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AHHOTauuA. KaTeropuiiHblil MEHeXKMEHT LUMPOKO UCMONb3YeTCA B PO3HUYHON TOprosie 1 npeanonaraet 3GdeKTMBHOe ynpasneHue
Map>MHaNbHOCTbIO TOBAPOB 3@ CYET KOMMIEKCHOTO MOAX0Aa K TOBAPHOW KaTeropmu: KOHLEHTPaLMA B OBHMX pyKax KOHTponA 3a 3a-
Kyrnom, LieHoo6pa3oBaHveM, NPOABUKEHNEM Y MapKETUHIOM. OfHAKO NpAMOe 3aMCTBOBAHUE UHCTPYMEHTApUA KaTeropuitHoro me-
HeKMeHTa N1A yNpaBieHua 3aKynkamn Ha MPOW3BOACTBEHHbIX NPEANPUATUAX Bbi3bIBAET MHOMOUMCIEHHbIE NMPO6NeMbl U3-3a pAfa
cneumenUecKnx orpaHUYeHNiA: YacTb 3aKynaemblx KOMMaHWeln TOBapOB BIUJOM3MEHAETCA B MpoLiecce NPOU3BOACTBA, a Apyras vacTb
OPMEHTMPOBaHa He Ha BHELLHEro, a Ha BHYTpeHHero notpebutens. CTatba NocBALEHa pa3paboTke METOAVKM NPUMEHEHNA UHCTPY-
MEHTapwVA 1 anropuTMa BHEAPEHWSA KaTeropuinHOro MeHepKMeHTa K yNpaBeHio 3aKynkami Mpou3BOACTBEHHbIX npeanpuaTuil. Me-
TOAONOrMYECKON OCHOBOW MCCeA0BaHNA CITyXaT CUCTEMHbIA NOAXOR K BbICTPaNBaHMIO NOMMCTUYECKON [eATeNbHOCTU NPeAnpuaTMA 1
MPOEKTHbIN NOAXOH B yNpasieHnn. Ha 0CHOBe CpaBHEHMA Lienoyek CO3AaHNA LIEHHOCTY B Pa3HbIX CEKTOPax MPeANnoXeHo NpuHLmMnu-
aNlbHO HOBOE MOHATUE KATEroPWiAHbIN NOJXOL K YNpaBeHWto 3aKynkammy, CTOMMOCTHOI aHanu3 nomor 060CHOBaTb HEOOXOAMMOCTb
MCMONb30BaHNA KaTerOpUNHOTO NMOAXOAA B PaMKaX MHOTO3BEHHBIX TEXHOIOMUI AN1A COKPALLEHNA N3AepKeK 3aKyMOYHOW AeATenbHO-
CTW W peLleHns 3aaum NOBbILEHNA KOHKYPEHTOCMOCOOHOCTM KOMMaHMiA. iccnepoBaTenbCKime Keichl BbIABUNY Be OCHOBHbIE Mpak-
TVIKW, NPUMEHAEMbIE B XOfie BHEAPEHNA KaTeropuiHOro MeHe>KMEeHTa Ha POCCUNCKNX NPOMBbILLIEHHbIX NPeANPUATUAX: KaTeropumitHas
cTpaTerua u KateropuinHasa KomaHga. /icnonb3oBaHve KaTeropuinHom KoMaHAbl, COCTaBNeHHON 13 NpeAcTaBuTenein oTgena 3akynok u
CMeXHbIX NoApasAeneHunii, NoMoraeT NpeoaoseTb MeXPyHKLMOHaNbHbIE KOHGMNKTbI MHTEPECOB 1 NO-HOBOMY B3rMIAHYTb Ha 3aKymnKu
MPUBbLIYHBIX TOBAPHbIX KaTeropuii. B xofe pabotbl KoMaHAbl pa3pabaTblBaeTcs U JOKYMEHTUPYETCA KaTeropuiHaa cTpaTervs, Kotopas
OMUCBIBAET CMTYaLMIO Ha PbIHKe MOCTaBLLYMKOB TOBAPHOW KaTeropmu, BO3MOXHble MyT! ONTUMMU3aLMK 3aKyna pa3HbIX KaTeropui ToBa-
pOB, pernameHTUpyeT fanbHenwme JeNCTBUA MO YNPaBNeHNIo KaTeropren.
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BBEJEHUE

OcHoBy 3KOHOMVKIM Ypanbckoro ¢efepansHOro oKkpyra co-
CTaBNAKT CTapble MPOMbILLAEHHbIE LIEHTPbI — NPeANPUATASA
MeTannypruyeckoi, ropHofo6bIBatoLLEN, NECHOW U ApPYrvX
TPaAMLMOHHbBIX OTpacien NpoMblwneHHocTU. MHorve u3
3TUX NpeanpuATuii paboTaioT ewle co BpemeH CCCP v BHocAT
BaXKHelwWwi BKnag B BB cTpaHbl, UMeHHO OHW Obinn gpaii-
Bepamm pocTa SKOHOMMKM 1999-2008 rr.

Ho cevac npeganpuatma 3TmUX OTpacsien UCMbiTbiBaloT
Ha cebe [aB/eHNe CO CTOPOHbI HOBbIX BbI3OBOB Pa3BUTHSA
3KOHOMUKM, TaKUX Kak Heo6XoAMMOCTb MOCTOSHHOTO Mo-
BbILUEHWA KOHKYPEHTOCMOCOOHOCT 3a CYET BHEAPEHMUA UH-
HOBALMN 1 HOBbIX TEXHOMOMMN, aBTOMATM3aLMK 1 ONTAMK-
3aumn 6rsHec-npoueccoB. K coxaneHuto, ctapble MOAenu
OpraHu3auun KpyrnHemlwmx NPeanpuaATAA NPOMbILLNEHHO-
€TV YpanbCKOro permoHa CoXpaHaoT GU3Hec-NpoLecchbl, Ko-
TOopble Obln CHOPMUPOBaAHDI eLLe B JONEPECTPOEYHOE Bpe-
M#, UTO B/leYeT CyLIeCTBEHHOE OTCTaBaHMe OT KOHKYPEHTOB
c 6onee coBepLIEHHON CUCTEMON YNpaBNeHUs Kak BHYTpU
CTpaHbl, TaK 11 33 pybexxom.

YnyuweHue GUHAHCOBLIX Pe3ynbTaToB 3TUX Mpeanpu-
ATUA — OAHAa W3 OCHOBHbIX 33afay 3KOHOMMKM PermoHa.
B nepuog cTarHauum BHELIH/E BO3MOXHOCTM ANA PoCTa CO-

KpaLlaloTcs, B TOM YMC/e, 13-3a CHWXKEHMA TEMMNOB POCTa
MWPOBON IKOHOMUKM, YCUNEHWUA TOPrOBbIX OrPaHUYeHUi
CO CTOPOHbI KPYMHeWLIMX NapTHEPOB MO BHELUHE3KOHOMN-
YeCKoW JeATeNbHOCTM, CHIPKEHUA NOKYNaTeNnbCcKoro cnpoca
Ha BHYTPEHHUX pblHKax. [1oaTomMy HeobxoguMo o6paTTbCA
K COBEPLUEHCTBOBAHMIO BHYTPEHHEN Cpefibl NpeanpuaTma,
ONMTUMM3ALMM 3aTPAT, COKPALLEHMIO 3T EPHKEK.

Ha ¢oHe goporocTosLmx NPOeKTOB N0 BHEAPEHUIO HO-
BbIX MPOMW3BOLCTBEHHbIX TEXHONMOMUIA, 6ONBLIOrO CPOKa OT-
[aun OT MHBECTULMIA B pa3BUTME YETOBEYHOTO KanuTana co-
BEpLUEHCTBOBaHME CUCTEMbI YNPaBNeHUA 3aKyrnamm MOXeT
CTaTb MPUOPUTETHbIM HaMpaBieHNEM, NMOCKOMbKY 3aTpaTbl
Ha TaKOW NPOEKT OTHOCMTEIbHO HEBBICOKM 1 BbICTPO OKyMa-
toTCA, @ paboTbl MOrYT BbINONHATLCA 6e3 NpuBIeYeHUs fo-
POrOCTOALMX BHELWHWX KOHCYNbTAHTOB, CUNAaMM LUTATHbIX
CMeunanncToB U MEHEKEPOB.

CornacHo unccnepgoBaHuio komnaHunm KPMG, gona cTo-
MMOCTW 3aKymnaemblX TOBapHO-MaTepuanbHbIX LEeHHOCTEN
(TML) B BbIpyuKe MPOM3BOACTBEHHbIX NPEANPUATAN COCTaB-
nsaet ot 25 0o 65 %. Tak, B MeTannypruyeckon npomblLLaeH-
HOCTWN NX CTOMMOCTb AOCTUraeT 65 %, B Xummnueckom — 61 %,
B TAXKENOWN MPOMbILLIEHHOCTN — 42 %. 3aKynkn OKasblBatoT



onpepensioLiee BAMAHNE Ha GMHAHCOBBIN pe3ynbTaT Komna-
HUW, TaK KaK COKpaLleHne CToMMOCTH 3aKyna Ha 10 % moxeT
BEeCTU K ABYKpaTHOMY pocTy npubbiau. Mo oueHkam KPMG,
MOTEHLMAN K COKPaLLEHWIO CTOUMOCTH 3aKyna B POCCUNCKIX
KOMnaHuAx coctanset 10-15 %',

HaHHble, cobpaHHble KPMG - Poccus n CHI, noaTteep-
[Al0T, UTO SKOHOMUYECKM Lienecoobpa3HO UCKaTb pe3eps Mno-
BbILUEHNA KOHKYPEHTOCNOCOOHOCTU B CHUKEHWUW 3aTpaT Ha
3aKYNOYHYI0 AeATeNbHOCTb. 1o MHeHuo sKkcneptos KPMG,
Haubonbllee 3HaYeHWe ANA POCCUICKUX NPeanpuAaTin B
npouecce HanaxmeaHua QyHKLMM 3aKyMNOK MMEIOT cTpaTe-
rMA, COBEPLIEHCTBOBaHME NpOoLecca nomcka 1 Bolbopa no-
CTaBLUMKOB, BHeLIpeHMe yNpaBnieHnA No KaTeropusam.

KaTeropuiHblii MeHedXMeHT — 3TO COBPeMeHHas ynpas-
NeHYeCcKas NPaKTUKa, COCOBHAsA MOBbICUTb SKOHOMUYECKYIO
3QPEeKTUBHOCTL 3aKynoK KOMMaHWW, KOTOpas M3HauafbHO
pa3pabaTbiBanacb ¥ NPUMeHANACcb Ha NPEANPUATMAX PO3-
HWYHOWN TOProBfu. «B OTHOLWEHWMN ynpaBneHuA No KaTtero-
prAam B Poccum HET eAMHOro MHEHHUS, YacTo ero BaXKHOCTb
MPW3HAIOT TONbKO ANA PO3HUYHOW TOProBau. OnbIT KOH-
cynbtaHToB KINMI B EBpone roBopuTt 0 TOM, UTO CyLlecTByeT
OrpoMHas NpaKTUYeckas NOTPe6bHOCTb B yNpaBneHnm 3aKy-
MaemMblM1 HOMEHKNATYPHbIMM MO3ULMAMK MO KaTeropuam
BHE 3aBUCMMOCTM OT OTPaC/»?.

B poccuiickux fenoBsblx Kpyrax ceituac Takxe Bce bonee
MONyNAPHON CTAaHOBUTCA WAeA BHeAPEeHWA KaTeropumnHo-
ro MEHeMXMEHTA B MPAKTUKY paboTbl NPOW3BOACTBEHHbIX
npegnpuATWiA. I3BeCTHOCTb NMONYYMAN NPOrpamMmmbl BU3Hec-
06yuyeHMA TaKMX SKCNePTOB-TPEHEPOB, Kak HaTtanba Ypaso-
Ba>, PomaH bogpskos*. Ho nockonbKy KaTeropuitHblii MeHea-
XMEHT — 3TO KOMMNEKC MepP U MHCTPYMEHTOB, pa3paboTaH-
HbI ANA PO3HULbI, OTCYTCTBYET HayYHO 0O6OCHOBaHHasA 6a3sa
ANA ero BHeAPEHVA B NPOMbILLIEHHOCTH:

1) HeT obocHOBaHMA Habopa WHCTPYMEHTOB, NPUMEHM-
MbIX K IPON3BOACTBEHHOMY NPeANpPUATHIO;

2) HeT OMyONMKOBaHHbIX METOLUYECKMX YKa3aHWi no
BHEAPEHMIO;

3) OTCYTCTBYET anropuTM BHEJJPEHUA KaTeropuiHOro mMe-
He[XMEHTa B MPAKTUKY NPOWN3BOLCTBEHHbIX MPeANPUATUIA.

Takum 006pa3oM, Uesblo UCCIe008aHUS ABAAETCA pas-
paboTka HOBOrO METOAMYECKOTO MOAXOAA, NO3BOMAIOLIErO
MPUMEHUTb MHCTPYMEHTAPUIA KaTErOPUAHOTO MEHEKMEHTa
AN NPON3BOACTBEHHbIX KOMMaHWiA. B cBA3M ¢ 3TUM B paboTe
MOCTaBNeHbl CllegyoLLme 3agaun:

"Mogenb 3penocTt 3aKynoK. AHain3 GYHKLMN 3aKYMOK B POCCUICKUX
KomnaHusax, KPMG, 2014. C. 4-5. URL: https://assets.kpmg/content/dam/
kpmg/ru/pdf/2016/8/ru-ru-procurement-survey.pdf

2Tamxe.C. 11.

33aueM HyeH KaTeropuiHbI MEHEIKMEHT Ha MPOWU3BOLCTBEHHOM
npeanpuatun?  URL:  https://www.urazova.com/blog/zachem-nuzhen-
kategoriynyy-menedzhment-na-proizvodstvennom-predpriyatii;  3auem
KaTeropuiiHbIn MeHe[XXMeHT Ha npownssogcTee? URL: https://n-urazova.
livejournal.com/83602.html.

4KaTeropuiiHblin MEHEIXKMEHT Ha MPOU3BOACTBE. JKOHOMUSA Yepes Co-
BMeCTHOe pa3BuTue: nporpamMma cemuHapa. URL: http://www.rombcons.
ru/seminari/kategorijnyj-menedzhment-na-proizvodstve-ekonomiya-
cherez-sovmestnoe-razvitie.html.

Marketing Strategy and Practice

1) paccmMoTpeTb BO3MOXHOCTb 1 XapaKTep NpMMEeHeHUs
WHCTPYMEHTOB KaTeropumHOro MeHeXMEeHTa B KOMMNaHUAX
B 3aBMCMMOCTM OT UX MECTOMOJNIOKEHMA B LieNM MOCTaBOK;
ONPEAENUTb, MOXHO NN MPUMEHMUTb B MOHOM 06beme MeTo-
ANYECKUI MHCTPYMEHTAPUIA KaTerOPUNHOTO MeHeKMeHTa K
No60I KOMMaHWK HE3aBUCMMO OT ee Knaccudukauum, nmoo
NPVMEHEHNE MOXeT ObITb OrpaHNUYeHo;

2) YyTOYHWUTb BO3MOMHOCTb YNOTPebneHns TepMmHa «Ka-
TETOPUMHBIN MEHEKMEHT» B MOSIHOW Mepe B OTHOLLEHWM
MPOU3BOACTBEHHbIX NPEANPUATUN;

3) NpoBeCcTV TMNONOrM3aLMI0 NPAKTUKN NCMONb30BaHMA
VHCTPYMEHTapMA KaTeropumHOro MeHeKMEeHTa B yrnpasne-
HUM 3aKyNKamy Ha COBPEMEHHbIX POCCMICKMX MPOU3BOA-
CTBEHHbIX NpefnpuUATHAX.

OBbOCHOBAHUE BBEJEHNA HOBOIO TEPMUHA
«KATETOPUWHbIA NOAXOA» B YMPABNEHUW 3AKYNKAMU
HA NMPON3BOACTBEHHbIX MPEAMNPUATUNAX

KateropumnHbli MEHeAXKMEHT Kak Momaxof K YnpasfieHWio
aCCoOPTMMEHTOM 3apoaunca B KomnaHum Procter&Gamble
B 1990-x rr. ¥ Npuwen B NPaKTUKY POCCUNCKNX TOProBbIX
KomnaHui B Hayane 2000-x rr. [ByaHoBa u p., 2007-2008,
¢. 2]. C Tex nop HaKomMeH OBLIMPHBINA OMbIT BHEAPEHUA U
MPUMEHEHNA NHCTPYMEHTOB KaTEropUMNHOrO MeHeKMeH-
Ta B POCCUNCKMX TOProOBbIX KOMMaHMAX. TpaguuUOHHO
KaTErOpUIMNHbBIA MEHEKMEHT Pa3BMBANCA Kak MeTogumKa
ynpasfeHnsa acCOPTUMEHTOM B PO3HWYHOW U OMTOBON
TOprosne.

CornacHo onpepgeneHuio Komuteta no cnpocy ECR-Rus,
«ynpaBfeHne KaTeropuAMn MWW KaTeropuiHbIn MeHep-
MMEHT — 3TO CTpaTernyeckoe COTPYAHUYECTBO PO3HUYHOIO
orepaTtopa 1 NOCTaBLYMKa, NPW KOTOPOM CTOPOHbI YNpaBna-
I0T KaTeropmen Kak cTpaternyeckon eguHmLen n gocTmraoT
pocTa KaTteropuu (yBenmuyeHne Npogax 1 npubbian) nytem
Habopa JelCTBUIA, OPUEHTUPOBAHHbIX Ha MoKynatensa» [by-
AHOoBa, 2007-2008, c. 2].

OpHo 13 Hambonee KOMMIEKCHBIX OnpeaeneHunii Kate-
ropuiHoro menepxmeHta ganu C. Coicoea u E. bysykoBa
[2016, c. 10]: «KaTeropuiiHbIil MEHeIXKXMEHT (ynpaBneHue ac-
COPTMMEHTOM MO TOBAPHbIM KaTeropuam — noaxof K ynpas-
NEHNI0 aCCOPTUMEHTOM, KOTOPbIA Npeanonaraer cnegyto-
LMe npaBmna:

1) pa3peneHune BCero acCOpPTUMEHTA Ha TOBapHble Kate-
ropun He 06s3aTelbHO B COOTBETCTBUM C OOLLENPUHATLIMM
rpynnamu 1 Buaamu ToBapoB, a C ONOPOK B NePBYI0 ouepeb
Ha NCUXONOTMI0 U BOCNPUATIE NOKyNaTens;

2) OTBETCTBEHHOCTb OAHOrO COTPYAHMKA TOProBOro
npeanpuATMA 3a BeCb LIMKN ABVXKEHUA KaTeropum — OT 3a-
KYNKM O Npofaxu;

3) pacCMOTpEeHMe Kaxaon TOBAPHOIN KaTeropumn Kak Mu-
HU-NPEANPUATUA B PaMKaxX KOMMaHUM CO CBOMM OIO[KETOM,
LLeHO00OpPa30BaHVeEM, MOANTIKON 3aKYMOK U T. M.;

4) noaxoA K aCCOPTUMEHTY MarasuHa Kak K eJMHOI COBO-
KYMHOCTW BCEX KaTeropui TaK, Kak BOCMPUHMUMAET MarasuH
MoKynaTenby.
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Takum 06pa3om, NOf KaTeropuinHbIM MeHegKMEHTOM 6y-
[eM NOHMMATb YNpaBfieHWe acCOPTUMEHTOM MpennpuaTuA
PO3HWMYHON TOPrOBAIN C TOUKM 3PEHMA TOBAPHbIX KaTeropui
(rpynna ToBapoB, CXOAHbIX He 06A3aTENbHO NO MPUHLMNAM
NPOW3BOACTBA, HO TAKXKe MO NPUHLMNaM NoTpebieHms) cuia-
MM KaTeropunHoro MeHeaxepa — COTPyAHMKa, OTBEYaIoLLEro
33 BeCb M3HEHHbIN LKA TOBAPHOW KaTeropum OT 3aKyrnKu
Jo npogaxu. LleHTpann3auma npouecca ynpasneHua B of-
HUX pyKax MPUBOAMWT K TOMY, UTO KaTEropunHbIA MeHeKep
yNpaBnAeT B UTOre MapXKMHANIbHOCTbIO TOBAPHOW KaTeropuu.

LWnpokne BO3MOXHOCTA MPUMEHEHUA KaTEropuMNHOro
MEeHe[PKMEHTa 3a npefenammn PO3HUYHOM TOProBy oTMeYa-
NCb pasHbiMK aBTopamu. Hanpumep, K.M. MinbeHkosa [2018,
c. 128], npakTuK B 06nacti ynpaeneHns 3aKkynkamu 1 KaTe-
FOPUNHOIO MeHeIKMEHTa, yTBepxaaeT: «KaTeropuinHbii Me-
HE[XMEHT aKTyasneH Kak [11d TOProBbixX CeTen (putenepos),
TakK 1 4N18 ONTOBbIX KOMMaHWiA. [laHHbI MeTO/] NO3BONAET Bbl-
ABUTb UX POJb, CTPATErnio, TaKTUKYy U Ha OCHOBAHMUW 3TOrO
OnpeaennTb TOUKM pocTa. KaTeropminHbini MEHeXMEHT no-
3BOJIAET OLEHNTb 3PHEKTUBHOCTb MPOAAXK HEOTPAHNYEHHO-
ro KONM4ecTsa No3uLnM, BbIABUTb NMPUUKHbI HA3KUX MPOAAX,
3annaHnpoBaTh 1 peann3oBaTb MEPONPUATHAA MO MOBbILLE-
HUWIO Pe3yNbTaTUBHOCTY KaXIOW OTAENbHOW KaTteropuu. 310,

B CBOIO 0uepefib, NMOBbICUT 3PHEKTUBHOCTb NPOLAXK 1 PeHTa-
6€eNbHOCTb KOMMaHM».

BO3MOXHOCTU NpPUMEHEHNA KaTeropumHOro MeHepd-
XMEHTa 3a NpeAenamn Po3HUYHOW TOProB/M 00YCOBNEHDI
0COBeHHOCTAMN MpUMeHAeMoi MeToaukn. CyllHOCTb ee
MOXHO NpeAcTaBnTb ciedytowm obpasom (puc. 1).

MepBbIi War BHeAPEHMA KAaTErOPUNHOIO MEeHeLKMEHTa
- pasfeneHne acCOPTUMEHTa Ha KaTeropum U BblgeneHue
MOAKATeropuin B COOTBETCTBUM C BOCNPUATMEM NOTpebuTe-
nA. 3aTem Ha OCHOBaHUW JONN B 060POTE U BbIPYUKe Npes-
NPUATAA ONPeSeNnATCA PONN KaTeropuin B acCOpPTUMEHTE
(6a3oBble, ynobHble 1 T. 4.). [inA KaxpoW Kateropum Heobxo-
AVIMO NPOAHanu3nNpoBaTh ee COCTaB, BHYTPEHHIOD CTPYKTY-
Py, PbIHOK MOCTABLUMKOB M BblpaboTaTb cTpateruio. Ha oc-
HOBaHMW CTpaTerin pasBuUTUA KaTeropun paspabaTbiBaeTcs
MnaH MeponpPUATUIA, KAacAlOWMXCA MapPKeTWUHIa, BbIKNagKW,
LLleHoobpasoBaHua 1 np. MNepen Hayanom peanusaumy nNpo-
eKTa CieflyeT YeTKo OnpeaennTb Lenu u chopmynmnpoBatb
roKa3saTenu, KoTopble TpebyeTca AOCTUYb.

Ha s1ane peanusaumn npoekTa pabota BefeTca B cneay-
tOLLMX HAaMPABEHMAX:

* yNpaB/eHNe acCOPTUMEHTOM (BBOA W BbIBOL MO3ULNIA,
ynpasfeHue nocTaBLiMKamu);

KaTteropuiHbin MEHe)KMeHT
)
1. OnpepeneHve KaTeropui n NogKaTeropun
A 4
2. OnpepeneHve ponewn Kateropumn
3. AHanus KaTeropui 1 onpegeneHne cTpaTerni
4. OnpepgeneHune TakTUKM
5.MocTaHOBKa Uenen
6. Peanunsauma npoekta (Ha ocHoBe KoHuenuuu 4P)
YnpaBneHvie acCOPTUMEHTOM Bbiknagka ToBapa MapKeTuHrosas akTMBHOCTb LleHoo6pa3oBaHue
AHann3 BHYTPeHHMX
M3yyeHne pbiHKa M3yuyeHune pbiHKa CTaTUCTUHECKIX AaHHBIX AHanus LeH KOHKypeHTOB
npenblayLWwmX akLymin
(maHHas nosnuua/aHanor)
A\ 4 h 4 h 4 A 4
M3yueHne nokynatena M3yueHune nokynatena M3yueHne nokynatena M3yueHne nokynatena
N 4 N 4 N 4 )\ 4
CoTpynHmnyecTBo ¢ nocTtaBLymkom| |CoTpyaHNYEeCTBO C I'IOCTaBLuI/IKONj I_COpr}:l,HI/ILIeCTBO cnoctaswymkom| |CoTpyHNYECTBO C MOCTaBLLMKOM

h 4

7. AHanus pesynbTaTos

h 4

8. BbinonHeHune

Puc. 1. 3mansl MemoduKu Kame20putiHo20 MeHedxmeHma’
Fig. 1. Stages of category management

"McTounuk: [Mnbenkosa, 2018, ¢. 129].



* MAPKETVHIOBble MEPONPUATYA, HAaNpPaB/eHHbIe Ha No-
BbILLEHWE NPOAAX N TIOANBHOCTA KNNEHTOB;

* LeHOObpa30BaHue — pa3pabaTbiBaeTcs LEeHOBas Nonu-
TVKa ON1A KaXkaon KaTeropum oTaenbHoO, YTo6bl MakCUMM3K-
pOoBaTb COBOKYMYO NPWObIIb NPenpuaTus;

* BbIKNafika (MepyYaHAan3uHr) — MHCTPYMEHT PO3HULbI,
MO3BOMALWMIA NOBBICUTb NPOAAXM 3a CUeT 3PPEKTNBHOIO
pacronoXeHna TOBapa Ha BUTPUHAX.

Mo OKOHYaHWM YCTAHOBNEHHOrO KOHTPOJIbHOTO CPOKa
MPOBOANTCA aHaNN3 Pe3yNbTaToB COMNAcHO 3afjaHHbIM MOKa-
3aTensAMm, BbIABNIAIOTCA OTKNOHEHUA B paboTe ¢ KaTeropusamu,
J1eNaloTcA BbIBOAbl O AOCTUKEHUN UMM HEJOCTUMXEHUWN MO-
CTaBMEHHbIX 3afjay, aHANN3NPYIOTCA MPUYMHDBIL. ITI BbIBOAbI
LOJIKHDbI Ieub B OCHOBY C/iefiytoLLero 3Tana paboTbl ¢ KaTero-
pYAMK, YUUTBIBATbCA MPY NOCTAHOBKE LieNel 1 3agau.

[laHHble MHCTPYMEHTbI 1 3Tambl BHELPEHUA KaTeropuii-
HOro MeHeJMeHTa Mbl BO3bMEM 3a OCHOBY MpW aHanmse
peann3auuy KOHUENUMA KaTeropuinHOro MeHegKMeHTa Ha
NPOW3BOACTBEHHBIX NPEANPUATUSAX.

KaTeropuiHblii MeHedXMeHT Mo CyTW ONMpaeTcs Ha Teo-
PVI0 MAapPKETUHIA, a TOYHEE, Ha KOHLIENLMI0 MHTEHCUPMKALUN
KOMMEpYECKMX YCUIUIA 1 KOHLenuUmio MapKeTuHra [Kotnep,
2007, c. 48-51]. ®ununn Kotnep [2007, c. 37] Tak onpepenset
LeHHoCTU: «COOTHOLLIEHME MeXIY NMPeuMyLecTBamm, KOTO-
pble NOTPebUTeNb NONYyYaeT B pesynbTate NpMobpeTeHna 1
1CMONb30BaHMSA TOBapa, W 3aTpaTamu Ha ero NpruobpeTeHne
1 NCNonb3oBaHMe». Koraa Mbl rOBOPUM O KaTerOPUNHOM Me-
He)KMeHTe B 3aKyrnKax Ha MPOuU3BOACTBE, NOTPebuTenem AB-
NAETCA He KOHEeYHbIN NOTPebUTENb, @ BHYTPEHHMIA 3aKa3uWK,
paboTHVK npepnpuaTnA. M03TOMYy NPOUCXOANT CMELLEHMe
Lenesol GYHKLMN KaTeropuitHoro MeHe>KMeHTa C yA0BMeT-
BOpEHMA NOTPebuTens Ha ONTMM3aLMIO 3aTpaT.

B pa3paboTtke kaTeropuitHoro nogxofa Afis Npov3Boa-
CTBEHHOI OpraHM3aLmny HeobXoAMMO OTONTU OT MAPKETUH-
FOBOM KOHLEMLUMM 13-3a TOro, YTO NOTPebuTenb HaXo4uTCsa
BHYTPM camoro npegnpuaTus. TeopeTmyeckon 0CHOBOM pas-
paboTKM HOBOIO KaTeropuinHOro NOAXoAa Ciy»art:

* KOHLenuma obwwux nsgepxek (total cost of ownership),

* CTpaTernyeckoe NiaHNpPoBaHue;

* POEKTHOE yNpaBJieHue.

TeopeTnueckas 6a3a QOPMUPOBAHMA NOTUCTAYECKMX
NPOLECCOB Ha NPeANPUATUN OMMPAETCA Ha 06LLy0 Teopuio
cnctem [dbibckas v gp., 2014, c. 72]. MoXHO NpeacTaBUTb
npesnpuATAEe Kak MUKPOIKOHOMUYECKYIO CUCTEMY, COCTOSA-
LY 13 OTefbHbIX MOACUCTEM — QYHKLMOHANbHbIX NOAPa3-
LeNeHni, KoTopble B3aUMOAENCTBYIOT Mexay coboi papu
JOCTVXXeHUSA o6LLel Lenu. Y BCAKON CUCTEMbl €CTb BHELLHASA
M BHYTPeHHAA cpefa. «Knaccuuecknuit» (MpumMeHAembln B
TOProBJie) KaTErOPWIMHbLIA MeHeAXMEHT OPMEHTUPOBAH Ha
B3aVIMOAENCTBME C BHELWHEN Cpefon, NMpOn3BOLCTBEHHDIN
MOLXOA — Ha BHYTPeHHIo0 cpedy npeanpuATuA. CUCTEMHbIN
aHanu3 B IOMMCTUKe Npeanonaraet «NPUHLMN NEPBUYHOCTH
GyHKUMM (NpoLecca) MO OTHOLLEHUIO K CTPYKTYpe NOrncTu-
yeckol cuctembl» [[ibibckas u ap., 2014, c. 731. Apyrumn cno-
BaMU, OpraHn3aLl/OHHas CTPYKTypa AOMKHA ONpeaenaTbca
Ha OCHOBaHWK 613Hec-Npouecca. B aanbHeliem ans Katero-
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PUIAHOrO NOAXOfa B NPOM3BOACTBE ByAeT NpeL/ioxKeHa npo-
eKTHaA CTPYKTYpa C KaTEropuiHbIM MeHeKepoMm.

3a nocnegHue 10 feT HayyHble UCCNefoBaHKA B 0bnacTu
TEOPUU W MPAKTUKA NPUMEHEHUA KATEropUHOrO MeHes-
XMeHTa Oblnn cHOKyCMpOBaHbl Ha ynpaBieHWUK accopTu-
MEHTOM MpeanpUATUA PO3HUYHOW TOPrOBAW: YyrpaBneHun
TOBAPHbLIMM KaTeropuamY, PUCKamMu, BBOLOM U BbIBOLOM
3 aCCOPTMMEHTA HOBbIX TOBapHbIX egmHuy [Dass, Kumar,
2012; Goic, Bosch, Castro, 2015], oueHke ponu 6p3HAOB B
accoptumeHTe npegnpusaTtua [Casteran, Chrysochou, Meyer-
Waarden, 2019; Hall, Kopalle, Krishna, 2010], BinaHum wupo-
Tbl W FAYOUHbI aCCOPTUMEHTA Ha NIOANBHOCTL NOTpebuTens
[Bauer, Kotouc, Rudolph, 2012; Beneke, Cumming, Jolly, 2013;
Beneke, 2015]. MockonbKy acCOPTUMEHT PO3HUYHBIX TOPro-
BbIX NPEANPUATAA COCTABAAET, Kak NpaBuno, 6onee Toicauw
HaMMEeHOBaHMIA TOBAPOB, TO METOAbI aHanM3a faHHbIX, NpY-
MeHsAeMble /1A aHaNK13a aCCOPTUMEHTA, TaKXKe 3aCNyIBatoT
oTgenbHoro BHUMaHmA [Yang, Li, 2017; Casteran, Chrysochou,
Meyer-Waarden, 2019; Sinha, Sahgal, Mathur, 2013].

Kpome TOro, 0fHUM 13 OCHOBHbIX BOMPOCOB COBPEMEH-
HOrO KaTeropuinHOro MeHeAXMeHTa ABNseTCA 3G deKTBHOE
LLeHO0bpa3oBaHVe 1 ynpasneHre NPUBbLINbHOCTbIO KaTero-
puii [Gonzalez-Benito, Martinez-Ruiz, Molla-Descals, 2010;
Voleti, Gangwar, Kopalle, 2017], a Takxe ynpaeneHve 3ana-
camu no Kateropuam [Che, Chen, Yuxin, 2012; Ma, He, Xun,
2010].

WHTepec ana nccneposatenein NPeacTaBnsioT 0CobeH-
HOCTY NPaAKTNYECKOrO NMPUMEHEHNUA UHCTPYMEHTApUA KaTe-
FOPUAHOrO MEHE[KMEHTA B Pa3fINYHbIX CErMEHTax PbIHKa,
Hanpumep, TOBapbl NOBCeLHEBHOMO cnpoca [Hyvonen et al.,
2010; Sandell, 2019], a Takxe Ha Pa3NNYHbIX TUNaxX Npeanpu-
ATUIA PO3HYHON Toprosnu [Hamister, Fortsch, 2016; Han et
al, 2014; Zhang, Zhou, Lu, 2010; Cadeau, Yee, 2013].

Jednumt HayuHbix paboT B 0b6nacTu mMetofonoruu u
NPAKTUKU NMPUMEHEHNS KaTErOPUAHOFO MEHEMKMEHTA NPO-
M3BOACTBEHHBIMU NPEANPUATUAMK CTal OLHUM U3 GaKTo-
pOB, NOOYAMBLUMX aBTOPOB K HAaMUCaHMIO CTaTby.

B 2009 r. Bbiwna kHura [xxoHataHa O'bpaiieHa, ynpasns-
tOLLEro MeXAYHapOLHbIM KOHCANTUHIOBbIM areHTCTBOM Mo
yNpaBneHuto 3aKynkamu, «<KaTeroprinHbln MEHeIXKMEeHT B 3a-
KyrKax». 3To 6blna nepsasn KHUra o NPUMEHEHUN KaTeropuii-
HOrO MeHeKMEHTA HEPO3HUYHBIM NPeanpUATAEM.

O'bpanieH [2019, p. 8-9] onepupyeT NOHATUAMM «KaTero-
PUNHBIN MeHePKMEHT B MapkeTuHre» (marketing category
management) 1 «KaTEropMMHbIA MEHEAMMEHT B 3aKyMKax»
(purchasing category management). oz nepebiM noHUMa-
eTCA CTaBLWWIA YyXKe TPASULMOHHBIM NOAX0L K YNpaBieHuto
rpynnamu TOBapoOB B 3aBUCUMOCTU OT TOFO, KaK BUAMT W UC-
nofb3yeT UX NoKynaTeNb. ABTOP BBOAWT NOHATUE KaTeropuii-
HOro MeHe[)KMeHTa B 3aKyrnKax: 3TO MpaKTUKa pasfeneHus
OCHOBHbIX 06/1aCTel 3aTpaT Ha 3aKynaemble TOBapbl 1 ycnyru
Ha OTAENbHble rPYMMbl COTMACHO X GYHKLMAM 1 0COBEHHO-
CTAM COOTBETCTBYHOLLMX PbIHKOB.

Mcnonb3ys pasgeneHre accopTMMEHTa 3aKynaeMblX TOBa-
OB Ha KaTeropuu, COTPYLHUKIM KOMMNaHUI paboTaroT B Kpocc-
GYHKLMOHAMBHBIX KOMaHAaX Haf Kaxaow KaTteropue:
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MapKeTUHroBble cTpaTerMm 1 NPakTUKn

* N3yYaloT 3aTpaThbl Ha 3aKynKy;

* NCCNIeOyIoT NCMOMb30BaHMe TOBAPOB KaTeropum B opra-
HU3auuy;

* N3YYaloT PbIHKM 1 OTAEMbHbIX NMOCTABLUMKOB.

Llenbto nx paboTbl BbICTyNaeT pa3paboTka KaTeropuinHbIx
CTpaTerui, Kotopble MOryT Co3faBaTb A00aBNEHHY LieH-
HOCTb AnA opraHu3saumm [O'Brien, 2019, p. 64-68].

M3 pabotbl O'bpaiieHa O4YeBMAHO, YTO peyb He WAET O
MPUMEHEHUN TPAAULMOHHBIX UHCTPYMEHTOB KaTeropuiHo-
o MeHeKMeHTa: LLeHO0OPa30BaHNK, MAPKETHHIE, MepyaH-
Jlan3unHre.

lMpencraBnaeTca HEBEPHbIM MUCMONb30BaHNE TEPMUHOB
«KATErOPUMHBbIN MEHEPKMEHT B MApKEeTUHre» N «KaTero-
PUNHBIN MeHEXMEHT B 3aKynKax», MOTOMY YTO, N0 MHEHMIO
OONbLWWHCTBA aBTOPOB, KNACCMUYECKUA KAaTErOPUMHbIA Me-
HE[XMEHT B PO3HULE BKIIIOYAET YNpPaB/ieHNE MAPKETUHIO-
BOW aKTMBHOCTbIO, @ Ha MPaKTKKe 3TOT NOAXO0[ ualle BCero
peanusyeTca Cunamu CneuuanncToB U MeHeKepoB oTae-
NIOB 3aKYMOK PO3HWMYHBIX NpeanpuaTtuid. Taknum 06pasom,
KaTeropuinHbI MEHEMXMEHT MOXET UCMONb30BaTb MHCTPY-
MEHTbI MapKETVHIa 1 B TO e BPeMA BbINONHATbCA CUNaMu
COTPYLHMKOB, OTBEYAOLLMX 32 3aKynKu. [losTomy npepnara-
€TCA BMECTO TEPMMHA «KAaTETOPUMHbBIN MEHEPKMEHT B Map-
KeTuHre», obo3Havatowero y k. O'bpaiieHa Knaccuyeckui
KaTeropumHbIN MEHEPKMEHT, NCMOMb30BaTb TEPMUH «KaTe-
FTOPUNHBIN MEHE)KMEHT B TOProBJiey, rae nog «Toprosnemn»
MOHUMAITCA ONTOBbIE U PO3HUYHbIE NPEANPUATUSA, @ BMECTO
TEePMMHA «KaTerOPUMHbIA MEHeIXKMEHT B 3aKynKax» — npu-
MEHATb TEPMUH «KaTErOPUNHBIN MEHEIXXMEHT Ha NPOU3BOS-
cTBe».

Ytobbl 000OCHOBaTb TakKoe pa3feneHne, PacCMOTPUM
KNnaccuyeckyto Lenb NOCTaBoOK B 06paTHOM Nopagke — OT No-
TpebuTens K NCTOYHMKaM NepBOHaYabHOrO Cbipbs (puc. 2).

Po3HnuHaA ToproBas ToukKa ABMAETCA KOHEYHbIM MyH-
KTOM B Lienu NOCTaBOK, r4e NPOUCXOANT peann3aLma ToBa-
pa notpebutento. 3To TPaAMUMOHHaA chepa NPUMEHEHUS
BCEro KOMMJIeKCa WHCTPYMEHTOB KaTeropuiHOro MeHep-
XMEHTa, CyTb KOTOPOro 3aKJIl04aeTca B TOM, UTO ynpasie-
HWe TOBapHbIMIM KaTeropusamu — OT 3aKynKu ToBapa Ao ero
peanu3auuy — HaXOJUTCA B OLHUX PyKax (KaTeropuinHoro
MeHepxepa). VIHbiMu cnoBamu, OAUH YenoBek ynpasnaet
NpubbINbIO OT peanu3auun ToBapa (onpepenseT UeHy 3a-
Kyna, LeHy NpofaXu, MapKeTUHroBble MepOnpuATAA AnA
CTUMYNUPOBaHKA cObITa, @ TakKe NPUHUMAET peLleHne o
COCTaBe aCCOPTUMEHTA, T. €. UMEeT NPaBO BBOAUTb U BbIBO-
AUTb TOBapbl B Npedenax CBOWX KaTeropui). 31o gaeT nosn-
HbIl KOHTPOMIb Had NPUObLITLHOCTBIO U 3PEKTUBHOCTBIO
TOBapPHOW KaTeropuu.

MoOXHO CKa3zaTb, YTO WMHCTPYMEHTApUI KaTeropuinHoro
MeHe[KMEeHTa B 6OMbLION CTeNeHU NPUMEHUM K Npeanpus-
TVWAM OMTOBOW TOProBAY, TaK Kak TOBap He B1AOU3MEHAETCA
1 He NpoxoguT nepepaboTky. B cBA3M € 3TUM OJUH 1 TOT Xe
MeHe[Kep MOXeT OTBeYaTb KaK 3a 3aKyrKy onpefeneHHol
TOBAPHOW KaTeropuu, Tak 1 3a ee peanu3aluio KOHEUHOMY
noTpebuTento, KOTOPbIMU MOTYT ObITb U PO3HUYHbIE Marasu-
Hbl, 1 NPON3BOACTBEHHbIE NPEANPUATHA.

C TOYKM 3peHns MapKeTUHTa 1 NPOABUKEHNSA HAbOP UH-
CTpyMeHTOB OyaeT 6onee y3KUM, Tak Kak TOProB/s UAET Ha
pbiHKe B2B, HeT B3aUMOAENCTBMA C KOHEYHBbIM MOTpebuTe-
NeMm, a 3HauwnT, 06LLEHME C KIIMEHTOM BO3HIKAET B OCHOBHOM
yepes WHTepHeT, a Take nyTem NpAMbIX Nnpogax. Ecnn Het
KOHTaKTa C MOKynaTefiem B MarasviHe, He MPUMEHUM U Mep-
YaHOaW3WHT.

BonbLuyto ponb 6yayT urpatb LeHO06pa3oBaHMe, MOHNTO-
PVHT LIeH KOHKYPEHTOB, KOHTPOJIb LieH 3aKyna 1 ynpasnieHne
TOProBOW HaLEHKOW. 3TO OfiHa M3 MPUYKH, NO KOTOPOI BHe-
JOpeHVe KaTeropuinHoro MeHeKMeHTa KpalHe »enatesibHO
ANA NpeanpuaTMA ONTOBOW TOProBK, MOCKONbKY N03BONAET
peLwmnTb Npobnemy HeCornacoBaHHOCTU MeXaY LIEHOM 3aKy-
na, NPOAaXK, MAPKETUHIOM 1 SKOHOMUYECKON 3G deKTBHO-
CTbi0 OT pean3aLyn TOBapOB BHYTPY KaTeropuu.

AHanus obopaurBaeMoCTi TOBApPOB B KaTeropuu no3go-
NAET OTCIIeXMBATb HENMKBUAbI Y CBOEBPEMEHHO NPUHUMATb
peLUEHNA MO CTUMYIMPOBAHUIO COBITA, U3MEHEHWIO LLEHOBOA
MONWUTUKM U BbIBOLY U3 aCCOPTUMEHTA.

PaccmatprBasa npuMeHeHMe KaTeropuMHOro MeHeg-
XMEHTa MPOM3BOLCTBEHHLIM MPEANPUATUEM, Mbl 0bpaLla-
€MCA TONbKO K NPOV3BOLCTBY TOBAPHO-MaTepUasbHbIX LieH-
HOCTell (Kak roToBOW NpoayKuuwW, Tak 1 nonydabpukaTos,
NCKNoYas NPOM3BOACTBO YC/Yr, MOCKOMbKY 3aKyn Yycnyr
- 3TO BeCbMa CreUMPUUHbIA NPOLECC, KOTOPbIN YacTo He
BXOAMT B chepy 3afay oThena 3akynok npeanpuatis). Ecnm
MPYMEHATb MOHATUE MHOrO3BEHHOWM TexHonoruu (cornac-
HO Knaccudukauum k. ToMnCcoHa) He K TeXHONOrMyeckomy
npoLeccy OTAeNbHO B3ATOrO NPeANnpuATUA, a K Lenu nocTa-
BOK, TO MPOM3BOLCTBEHHbIE MPEANPUATAA MOXHO Knaccudu-
LMpOBaThb CiefytoLm 06pasom:

+ 100bIBalOLLIME KOMMAHUM (CbIPbEBbIE);

« epepabatbiBaolme npeanpuatsa (nepepabatbiBatoT
npupoaHble pecypcbl Unn npoussogat nonydabpukat m3
HECKOJNbKMX BUAOB CbIpbs);

* NPOV3BOANTENN NOTPebUTENCKMX TOBAPOB (MPON3BO-
LWTENN KOHEYHOTO NPOAYKTa U3 HECKONbKMX BUAOB ChipbA).

PaccMoTprM BO3MOXHOCTU NPUMEHEHUA NHCTPYMEHTa-
pWA KaTeropmmHOro MeHeMeHTa C TOUKM 3PeHNs ynpas-
NeHNA aCCOPTUMEHTOM MPOM3BOACTBEHHOTO NPEANPUATUA.

[Hob6biBatowas Mpeanpusatne — MNpounssopuTtennb Mpepnpuatne POSHUUHbIA
cbipbeBas nepepaboTunk noTpebuTenbcKknx OMTOBOV TOProBAN
MarasuH
KoMnaHuA cblpbA TOBapoB (ancTpubbioTOp)

Puc. 2. Knaccuyeckas yeno nocmagok, yeHmpom komopol sg/iiemcs npouzgodumesib nompebumenbckux moeapos
Fig. 2. The classic supply chain centered on the manufacturer of consumer goods



ToBapbl, 3aKynaemble NPOM3BOLCTBEHHLIM NPEANPUATY-
€M, MOXHO pa3fenuTb Ha [1Ba OCHOBHbIX KNnacca: npAmble u
HenpAMble 3aKymKK, ecin 6paTb 3a OCHOBY 3anafHyH Knac-
cnduKaumio. Mpamble — 3TO TOBAPbI, KOTOPbIE NCMONb3YHTCA
HEMNOCPEeACTBEHHO NP NPOU3BOACTBE 1 BXOAAT B COCTaB ro-
TOBOW NpoAyKUmMu. Henpamble — conyTCTBYIOLLME TOBaPbI, KO-
TOpble NPUMEHSAIOTCA AnA obecneyeHns NPOM3BOLCTBEHHbIX
11 HEMPOU3BOACTBEHHBIX NPOLIECCOB, HO HE BXOAAT B COCTaB
KOHEUHOro NpoayKTa.

B poccrinckomn TepMUHONOT M @HANTIOTUYHDBIE KNAacChl Tpa-
AVLMOHHO Ha3blBAIOTCA OCHOBHBIMK U BCMOMOraTeIbHbIMM
maTepuanamu. 3aecb 1 fjanee mMbl Oyaem 1CNob30BaThb POC-
CUIACKYIO TEPMUHONOTIO, TaK KaK OHA YacTo MpUMEHAETCA
Ha KPYMHbIX MPOW3BOACTBEHHBIX MPEANPUATUAX, BEAYLIMX
cBoto uctoputo co BpemeH CCCP. Cnocobbl onpepeneHns no-
TPeBHOCTU, HOPMUPOBAHUS, YPOBHA 3anaca, Gopmbl paboTbl
C NOCTaBLMKaMUN CYLLEeCTBEHHO OTINYAKOTCA BHYTPU 3TUX
[BYX KMacCoB.

CTpyKTypa accopTUMeHTa NPOM3BOACTBEHHOrO npep-
npuAtiA BygeT 3aBUCETb OT €ro MecTa B Lienu NocTaBoK
(tabn. 1). Mo3Tomy yem 6AUXKE K LIEHTPY LENU MOCTABOK,
TeM 60sblie 06bIYHO CTAHOBUTCA JONA OCHOBHbIX MaTepu-
anos.

[o6biBatoLyye NpeanpuATAA 3aKynatT B OCHOBHOM BCTO-
moraTefibHble MaTepuansl. /X 3akynka npou3BOAWTCA, Kak
NpaBuio, Ha OCHOBaHWUM 3aABOK OT nogpasgeneHuin. Oco-
6eHHOCTb 3TOro Knacca MaTepuanos B TOM, YTO OHM 3aKyna-
I0TCA He AnA NPOAAXW, a ANA YAOBNETBOPEHMA BHYTPEHHUX
noTpebHoCTel NpeanpuAaTUA. Takum 06pa3om, 34echb Henpu-
MEHWUMbI NHCTPYMEHTbI MAapKETUHTa, HET LieHOO6pa3oBaHUA
(TaK KaK HeT peanunsaumn), HeT NOHATUA BbIKNALKMN.

OCHOBHBIMW WMHCTPYMeHTaMK PaboTbl C acCopTUMEH-
TOM Y LOObIBAOLMX KOMMAHUA ABAAKTCA Khaccudukauma
Mo KaTeropuam, yHUdUKaLua acCoOpTUMEHTA 1 pa3paboTka
CTpaTerun ynpaeneHus MoCTaBWMKaMu. 3hecb BO3MOXHO
NPUHATUE pelleHns 06 U3MeHeHUN (Kak Npasuso, 3T Co-
KpalleHue) acCcOpTUMEHTa 3aKynaemblX MOoApasfeneHus-
MW TOBApOB, N3MEHEHWUN BPEHA0B, XapaKTEPUCTUK C TOUKM
3peHns obLLelrt SKOHOMMYECKON IPHEKTVBHOCTI KOMMAHMN,
a He MHTEPeCOB KOHKPETHOrO 3aKasuuKka. Takxe nepcrnek-
TUBHBIMW HaNPaBNeHUAMMW B YrpaBAEHUN acCOPTUMEHTOM
BCMOMOraTeNibHbIX MaTepManoB BbICTYNAKT KOHCONMAaLus
3aKynoK Mexay nofpasaeneHnaAMY KoMnaHum 1 npeanpus-
TUAMU FPYNMbl KOMMNAHWI, PUKCALNA LieH, Nepexos K 3aKyrke
MO AONFOCPOUHbBIM KOHTPAKTaM Ha OCHOBAHUM 3IEKTPOHHbIX
TOProB.
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Heobxonumo 0TMeTUTb, UTO TPAAMLMOHHO Ha MPOU3BOS-
CTBEHHbIX MPeAnpuATMAX 3aKynalollee noppasfeneHve He
ynpasffeT aCCOPTUMEHTOM BCMOMOTaTeNlbHbIX MaTepKasos,
a Urpaet posib UCMONHUTENS, BbINOJTHALLEro NOPYyYeHme Ha
3aKynky. [lpumeHeHve KaTeropuinHoro nogxopa 3gecb gaet
BO3MOXHOCTb 3aKyNLMKY BANATb Ha aCCOPTUMEHT 3aKyrnae-
MOrO TOBapa, BbICTYMasA HE3aBUCMMbIM KCMEPTOM C 3ajjauel
3KOHOMUW CPEACTB OpraHu3auum.

KateropuiHbIn MeHegXMeHT ABMIAETCA LeHHOCTHO-OpWI-
€HTUPOBaHHbIM NOAX0AOM. OHAKO LIEHHOCTb, Kak MOHMMANu
ee ocHoBaTenu bepexnunsoro npoussopctaa [O'Brien, 2019,
p. 64-68; Womack, Jones, 2003, p. 29-37], o/mkHa paccma-
TPUBATLCA C TOUKU 3peHUSA BOCMPUATUA KOHEUHOTO NoTpebu-
Tens. Henb3sa nyTaTb KOHEUHOrO NOTPEOUTENSA C BHYTPEHHUM
3aKa3unkom. KoHeuHbIM noTpebutenem i 3aKyniimKa Bbl-
CTynaeT NoKynaTenb rOTOBOW NPOAYKLMM NPEANPUATUA, a He
COTPYOHWK NOApa3feneHus, 3aKka3aBLUni BCNOMOraTeNbHble
maTepuanbl A1l PEMOHTHO-3KCMAYaTaLUMOHHbIX HYX[. ITO
JenaeT BO3MOXHbIMM CTaHAAPTK3aLMIio, ONTUMM3aLMIo ac-
COPTMMEHTa, YNpaBfieHne 3aKynaemblMu 6peHgamu, aHanus
06LWMX N3AEPXKEK B NPOTMBOBEC TPAAULMOHHOMY 3a[jaHUI0 U
000CHOBaHWIO 3aKa3umKa.

MpennpuATKA, oCyLLecTBAAIOWMNE N3rOTOBNEHNE KOHEeu-
HOro NpoayKTa uim nonypabpurikata U3 HeCKONbKUX BMAOB
CbipbA, YXKe npeanonaralT Hanuume Knacca OCHOBHbIX Ma-
Tepranos. OCO6EHHOCTb OCHOBHbIX MaTePUanoB B TOM, UTO
OHU BXOJAT B COCTaB rOTOBOW MPOAYKLMM, @ 3HAUUT, UX 3a-
KynouHas LieHa OKa3blBaeT OYEHb CUIbHOE BAMAHWE Ha Npu-
ObiNb.

Kak oTmMeuanocb, Jona CTOMMOCTU 3aKynaemMblX TOBapHO-
MaTepuanbHbiX LEHHOCTE B BbIPyUKe MPOU3BOACTBEHHbIX
npeanpuAaTMn coctasndaeT ot 25 ao 65 %. MNpwu 3Tom gonA
BCMOMOraTeNbHbIX MaTePUanoB B A06bLIBAIOLMNX KOMMAHUAX
61mKa K 100 %, a y npou3BoauTeneil FoToBOW NPOAYyKLMM MO-
XeT cocTaBnATb Bcero 5-10 % ot 06LLein CTOMMOCTY 3aKynae-
Mbix TMLL, Tak Kak OCHOBHOI 06beM CPeACTB, HarNpPaBseMbIX
Ha 3aKyn, NPUXOANTCA Ha CbIpbe 1 MaTepuanbl’.

PasgeneHne OCHOBHbIX MaTepWanoB Ha KaTeropum He-
M36EXHO NPU JOCTUXKEHUM NPeanpUATMEM ONpPeAeneHHOro
Maciutaba. Ha 60nblIMHCTBE KpYNHbIX 3aBOJOB eCTb pasje-
NleHne MaTepuanoB Ha HOMEHKNATYPHble TPyMMbl, CXOAHbIE
no csonctBam. pyu ynpasBneHWn 3akynkamu no Kaxgon
rpynmne yunTbiBatoTCA 0COOEHHOCTH PbIHKA U NOCTABLUYMKOB.

TMogenb 3penocTi 3akynok. AHanmn3 GyHKLMM 3aKYMOK B POCCUICKNX
komnaHuax. KPMG, 2014. C. 4-5. URL: https://assets.kpmg/content/dam/
kpmg/ru/pdf/2016/8/ru-ru-procurement-survey.pdf.

Tabnuya 1- Cmpykmypa accopmumeHma npou3s00CmaeHH020 npeonpuamus

Table 1 - Structure of a manufacturing company’s product range

Tun npeanpuaTa

CTpyKTypa 3aKynok

[lobblBatoLLvie KOMMNaHWK (CbiPbEBbIE)

B ocHoBHOM BCcnomoratesibHble maTtepwuanbl

MepepabaTbiBatoLme NpeanpuATAA

BcnomoratenbHble 1 OCHOBHbIE MaTepuanbl

npOVI3BO£I,VITeJ'IVI I'IOTpe6VITeJ'I bCKMX TOBapoOB

BcnomoratenbHble 1 OCHOBHble maTtepwuanbl (mons OCHOBHBbIX,
KaK npaBunno, CywecTBeHHO npeBsblWaeT AoN0 BCMOMOraTe/bHbIX)
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B 3TOM CMmbICnie BblgeneHne KaTeropuin Henb3A Ha3BaTb
HOBLLECTBOM. HOBbIM ABNAETCA CKOpee CTpaTernvyeckuin nog-
XO[, K YPaBeHMI0 KaTeropuei: rny6oKmia aHanus pbiHKa rno
KaXK[OWN KaTeropum, aHann3 KaTeropui 1 onpegeneHue cTpa-
TErvin, Lenen, TakTnky, Gopmannsauma 3Tux JaHHbIX B BUae
JOKYMEHTa «KaTeropmiiHasa cTpaTterusy.

OTtnnumem KaTeropuMmHOro nogxofa Ha MpPOM3BOACTBE
CNYXUT BbleNeHNe KaTeropuil Ha OCHOBaHWUM 6NIU30CTU
MX CBOWMCTB M OBLYHOCTW PbIHKOB MOCTABLYMKOB, @ He Ha
6ase MoTpPedMTENbCKOrO BOCMPUATUSA, KaK 3TO AenaeTtcs
B pO3HMLE.

06 ynpaBneHW acCOPTUMEHTOM B Tpyrne OCHOBHbIX
MaTepuanoB MOXHO rOBOPUTb C PALOM OrPaHUUYEHUIA: KaK
MpaBuUno, 3aKynLKK He MOXET NOBAWATb Ha Cbipbe 1 MaTe-
puvansl, BXxogAwme B creyndrKalymio rotoBoi NpogyKuum,
TaK Kak 3TO BONPOC TexXHonornyecknn. OH MoXeT UHMULK-
MPOBaTb 3aMeHy YMAaKOBKM W Jake HEKOTOpble 3aMeHbl
Cbipbsl M MaTEPUANOB, HO MPOLECC 3TOT AOBOSIbHO AONTUIA
1 CHOXHbIN, TPEOYIOWMIA y4acTUA TEXHONOrOB, NPON3BOS-
CTBEHHUKOB.

Takum 06pa3om, MOXHO rOBOPUTb O TOM, YTO KaTero-
PUAHBIA MEHEeOXMEHT Ha NPOU3BOACTBE CKOpee CBOAMT-
CA K YNMpPaB/IEHNI0 NOCTaBLYMKaMU, HEXeNU YnpaBneHuio
acCcopTUMeHTOM. KaTeropumHbii MeHeLXMeHT Ha npo-
M3BOACTBE MOApa3ymMeBaeT oOnNpefeNieHne KaTeropun,
rny6oKUn aHanM3 pblHKa MO KaXhoW KaTeropuu, Bbipa-
60TKY cTpaTernm 1 TaKTUKW YrpaBieHWs KaTeropuamu.
Takne TpapgWUMOHHbIE MHCTPYMEHTbl  KaTeropuiHoro
MEHe[)KMEHTa, KakK MapKEeTWHI, LeHoobpa3oBaHue, Bbl-
Knajka, He NPMMeHUMbl B 3aKyrnkKax OCHOBHbIX U BCMO-
MOraTefibHbIX MaTepuanoB MPOU3BOACTBEHHbIX Npej-
npuatuid (tabn. 2). B cBA3M C 3TM He06X0AMMO BBECTM
MOHATMe, KOTOopoe OyAeT OTNMYaTb KaTeropuiHbn Me-
HEePKMEHT Ha MpPOW3BOACTBE OT KaTeropuiHOro MeHe-
IPKMeHTa B po3HuLe. [ToHATME «KaTeropuiHbl NOAX0A», Ha
Hal B3rnag, Hambosee NOSIHO OTPAXaeT 3TO OT/IMUNeE, TaK
KaK nofgpasymeBaeT NnpuUMeHeHe 06LMX NPUHLMMNOB KaTe-
FOPUINHOrO MeHeKMeHTa 6e3 yyeTa BCEro CBONCTBEHHOTO
emy TPagULMOHHOIO MHCTPYMEHTapUA PO3HMLLbI.

OCOBEHHOCTUW BHEAPEHWUA KATETOPUIAHOIO NOAXOAA
HA POCCUACKX NPOU3BOACTBEHHbIX MPEANPUATUAX
MpoaHanM3mpoBaB Kencbl POCCUNCKUX MPOM3BOACTBEHHbIX
komnaHui AO «CnOMpCKMIA XMMUYECKnin KombuHaT», ADOK «Cn-
ctemar, «AJIPOCA», OAO «KAMA3», noctapaemca BbIACHUTD,
YTO MOHUMAET CPEHWI 1 BbICLLIA MEHEIPKMEHT NPeanpuATnii
nog BHeAPEHNEM KaTeropunHOro MeHeMeHTa. Bbigenatotca
[Be TUMOBble MPAKTUKW BHEJPEHWA KaTeropunHOro meHeq-
MKMEHTa: KaTeropumnHaa CTpaTerna 1 KaTeropunHasa KomaHga.

Kamezoputinaa cmpameaus

Hanpumep, OkcaHa KoToBa, HauanbHUK OTAena 3aky-
nok AO «CuBUPCKMIA XMMUYECKnin KombuHaT» (ganee - AO
«CXK»), roBOpUT O MPUMEHEHUN Ha NPEANPUATAN KaTero-
PUiAHBIX cTpaTernii: «CerogHsa 6onbLuan YacTb 3aKynok KaTe-
rOPMPOBaHbI. ITO 3HAYNWT, YTO Ha CTaAWM NoJaymn 3adaBKM AnA
npoBefeHNsa KOHKYPEeHTHON npouegypbl Cneunmannct nog-
pa3geneHna KOMOKHaTa, OTBEYAIOLLWIA 3a 3aK/IOUEHME JOTO-
BOpa, rOTOBUT KaTeropumnHyto ctpaternto. M ognH n3 cambix
BaXHbIX 3/IEMEHTOB CTPATErMm — 3T0 CTOMMOCTb, T €. 3aKyrKa
00bABNAETCA MO MUHKMMabHON cToumocTh. CaM CTaHaapT
No3BONAeT 0OBABNATL 3aKYMKU NO CPELHEN CTOMMOCTU TPex
MCTOYHUKOB LIeHOBON MHbOPMALIMK, eC/IN OHU BRKCHIBAIOT-
cA B 20-NpoLEeHTHYI0 pa3Huuy. B cnyyae paspaboTtkun Kate-
FOPUNHON CTpaTerny No 3akynke 3a HayanbHyl0 CTOMMOCTb
Bcerga NPUHUMAeTca MUHUMANbHOE 3HauyeHne 13 paccma-
TPMBAEMbIX UCTOYHMKOB LieHOBOW MHdopMaumm, 1 “niodTa”
LNA MOHWKEHWA LieHbl YXKe NPaKTUYeckn Het. Begb sddek-
TUBHOCTb CaMOW 3aKYMNKW 3aK/0YaeTca He TOMbKO B NOHU-
MEHWMN CTOMMOCTH, HO 1 B TOYHOM ONpefeneHn HavyanbHon
MaKCMManbHOM LeHbl. Yem npaBuibHee OHa onpeaeneHa Ha
cTagun nepep nposefeHremM 3akynok, TeM MeHbLMI Npo-
LieHT S5KOHOMMW Mbl MoNlyyaem»',

Peub ngert 0 CTOMMOCTHOM aHanu3e B X04e OLEHKM 1 Bbl-
60pa MOCTaBLUMKOB, NPU ONpPefeneHN MaKCUManbHOW U
MWUHMUMaNbHON LeHbl. [JaHHbIA NpoLecc He ABAAETCA HOBbIM
ANA NPOU3BOACTBEHHbIX NPeanpuUATAN, CTOUMOCTHON aHa-

13Bonouma 3aKynok: No Kakum npasunam CXK BemeT 3akynouHyio
JeATenbHOCTb // YnpasneHue npoussogctsom. 2017. URL: http://www.up-
pro.ru/library/logistics/procurement/evoluciya-zakupok.html.

Tabnuya 2 - Bo3aMoXHOCMb NpUMeHeHUsA UHCMPYMeHMOo8 Kame20puliHo20 MeHedXMeHma
Ha npednpuamusx, 3aHUMArUWUX pasiudHele NOIOXEeHUSA 8 Uenu NOCMagok
Table 2 - Potential to use category management tools in enterprises occupying different positions in a supply chain

Tun npeanpuATAA

Po3Hunua

OnTtoBas
TOproBsns

Lob6biBalowan
KOMMNaHuA

MNpounssogutenb
rm/no

OnpepgeneHune Kateropuii

AHanu3 Kateropumn n onpegeneHne cTpaTerni, Lenemn, TakTukn

Peanunszauun npoekTa:

YnpaBneHue acCOpTUMEHTOM

MapkeTuHr

LleHoo6pa3oBaHue

Bbiknagka

MpumeuaHue: IM - rotosasa npogykuma, N® — nonydabpukar.



NN3 BCErAa UCMOMb30BaCcA Npu Bblbope NOCTaBLUMKOB He3a-
BMUCMMO OT TOTO, Kak OH GOpMann30BaH 1 B KAKOM JOKYMeH-
Te 3aQMKCMPOBaHa MeTOANMKA ero NPOBEAEHNA.

MuBectnumoHHana komnaHua AQK «Cuctema» Takxe B
2017 r. 3aABMSIa O peopraHm3aLmn 3aKyrnoyHbIX NPOLeccoB
BXOJALUMX B Tpynny OrnepaLMOHHbIX KOMMaHWA 1 BHeJpe-
HUW KaTeropuiHoro meHegmeHTta. B coctaB AOK «Cucte-
Ma» BXOLAT Takme MPOU3BOACTBEHHbIE MPefnpuAT/A, Kak
Segezha group, AO «PTW», <ArpoxonguHr Ctenby.

Onbra ManblWKWHa, NCNOAHNTENbHBIN BALLE-NPE3NAEHT -
pyKoBoAuTENb AenapTaMeHTa Mo ynpaBeHno 3aKyrnoYHOM
peATenbHOCTbI0 rpynnbl komnaHun ADK «Cructema» noHu-
MaET KaTeropuiHbIi MEHEIXKMEHT KaK Crocob opraHm3aumi
3aKyMOYHON AEATENbHOCTY, NPU KOTOPOM «...OANA KaXOow
KaTeropuu TOBapoB, paboT 1 yciyr onpefensetca Hanbonee
3PeKTUBHDBIN NMOAXOA C YYETOM aHanM3a KaTeropuu n aHa-
nn3a pbiHKa — KaTeropuiHaa crpaterna. Takue cTpateruu,
Kak NpaBuio, OXBaTbiBalOT HE TOIbKO BOMPOCHI SKOHOMUM
3aTpat, HO U CBOEBPEMEHHOCTb U HAaAEXHOCTb MOCTABOK,
KauecTBO OKasblBaeMbIX YCNIyr, SGGEKTUBHOCTb NOTUCTUKY,
000paUMBaEMoCTb 1 OCTYMHOCTb CKNAACKMX 3anacoB»'.

B maHHOM onpepfeneHWn NPUCYTCTBYIOT TPAaAWLMOHHbIE
3NeMeHTbI YNpaBneHnsa 3aKynkamu, HOBLUECTBOM ABJIAETCA
dopmanusauma Noaxoaa K aHanusy u NpuHATMIO PeLleHnsA o
3aKynKax B BUJE JOKYMEHTa «KaTeropuiHasa cTpaTermsy.

KamezoputiHaa komaHoa

Bnagumunp Ko3nos, 3amectutens reHepanbHOro AUpPeKTo-
pa «<AJIPOCA», pacckasan B UHTEPBbIO O MPOEKTE KaTeropuii-
HbIX CTpaTeruii B komnaHum «<AJIPOCA» (rpynna anma3ogo6bl-
BalOLLMX KOMNaHUi). Peub naeT 0 3aKyrnke BCoMoraTesibHbIX
MaTepuanoB M MPUCYLIeM 3TOMY Knaccy KOHQIUKTE UHTe-
pecoB: NPOV3BOACTBEHHUK 3aKa3blBaeT BCe CaMoe Nyuliee
1 BOPOroe, a Lefb 3aKyniyyKka — 3aKynuTb CaMoe AELLeBOe.
[ns pelweHns 31oi Npobnembl Ha NPeANPUATUN CO3AaeTcA
KaTeropunHasa rpynna, COCTOAWAA U3 3aUHTEPECOBaHHbIX
CNeumManycToB PasanyYHbIX NogpasgaeneHuii.

Bnagumup Ko3nos onpepenseTr KaTeropuiHyto rpynny
cnepyowmm obpasom: «B ofHol KoMaHze paboTatoT npowus-
BOLCTBEHHUKM, UHXeHepbl, CHAaOXeHLbl, 3aKyNLWUKK, crewu-
anucTbl oTaena KoHTpona ueH. OHW JOMmKHbI MccnefoBaTh
PbIHOK, OMpefenuTb OCHOBHbIX MOCTABLUMKOB, OTBETUTb Ha
BOMPOC, Kak Mbl 6yfem 3aKynaTb — Ha rof Uin HECKONbKO
NeT, NPOaHanM3npoBaTh LieHbl, MO KOTOPbIM Mbl 3aKynanau To-
Bap nocniefHue 2-3 roaa, U NOHATb, B PbIHKE Mbl U HET».

KaTeropuiiHaa rpynna no CBOeN Kateropum paspabatblsa-
eT KaTeropuiHyto ctpateruto. OHa npegnonaraeT aHanus pbliH-
Ka MOCTaBLUMKOB, CTOMMOCTHOW aHanu3, aHanu3 obumx n3-
LEPXEK 1 BbIPabOTKY CTpaTErMuecKmx peLleHunin no crocobam
3aKyrMKy MaTepranoB 1 NPUHLMNamM BbIGOpa MOCTaBLUMKOB.

OT BHEApPeHVA NPOeKTa KaTeropuiHbIX CTPaTernn Kom-
naHua «AJIPOCA» paccumTbliBaeT MOMAYYUTb SKOHOMMIO B
pasmepe npumepHo 140 MNH p., @ TakXe «4YeTKyto, NOHAT-

1 OT cTpaternm K TaKTUKe: Kak KaTeropuitHblil MEHeSKMeHT nomora-
€T SKOHOMUTb A€HbIM aKLMOHepPOB // YnpaBneHue npon3eogcTeom. 2017.
URL: http://www.up-pro.ru/library/logistics/procurement/kategorijnyj-
management.html.

Marketing Strategy and Practice

HYI0, MPO3PayHylo MporpamMmy AenCTBUiA, KOTopas MO3BO-
nAeT ONTMMM3UPOBATb TPYAOBbIE PECYPChl, NyYlle MOHATH
PbIHOK MOCTaBWWKOB W Mofyyatb SGGEKT B ANUTENBHON
nepcrnekTuee»?,

[MpuMeHeHne MaTPUYHON M NPOEKTHON CTPYKTYpb, T. €.
Kpocc-pyHKLMOHaMbHbIX Fpynn, GopMupyemblx ana peLue-
HUA onpepeneHHbIX NPOAYKTOBbIX MK OBLLMX yrpaBieHye-
CKMX 3aflay, TaKXKe He ABNAETCA HOBbIM NOAXOAOM LA 3aKy-
nok [Ceprees, 2014, ¢. 139].

Otnnume nopxofa Kpocc-GyHKLMOHAMbHBIX KaTeropui-
HbIX FPYMM OT NOAX0Aa KNacCUYeCKOro KaTeropuinHoOro Me-
HeXXMEHTa 3aKJTI04aeTCs B TOM, YTO NOCAeAHUI Npeanonara-
€T KOHLeHTPaLIMI0 yNpaBfieHWA BCeMM acrekTamMm Kateropmm
B pyKax KaTeropuiHOro MeHeg»Kepa, OH ABNAETCA LIEHTPOM
MPUHATUA peLleHnin. 34echb e cTpaTterns, Kotopasa [o/mKHa
CTaTb OCHOBOW ANA MPUHATUSA PELIEHNA, BblpabaTbiBaeTcs
KonneruanbHo. B saHHOM cnyyae 6b110 6bl 6onee KOPPEKTHO
rOBOPUTb O MPUMEHEHUI MHCTPYMEHTA NPOEKTHOrO yrnpas-
NIEHNA, HEXENN KaTEroOPUNHOTO MEHEIPKMEHTA.

O6patumca K onbity OAO «KAMA3». B 2014 r. 6noKom
Mo 3aKyrnkam Obll MHALMMPOBAH NPOEKT BHEAPEHUs KaTe-
FOPUMHOTO MEHEKMEHTa KaK WHCTPYMEHTa MOBbILEHMA
3QPEKTUBHOCTM CHAbXEHMA Ha NPeAnpuUATAW, ANS BbINOJ-
HEHMA NpOoeKTa bblia NpuBeyeHa KomnaHua BearingPoint.

B mHTepBbio C AbafaH ATaeBOW, KOHCYSbTaHTOM 3ame-
CTUTenA reHepanbHoro gupekTtopa no 3akynkam OAO «KA-
MA3», TakKe genaeTca akLeHT Ha CO3LaHNN KaTeropuiHbIX
KOMaHg 13 npefctaBuTeneil PasfnyHblX NOApasgeneHui.
OHa paet cnepyiollee onpeaeneHne KateropuiHom KomMaH-
abl: «Takoe o6befMHeHWe Nofel, KaTeropuintHas KoMaHaa,
MO3BONAET YNYULLATb KOMMYHUKaLMIO MEXY COTPYAHUKaMM
1 MeXay noapasaeneHnamu. 3To MOTMBUPYET COTPYAHNKOB
BbIMOMHATL NOCTABMEHHbIE 334auM ANA JOCTUXKEHMA 06LIMX
pe3ynbTaToB»’,

C yyeToTOM W3NOXKEHHOrO MO KaTeropuiHbIM ynpas-
NeHnemM cnegyeT MOHMMATb Pa3HOBUAHOCTb MPOEKTHOro
yrpaB/eHna, Npy KOTOPOM 3afaun MeX¢OyHKLMOHANbHON
KOMaHfbl OrpaHMYeHbl TOBAPHOWM KaTeropuen 3akyrnaembix
TMLU. Mpuruem B Kpyr Takmx 3agay BXOAAT Knaccuyeckue 3a-
[auu ynpasneHus LenamMu NoCTaBoK: pa3paboTka cuctembl
MMaHMPOBaHUA U ee KiloUeBblX NMokasaTtenen 3GpdeKTnBHO-
CTW, CHVPKEHWE 3aTpaT Ha 3aKymKu, yBenmdeHue obopauu-
BAeMOCTY 3anacoB U yNyullueHne ceparca NocTaBok. Paspa-
60TKY U NPUMEHEHME KaTeropUIMHbIX CTPATErin MPaKTUKYIOT
Takne KomnaHuy, Kak «HopHukenb», «C/BYP», «<EBpoXumy,
«®ocarpo» n fp.

Takum 06pasom, B MpoaHaNM3MPOBAHHbLIX MaTepuanax
BHEAPEHME KaTeropuMHOro MeHeKMEHTa CBOAUTCA K 1BYM
Laram:

2MpoeKT KaTeroniHbIX CTpaTervii: Kak MpPOM3BOACTBO, CHAGXEeHLbl
1 3aKynwuKkn OysyT NPUHUMaTb COBMECTHble pelueHnsa // YnpasneHue
npoussogctBom. 2018. URL: http://www.up-pro.ru/library/logistics/
procurement/kategorijnye-strategii.html.

3KaTeropuiiHbIn MEHEKMEHT B 3aKymnKax Kak UHCTPYMEHT MoBbiLue-
HUA 3¢deKTMBHOCTU cHabxeHua npepnpuaTua: onbit OAO «KAMA3» //
Ynpasnenve npowussopctom. 2015. URL: http://www.up-pro.ru/library/
logistics/systems/ketegoriynyj-management.html.
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1) pa3paboTka 1 NPUMeHeHMe KaTeropuiHoOM cTpaTernu
— OOKYMEHTa, BKJ/IOUAIOLLEro aHanm3 pbiHKa NOCTaBLUMKOB,
CTOMMOCTHOW aHan3, aHanM3 obLMX N3aepPXKeK 1 BblpaboT-
Ky CTpaTerMyeckmx peLleHuni no cnocobam 3akynku Matepu-
aioB 1 NPUHLMNaM BbIGOPa NOCTaBLLYKOB;

2) co3faHWe KaTeropuiHOM KoMaHabl — MeXdyHKLmo-
HafbHOW NPOEKTHOW rpynMbl, pellatoLlen 3agayun ynpasne-
HMA Lenamn MoCTaBOK MPUMEHUTENbHO K OmnpefeneHHON
TOBApHOW KaTeropum.

B 7abn. 3 npeAcTaBneHO MOLIArOBOE CPaBHEHWE BHE-
OPEHNA KaTeropumHOro MeHeKMEeHTa Ha TOProBoM U
NPOW3BOACTBEHHOM NpepnpuATuax. B Tabn. 4 oTmeyeHsl
pasnuyHble BO3MOXHOCTW MPUMEHEHMA WHCTPYMEHTOB Ka-
TErOpUNHOTO MEHeMXMEHTa ANA PO3HUYHOIO 1 MPOU3BOA-
CTBEHHOTrO NpegnpuaTun.

[laneko He BeCb WHCTPYMEHTapWi KaTeropumHOro me-
He[XMEHTa NPUMEHNM K MPOWN3BOACTBEHHbIM MPesnpUAT-
Am. Knaccnyeckme MHCTPYMEHTDI, TaKUe Kak aHanm3 accopTi-
MEHTa Mo ponaMm, raybuHe, WMPKHE 1 BbICOTE, MPUMEHEHMe
KOMMNneKca MapKeTVHra, MepuyeHAan3uHra, nNnaHnpoBaHue
peKknamHbIX KOMNaHWiA 1 ynpaBneHne TOProBon HaLeHKoN,
3[eCb HeMpPYMEHKMbI.

B cBA3M C 3TUM NpaBuUibHEE rOBOPUTb HE O NMPUMEHEHNN
KaTeropunHoro MeHeMeHTa Ha NPOM3BOACTBEHHOM Mpef-
npuaTK, a 06 MCMNONb30BaHWM KaTEropuiHOIO MOAXOAa,
CBOWICTBEHHOIO MPEeAnpuATAAM PO3HWYHOW TOProBAW, CO-
CTOALLErO M3 3Tarnos:

1) pa3geneHne acCopTUMEHTa Ha KaTeropum;

2) onpegeneHune cTpaTeruii 3aKyna ans kateropui;

3) popmanusauma cTpaTernii B BUae [OKYMEHTa.

B npoaHanun3npoBaHHbIX MaTepuanax npon3BOACTBEH-
HUKW — aflenTbl KaTeropuUNHOro MeHeKMeHTa roBOPAT, Kak
MpaBwio, O pa3feneHn acCoPTUMEHTA Ha FPYMMbl C TOUKM
3peHuA OOLHOCTM CBOWMCTB 3aKynaemblX TOBAapoOB. Takom
noaxof BCeraa MPUMEHANCA Ha NPOU3BOACTBEHHBIX Mpef-
MPUATUAX, B 3TOM CMbICSIE B BbIA€NIEHUN KAaTeropuin HeT HO-
BM3Hbl. Ha nobom npepnpuatum ectb HOMEHKNATYpPHbIN

cnpaBoyHuK. Bo BpemeHa CCCP 31o 6bin EamHbIN rocynap-
CTBEHHbI HOMEHKNATYPHbI CNPaBOYHUK.

OCOBEHHOCTb  KNACCMUECKOrO KaTeropuimHOro MeHep-
XXMEHTa B TOM, UTO OH OMnpefensaeT KaTeropuio He TONbKO Ha
OCHOBE 06LLHOCTM CBOCTB TOBAPOB MAK Cnocoba 1x npows-
BOACTBA, HO 1 Ha 6a3e 06WHOCTY NOTPEOUTENBCKUX CBOMCTB.

Ha npon3BoacTBEHHbIX NPeanpUATUAX 3TO He NPUMEHU-
MO, TaK KakK OTHOLUEHMA C MoTpebuTenem OrpaHMuMBaloTCA
BHYTPEHHUM NOTpebuTenem, Ha MHTEpPeChl KOTOPOFO Mbl OpY-
EHTMPYEMCA B MEHbLUEN CTEMEHU, YEM HA MHTEPECHI KNMEHTA.

Cnpasegnueo 6yfeT OTMETUTb, YTO O pa3fdeneHun ac-
COPTMMEHTa No6Oro NpeanpuATUA Ha Kateropuun B bonee
rnybOKOM CMbIC/E, HEXenn TONbKO Ha OCHOBaHUW OBLIHO-
CTn cBONCTB, rosopun eue M. Kpanny [1983, p. 112-114],
KOrga npemsiokun pasfennTb aCCOPTUMEHT Ha HECKONbKO
KaTeropuin Ha 6ase pucKa 1 BO3MOXHOW 3KOHOMMUYECKON
BbIroAbl.

Matpuua Kpanunua yacto HasbiBaeTc GU3HEC-KOHCYb-
TaHTaMyl, MPaKTUKYIOLWMMI BHEAPEHNE KaTeropuinHOro me-
HEIXXMEHTa, UHCTPYMEHTOM KaTeropumHOro MeHeKMeHTa
Ha NPOV3BOACTBEHHOM NpPeLNPUATAN.

Bropoi n TpeTnin 3Tanbl KaTeropminHOro nogxopa (onpe-
LefeHVe cTpaTernii 3akyna ana kateropuin n popmannsauma
cTpaTervil B BULE LOKYMeHTa) paHee He Gbifin YeTKO onpe-
JeneHbl, N Ha NPaKTMKe NMPOW3BOACTBEHHbIE NPEANPUATUA
BKNtoYanu MHbopmMaumio o BblOpaHHON cTpaTerun nnbo B
KOHKYPEHTHbI UCT Npu BbiGope NOCTaBLLMKa, Nbo B Nomno-
XeHUe 0 3aKyrnKax, 6o B fokymeHT CMK 06 oLieHke 11 BbI6O-
pe NoCTaBLUMKa, @ 3a4acTylo MPOCTO YNyCKanu 3TOT BaXHbIN
MOMEHT.

Heobxon1mo Tak»Ke OTMETUTb, YTO MHOFME MHCTPYMEHTHI,
KOTOpble MPUMMCHIBAIOTCA KAaTErOPUINHOMY MEHEIXMEHTY B
NPUBELEHHbIX Kelcax (Hampumep, CTOMMOCTHOW aHanus,
aHanu3 obLMX N3AePXKEK, PacyeTbl B YNPaBIEHMUI 3anacamu,
ynpasfieHne nocTaBLUyMKamu), JaBHO U3BECTHbI KaK COCTaB-
nAwWMe ynpasneHusa Lenamm noctaBok [bayspcokc, Knoc,
2001; Chopra, Meindl, 2006].

Tabnuya 3 - CpagHeHuUe Wazo08 8HeOPeHUs Kame20pUuliHO20 MeHeOXXMeHMA Ha MopP208OM U NPOU3BOOCMBEHHOM npednpusmMusx
Table 3 - Comparison of the stages of category management implementation in trading and manufacturing companies

dnemeHTbl KaTeropuiiHoro

MNpeanpuaTe po3HNYHON (ONTOBOI) TOProBAU

ﬂpomsso,qC'rBeHHoe npeanpuAaTne

MeHe[pKMeHTa
1. BbigeneHve Kateropuin n nogKaTeropui

Knacc MponoBonbCTBEHHbIE TOBAPDI BcnomoratenbHble MaTepuansl

Mpynna MonouHas npogykuus, 6akanes, 6e3ankorosbHble HaMUTKK dneKkTpousgenus

Kateropus Monoko, norypt Kabenw, Bbikntovyatenu

2. OnpepgeneHne posien Kateropuii

Ponu kateropui

basoBble, NPUOPUTETHBIE, NEPUOANYECKIE/CE30HHDIE,
YHVKanbHble, yA0OHble

Het

3. AHanu3 Kateropuii 1 onpeaeneHne ctpatermmn

Bupg aHanmsa

AHann3 HOMEHKNAaTypbl, PbIHKA, MOCTaBLWMNKOB

AHanus HOMEHKJaTypbl, PbIHKA, NOCTaBLNKOB

4. OnpepeneHne TakTUKN

5. MocTaHoBKa uenen

6. Peanusauua npoekta

7. AHanus pesynbraToB
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TG6HUL{G 4 — Bo3moxHocmu npumeHeHUA UHCMpyMeHmos8 KameeoputJHoeo MeHeOXMeHma

0718 PO3HUYHO20 U NPOU3800CMBEHHO20 Npednpusmuli

Table 4 - Potential to apply category management tools in trading and manufacturing companies

WHCcTpyMeHTbl KaTeropuitHoro
MeHeXKMeHTa

MpeanpuATe po3HUYHON (ONTOBOI) TOProBNn

Mpoun3BoacTBEHHOE NpeanpuATHe

yn paBneHne acCoOpTUMEHTOM

banancnposka no wupuHe

KonuyecTBo Kateropuin B MarasuHe onpegensercs
B 3aBMCMMOCTU OT BaJIOBOM Npubbinm 1 obopoTa:
YHVKasbHble, TPUOPUTETHbIE, 6a30Bble,
nepvogmyeckme, ynobHole

He ynpasnaeTca 3akynkamu.
Onpepgensetca cneumdrkaLlaMmn rotoson
NPOAYKLMM 1 NOTPEBHOCTHIO
BO BCMOMOraTe/bHbIX MaTepuanax

BanaHcupoBka no rnybuHe

KonnuecTBo ToBapOB BHYTPY KaTeropuu,
no 6peHaam, Npon3BoANTENAM, CBONCTBAM

B03MOXHO ynpaBneHne co CTOPOHbI oTAena
3aKyNoOK MpU y4acTnm B KaTeropunHOWM KOMaHge
npepacTaBuTenen nogpasgeneHnin-3akasurnkon

BanchmpOBKa no BbICOTE

LleHoBble npeanoxeHmna

OnpenenﬂeTCﬂ Cy4yaCcTmem 3aka34ynkos
1 C y4eToOM NONINTUKN KOMMaHNU
B OTHOLUEHWNN 3aKYyNOK

YnpasneHue npogaxamu

yeka: up-sell, down-sell, cross-sell

MepuaHgansuHr WNHCTpYMEHT CTUMYNMPOBaHWA Npofax Het
O6yyeHve NpoaaBLoB VNHCTPYMEHT CTUMyNnpoBaHWA NPoaax Het
PeknamHble KOMNAHUN 1 aKLWK VHCTpYyMEHT CTMyNnpoBaHnA Npoaax Het
MHCTpymeHTbl yBenuyeHusa cpegHero VHCTpYMeHT CTMyNnpoBaHWA Npoaax Het

LleHoo6pa3oBaHue

OpepeneHune LEHOBOW NONUTUKN
NpoAax, yCTaHOBKa LieH

YcTaHOBKa LieH Npoaaxu

HeT. Hn oCcHOBHbIe, HM BCMOMOraTeibHble
MaTepmanbl He NpPoAaloTCA,
a 3HAUUT, HE MMEIOT LieHbl MPOJAXM.
3aKynwuK ynpaBnsAeT TONbKO LIEHON 3aKyna

yn paBneHne 3anacamn

AHanus O6OpaLII/IBaeMOCTI/I

BaxkHenwui KnioueBoii nokasatenb 3¢GeKTMBHOCTU
(KM3) po3HMLbI, OTpasKatoLLMil CKOPOCTb peannsauuu,
KONIMYeCTBO 3aMOPOMEHHbIX CPeACTB

Vcnonb3yeTtca ana ynpaBneH4eckom
AHaNWUTMKM N KOHTPONA 3a HENMKBUAAMMU.
He aBnaetca ocHoBHbIM K13

YnpaBneHue nocraslkamm

Ha

Paspa6oTka cTpateruv ynpasneHus
NOCTaBLYMKaMW

[a (Hanpumep, no maTpuue Kpannua)

OpHako NprMeHeHWe KaTeropuinHOro Nogxo4a B Liesiom
BeCbMa NoJie3HO, MOCKOMbKY NOMOraeT:

* NepcoHnGMUMPOBaATL NOAXOAbI K 3aKyMy Pa3HbIX KaTe-
rOpu1I TOBapoB;

* NpeofoneTb NPobnemy NPUMEHEHUA UCKNOUYNTENBHO
CTOVMOCTHOTO aHanu3a 6e3 yueta apyrux ¢pakTopos B Npo-
Liecce OLEHKM 1 BbIOOPa NOCTaBLUMKOB;

+ dopmManm3oBaTb NPUHATLIE KOMMAHWEN NOAXOAbI K 3a-
Kyny OTfeNbHbIX KaTeropuil TOBapOB, UCKMIOUNTb pasfny-
Hble TONIKOBaHWA UCMONHUTENAMY;

* NpUBMEYb NpefcTaBuTenei apyrux GYHKLMOHANbHbBIX
noapasaeneHuii K BbIpaboTKe CTpaTeriin Mo KaTeropusm.

Bce nepeuncneHHoe, 6e3ycnioBHO, AaeT NO3UTUBHBIN -
GeKT B npouecce ynpasieHns 3aKynkamm npou3BofCTBEH-
HOTO NpesnpUATHA.

3AKNIOMEHUE

(DopmrpoBaHMe KaTeropuNnHOro MeHeKMeHTa Kak 06nactu
3HaHWA B MPOMbILLSIEHHOCTW NPOVNCXOANT KNAaCCUYECKM Ans
ynpaBiieHna nyTeM: OT NPAKTUKU K TeopeTuyeckomy 0606-
WeHmto. MOUCK POCCUCKAMI UHAYCTPUANBHBIMU KOMMaHW-
AMW MyTell NOBbILLEHNA KOHKYPEHTOCNOCOOHOCTW NPUBOANUT
X K UCMOMb30BaHMUIO YCMELWHOTO OfbiTa TOProBbIX KOMMa-

HU. [paKTrKa BHEAPEHUA MHCTPYMEHTApUWA KaTeropunHOro
MEHe[KMEHTA B NMPOMbILNIEHHOCTW pa3HOObpasHa, HO Bce
e BNUCbIBaeTCA B ABa 0OOLWMX TWMA: KaTeropuiiHaa cTpate-
VA U KaTeropuitHas KoOMaHda. 3To NO3BONAET cAeNaTb 0606-
leHne 1 pa3paboTaTb MeTOAMYecKre PeKOMeHZauun s
3PeKTUBHOrO NPUMEHEHUSA UHCTPYMEHTOB KaTeroOpUNHOIO
MeHeKMeHTa.

OTCyTCTBME MapKEeTUHIOBOW OeATeNbHOCTM B 3aKyrkax
MPOW3BOACTBEHHBIX KOMMAHWiA, LeHOobpa3oBaHWsA, Bbl-
KNagKy ToBapa 1 Jaxe NOMHOLEHHOrO ynpaBfieHna accop-
TUMEHTOM AenaeT NPOCTON NepeHOC yceyeHHoro Habopa
WHCTPYMEHTOB METOAMYECKU HEBEPHbIM. B CBA3M C 3TUM
npegnaraeTca NCNoNb3oBaTb TEPMUH «KaTeropUNHbIN NoA-
XoA» ONA NPOW3BOACTBEHHbIX KOMMAHWIA, OTINYAUTENIbHON
YepTON KOTOPbIX ABMAAETCA BblAeNIeHNe KaTeropuin Tosap-
HO-MaTepMasbHbIX LeHHOCTe Ha OCHOBaHWUM 6AM30CTU UX
CBOWCTB 1 OBOLHOCTY PbIHKOB MOCTaBLYMKOB, @ HE Ha OCHO-
BaHWUW NOTPeOUTENbCKOrO BOCMIPUATUA, Kak 3TO AenaeTcs B
TOpro.e. BaxHbIM 3neMeHTOM Hay4YHOI HOBM3HbI Npeanara-
€MOro MeTOAMYECKOro NoAX0La BbICTYNAKOT TakxKe Bblgene-
HUe 1 GopmanK3aLma 3TanoB NPUMEHeHUs KaTeropuiHoro
noaxofa B MPOMbIWNEHHOCTU: pa3fenieHne acCopTUMEHTa
Ha KaTeropuu; co3faHne MexQyHKLUMOHaNbHbIX KaTeropuii-
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HbIX KOMaH[; onpefeneHue CTpaTernin 3akyna And Katero- B onepauyoHanu3aunm METOAMKN U Pa3BUTUN MHCTPYMEHTa-
pwif; popmanu3aLma CTpaTernii B JOKYMEHTUPOBAHHbIX MPO-  PUA MO U3MepeHUt0 SGPEKTUBHOCTU NPUMEHEHNA JAHHOTO
uenypax. lnA pa3BuT1A KaTeropunHOro NoAxofa BaxHo To, NoAxofa B NpakTUKe NPou3BOAMTeNeid roToBON NpoayKumu,
YTO €ro TEOPETMKO-METOLONOMMYECKYI0 OCHOBY COCTaBNAET — nonypabprkatoB v fobbiBaowmx komnaHuin. Ocobbim cny-
He TeopuA MapKeTUHra, a CTOMMOCTHON aHaNM3 B paMKax Yaem LA MPYMEHEHMA KaTeropuinHOro noaxoja ABNATCA
CTpaTernyeckoro MIaHMPOBaHNUA W MPOEKTHOE YNPaBNeHNe  KpynHble WHTErPUPOBaHHbIE KOMMaHWM CO MHOMECTBOM
3aKynKamu Ha npeanpuAaTiu. nepeaenos, a CefjoBaTelbHO, BHYTPEHHUX MOTpebuTeneil

OcHOBHOe HanpaBneHve pa3BUTUA MeTOAMYEeCKMX pa3- 3akynaembix TML, Ha vHTepecbl KOTOpbIX OpUEHTUpYeTCA
paboTOK B NpesSIoXKeHHOM KaTeropuiHOM NOAXOAE BUANTCA  MPefsIOKeHHbIN NOAXOA.
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Abstract. Category management is a common tool of retail trade which implies product margins to be effectively run through an inte-
grated approach to product category, i.e. control over procurement, pricing, promotion and marketing is centralized. However, category
management tools, if borrowed to control procurement in manufacturing companies, cause numerous problems due to some specific
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ment. Cost analysis helped justify the need for using the category approach within the framework of multi-link technologies so as to
reduce procurement costs and solve the problem of increasing the competitiveness of companies. The case studies show that there are
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