmeat-6aHKMHra
pacTeT fona XKeHWuH-6eHeduLmapos. Ecnu yunTbiBaTth BCex
UNEHOB COCTOATENbHBIX CEMEN BbIGOPKY, TO AONA XKEHLLMH C
2016 r.ysennunnacb Ha 2,1 % 1 B 2018 1. coctasuna 40,8 % ot
obbema cermeHTa (puc. 1).

2Pasmep KanuTana ykasaH B [jonnapax, YTobbl NpuBeCTU K eauHo-
0b6pa3uio gaHHble 2016,2017 1 2018 IT.
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MapKeTUHroBble cTpaTerMm 1 NPakTUKn

2018 59,2 % 40,8 %
2017 59,7 % 40,3 %

H MyumHbi
B XKeHwwHbl

Puc. 1. AuHamuKa AOAM XKEHLUMH U MYXYHH B CErMeHTe roTpebuteaei ycayr npusat-6aHkunra, 2016-2018 rr.t
Fig. 1. Change in the distribution of male and female consumers of private banking services for the period of 2016-2018

PacnpepeneHve notpebutenein yciyr npueaT-6aHKWH-
ra No BO3PACTHbIM KaTEropuAM MOKa3blBaeT AMHAMMKY MO-
CTEMEHHOTO CHWKEHWA [OAM MOMOAbIX noTpebuteneit u
NPONOPLMOHANbHOE YBENMYEHWE AONM Nofell CTapliero
Bo3pacTa (puc. 2). 68,1 % KnneHToB OT 06bEMA CErMeHTa B
2018 r. - 310 noTpebuTenn ctapue 45 net, B 2016 r. 6onee
3pesble NoTpeduTeny cocTaBnanm 66,9 % ot obbeMa cermeH-
Ta. Takum 06pa3om, Mbl HabnAAEM «CTapeHue» fepaTenen
KanwuTtana B Poccuim 1 ero KOHLUEHTpauuio B pykax 6eHeduLm-
apoB 1 UX BIXKHEro Kpyra.

PacnpepeneHue notpebutenen ycnyr npusat-6aHKWHra
no coumnanbHoMy cTatycy 3a 2017 1 2018 Ir. Ha OCHOBe aHanu-
33 pe3ynbTaToB aHKETUPOBAHUA GaKTUYECKUX NOTpebuTenen
noKas3blBaeT, uto 6onee 50 % — 370 cO6CTBEHHUKM 6U3HECa,
OfIHaKO B [MHaMMKe Mbl HabflOfaeM CHUXeHWE Aonn cob-
CTBEHHWKOB Ha 5,9 % 1 Ha 7,6 % poCT paHTbe, YTo Koppenu-
pyeT ¢ pacnpeaeneHmem notpebuteneii no Bo3pacty (puc. 3).

MoTpebutenu ycnyr npreaT-6aHKMHra — 3TO XUTENMN POC-
CUIACKMX FOPOAOB-MUIIMOHHWKOB UM NPOXMUBAIOT 33 FpaHu-
Lel. B Poccum coctoaTenbHble NOTpeOUTENN NOKaNN3yTCA B
Mockse (71,8 %), KazaHu (2,4 %), YensbuHcke (1,5 %) v gp.,
YTO NPUMEPHO OTPaXaeT reorpadrueckyo NoKaNM3aLmo 1
LEHTPbI MPUHATMA peLIeHmii KPYMHbIM GU3HECOM.

2. [lcuxoepagpuueckue u nogedeH4eckue xapakmepucmu-
Ku nompebumenel yciye npusam-6aHkuHea. 3a nepwog
TPEXIETHEr0 MOHUTOPUHIA PbIHKA U3MEHWMACh CTPYKTypa
CermMeHTa noTtpebuTene ycnyr npuat-6aHKMHra: Nponso-
Lna ero TpaHchopmauma B CybcermeHTbl 1 HALW MO NCUXo-
rpaduyeckum 1 noBegeHYeckM nepemeHHbIM. Mo pesynb-
TaTaM KabUHEeTHbIX NCCNEeROBAHMIA 1 SKCMEPTHBIX MHTEPBbLIO
€ 25 pyKoBOgMTENAMM NOAPa3LeNeHuin NpuBaT-6aHKMHIa B
2016 1. 661710 OTMEYEHO, UTO OAHKM CErMEHTMPOBANN NOTPE-

2018 27,1 % 39,8% 28,3 %
2016 27,9% 39,8 % 27:1%

GuTenen NCKNIYNTENBHO NO AeMorpaduUeckomy npU3HaKy
— ypoBHIo foxopfa. Mo BenmunHe nopora BXxofa B BbICOKNI
W YNbTPABbICOKUIA CErMEHTDI, T. €. BENNYMHE MUHUMANIbHON
CyMMbl CpeacTB NoTpebuTens, NpeaHa3HauYeHHON AnA pas-
MeLLeHus, 6aHKW BbIAENANN CEerMeHT NpKBaT-6aHKIHTa, B KO-
TOPbIN BKIIKOYANIUCD:

« -dhr3nYecKme NnLa C BbICOKMM YPOBHEM OX0AA C MOPO-
rom Bxofa ot 1 MiH gon. go 1,5 max gon. — HNWI (high net
worth individuals);

+ hr3MYecKe NMLA C OYeHb BbICOKMM YPOBHEM foXofa C
noporom Bxofa ot 1,5 miH gon. u sbiwe — UHNWI (ultra high
net worth individuals).

Mo pe3synbTatam ryOUHHBIX HTEPBbIO U aHKETUPOBAHUSA
dakTueckux notpebutenen ycnyr npyueat-6aHkuHra 8 2017
1 2018 rT. BblAeneHbl rpynmnbl NOTPebuTenein Co CXOAHbLIMM
AemorpaduyecKMMy NePeMEHHbIMI, HO OTAINYAOLLMECA JpYT
OT ipyra ncmxorpadmuecknmm 1 NoBefeHYeCKUMI XapakTe-
pucTkamu. [eicTBnTenbHO, 6osee TWaTesbHbIA NOAX0A K
M3yYeHUI0 NOBELEHUA KNWEHTOB MOKa3blBaeT HEOAHOPOS-
HOCTb cermeHTa moTpebuteneil ycnyr npuBaT-0aHKWHra, B
YaCTHOCTH, NO NCMXOrPaPUUECKUM XapaKTEPUCTUKaM: CTUITIO
XKU3HM, CUCTEME LEHHOCTEl, OTHOLLEHMIO K 3PenocTh Kanu-
Tana, YTo MO3BONAET Pa3feNnTb JaHHbIN CErMEHT Ha bonee
Y3Kue cermeHTbl (puc. 4).

B 2017 r. no pe3ynbratam ry6UHHbIX UHTEPBBIO C PaKTK-
YECKUMU NOTPeOMTeNnaMU Ha BblibopKe 13 44 eanHuL 6bi1o
BblLENEHO TPU Y3KMX CErMeHTa NoTpebuTtenen yciyr npmear-
GaHKUHra: <HacNeHNKIN», «aKTVBHbIE lepaTeNin Kanutana»
1 «paHTbe» (puc. 4) .

Mo paHHbIM rY6UHHBIX MHTepBblO 2018 1. ¢ dakTnye-
CKMMM NOTPebuTeNaMM Ha BbIbopKe 06BbEMOM 55 eAnHUL 1
3KCMEePTHBIX UHTEPBbLIO CPOPMMPOBAHO YKe NATb Y3KMX cer-

W po 30 ner

B 31-45 net
Bl 46-60 net

B 60+ net

Puc. 2. AuHamuka pacnpeseneHus notpebutenesi yeAyr npusar-6aHkuHra no Bo3pactHuiM Kateropuam, 2016—2018 rr.2
Fig. 2. Change in the distribution of private banking consumers according to age for the period of 2016-2018

2018 29,0 % 54,1 % 16,9 % m TOlM-meHenxepbl

2017 30,7 % 60,0 %

B Bnapgenbubl 6usHeca
W PaHTbe

Puc. 3. AuHamuKa pacnpeseneHus noTpebuTenest yeayr npusar-6aHKuHra no coumarbHomy crarycy, 2017-2018 rr.’
Fig. 3. Change in the distribution of private banking consumers according to social status for the period of 2017-2018

123 Uctounmk: Frank RG.
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v

v

v

«HacnegHukn» (oo 35 net) — 6 uen.
Monopgble niogu, NprHagnexalyme
COCTOATESIbHOW Ccembe

WV yHacnegoBasLUMe CBOV KanuTan
OT CTapLWMX POACTBEHHNKOB,

a TakXKe Monogble NpeanpuHNMaTeni.
He nmetoT cO6CTBEHHbIX HAKOMMEHNA,
HO NepeHrMatoT OMbIT poanTenen

B YNpaB/ieHNW AeHEXHbIMU
cpeactBamu

ob6cnyKunBatoTcs.

«AKTVBHbIE lepKaTesin Kanutana»
(35—-60 net) — 29 yen.
CocTonaTenbHble 3penble Noau, Yalle
Ccob6CTBEHHMKM 6U3Heca. Hakonvnu
OCHOBHO KanutaJi, HO NPOAOJIKaloT
aKTVBHOE ynpaBJieHNe CBOUMM
CpencTBamMu — BKNIaAbIBatoT B GU3HeC,
VHBECTUPYIOT. OHN BHMATEbHbI

K Tapudam 1 ctaBkam, PUHAHCOBbBIM
nokasarensam 6aHka, B KOTOPOM

MbIcnaT cTpaternyeckun

«PaHTbe» (cTapwe 60 net) — 9 ven.
3aBepLunnu akTBHyto dasy
3apabaTbiBaHUA KanuTtana.

Bonbluas yacTb 31O FPyNnbl Npoganv
cobCTBEHHbIN 6M3Hec. OcHOBHadA 3ajaya
— COXpaHeHue KanuTana, obecrneyeHme
YPOBHA JOXOAHOCTU A NOoALEPXKaHMA
NMPUBLIYHOTO YPOBHSA »KU3HW.
KoHcepBaTMBHbI, LEHAT OTHOLLEHNA

c 6aHKOM 1 MeHeKepOoM.
3afymblBaloTCA 0 BOMpocax nepenayn
HacnepacTBa NpeeMHNKam

Puc. 4. XapaKTepucTrka y3Knx cerMeHToB notpebuteer ycayr npusar-6aHkurra, 2017 r.t
Fig. 4. Characteristics of smaller segments of private banking consumers in 2017

MEHTOB, OT/IMYAIOLIMXCA B MEPBYIO ouepeab ncuxorpaduye-
CKUMW XapaKTePUCTUKAMM:

« «<HacnegHuKu» (6 yen.) — monodble noan ao 35 ner,
UfeHbl COCTOATENIbHOW CemMbW WM YHacnefoBaBLIMe CBOW
Kanutan oT CTapLlmx POLCTBEHHUKOB, MOKA He UMEKT Cob-
CTBEHHbIX HAKOMEHW, HO NePEHUMALOT OMbIT POAUTENel B
ynpaBieHun Kanutanom;

* «<aKTMBHble MOJioAble fepxaTenu Kanutana» (20 uen.)
— TON-MeHemkepbl, BnaaenbLbl COGCTBEHHOrO 6U3HEeCa unu
ynpasnsiowme Kanmutanom / GBU3HeCOM CTapLUmX POLCTBEH-
HWKOB B Bo3pacTe oT 20 1o 45 neT; camble akKTUBHbIE B TOUCKe
1 Camble MO6UIIbHbIE B BbIGOPE HOBbIX MPOLYKTOB 11 BaHKOB;

* «aKTUBHble 3penble aepxatenn kKanutana» (18 uen.) —
COCTOATENbHbIE 3pefible KIMEHTHI, Yalle COBCTBEHHNKN 613-
Heca B Bo3pacTe 45-65 neT; B OO/bLUMHCTBE CyYaeB YKe Ha-
KOMWU/AM OCHOBHOW KanwuTan, HO NPOAOSKAIOT paboTaTb Hag
ero NpeyMHOXeHUEM — BKMAZAbIBAKOT B GV3HEC, UHBECTUPYIOT;
006palLaloT BHIMaHVeE Ha Tapudbl U CTaBKM, GrHAHCOBbIE MO-
Ka3aTenu 6aHKa, B KOTOPOM OBCNYKMBAOTCA; MbICIAT CTPa-
TEMMYecKy;

* «paHTbe» (11 ven.) - nioan ctapwe 60 neT, 3aBepLUMBLLKE
aKTVBHYIO ¢pa3y 3apabaTbiBaHUA KanuTana; 60NbWUHCTBO 13
HUX MPOAANN COOCTBEHHbIN OU3HEC, OPUEHTUPOBAHDBI Ha CO-
XpaHeHWe KanuTana, ypoBHA JOXOAHOCTM ANA NOAAepKaHMA
MPVBLIYHOTO YPOBHA W3HW; KOHCEPBATKBHDI, LEHAT OTHO-
WeHUA ¢ 6GaHKOM U MEHEMXEPOM; MNAHMPYIOT Nepefayy Ha-
CNeAcTBa CBOUM NPEeMHMKaM;

* «[l0BepPeHHble nnua» (10 uen., He BKOUYEHbl B 00beM
BbIOOPKM) — NIOAW, KOTOpble NPEeACTaBNAOT B OaHKe MHTE-
pecbl noTpebuTena ycnyr npueaT-6aHKWHra: «npodeccmo-
HaJlbHble yNpaBnAlLLVey, UMeloWre Heobxoaumble Kommne-
TEHUMM ANA YnpaBneHWs NepcoHanbHbIMW GUHAHCaMK, 1
«0hOPMUTENI AOKYMEHTOBY, 3aHUMAIOLMECH TEXHNYECKUMN
BOMpocamu.

B cBOIO 0ouepenp, y3KMe CErMEHTbI — KHACNEOHNKMY, «aK-
TUBHbIE fIePXKATeNN KanuTanay, «PaHTbe» — MPOABMAIT pa3-
HOe NoTpebuUTenbCKoe NOBEAEHNE BO B3aUMOOTHOLLEHNAX C
6aHKOM 1 MOTYT pacCMaTpMBaTLCA KaK HULWIMN CyOCermeHToB,

'CocraBneHo no pesynbratam uccnegosanus Frank RG.

BblOENEHHbIX MO MOBEAEHYECKMM MPU3HAKaM CErMeHTUPO-
BaHKA M YCIOBHO Ha3BaHHbIX «KAMEHTbI GaHKa», <KAWUEHTb
MeHe[pKepa» U «KNNEeHTbl npofykTta» (tabn. 1). Heobxoau-
MOCTb 6onee riyboKOro cermeHTUpOBaHWA notpebutenei
yCyr npuBaT-6aHKMHIA U AeNeHNs CerMeHTa Ha cybcermen-
Tbl ¥ HULLK OBYCNOBAEHA AMHAMUKON XapaKTepUCTUK nose-
LEHUA COCTOATENbHBIX NOTPebUTENeil NOA BANAHWEM BHELL-
HUX dpakTopoB [TumoxmHa, 2018, c. 151].

«KnueHTbl 6aHKa» WUMEKT MpUBbIYKY OOCIYKMBATLCA
B onpefAeneHHOM 6GaHKe, LieHAT yno6CTBO PacnoNioXeHus
6aHKOBCKOTO OTAENeHNs, MPOABNAIT BbICOKYID CTeneHb
NOANBHOCTN K 6aHKy. «KnueHTbl MeHegkepa» obpalyatoTcs
K ornpeneneHHOMY MeHe[Xepy, NPOABASIOT NIOANbHOCTb K
JINYHOCTW U YPOBHIO KOMMETEHLMN MeHemKepa. «KnueHTbl
NPOAYKTa» PYKOBOACTBYIOTCA NPEXAe BCEro BbIrOAON OT B3a-
MMOZENCTBMA C GaHKOM, paLiMOHabHbI B CBOEM NOBELEHUN,
HE CKIOHHbI NPOABAATbL NOTPEOUTENBCKYIO NOANBHOCTD.

O60CHOBaHHOCTb fieneHns cermeHTa noTpebuteneii yc-
nyr npuBaT-6aHKMHIa No NOBEAEHYECKOMY MpK3HAKY Ha Cy6-
CErmMmeHTbl M HULLW NOATBEPXKAAETCA JAHHBIMU O Pa3NNuKAX B
ux nosegeHun (tabn.1)? .

PacnpepneneHne cybcerMeHTOB B CermeHTe noOTpebu-
Tenel ycnyr npueat-6aHKMHIa 1M HUW B CybGCermeHTax no
pesynbTatam Fy6uHHbLIX UHTEPBbID C dakTUYeCKuMu no-
Tpebutenamu B 2017 I. npeacTaBNeHo Ha puc. 5. NHTepnpe-
TaLmMA JaHHbIX NO3BOJIAET CAENaTh BbIBOAbI 0 6onbLueii Aone
noAnbHbIX 6aHKy cocToATeNbHbIX NoTpebutenen (54,5 % ot
obbemMa BbIOOPKM), a TaKKe NoTpebuTenen, NoANbHbIX Npo-
BYKTY (29,5 %). OcHOBY Cyb6CermeHTOB «KMeHTbl GaHKa»
«KNIMEHTbI MPOAYKTa» B CErMeHTe NoTpebuTenen ycnyr npu-
BaT-OaHKMHra COCTABNAET HULLA «aKTUBHbIE AepXaTeni Ka-
nutana» (puc. 5).

B cpaBHeHuu ¢ gaHHbIMK 2017 1. pacnpegeneHue cybcer-
MEHTOB B CErmeHTe noTtpebuteneii ycnyr npmeat-6aHKMHra
Mo pesynbratam Fy6UHHbIX UHTEPBbIO C NOTPebuTENamMM B
2018 I. NpaKTUYECKN He M3MEHWITOCh: HanbonbLLan AoNA Co-
CTOATENbHBIX NOTpebuTenen — 370 NOTPebUTeny, NOANbHbLIE
6aHKy (53,3 % o1 06bema BbIGOpKM) 1 BaHKOBCKOMY NMPOLYK-

2Private Banking B Poccun (2016 — 2018): nccnefoBatenbckme opurm-
HanbHble oTyeTbl Frank Research Group.
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MapKETVIHFOBbIe CTpatermm n NpakTuUkKu

Ta6anuya 1 - MoBegeHne coCTosATE IbHbIX OTPE6UTENEN B Cy6CermeHTax 1 Huwax *
Table 1 — Behavior of high-income consumers of private banking services within subsegments and niches

Cy6cermeHThbl

KAneHTbl 6aHKa

KaneHTbl MeHepkepa

KAMeHTbI NpoAayKTa

moryT 6bITb «HacnegHnKm»

Huwn
[penmyLecTBeEHHO [penmyLecTBEHHO
QakTopbl MperMyLLeCTBEHHO «PaHTbE» permyLy PeMMyLY
«aKTUBHble AepKaTenu Kanutanay, «aKTUBHble AepKaTenu Kanutana»
noBeaeHns N «aKTUBHbIE iepKaTenu Kanurtana»

N «HacnegHnKu»

Bbi6op 6aHKa

[naBHOE — HaAexHocTb 6aHKa,
O6peH[], 3HaKOMCTBO C COBCTBEHHMU-
Kamu 6aHKa. MMeloT AnuTenbHbln
CPOK 06CNyMBaHUs B 6aHKe U He
roTOBbl NPUHUMATL PELLEHUE O Mne-
pexone B Apyron 6aHK

[naBHOe npu BblGOpe MM cmeHe 6aH-
Ka — JMYHOCTb MeHeaxepa. [0ToBbl
06CNyKMBATbCA B MEHEE KPYMNHbIX / U3-
BECTHbIX 6aHKax, MOCKONbKY HeaocTaT-
KM 6aHKa KOMNEHCUPYIOTCS JIMYHOCTbIO
MeHeaxepa

OTCyTCTBME 3MOLMOHANbHOW NpU-
BAIBAHHOCTU K GaHKy MAM MeHesd-
»epy. OcHOBa noBeaeHus — npar-
MaTWYHbIA pacyeT, cucteMa npw-
HATUSA PeLleHns paLnoHanbHa

YyBCTBMTENBHOCTL K
Tapudam 6aHKa

LleHsT wvHAMBKMAYaNbHBIM  NOAXOA
M FOTOBHOCTb 6aHKa MATU HaBCTpedy
B MaaHe TapudHOW NOAUTUKM

He 4yBCTBUTENbHBI K Tapudam GaHKa,
BaXHEe — KOMMETEHTHOCTb MeHemKe-
pa, yao6bCTBO M CKOPOCTb O6CNyXMBa-
HUS

YyBCTBUTENbHBI K Tapudam, Xopo-
L0 OCBEOMAEHbI O LLEHOBbIX KOH-
KYPEHTHbIX MPEANOKEHUSX

Pa3wmelleHne
Kanutana
B pa3HbIX 6aHKax

KnueHTbl ogHoro / AByx 6aHKOB

CKNIOHHbI @aKKymMynupoBaTb BClO 6aH-
KOBCKYIO aKTUBHOCTb B OfHOM G6aHKe,
rae paboTaeT MeHeaxep

KnveHtbl 3-4 6aHKOB, rOTOBbI
MEHSTb 6aHKM NPU YCIOBUM MONY-
YeHUs 60blLEN BbIroabl

Mony4eHune
He6aHKOBCKMX yCnyr
/ KOHCynbTaLum

AKTVBHO NoNb3yloTCA AOMONHUTENb-
HbIMU CEPBUCAMU U NMPUBUNETUAMN

LleHaT aapecHOCTb [OMOSIHUTENbHbIX
NPeAIOXEHUN

CKENTUYECKN HACTPOEHbI MO OT-
HOLUEHUIO K [JOMONHUTENBHBIM He-
GaHKOBCKMM ycnyram

MHTEepec K HOBbIM
6aHKOBCKUM
npoayKTam

He nposBnsioT 60/bLIOTO UHTEpPECa
K HOBbIM npoaykTam. LleHsaT, koraa
UX He GECMOKOAT aKTUBHLIMK MpPO-
Jaxamu

[OTOBbI NPUOBPETaTh AOMONHUTENbHBIE
NPOAYKTHI, 06PaLLaThCs 3@ KOHCYNbTa-
LMEN K NapTHepam Mo PEeKoMEeHAaLmnu
MeHeLKepa

MeHblle apyrux CKIOHHbI 6e30ro-
BOPOYHO AOBEPSATb COBETAM KOH-
cynbTaHToB. Bonbliue nonaratotes
Ha COGCTBEHHOE 3HaHWe pbiHKa

B3anMmooTHOLIEHUS
¢ 6aHKOM

[oBepsitoT 6aHKy B BblGope nep-
CcoHana, roToBbl 06CNyXKMBATLCH Y
pa3HbIX COTPYAHMKOB GaHKa. [ono-
WUTENbHO OT3bIBAlOTCH O KOMaHae

JlosanbHOCTb K NepcoHanbHOMy MeHea-
epy onpeaensieT N0ANbHOCTb K 6aHKY.
[laBas peKoMeHaaLuu 3HaKOMbIM, pe-
KOMEHAYIOT He GaHK, a MeHeaxepa

OTcyTCTBYET 3MOLIMOHANbHas npu-
BA3aHHOCTb K MeHeaKepy. Tpebo-
BaTeNbHbl K MEHEAXEPY, HYYBCTBH-
TeNbHbI K €ro ownbKam

6aHKa B LenoM. [pu yxoae MeHea-
epa 6aHK He MeHSAIOT

HacnepHukm 1/6

54,5 %

(24/44) AKTVBHbIE Aep>KaTenu

KanuTana — 14/29

29,5 %
(13/44)

PaHTbe — 9/9

KnuenTtbl npopykTa KnneHTbl MeHepXepa

HacnegHukn 2/6 HacnegHukn 3/6

AKTUBHbIE feprKaTenm
Kanutana - 11/29

AKTVBHbIE fepKaTenn
KanuTana — 4/29

Puc.5. PacnpeaeneHue cybcermMeHTOB B CErMEHTe noTpebutenei yeAyr npuBat-6aHKuHra u HuwW B cybcermentax, 2017 r.
Fig. 5. Distribution of subsegments in the segment of private banking consumers and distribution of niches in the subsegments in 2017

Ty (28,8 %). OgHako Mbl HabnoAaeM HeKOTOPYH0 AMHAMUKY B
pacnpegeneHnn H1W B cybcermeHTax. B yacTHocTn, OCHOBY
cybCcermeHTa «KnmeHTbl 6aHKa» COCTaBNAKT «3penble fep-
XaTenu Kanutana», a OCHOBY CybcermeHTa «KnneHTbl Npo-
AYyKTa» — «Monofple AepxaTenu Kanutanar. Takxe cnepyet
OTMETUTb, YTO HULLEBble NOTPEOUTENN «paHbTe» NpefACTaB-
NeHbl B CybcermeHTax «KveHTbl NPOAYyKTa» U 0COBEHHO B
cybCcermeHTe «KIMEHTbI MEHEMXKEPa», UYTO He ObINO Xapak-
TEPHO ANA NOBeAeHMA 3TUX NoTpebuTeneli B NCcnesoBaHum
2017 r. (puc. 6).

CocraBneHo no pesynbTatam nccnegosaquin Frank RG 2017, 2018 rr.

OTHoweHne noTpebuTena ycnyr npmeat-6aHKmMHra Kk 6aH-
Ky — 3TO BCerfa KOMIPOMUCC MeXAY TPeMA OCHOBHBIMM CO-
CTaBnAWUMI neanbHoro 6aHka: 6peHaom 6aHka, dopmu-
pylowum fosepure; npodeccuoHan3MoM NepcoHanbHOro
MeHeKepa, onpefenAlLWyM KauyecTBO CEPBUCA; LWNPOTON
M [OCTAaTOYHOCTbIO MpeffioKeHnUs GaHKOBCKOTO MpoayKTa
[Paul, Mittal, Srivastav, 2016, p. 614]. BHe 3aBMCMMOCTU OT
dakTopa, BNusioLero Ha Bbibop 6aHKa, yCnewHoCTb B3aMmo-
OTHOLUEHWIA NOTPebuTens ¢ 6aHKOM 3aBUCUT OT NPUOBpPeTEH-
HOrO MM MO3UTUBHOFO WAM HEraTUBHOTO OMbiTa B NpoLecce
06cnyxnBaHuA. TTO3MTUBHBIA OMbIT «NPUBA3bIBAET» COCTO-
ATENbHOTO NOTPebuTeNns K 6aHKy, HeraTUBHbIA — BAMAET Ha
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HacnegHukn 2/6
Monopgble gepxatenu kanvTana — 8/20

3penble gepxatenun kanutana — 9/18

PaHTbe 7/11

Monopgble gepxatenu kanutana — 9/20

3penble gepxartenu Kanutana — 6/18

PaHTtbe 1/11

HacneaHukn 4/6

Monogble aepxatenu kanutana — 3/20
3penble gepxartenu kanutana — 3/18

PaHTbe 3/11

Puc. 6. PacnpeaeneHune HuL B cybcermenTtax, 2018 r.t
Fig. 6. Distribution of niches in subsegments in 2018

06beM pasMelLaeMblX CPeLCTB, NOTPEONAeMbIX NPOLSYKTOB
I MOXET CTaTb MPUUMHOW CMeHbl NoTpebuTenem 6aHkKa, uto
ABNIAETCA BECbMA KPUTUYHBIM A 6GaHKOB B CJlyyae BbICOKOM
3aBUCMMOCTM MOKa3zaTesen AeATeNIbHOCT nogpasfeneHnn
npvBaT-6aHKMHra oT 6aHKOBCKMX / HE6aHKOBCKMX OnepaLiuii
KpynHbIX noTpebuteneii.

MpryMeHUTENBHO K NMOBEeAEHWIO NOTPedUTENEN Ha PbIHKe
ycnyr npueaT-6aHKM1Hra Hamm BblaeneHbl 6a3oBble feicTBMA
noTpebuTeneil: Kak BHelIHWe JelCTBMA, TaK U YMCTBEHHaS,
MbICIIUTENbHAA AEATENbHOCTb, MPOABNAILAACA B OCO3Ha-
HUW, OTHOLLEHWW, BOCMPUATUM W T. A. Ha NATM 3Tanax npo-
Llecca NPUHATWA PELUEHNI COCTOATENbHBIM NOTpebuTenem
(tabn. 2).

PaccmoTpum AnHamuKy noBeAeHWA notpebutenen ycnyr
npvBaT-6aHKMHra Ha 3Tanax npouecca NPUHATUA PeLLeHui
Ha OCHOBE aHaNu3a Pe3ysbTaToB aHKETUPOBaHUA daKTUye-
CKux notpebutenein 8 2016-2018 rr.

1. Ha atane c6opa mHpopmauum, OLEHKN aNbTepHaTUB
npu Bbibope 6aHKa 6o cMeHe 6aHKa, 3Tane NoBeAeHNs No-
Cne NOKYNKMW ycnyrn notpebutenem GopmmpytoTca OCHOB-
Hble KpuTepun BbIGopa M oLeHKM 6aHKa. CambiM BaXHbIM
KpuTeprem sBNSAETCA «HAAEXHOCTb 6GaHKax. o pesynbra-
TaM aHKETUPOBaHUA daKTUYeckmx notpebutenen B8 2017 r.

MO CPaBHEHWIO C aHKeTUpOBaHWeM pecrnoHaeHToB B 2016 T.
6onbluan gonsa notpeduteneit (+3,1 %) oTMeTUNA, UTO HAAEX-
HOCTb 6aHKa — rMaBHbIi KpUTEPKI BbIbOPa 1 OLEHKM BaHKa,
B onpoce 2018 r. npupocT coctasun 1,2 % OTHOCUTESTBHO UC-
cnepoBaHua 2017 T (puc. 7).

Habniogaetca gnHammka gonu notpebutenein, ana KoTo-
PbIX KpUTEPUIA BbIOOPA U OLEHKM 6aHKa «MHBECTULOHHOE
KOHCYNbTUPOBaHME» CTafl CaMbIM BaXHbIM (puc. 7). Oxmpa-
€TCS, UTO NPY OTCYTCTBUN FMYOOKNX KPU3UCHBIX NPOABAEHNI
B POCCUINCKON SKOHOMMKE faHHas TeHAeHUMA ByneT coxpa-
HATHCA.

Mpn cveleHWn MHTepeca NoTpebutens K UHBeCTULW-
OHHbIM MPOJYKTaM OTHOCUTENIbHO Pa3MeLLeHMA CPeACTB Ha
[eno3uTax BaKHOCTb MOKa3aTens HafeXHocTu 6aHKa He-
CKOJIbKO CHMXKaeTcs. Pa3mellian Kanutan B LeHHbIX Oymarax,
noTpebuTens 6epeT Ha cebAa PUCK SMUTEHTOB LiEHHBIX Gymar.
B cnyyae HacTynneHus camoro MecCMMUCTUYHOMO CLiEHa-
puA OTHOCMTEIbHO 6aHKa NoTpebuTenb He ByaeT HeCcTU pu-
CKM MOTEPW KanuTana, Tak Kak LieHHble Bymaru 6ecnpensrt-
CTBEHHO OyayT nepeBefieHbl Ha CYET APYroro Leno3nTapus.
Mo mHeHuo uccnegoBateneii Frank RG, ¢ poctom nHTEpeca
noTpebuTeneil K MHBECTUPOBAHMIO, YTO WU MPOUCXOAUT B
YCIIOBUAX CHWXEHUA CTaBOK MO [eno3nTaMm, Bce 6onbluyto

Tabanua 2 — [lesatesibHOCTb MoTpebuTesnen yeayr npusaT-6aHKMHra Ha atanax npoLecca NPUHATHI peLieHnin?
Table 2 — Activities of private banking consumers at the stages of a decision-making process

dranbl npouecca NPUHATUA PeLLeHUI
notpebutenem

AeATeAbHOCTb NOTPEBUTENEN B MpoLLIECCE NPUHATUA PELLEHUN

0Oco3HaHu1e Npo6iembl/ LIEeHHOCTH

Oco3HaHue Npobaembl pa3MeLLEHNS, COXPaHEHUS, MPEYMHOXEHUS KanuTana 1 ynpasieHUs UMm.
[ToHWMaHKe TOro, Kakue LEHHOCTU NONy4YUT NOTpebuTens NPU pa3MeLLeHun KanuTana B 6aHKe

C60p MHDOPMALMKU O BarKHbIX
NS NOTPebUTENs XapaKTepUCTUKaXx
6aHKa

HafEeXHOCTb 6aHKa;
YPOBEHb CEPBUCa;
Tapudbl 6aHKa;

OTHOLUEHWE K OCHOBHbIM aKTopam,/Kputepusam Bblbopa 1 OLeHKHU BaHKa:

MHBECTULMOHHbIE BO3MOXHOCTU 6aHKa;
npeaocTaBneHne He6aHKOBCKMUX YCYr/KOHCYNbTaLUWiM;
[OCTYM K 06CNY}KMBaHWUIO 3a PyGEKOM

OueHKa anbTepHaTuB

Bocnpuatne notpebutenem 6peHa 6aHka

PelieHve o nokynke

PasmelleHne KanutanoB B pa3HbiX 6aHKax.

Pa3melleHune Kanutana B 3apybexHblX GaHKax.

Peluenne 06 Mcnob30BaHUU MHBECTULIMOHHBIX BO3MOXHOCTEN GaHKa.
Cnpoc Ha 6aHKOBCKMUE U HEGAHKOBCKMWE MPOAYKTbI

MoBefeHWe nocne NoKymnKu

[ocTpoeHMe B3anMOOTHOLLIEHWUI ¢ GaHKOM

OueHKa Bbl6opa 6aHKa

"MictouHuk: Frank RG.

2CoCTaBNEHO Ha OCHOBAHMM Pe3yNbTaToB UCCieaoBaHuil Frank RG 2016-2018 rr.
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A v
2018

A v
2017
2016

Cepsuc M BaHkoBckue
NPOAYKTbI U yCIyru

HapgexHocTb

A A v v
o5 K20

A A \ 4
I T R

10,2

B VusecTnuymoHHoe
KOHCYNbTUPOBaHWe

He6aHkosckne M O6cnyxmBaHue
npvBunerum 3a pybexxom

Puc. 7. AuHaMunKa 4yBCTBUTEABHOCTH MOTPEOUTEAS YCAYT npuBaT-6aHKUHIa K KpUTEPUAM Bblbopa 1 oLleHKH 6aHKa
(BoAs noTpebuTeneH, A KOTOPbIX ONPEAEAEHHbIH KPUTEPUI ABASIETCS caMbiM BaXHbIM, %)*
Fig. 7. Change in private banking consumers’ sensitivity to the criteria for selecting and evaluating a bank
(the share of consumers, for whom a certain criterion is the most important, %)

BaXXHOCTb AN HUX 6yayT nprobpeTaTb KauecTBO MHBECTU-
LIMOHHOTO KOHCYNBTUPOBAHMA 11 CMOCOBHOCTL 6aHKa npego-
CTaBUTb LUMPOKUIA CNEKTP MHBECTULIMOHHBIX NPOAYKTOB.

CnepyeT OTMETUTb CHIKEHeE OT rofia K rogly o1 noTpe-
OuTeneil, 4N KOTOPbIX KpUTEPUiA BbIOOpa 1 OLIEHKM GaHKa
«CepPBUC» CYMTALTCA CaMbIM BaXHbIM: € 25,3 % B nccnenosa-
Hum 2016 . o 23 % B uccneposaHum 2018 T. (puc. 7). CHu-
KEHUWEe UyBCTBUTENBHOCTU COCTOATENbHbBIX NOTPebuTenen K
YPOBHIO CEPBIICa, C OfHOI CTOPOHbI, MOXKET ObITb CBA3AHO C
TEM, UTO B KPYMHbIX 6aHKaX JOCTUTHYT ONpefeneHHbliA CTaH-
papt obcnyxueaHua. C Apyro CTOPOHbI, ANA COCTOATENb-
HOro NoTpebuTens CTaHOBATCA BaXHbIMU ApYyrue xapakre-
PUCTUKM YCIyrn npuBaT-6aHKMHra: CTOMMOCTb 6aHKOBCKMX
NPOLYKTOB U YCNYT, YPOBEHb KOMMETEHLMMW NePCOHaNbHOIO
MeHe[Kepa 1 KOMaHbl CNeLyanucToB 1 Pe3ynbTaTMBHOCTb
MHBECTULIMOHHBIX CTPATErNA.

CHusunaco Ha 4,1 % ponsa notpebuTenen, ana KOTopbIX
KpuTepunii «obcnyxmBaHue 3a pybexom» bl BaXKHbIM MpK
BbIOOPE M OLEHKE AeATeNIbHOCTM 6aHKa NPU CPaBHEHNM pe-
3ynbTaToB UccneposaHua 2016 1 2018 rr. (puc. 7). 310 06b-
ACHAETCA, C OQHON CTOPOHbI, AENCTBNEM CaHKLMIA, KOTOPbIe
3aTPYOHUAN [eATeNbHOCTb rOCY[apCTBEHHbIX 6aHKOB B 3a-
PYyOeXHbIX IOPUCANKLMAX, C OPYrOi CTOPOHDI, AeATeNbHO-

CTbI0 WHCTUTYLMOHANbHBIX PEerynatopos, Tpebylowux oT
6aHKOB BCe OOJbLLel NPO3PaYHOCTI U KOHTPONA 3a NoTpe-
6UTENAMM, @ TaKXKE Pa3BUTUEM NPAKTUKM OOMEHA HaJTIOroBoA
nHbopMaLmen Mexay cTpaHamu.

B AaHHOM aHanm3e Mbl He OTpaxaeM U3MEHEHWe OTHOLLE-
HUA NoTpebuTenei K Taprdam 6aHKa, TOCKONbKY B LiefOM faH-
HbI CErMEeHT Clabo UyBCTBUTENEH K CTOMMOCTM BaHKOBCKOTO
MPOAYKTa, XOTA 1 €CTb HEKOTOPblE PA3NNYMA B BOCMIPUATMN
TapndpoB 6aHKa COCTOATENbHLIMM MOTPEOUTENAMK, NPUHAA-
NeXalmmn K pasHbiM cybcermeHTam (cm. Tabn. 1). B obwem
CnefyeT OTMETUTb AUHAMMUKY MO CHUPKEHMIO YYBCTBUTENBHO-
CTW COCTOSTENbHbIX MOTPebuTenei K Kputepmam Bblbopa U
oLieHKI 6aHKa B npoLecce NPUHATWIA pelueHnii (Tab. 3).

BbinBneHHas AMHamMmKa NoBeAeHWA COCTOATENbHbIX MO-
TpebuTeneii 0bycnosneHa Npexae BCEro YCNOBUAMU KOH-
KYPEHLMN Ha POCCUINCKOM PbIHKE YCyr npuBaT-6aHKMHra
(tabn. 4). MoTpebuTenb HauMHaEeT OCO3HaBaTb OrpaHUYeH-
HOCTb BbI6OPA aNbTEPHATUB BBUAY CHUXEHUA KOHKYPEHLMN
Ha JJaHHOM pPblIHKe.

CHMXEHME KOHKYPEHLMM Ha POCCUICKOM PbIHKE YCnyr
npuBaT-6aHKMHIa MOXHO 0OBACHUTD KOHCONMAAUuen b6aH-
KOB 1 3HAUUTENbHBIM YBENNUYEHUEM LON FOCY[aPCTBEHHbIX
6aHKoB, koTopas no utoram 2018 r. coctaBuna 68,9 % (B oT-

Tabnunuya 3 — [MHamuKa BOCnpusaTAs NOTpebuTenem ycayr npuBaT-6aHKUHra

Ba)KHOCTH KpMTEPHEB BbIBOPa 1 OLleHKM 6aHKa, 2016-2018 rr.2

Table 3 — Change in private banking consumers’ perception of the importance

of the criteria for selecting and evaluating a bank in 2016-2018

OLLEHKa BaXXHOCTU KpUTEPUNEB Bbl60pa 6aHKa ﬂOTpe6VITeJ'IFIMI/I no pe3ynbratam
Kputepuu Bbi6opa M oLeHKK 6aHka aHKeTUPOBaHWSA (CpegHuin 6ann no NATUGANIbHON LKaNe BaXKHOCTA)

2016 2017 2018
HapexHocTb 6aHKa 4,67 4,93 4,62
YpoBeHb cepBuca 4,83 4,78 4,25
Tapudbl 6aHKa 4,50 4,56 4,14
MHBECTULMOHHbIE BO3MOXHOCTK 6aHKa 4,02 4,02 3,62
[onyyeHne HeGaHKOBCKMX YCNYr/KOHCYNbTaL i 3,56 3,50 2,92
Pa3melleHne cpeacTB 3a py6eKom 3,77 3,40 2,86
CpenHsia oLeHKa 4,23 4,20 3,74

"Uctounuk: Frank RG.
2 CocTaBneHo o pesyrbTratam nccnegosaqui Frank RG 2016-2018 .



HOLLUEHWW KanuTana noTpebuTenen HU3KMX CErMeHTOB: Npe-
MWaSIbHOro 1 MaccoBoro) (Tabn. 4).

Mo AaHHbIM Tabn. 4 KoHconupauma 6aHKOB B rocygap-
CTBEHHOM CEKTOpE eLLe 6o1ee APKO BbiPaXKeHa B OTHOLLEHMWI
KanwuTana cermeHTa noTpebuteneil ycnyr npusat-6aHKMHIa —
pona 6aHKOB C rOCYAapCTBEHHBIM yyacTUeM B 0bLlem 06b-
eme CPefCTB, Pa3MeLLeHHbIX BO BK/lafax 1 CUeTax, CoCTaBUa
8 2018 1. 72 %. Pa3Huua B fone 6aHKOB C rOCYAaPCTBEHHBIM
yyacTem B obbeme CpefcTB, pasMeLLeHHbIX NOTpebuTens-
MW HU3KMX CETMEHTOB M CErMEHTa NPKBaT-0aHKIHIA, MOXET
00BACHATLCA TEM, UTO MOTPEOUTENN HU3KUX CETMEHTOB FO-
TOBbI pa3MeLlaTb CPeACTBa B He6ONbWUX baHKax noj bonee
BbICOKMIA NPOLIEHT, UyBCTBYA Ce6A YBEPEHHO B Npefenax 3a-
CTPaxOBaHHOW CYyMMbl, BNafenblibl e KPYMNHOro Kanutana
NPeanoYmnTaloT pasmMeLyatb CpefcTBa B KPYnHbIX 6aHKax, B
TOM uKche B 6aHKax C rocyapCTBEHHbBIM yyacTUEM.

10 MHEeHWIO 3KCNEePTOB PbiHKa, B nccnegoBaHun 2018 r.
Hanbonee 3HauMMbIMU GaHKaMW Ha pbiHKe YCnyr npueat-
6aHkuHra ssnstca CobepbaHk (ogHoBpemeHHo Sberbank
Private Banking n Coep6aHk MNepsbiit), «BTB Private Banking»
1 €AVHCTBEHHBIN KPYMHbIA YacTHbIN BaHK «Anbda Private.
JKcnepTbl (pyKoBOAWTENW NOAPA3LeNeHU NprBaT-0aHKNH-
ra) TakKe OTMETUNIN TEHAEHLMIO K CHUXKEHWIO KOHKYPEHTHOI
3HAUYMMOCTM YaCTHbIX OAHKOB C MHOCTPAHHBLIM KamnuTajioMm.
B ycnoBuax CHWXEHWA KOHKYpPEeHUWM Ha LaHHOM pPblHKe
BeCbMa 3aKOHOMEPHO YXYALLEHWE UMUXa BCEX aHANMU3NPY-
embIx 6aHKOB C TOUKM 3peHuUsA noTpedutenen ycnyr nprsart-
OaHKuHra.

2. Ha 3Tane nNpuHATMA pelleHns O NOKYMKe yciyr npu-
BaT-0aHKMHra NOTPebUTeNb BbIMOHAET MHOMO 3aAay 1 Aei-
CTBUI. [INA HTEpNpeTaLum B CTaTbe Mbl BbIOpanm KnoyeBble
3afaum, CBA3aHHbIE C NPUHATUEM PELUEHUI COCTOATENbHBIM
noTpebuTenem o pasMeLleHN KanuTtana B OOHOM UK He-
CKOMbKMX POCCUICKIX BaHKax, pa3MeLLeHn CpescTB 3a py-
6exxoM, CTPYKTYpe KanuTana B noptdene.

Mo pe3ynbTaTam ryOUHHBIX UHTEPBbIO C GAKTUUYECKMMU
notpebutensamu B 2018 T. BbisiB/IEHA TEHAEHUMA K KOHCOMN-
Jauun KanuTana notpebutensamu B ogHom 6aHke: 27 % co-
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CTOATENbHBIX NOTpebuTtenein obcnyKmBalTCA OAHUM 6GaH-
KOM, B TO BPEMA KaK MO pe3ysibTaTaM ryOUHHbIX MHTEPBbIO
B 2017 r. B ogHOM baHke obcnyxmBanocb 25 % notpebuTe-
nei. B 6onee paHHux nccnepoBanusax 2016 r. 6bi10 BblsB-
NIEHO CTpemnieHne notpebutenein ycnyr npueaT-6aHKWHra
06cnymMBaTbCA B cpefHeM B 2-4 6aHKax, Hanpumep, TONbKO
12,8 % notpebutenei pasmeLany CpeacTsa B OAHOM 6aHKe.

Havnb6onee CKNOHHBI K 06CNTYKMBAHMWIO B HECKONBKUX BaH-
KaX «aKTVBHble AepxaTeny KanuTana», HauMeHee CKIOHHbI
MoMb30BaTbCA YCNYraMyi HECKONbKMX GaHKOB «HaCTELHNKI»
BCIELCTBME BafieHUA 06beMOM KanuTana, KOTopbIi He no-
3BONAET UM AnBepcndULMPOBaTL CPEACTBA, a TaKKe «paH-
Tbe» — U3-3a UX CNaboit 6aHKOBCKOI akTUBHOCTW. OCHOBHaA
yacTb MoHonoTpebuTenein (6onee 50 %) obcnyxuBaetca B
6aHKax C rocyaapcTBEHHbIM yuacTneM, B BaHKax C BbICOKO
NOANbHOW KNMEHTCKOM 6a301 U 6aHKax C YETKIM npoduem
noTpebuTeneii: TON-MeHegKepbl, 3apPNAATHbIE KNUEHTDI.

PeweHne noTtpebutenein o KOHcCoMMAaUMKM Kanwtana
B 0JHOM BaHKe KpoMe Npounx GakTopoB MOXET ObITb 00bAC-
HEHO CHMXKAIOLENCA KOHKYPeHLMel Ha POCCUNCKOM PbIHKe
ycnyr npueat-6aHKuHra 1 cnabon guddepeHumaymen npo-
BYKTOBbIX U CEPBUCHBIX NMPeaSIoKeHNI OT MNLEPOB JaHHOMO
pbIHKa.

B oTnnume ot BbIABNEHHON AMHAMUKY NOTPEOUTENBCKOTO
MoBefeHMA B NpOLiecce NPUHATAA PELIEHMNIA O pa3MeLLeHNN
Kanutana B OGHOM WM HECKONMbKMX GaHKax, [JOnA COCTos-
TeNbHbIX NOTpebuTenen, NPUHABLLKX PeLIeHNe O pa3Melle-
HUW CPEACTB 33 pybeXxKoM, 3a TPEXNETHUI Nepuog Nccnego-
BaHWI pblHKA ycnyr NpuBaT-6aHKMHIa He M3meHunach. Mo
oueHkam Frank RG, B 2018 r. B 3apy6exHbix 6aHKax Haxoau-
nocb okoso 315 mnpa fos., Uto coctaBuio 69,2 % ot obuiero
KanuTasna POCCUNCKINX COCTOATENbHbIX MOTpebuTeneil.

ConocTaBneHue oblero o6bema CPeAcTs POCCUAH B 3a-
pybexHbix GaHKax W AWHAMUKU pocTa nopTdeneit, duk-
CMPYEMOro POCCUICKUMM 6GaHKaMK, MOKa3blBaeT, YTo ro-
BOPWTb O TEHAEHUMMU K BO3BpaTy KanmuTtana u3-3a pybexa
B Poccunio npexpeBpemeHHo. CocToaTeNbHble NOTpebuTeny
npeanoYmnTaloT 0bCNYXNBaTbCA B €BPOMENCKNX 3apybex-

Ta6nmua 4 — PacripefenieHne CPeCcTB COCTOATE IbHbIX NOTPEBUTENEN 0 KaTeropusam 6aHKos:
Table 4 — Distribution of high-income consumers’ assets under management according to bank categories

PacnpeaeneHue cpeACTB MoA ynpaBAeHUEM MO KaTeropusiM 6aHKoB
o Poccuiickme 6aHKn KPynHeMmme YacTHble 6aHKK e
C roCyfapCcTBEHHbIM yyacTMem C POCCUNCKUM U MHOCTPAHHbIM KanuTanom
MaccuBbl (HU3KKE CErMeHThl), %
2016 61,0 12,8 26,2
2017 66,9 8,8 24,3
2018 68,9 7,7 23,4
MaccuBbl (cerMeHT npuBaT-6aHKKUHra), %
2016 62,0 17,6 20,4
2017 69,8 11,7 18,5
2018 72 11,7 16,3

! CocTaBneHo no pesynbTaTam KabuHeTHbIX uccnegosaHuii Frank RG 2016-2018 rr.
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HbIX 6aHKax, HeCMOTPA Ha YBENMYeHWe Jonu notpebute-
nen, 3aKpbIBLUMX CYeTa 3a pybexxom, ¢ 14 % B 2017 1. 5o 22 %
8 2018 . (maHHble rMy6VHHbIX UHTEPBbIO C NOTPebUTENAMY).
OCHOBHbBIMY MPUYMHAMW NPERNOYTEHNI NoTpebuTeneil no
3arpaHMyYHOMy 06CNYXMBaHUIO ABAAKOTCA NPOXMBaHME NNBO
6u3Hec 3a pybexom, NMPOAYKTOBbIE MPeuMyLLecTBa ycnyr
npvBaT-6aHKMHra U rapaHTA COXPaHHOCTU pa3meLLeHHOro
B 6aHKe KanuTana.

Mo pe3synbTatam rnyOuHHbIX MHTEPBbIO B 2016-2018 rT.
C pyKOBOAWUTENAMU MOApPA3feneHnin npueaT-6aHKMHra Bbl-
AIBIEHa JMHaMMKa NoBefeHus NoTpeduTens B OTHOLLEHUM
GOPMMPOBAHMA M NHBECTULIMOHHOMO nopTdens. B 2016 r.
Ha POCCUINCKOM PbIHKe ycnyr npuBaT-6aHKMHra B cpegHem
6bINn0 pa3mMeLLeHO B MHBECTULIMOHHBIX MHCTPYMeHTax 15,3 %
NpVBNEeYEHHbIX CpeacTB notTpebutenel (puc. 8).

H12018 20,1 %
2017 17,4 %
2016 15,3 %

Puc. 8. AuHammnKa cpeAcTB notTpebutenei ycayr
npuBaT-6aHKUHra, pa3mMeLLEeHHbIX B UHBECTULMOHHbIX MPOAYKTax
3a 2016, 2017 rr. u | noayroane 2018 r.t
Fig. 8. Change in financial assets of private banking consumers
allocated in investment products for 2016, 2017 and 2018 (H1)

Mo paHHbIM 2016 1. uccnegosatensamu Frank RG 6bin faH
MPOrHO3 0 POCTe AONN CPEACTB, Pa3MeLLEHHbIX B MUHBECTULN-
OHHBbIX MPOJYKTax, B CpefHeM Mo pbiHKY. Mpepnonaranocs,
YTO BBMAY CHVKEHWA MPOLEHTHbIX CTAaBOK MO Aemno3uTam
BC/IeACTBME NCUepraHns 6aHKaMn BO3MOXHOCTEN NPKObINb-
HOrO pa3meLLeHNA NPUBNEYEHHbIX CPEACTB B YCOBUAX CHUA-
KEHHOTrO CNpoca Ha KpeauTHble CPeacTBa NOBbICUTCA CMPOC
Ha KOHCepPBaTUBHbIE NHBECTULIMOHHBIE MHCTPYMEHTDI, Takne
KaK CTPYKTYPHble HOTbI 1 eBpoobanraLmu.

B ¢BA3M C 3TMM B ycnoBuAx 6naronpuATHON PbIHOYHOM
KOHBIOHKTYpbl 1 pOCTa MHTepeca notpebutenei K WMHBe-
CTULMOHHBIM MPOfYKTaM MepBOOYEpPefHON 3ajauel Ans
6aHKoB B 2017, 2018 rT. 6bI710 CO3AaHME CUCTEMbI OKa3aHWA
YC/yr Mo ynpasneHuio NHBECTULMOHHBIM nopTdenem. B 3t
rogbl 6aHKK B CEKTOpe NpuBaT-6aHKMHIa 3aHUMaNNCb CO3Aa-
HUEM 1 Pa3BUTMEM BHYTPEHHNX KOoMaHA advisory, nosbilwa-
NN KBaNUPUKaLMI0 NepcoHanbHbix MeHepxepos [Wahlberg,
Ohman, Strandberg, 2016, p. 912].

CoOTBETCTBEHHO, MYOUHHbIE UHTEPBBLIO C PYKOBOAMUTE-
nAMK nogpasgeneHnin npusat-6aHkuHra 8 2017 n 2018 rr.
MOKa3asu, 4To 3a TPM rofa [0 NPUBIEYEHHbIX CPEACTB Mo-
TpebuTeneil, pasMeLLeHHbIX B UHBECTULIMOHHBIX MHCTPYMEH-
Tax, Bblpocna Ha 4,8 % (puc. 8), a 06beM MHBECTULIMOHHOTO
noptdens ygsomnca (puc. 9).

MonoxwuTenbHas AVHaMMKa B MOBeAeHUN noTpebuTenen,
B KOTOPOI 3alHTepecoBaHbl Mpexae BCero 6aHku, npocne-
XKUBAETCA U B U3MEHEHWW CTPYKTYPbl Kanutana, pa3melLeH-

"Mctounmk: Frank RG.

HOro B 6aHKax cOCTOATENbHbIMU noTpebutenamu. Mo me-
Topuke Credit Suisse? gona GUHAHCOBbIX aKTUBOB B 06LLeN
CTPYKTYpe KanuTana POCCUICKUX COCTOATENbHbIX NOTPebu-
Tenem pacrtet ot roga K rogy (puc. 10).

1,6
TPAH p.

0,8 |
TPAH pP. |

2016 2017 H12018

Puc. 9. AuHamunka o6bema MHBECTULIMOHHOTO MopThens
poccuiickux 6aHKOB B CEKTope npuBaT-6aHKUHra
3a 2016, 2017 rr. u | noayroame 2018 r.3
Fig. 9. Change in the size of Russian banks’ investment
portfolios in the private banking sector
for 2016, 2017 and 2018 (H1)

39,5%

18,5 %
. l
2016 2017 2018

Puc. 10. Aorst prHAHCOBbLIX aKTUBOB NOTPebuTenei
B 06LLes CTPYKTYpe Kanutana®*
Fig. 10. The share of consumers’ financial assets
in the general structure of capital

Mo meToaumke pacueta Frank RG gons ¢uHaHCOBbIX aKTU-
BOB MO LieneBou rpynne nccnefosaHus oueHreaetca B 20 %
B 2018 r. Pa3HuLa B OLIEHKaX MOXET ObiTb 06bACHEHA Pa3Hbl-
MW MeTofMKamm pacyeTa. B niobom ciyyae mbl Habntogaem
pocT fonn ¢GMHAHCOBbIX aKTUBOB B CTPYKTYpe Kanutana no-
TpebuTeneii ycnyr npmeat-6aHKuMHra.

PE3YJIbTATbl UCCNEAOBAHINA
B cootBeTcTBUM C uenAamn NOHTUTIOAHOrO CpPaBHUTENIbHO-
ro nccnenoBaHnA BbiABNEeHa AMHaMWKa KONMNYeCTBEHHbIX U
KaYeCTBEHHbIX XapaKTePUCTUK MOoBeAeHNA COCTOATENIbHbIX
POCCUICKMX NoTpebuTtenein 3a TpexneTHWi nepuog. Ywnc-
NeHHOCTb noTpebuTenein ycnyr npueat-6aHKknHra B Poccum

2Global Wealth Report, 2018. Credit Suisse AG, Research Institute. URL:
https://www.credit-suisse.com/corporate/en/research/research-institute/
global-wealth-report.ntm

3McToyHuk: Frank RG.

*Uctounuk: Global Wealth Report, 2018. Credit Suisse AG, Research

Institute. ~ URL: https://www.credit-suisse.com/corporate/en/research/
research-institute/global-wealth-report.htm




¢ ¢VHAHCOBbLIMM aKTUBaMM OT 1 MIH [OJ. EXErofHO yBenu-
umBaetca Ha 9—12 %. CocTaBneHHbIN cOOMpPaTENbHBIN NOpP-
TPET LeneBoro notpebutens 3a Bpems MOHWUTOPWHra Mo-
Ka3aNl N3MEHEHNA B CTPYKTYpPE CermeHTa: 6aHKM HaumHaoT
CErMEHTUPOBATb PbIHOK He TONbKO MO [OX0L4aM, HO 1 Mo fo-
BefieHUeCK/M NepeMeHHbIM, BbIAENAA CyOCermeHTbl, a Takxe
npoBogAaT 6Gonee rny6okoe CermeHTUPOBaHWE, pPa3genss
cy6ermMeHTbl Ha HULLIW MO NCUXOrPaPUUECKUM NepeMeHHbIM.
CornacHo norvke MapKeTyHra NoTpebuTenun ycnyr npusart-
6aHKMHra B pasHblx CybcermeHTax 1 HULWax AEMOHCTPUPYIOT
pa3Hoe noTpebuTenbckoe MoBefeHWe, onpepensaioLiee nx
BbI6OP 6aHKa, YyBCTBUTENBHOCTb K Taprdpam, HebaHKOBCKMM
ycnyram u T. .

AHanu3 npouecca NPUHATUA PELLEHUA COCTOATENbHbBIM
noTpebuTenem 3a Tpu roga WCCNefOBaHUA MO3BONUA Bbl-
ABUTb AWHAMUKY CHWXEHUA YYBCTBUTENBHOCTU MOTpebu-
Tenen K Kputepuam Bbl6Opa 1 OLEHKM GaHKa, AVHAMUKY
CHUXEHMA KonnyecTBa 6aHKOB B NOPTdENE COCTOATENbHbIX
notpebuTeneir N TeHLEHUMIO K OOCNYXMBaHUIO B OfHOM
6aHKe. CrieflyeT OTMETUTL MOMOXKUTENbHYIO AVHAMMKY peLle-
HUI noTpebuTenen yciyr npueaTt-6aHKMHra NO U3MEHEHI0
CTPYKTYpbl KanuTtana, a Takxe Nno pasMeLLeHnio CPeacTs B
MHBECTULMOHHBIX UHCTPYMEHTaX, YTO MO3BONUIO JOCTUYD
YOBOEHUA NHBECTULIMOHHOTO NopTdens 6aHkos B 2018 . no
CpaBHeHuio ¢ 2016 .

OnpepeneHbl HeKOTOpble BHELHWE (aKTOpbl, OKa3bl-
BalOLMe BIUAHME HA AMHAMUKY NOBefeHUA noTpebuteneit
yCnyr NpuBaT-6aHKMHIa: KOHCONMAALMA pbiHKa B rocynap-
CTBEHHOM CEKTOPE, CHIKEHME KOHKYPEHLIMI Ha PbIHKE yCnyr
npvBaT-6aHKMHra, NOANTUKA CaHKLWIA, 3aTPYAHALMX Aes-
TENbHOCTb FOCY[APCTBEHHbIX GAHKOB B 3apybexHbIX pUc-
LVKUMAX, FOCYAAPCTBEHHOE PEryNNPOBaHME PbiHKa.

Ha ocHoBe BbIsSIBNIEHHON AMHAMUKW NOTPeOUTENbCKOro
nosefeHNA 6aHK MOXeT NPUHUMATb CleayioLMe YnpaBieH-
yecKne 1 MapKETUHIOBbIE PeLIEHNA.

1. Mpn ONTUMMCTUYECKOM CLiEHapUN Pa3BUTUA KOHKY-
PEHLMM Ha POCCUICKOM PbIHKE YCNyr MpuBaT-6aHKUHra:
MOCTOAHHOE MHPOPMALMOHHOE ObecrneyeHne MapKeTUH-
MEHe[KMEHTa Ha OCHOBE CUCTEMHbIX U My6OKMX ucche-
[OBaHWI MOBEAEHNA COCTOATENbHLIX MoTpebutenen Ans
peanu3auny CTpaTerum BHYTPEHHEN CermeHTaumu notpe-
butenen; BoljeneHne cyb6CcermeHToB 1 HULW C HeY[OBAETBO-
PEHHBIMI CreLUPUYECKUMU NOTPEOHOCTAMM 1 LIEHHOCTAMY;
pa3paboTka cTpaternit gudpdepeHUMpPOBaHHOIO 1 KOHLEH-
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TPUYECKOTO MapKeTUHra; paclipeHne TOBAPHOWN JIMHENKM
MHBECTULMOHHBIX pelleHunit; GopMUPOBaHME NOANBHOCTY
noTpebuteneil K 6peHay 6aHKa Ha OCHOBe CO3[aHUA o-
ANBHOCTU K GAaHKOBCKOMY MPOJYKTY M NepPCOHaNbHOMY Me-
HeIPKepy; MOCTOAHHbIN ayaUT MAPKETUHM-MEHEMKMEHTA NO
JOCTVIXKEHUIO LieNIEBbIX MOKa3aTenen SKOHOMUYECKON U Map-
KETUHIroBOW 3G dEKTNBHOCTM GaHKa Ha LIENEeBbIX CerMeHTax
(cybcermeHTax, HULWaXx).

2. Mpy NeccMMUCTAYECKOM CLEHApWUX Pas3BUTMA KOH-
KYPEHLMM Ha JaHHOM PbIHKe: ynyulleHne Kauectsa obcny-
XUBaHUA COCTOATENbHLIX MOTPebuTenei LA COXpaHeHns
MMMIKA Ha OAHOMMEHHOM pbIHKE; yBennuyeHne obbema
noptdens nog ynpasneHNem; NPUMeHEHMWe CTpaTerum pocTa
LONV MHBECTUPYIOLLMX NOTPebuTenen.

3AKJNTIOYEHUE

CrnepyeT OTMETUTb, YTO UCCNeJOBaHUE NO3BOAET BOCMON-
HUTb HeKoTopble Mpobenbl B M3yYeHUU WHPOPMALMOHHO
3aKpbITOrO PbiHKa YCNyr npuBaT-6aHKMHra 1 faeT BO3MOX-
HOCTb €ro XO3ANCTBYIOLMM CyObeKTamM COBEpPLUEHCTBOBATb
MapKETUHIOBOE YMpaBfieHWe MOBEAEHNEM COCTOATENbHBIX
noTpebuteneil Ha OCHOBE MOHUMAHWUA ANHAMUYHOCTY NPO-
LIeCCOB NPUHATUA PELLeHUI NOTPeOUTENAMM.

HoBM3Ha noyuyeHHbIX HayUYHbIX Pe3yNbTaToB COCTOUT B
cnegyouem:

* IAHO aBTOPCKOE BUAEHUE MOHATUA «NOTpebuTenb yc-
nyr npyeaT-6aHKMHra;

* CUCTEMATM3MPOBAHA U NpeACTaBieHa B Buae cobupa-
TeNIbHOrO MOPTPETA POCCUINCKOrO COCTONTENIbHOTO NOTPEbtU-
TeNA yHUKanbHasa nHGopMaLus (B Uiy HENPO3PaYHOCTY aH-
HOIO PbIHKA) 33 TPEXNETHUIA NEPUNOA NCCNIEN0BaHMNA PbIHKA;

* BbIIBJIEHA TpaHCcPOpMaLMA CErMeHTa POCCUNCKUMX Mo-
TpebuTeneii ycnyr npuBat-6aHKMHIa B Cy6CermMeHTbl 1 HIALLK
Ha OCHOBE pasNnuMin B Ncuxorpadunyeckmx 1 noBeaeHue-
CKMX XapaKTepPUCTUKaX;

* YCTAHOBMEHA AMHaMUKa MOTPebuTenbCcKoro noBefe-
HMA Ha 3Tanax npouecca NPUHATUA PeLIEHNIN NoTpebuTenem
[aHHbIX yCnyr.

HanpaBnenua 6yaylwmx uccnefoBaHUn POCCUACKOTO
pblHKa yCnyr npuBaT-6aHKMHIA BUAATCA B Pa3BUTUW METO-
ANYECKMX MOAXOAOB K NCCNEA0oBaHNI0 1 oueHKe 3deKTunB-
HOCTN MAPKETUHIOBON [eATeNbHOCTM GaHKOB Ha AaHHOM
PbIHKE. B
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Abstract. The existing studies of consumer behaviour in the unique Russian market for private banking services characterized by
scarce information disclosed and extreme privacy are generally fragmented and non-consistent in nature. The article analyses the
results of a longitudinal comparative study of consumer behaviour for 2016-2018 and identifies trends in its development. The theo-
retical and methodological basis is multidisciplinary and encompasses the model of consumption values, market segmentation theory,
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and sub-segments are transformed into niches according to dissimilarities in psychographic features. The study discusses consumers’
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