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Ki1acTepHbI aHAIN3
IIPO/I0BOJILCTBEHHBIX PUTEIIepoB Poccuu

B.E. Koeanes', K.B. HoBukosa?, E.A. AHTUHecKyn?

TYpanbcKkuin rocyaapcTBEHHbIN SKOHOMUYECKNI YHIBEPCUTET, . EKaTepunGypr, PO
2[MepMCKUI roCy[apCTBEHHbIN HALWMOHANbHbIA NCCIe[OBaTENbCKMIN yHMBEpCUTET, T. Mepmb, PO

AHHOTauuA. TeopeTnyecKmne U NPaKTUYECKME acneKTbl 3ddeKTVBHOrO GOPMUPOBaHMA KNAacTePOB NMPOAOBOJNIbCTBEHHbIX Mara-
31IHOB B pUTEl/e PacKpbITbl HEAOCTAaTOUHO. MiccnefoBaHMe HanpaBieHo Ha afjanTauuio MeTofa KnacTepHOro aHanmsa ans ynyu-
WweHnA GUHAHCOBbIX MOKa3aTesell TOProBbiX TOUEK 3a CUET ynpaBfieHna 06beKTamMm C 6iIM3KIMI XapaKTePUCTAKAMU, TaKUMM KakK
nnowagpb, rMy6rHa acCOPTUMEHTA, CPeAHUi Yek. MeTofonornyeckas 6asa paboTbl BKIIOUAET TEOPUM MapKeTUHTa. MeToamKa nc-
CNejOBaHWA NOCTPOEHa Ha aflanTauum KNacTepHOro aHanmsa Ans MarasviHoB NpogyKToBOro puteina. IHpopmaLlroHHYy OCHOBY
cocTaBuv opuLManbHble CaiTbl PUTERNEPOB, IKCMEPTHO-aHANIMTYECKIEe MaTepuanbl, 6a3bl AaHHbIX statista.com, 2gis.ru. Mpep-
CTaBMEHbl UTOTY KOHKYPEHTHOIO aHann3a U3MEHEHWSA PbiHKa PO3HNYHO TOProBnu B Poccuu, BbIABNEHDI IMAEPHI OTPACAN U Hau-
6onee nepcrnekTBHblE GpopMaThl pUTeina. PesynstaTom nccnenoBaHusA ABASETCA MaTeMaTyeckas Moaenb, CGOPMUPOBaHHas
MEeTOAOM KacTepHOro aHann3a C UCrosib3oBaHneM k-cpefHUX AN pacyeta KpUTepreB OLIEHKIM U BbICTParBaHUA PeNTMHIa Mara-
31IHOB NPOAOBO/IbCTBEHHOTO pUTEiIepa Ha UX ocHoBe. AnpobaLs Moaenu 6bina NpoBefeHa Ha NpUMepe KOMNaHuu-puTennepa
r. Mepmu PO. BoigeneHbl Kputepun oLeHKr: 06bem NpPoAax, TOProsble Nowaamn, CPeaHUn YeK, MapKUHaANbHOCTb, KONMYECTBO
SKU 1 pacxogbl Ha 06CNy1BaHMe TOProBoii TOUKK. PaccumTaH ypoBeHb 3aBUCMOCTY Pa3BUTVA pUTEa OT AaHHbIX KpuTepu-
eB. [1o pesynbratam KnacTepusauum MarasviHoB B MPOAYKTOBOM PUTeiANe BbleNeHO NATb KacTepoB, ANA KOTOPbIX BbipaboTaHbl
CXOXMe Noaxoapl K onepaTMBHOMY yNpaBfieHnio popmMaTamm 1 onpefeneHo Heobxoarmoe MaTepranbHO-TEXHUYeCKoe obecne-
ueHue. [lokasaHo, UTo NpeaNoXeHHas Mofesb KnacTepr3aLlmmy Mara3uHOB CNOCOOCTBYET peanv3aLmy CTaHgapToB obecneyeHns
TOPrOBbIX TOUEK, NOBbILEHNI0 SGPEKTUBHOCTY GYHKLIMOHUPOBAHUSA PUTEINA 1 YPOBHSA CEPBUCHOTO 06CYKMBAHUA KIIMEHTOB,
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Abstract. There is lack of studies on the theoretical and practical aspects of effective clustering of food retailers. The paper fo-
cuses on adapting the cluster analysis method to improve the financial performance of retail outlets by controlling relatively ho-
mogeneous objects, such as retail space, assortment depth, and average bill. Methodologically, the study relies on the theory of
marketing. The research methodology rests on the adaptation of cluster analysis for food retailers. The information base includes
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BBEJAEHUE

Poccunckne nponoBoOnbCTBEHHbIE pUTENIePbl MO BAK-
AHMEM BbICOKOW KOHKYpPeHUMn TpaHchopmupyloT na-
pameTpbl opraHm3auuy TOProebix Touek. KpynHenwme
UrPOKMN Ha 3TOM PbIHKe CTPEMATCA K Pa3BUTKIO HECKOSb-
Kux popmMaToB TOProenu. B HacToswwee BpeMa Moyt He
0CTanocb puTelnepos, paboTawwmx B ogHoM GpopmaTe,
TOrAa Kak Konmyectso MynbTGOPMATHBIX CeTell MoCTo-
AHHO BO3pacTaeT. MynbTndopmMaTHOCTL MofpasymeBa-
€T CoCyLecTBOBaHME B paMKax OJHOM CETN MarasnHoB
pa3fNMYHOro TWMa: CyrnepMapKeToB, FMMEepPMapKeTOB,
OVCKayHTEePOB, a TakKe TOProB/io PasHOTUMHbLIMK TO-
Bapamy (Hanpumep, NPOLOBONbCTBEHHLIMW W HENpPO-
[OBOJSIbCTBEHHBbIMM). TakKe HabnfaeTca NOCTOAHHOE
M3MEHEeHWe NpefnoyYTUTENbHOCTM GOPMATOB — KaKue-
TO 13 HUX YBEIMYMBAIOTCSA, @ Kakme-To, HA06opoT, COKpa-
WwatoTcA.

CoBpemMeHHbI dopmaT puTeitna OTANYAOT Clieayto-
Wne XxapakTepucTuku. Bo-nepsbix, onTummsauma ycno-
BUI AnAa 3OEKTNBHOrO ynpasneHuna ¢popmatom yepes
NPUMEHEHNEe COBPEMEHHbIX TexHonornn. Bo-BTOpbIX,
opvieHTaLmA Ha 0CO6eHHOCTM TEPPUTOPUN Pa3MeELLEHNA
dopmaToB (ropop, ceno, AepPeBHA U T. A.). B-TpeTbux, op-
raHW3auma WMHAWBMAYANIbHOTO MOAXofa K MOKyMaTenio
6narogapa accopTMMEHTY, LIEHOBOW MOSITUKE, KOMMY-
HMKaUMN C KIWEHTOM W AM3aliH-KOHLUenuum marasvHa.
NHavBmayanbHbI NOAXO4 B AaHHOM Cflyvyae npeayc-
MaTpUBaeT He MPOCTO YPOBEHb CEPBUCA, a LEHHOCTHOE
NpeasioxXeHne B COOTBETCTBMU C 06pa3oM Xum3HU. Kpome
TOTO, YUUTbIBAETCA, YTO NOTPEOUTENN pacCMaTPUBAIOT Ma-
rasviH € NO3ULMM BO3MOXHOCTY MOYYEHNA YHUKANbHOrO
onbiTa (ZONOAHUTENbHbBIX TEXHONOMMI U CEPBUCOB) U Bbl-
60pa xopoLUrx NPOAYKTOB MO OT/INYHON LiEHe.

MocnepoBaTtenbHoe U 3QPEKTUBHOE AOCTUXKEHWE
nepeyncsieHHbIX 33ay CTano BO3MOXHbIM B KNacTepu3o-
BaHHOM puTeiiiie, NpeayCcMaTprBaloLLEM CrielndrKy pas-
paboTKM TOProBbIX KapT, ONpeAeNeHHbIX NPaBua BblKNaga-
KW 1 CTaHOAPTOB aCCOPTUMEHTHBIX MaTPUL, KOMOPTHYIO
aTMocdepy 1 fononHuTesbHble cepauckl. COOTBETCTBEH-
HO, ANA PUTENNIEPOB CTAaHOBMUTCA BaXHbIM COKpalLeHue
pacxofoB Ha afanTaumio 1 co3haHue HOBbIX HOPMATOB,
YTO NOBANANO Ha GOPMUPOBaHNKE KNAaCTEPOB BHYTPY TOP-
roBbIX CeTel AnA ONTUMK3aLMK YNpaBaeHNa pasHbIMU TK-
Mamm Mara3vHoB.

Llenb nccneposaHua — paspaboTka 1 TecTMpoBaHWe
MOAENM Knactepmsaumn marasmHoB ans 3¢¢peKTMBHOro
ynpas/ieHVs pa3BuUTEM NPOAYKTOBOIO puTennepa.

3apjaum mccnegoBaHMA BKAKYaNM peanusauuio Me-
TOAA KNacTepHOro aHanu3a B puTenne No Cefyowmm
waram:

* BbIIBUTb KONIMYECTBO KNacTepoB.;

* OMNpefenuTb KpUTepMKU, Ha OCHOBaHUM KOTOpbIX Oy-
JeT NPOBefEeHO AeNeHne Ha KnacTepbl;

* CTaHOAPTU3MPOBATb NMapameTpbl MarasuHOB B 3aBu-
CUMOCTM OT KnacTtepa;

* NPOBECTU KNacTePHbIV aHanus.
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TEOPETUYECKME OCHOBDI

KNACTEPHOIO AHAJIN3A B PUTEWIE

KnactepHbii aHanu3 B putennie TpaguLMOHHO CBA3aH
C TPynnUMpOBKOM TOBapOB MO KaTeropuam (KaTeropumn-
HbII MEHEPKMEHT) 1 MOXET peann3oBaTbCs C MOMOLLbIO
pa3HbIX TexHonorun. Tak, aBTopbl CTaTbn «Knactepwu-
3aUMA PO3HUYHbBIX NPOJYKTOB Ha OCHOBE MOBEeAEeHUSA
KNMEeHTOB» MNPensioKMAN MeTof KnacTepusauum mno
noTtpebutenbckon kopsuHe [Holy” et al., 2017]. Coot-
BETCTBYIOLAA MOAeNb CPOpPMyNMpoBaHa B BUAe 3aaay,
peliaembix C MOMOLLbIO anropuTma, CnefoBaHne KoTo-
pomy Mo3BOMAET pUternepam oNTMMU3NPOBaTb KIlkoue-
Bble MapameTpbl GOPMUPOBAHMA pa3Mepa KiacTepos.
YueHble Takxe npegnonaratot, Yto npu GopMmpoBaHum
6onbluero KonmMyecTBa KnacTepoB, YeM KUCXOLHOe, Me-
TOA AaeT AOMNOSIHUTENbHYO MHPOPMALMIO O CTPYKTYpe
KaTeropmsaummn npogykToB. B ogHOM 13 nccnegosaHun
NPOAYKTbl KNacTepr30BaHbl MO YPOBHIO TOBAPHbIX 3a-
MacoB C UCMONb30BaHMEM MeToda k-cpegHux [Kusrini,
2015]. Kpome TOro, knactepmsauns ToBapoB B puteine
paccmaTtpumBanacb € y4eTomM WUHTYUTMBHOIO MbILUNEHNA
noTpebuTens npu Boibope. Pe3ynbTaToMm Takoro Nogxo-
[a CTaa MoAenb NPOrHO3MpPOBaHUA COCTaBa Knactepa
TOBApOB COrMacHO noBefdeHUio notpebutens [Balak-
rishnan et al., 2018].

B paboTe «AHanm3 CTPYKTYpbl PbiHKa: Mepapxmueckan
Knactepu3saumsa NpPoAyKTOB Ha OCHOBE 3aMeLLEHUA B NC-
Nonb30BaHUN» NPUMEHANNCH Uepapxrnyeckre Knacrepbl
TepuHra [Srivastava et al., 1981], a B nccnenoBaHun cer-
MEHTaUMM pblHKA ANA MNO3MLMOHMPOBAHMA CeMeNncTBa
NPoLyKTOB — HeueTKasa Knactepusauusa [Yiyang et al.,
2007]. Ewe oanH MHTepeCHbIN NoaxoA K Knactepusaumm
KJIMEHTOB 1 MPOJYKTOB PacCMOTpeH B paboTe «MeTa-kna-
cTepu3auma NoTeHUNaNbHO CErMEHTUPOBAHHbIX HAboPOoB
[aHHbIX PO3HUYHOW TOProBau. HeuetTkne MHOXecCTBa U
cuctembl» [Ammar, Elouedi, Lingras, 2016].

MeTopgom Knactepusauun aBTOpbl ONpefsenunn Tpu
rpynnbl MOKynaTtenen OHNANH-TOProBAW: ClyYalHble,
HeuyacTble M YacTble nokynatenu [Mateos-Minguez et
al., 2022], npyMeHuB, Takum 06pa3om, KnacTepHbIi aHa-
nu3 gns oHnanH-putenna. Cneunduka UCNonb30BaHUA
MeTofa Knacteprsauum Ha OCHOBe GOPMasbHbIX U He-
¢dopMmanbHbIX CBA3EN B MPOMbILLNEHHOCTY PAacCMOTPEHA
KONMeKTVBOM aBTOPOB nof pykosoactsom JI.A. Banuto-
Bol [BanutoBa, LWapko, Wepewesa, 2021]. UccneposaTte-
N MAEHTMGNLMPOBANM KNacTepbl U NMPOBENV UX aHANM3.
MakTop HedopMmanbHbIX CBA3e BrepBble Obl1 NPUMEHEH
ANA uenen Knactepmsaumm.

ToproBble ceTu MMEKT AOCTYM K OFPOMHOMY KO-
YecTBY AaHHbIX O PbIHOYHOW KOP3MHe, cogepallen Ha-
60pbl NpeameToB, MpUobpPeTaemMblX 33 OfHY MOKYMKY.
Mcnonb3oBaHMe 3TUX JaHHbIX, Kak NMOKa3aHoO B UCCNeAo-
BaHUM «MeTofonorna cermeHTaLmMm pbiHKa Ha OCHOBE MO-
Kynok» [Tsai, Chiu, 20041, MoxeT no3sonnTb 3pdeKTUBHO
MoZennpoBaTb nosepeHve KnmeHToB. OfHako nNpu Kate-
ropusauuy marasuHoOB Takol Crocob HEMPUMEHUM.
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Takum 006pasoMm, KNacTepHbld aHain3 gaeT BO3MOX-
HOCTb GOPMMPOBATL AAPECHYD MONUTUKY YrpaB/ieHus
TEM WU VMHBbIM KNAacTepoM. B pasHbiX MCTOUHMKaAxX npuse-
[eHbl pasfnyHble NOAXOAbl K MCMONb30BaHNID METOANKN
Knactepusauuun. B ogHol 13 paboT 0606LeHa NpakT1Ka
MPUMEHEHUA KMACTEPHOrO aHanu3a B MAPKETUHIOBbIX
nccnepoBaHusax [Punj, Stewart, 1983]. MNocnegHue TeH-
LEeHLUMN B PO3HUYHOW TOProBssie NoKasanu, 4to ee npeg-
CTaBUTENAM ClieflyeT Creumanm3mpoBaTbCsa Ha LieneBoMm
MApKETUHre NyTem CErMeHTaLMN PbIHKA, @ He MPOAYKTOB,
1 OPVEHTMPOBATLCA HAa MACcCoBbIN cripoc [Segal, Giacobbe,
1994].

MpoBeneHuWe KnacTepHOro aHannsa afif rpynnupoBKu
MarasvHOB He MmeeT OTPaboTaHHOW Nporpammbl peanu-
3auun. KnactepHbll aHanmM3 no3BOAAeT OCYyLeCTBAATb
CUCTEMATU3ALMI0 HEKOHTPONIMPYEMOW Knaccudukaumm
06beKkToB B rpynnbl. OH naeHTUGULMPYET OLHOPOLHbIE
rpynnbl 06beKTOB, KOTOPble B OMNPeaesieHHoOM crneuundu-
YeCKOM KnacTepe UMEIT CXOXKME XapakTepUCTUKK, HO OT-
NNYaTCA OT NapameTpoB ApYyrvux marasuHos [Jain et al.,
1999].

TeopeTnueckn Knactep npeactaBndetr cobonn o06b-
efunHeHne 06EKTOB, MOXOXKMX APYT Ha Apyra no Habopy
[aHHbIX, KoTopble AuddepeHLMPYIOT X OT OpraHM3aLuii
B ApPYyrux Knactepax. Knactepusaums - 3To npouecc
rpynnnpoBKn GU3MUECKNX UK abCTPaKTHbIX 0OBEKTOB
B Knaccbl noxoxunx oobektos [Phrabu, Venatesan, 2007].

Huke Ha OCHOBaHWMU KAacTEPHOro aHanM3a paccmo-
TpeHbl NapaMeTpbl MarasuHOB, MO KOTOPbLIM UX Fpynnupy-
0T B KnacTepsbl. [Mpn 3ToM HEOOXOANMO YETKO NOHUMATD,
YTO NPOLECC KNacTepu3aLmm — 3TO NULLb UHCTPYMEHT 3¢-

dekTuBHOrO ynpasneHua ¢opmatamm TOProBblX OpraHu-
3aumi. Ana Toro utobbl pa3BuBaTb GopmMaThbl B KNacTepe,
Heo6XoAUMO YuuTbIBaTb MapamMeTpbl Knactepusaumm B
puteine (puc. 1).

Kak nokasaHo Ha pwuc. 1, paccmaTpuBaemble napa-
MeTpbl FpyNNUPYIOTCA MO BHELWHUM 1 BHYTPEHHUM daK-
TOpam Knactepmsauuu, pasmepy Knactepa u ¢opmatam
puTenna. Ha onpegeneHune rpaHny napameTpoB KnacTe-
pa B puTeline BIUSeT Ux 3HaveHue (tabn. 1). Boibpatb on-
TManbHble GaKTOPbl CIOXKHO M3-3a OTCYTCTBUA YETKOTO
KpUTepus KauecTsa Knactepusaumm’.

OTHOCKTeNbHO KnacTepusauny NpoayKToBOro puten-
na cyuwecTsyeT pAg AUCKYCCUMOHHbIX MOMEHTOB. [lepBbiit
KacaeTtca anemeHTa AApa Knactepa — LeHbl. KpynHble pu-
Tennepbl yNpaBnAoT TbiCAYaMK MarasvHOB B cTpaHe. Bo
BCEX I Hafo NPUMEHATb €AUHYIO LIEHOBYIO CTpaTerno?
Wnn ctonT Bbigenuts bonee «goporve» 1 «aeLlleBble» Ma-
rasuHbl? YTo MOXET CTYXKWTb MOBOLOM OTHECTW MarasuH
K TOW unu uHon rpynne? JIio6oin KPynHbIA PO3HUYHDIN
WIPOK OfHaX[Abl MPUXOAUT K 3TUM BONPOCaM, HO AaNleKo
He BCe 1 He BCeraa HaxoaaT Ha HUX 3G dEKTUBHDIN OTBET.

BriofiHe BO3MOXHO, YTO HEKMIN Habop daKTopoB npu-
BOZMT K BbICOKOTOUHOW Knactepmsaumu, HO HeT NPUYnH
nonaratb, YTO MeXJy MOMyYeHHbIMM KnacTepamy CTOUT
BapbMpOBaTb LieHbl. A eCniv 1 CTOUT, TO Kak? ToUHbIN oTBET
MOXET AaTb TOJIbKO SKCMEepUMEHTabHbIA KNaCTePHbIN
aHanms, KOTOPOMy U MOCBALLEHO AaHHOE UCCNeAoBaHue.

' Kakum 6yget FMCG B 2021 rogy: uccnegosaxue NielsenlQ cpe-
an 100 + ton-meHepxkepos // NielsenlQ (2021). https://nielseniq.
com/global/ru/insights/analysis/2021/kakim-budet-fmcg-v-2021-
godu-issledovanie-nielseniq-sredi-100-top-menedzherov/.
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P rmnepmapKer, KeCTKui XVIMUYMCTKA, «Ha xogy»), cynepcrop,
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Puc. 1. Mapamempel hopmuposaHus Knacmepos 8 pumeline

Fig. 1. Clustering parameters in retail
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Tabnuya 1 - [apamempel Knacmepusayuu npu onpedesieHuU poOPMamos Maza3uHo8 8Hympu cemu
Table 1 - Clustering parameters for determining retailer formats within the network

MapameTpbi XapakTepuctika napameTpoB

MacwTtab HaceneHHoro nyHkTa

Pernon —
leorpaduyecknii permoH

M MecTo B HaceneHHOM NyHKTe (LLeHTp, CnanbHbIN PaoH, Tpacca)

ecTo

ToproBbili LeHTp / CTPUT-pUTENN, OKparHa ropoga

Mnowagb Jo 30 m2, o 100 M2, go 200 m2, o 1 000 m2, 5o 5 000 m?

Llenesble nokynartenun

[lmanasoH yeka, KONMYeCTBO YEKOB (CpeHeHEBHO), TOBapOOHOPOT, rpynnMpoBKa
noKynatenen no Yekam A4aHHOro Anana3oHa (cpegHefHEeBHO), 4OXO4aM LieNeBbIX
KaTeropui notpebutenen

ba3oBbI acCOPTUMEHT

ACCOPTUMEHTHbBIN MUHUMYM

AccopTmeHTbl GopMaTOB

ACCOPTUMEHT KOHKPETHbIX GOPMaTOB MarasviHOB

OTKNOHEHME aCCOPTUMEHTHOI MaTPULbI
B Npefenax ogHoro ¢opmata

Henbta ACCOPTUMEHTa

bnuxanwme cepBuchl

BaHkomar, anTeka u ap., Pa3BUTOCTb MECTHOW MHPPACTPYKTYPbI

IdnHamuKa cnpoca

Cnpoc B onpeaeneHHble Yacbl, AHW HELENM, CE30Hbl

O6bem LeneBoi ayautopumn notpebutenein

Konnuectso KBapTUP, PaCcnoJIOXKEHHbIX no6an3oCcTy OT MarasnHa

OKpy»eHune

Konuuectso 6nm3nexaimx TOProBbIX TOYEK, KOTOPbI€ NPUHaANEeXaT KOHKYpeHTam

YpoBeHb BO3BpaTa MHBECTULINIA

lpynnmpoBKa MarasmHOB MO MPOrHO3UPYEMOI BENMYMHE BbIPYUKHM, Mape — Ha rof

OTMeTVM, YTO B aHANIOTMYHBIX MAPKETUHIOBbIX UCCNefo-
BaHUAX KnacTepHbli aHanu3 B cdepe food-puteiina He
ABMAETCA LWWMPOKO PAcNpOCTPaHEHHDBIM.

MATEPUAJIbl U METO[ bl

Xapakmepucmuka obwvekma uccnedosaHus. 3apybex-
Hble MPOAOBONIbCTBEHHbIE pPUTENNepbl Pa3BMBaOT U
apgantupytot ¢dopmaTbl MarasuMHOB nopg noTpebuTens
[Gauri et al., 2021], a KOHKpeTHee - Noj onpefeneHHble
uenesble rpynnbl. CylecTBYOT, HanpuMep, MarasuHbl
ANA CeMENHbIX Nofen, ana monomaexu, ana paboTHu-
KoB oduca, Ansa onpenesieHHoON MectHoctTu 1 T. n. CeTb
Sainsbury (BenukobpuTaHus) pa3suBaeT Qpopmartbl
Central n Local pna cermeHTauum no MecToOnoNOXKEHNIO
knueHTta [Deepa, Chltramanl, 2010]. CermeHTauus no-
MOraeT puTeiniepam 3aHATb CBOK AOMK pbiHKa'. Tak,

' Cuctembl ynpasneHus npegnpuatiem (ERP-pbiHok Poccun) //
Tadviser. 2021. https://www.tadviser.ru/index.php/Cratba:Cncre-
Mbl_ynpasneHua_npeanpuatuem (ERP-pbiHoK_Poccun).

40

27

KynuTtb OHNanH,
3abpaTb
B MYHKTe BblAaun

31
22

Click-and-collect

no pdaHHbimM Statista, B 2020 r. y KpynHeiwero o¢ya-
puteiinepa Walmart ¢ o6opotom cBbiwe 527,8 mnpa
O, nuampyoWwmum GopmaToM ABAANCA CynepMapKeT.
OHnanH-popmaTt MHTEpPHET-MarasnHoB Amazon umeet
BbICOKME TeMMbl Pa3BUTMSA, HO N0 06beMy 060poTa 3TK
MarasuHbl yCTynatoT cynepmapkeTam (268,7 mnpg gonn.).
Kpome Toro, B CLLIA TpeHZ Ha OMHMKaHaNbHOCTb NO3BO-
NN YCKOPWTD TEMMbl Pa3BUTMA HOBbIX pOpPMaTOB B NpPO-
LYKTOBOM puTensie (puc. 2) B CpaBHEHUN CO CpefHEMN-
POBbLIMU NOKa3aTenAMMU.

Ha poccuickom pbiHKe TeHAeHUMA BbiCTpanMBaHuA
¢bopmaToB NMop KOHKPETHOro noTpebuTens Toxe nmeet
mecTo. Ho, cornacHo AaHHbIM MOTPeObUTENbCKOW CKaH-
naHenn Romir Consumer Scan Panel, B 2021 r. cpegHee
KOMYECTBO TOProBbIX CETel «B Kolle/bKe noTpebutens»
coctaBuno 11,5. CooTBeTCTBEHHO, OfHA U Ta e Lenesas
ayguTopusa OTAAET MpefrnouteHne pasHbiM popmaTtam
npogyktosoro putenna. Tak, 3a nepuog 2012-2021 rr.
n3meHunacb gons GopmMaToOB TOProBbIX CETel B CTPYK-

40 40
28 30
B Mnp
[JoctaBka KynuTb oHnaiH,
13 MarasuHa BEPHYTb
notpebuTento B MarasuHe

Puc. 2. Jons pumelinepos, Ucnosb308aswWux MHO20KAHA/IbHbIE NOKYNKU K/iueHmos k 2020 2., 8 pasbueke no yciyzam, %'

Fig. 2. Proportion of retailers that optimized multi-channel customer purchases by 2020, by services, %

" UcTouHuK: statista.com.
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Type npogax FMCG (ToBapoB WwmpoKkoro notpebneHus)

B MOTPeOUTENbCKIX pacxoaax (tabn. 2)'.

B cpaBHeHun ¢ 2012 . B 2021 1. gonA AUCKayHepOB 1
MarasvHOB «y loMa» B CTPYKType 060poTa KaHanoB npo-
dax FMCG ysennunnace Ha 11 %, a gonAa TpaguLMOHHON
TOProBnu, CynepMapkeToB W rMnepMapKeToB COKpaTu-
nacb Ha 21 %, 2 % 1 1 % cooTBeTCTBEHHO. Takxe 3aduK-

' MycTtoBanos P. UccnepoBaHne GFK: TeHAeHUMW U M3MeHe-
HuA cnpoca. https://2021.retailweek.ru/images/2021/programma/

presentations/0306_pustovalov.pdf.

CMPOBaH POCT JONN 3NEKTPOHHOWN KomMmMmepumn Ha 3,8 % u
xapa-anckayHTepos Ha 4,1 %.

Poccunckme npogoBo/ibCTBEHHbIE pUTENNEPDbI B Teye-
HVe UcCnenyemoro neprosa Koppektnposanu dbopmatsl
MarasvHoB no konuyectsy SKU m Toprosow nnowaau,
afanTupysa KX C yY4eToM M3MEHeHWs NOTPebUTenbcKoro
nosegeHus (tabn. 3).

3a pecatuneTve BCe NuAepbl pbiHKa afanTupoBanu
M3HayanbHO co3faHHble GopmaTbl: «JleHTa» yMeHbLUMNa
nnowaab CTaHAAPTHOrO rMnepmMapKeTa, yBenmums Konu-

Tabnuya 2 - [lons kaHanos FMCG-npodax 8 nompebumesnbckux pacxodax 8 2012-2021 22., %
Table 2 — Proportion of FMCG sales channels in consumer spending in 2012-2021, %

®opmar 2012 | 2013 | 2014 | 2015 | 2016 | 2017 | 2018 | 2019 | 2020 | 2021 |, Oz'ﬁ"":;;';er %
Mnepmapket / Cash&Carry 15 17 18 19 18 18 16 16 14 14 -1
Xapa-auckayHTtep 0,1 0,2 0,3 0,4 0,5 0,8 3,8 4,2 +4,1
Cynepmapket 12 12 13 12 12 12 11 11 10 10 -2
MarasuH «y poma» / [inckayHTep 19 20 22 23 25 26 28 28 29 30 +11
Cneuynanm3npoBaHHbI MarasmH 2 4 6 +5
Oporepu n nappromepus 3 3 -1
TpaguuMoHHaa Toprosnsa 38 35 31 29 26 24 21 19 18 17 =21
AnTeka 8 9 9 9 8 9 0
SneKTPOHHaA KommepLuua 0,3 0,6 0,7 1 1,3 1,7 3,6 4,1 +3,8
Opyrve kaHanbl 2,6 1,2 2 1,6 3,2 1,5 4 4 4 +1,4

CocTaBneHo no: MaHenb gomMaluHmx xo3aicTs (https://scanner.gfk.ru); AHanutuka GFK Pycb (https://www.gfk.com/ru/insights).

Tabnuua 3 - AHanus hopmamos hedepasnbHeix pumeliniepos No napamempam naowaou u konuyecmea SKU 8 2010 u 2020 ze.
Table 3 - Analysis of federal retailers formats by space and the number of SKUs in 2010 and 2020

2010 2020 N3meHeHne
Toproebie ceTn Toprosas CpepHee CpepgHee ToproBas CpepHee CpepHee cpenHero
1 ux popmaTbi nsowaab KONnN4ecTBO KOJINYeCTBO nnowaab KOJINYECTBO | KONMN4YecTBO KOHW“GCTB?
MarasuHa, SKU SKUna 1m? | marasuHa, SKU SKU Ha 1m?, | SKUHa 1m?,
m? B MarasuiHe, ef,. en. m? B MarasuiHe, ef,. en. en.
X5
«MAatepouka» 421 3050 7,2 393 4500 11,4 +4,2
«lNepekpecTok» 1040 11000 10,6 1087 11500 10,5 +0,1
«MarHuT»
MarasuH «y goma» 320 2750 8,6 341 6447 18,9 +10,3
CynepmapkeT 1176 10 000 8,5 2003 17 317 8,6 +0,1
«JleHTa»
[Mnepmapket-ctaHgapT 10500 22500 2,1 7100 26 000 3,7 +1,5
Komnakr - - - 4900 18000 3,7 -
CynepkomnakT - - - 3000 12000 4,0 -
CynepmapkeT - - - 850 6200 7.3 -
«KpacHoe n 6enoe»
Marasui«ypoma» | 100 | 450 | 45 | 80 | 1500 | 188 | 4143
«CBeTodop»
ecrknii guckaynrep | 1000 | 1500 | 15 | 1000 | 2000 | 20 | 405
«AwaH»
Mnepmapker | 5000 | 30000 | 6 | 10000 | s0000 | 50 | -10
Metro
Mnepmapket | es | s000 | 79 | 10000 | 30000 | 30 | 49
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Table 3 (concluded)
2010 2020 W3meHeHue
Toprosble ceTn Toprosas CpefHee CpegHee ToproBas CpegHee CpefiHee cpeaHero
" ux do njiowaab KONNYeCcTBO | KonuyecTBo | nnolwjajb KonnyecTtBo | KonuuectBo | Konn4vecrea
pmartbl 7
MarasuHa, SKU SKUHa 1 Mm% | marasuHa, SKU SKU Ha 1m?, | SKUHa 1m?%,
m? B MarasuiHe, eg,. en. m?2 B MarasuiHe, ef,. en. en.
OK
CynepmapkeT 250 1000 4,0 7300 34000 4,7 +0,7
«BkycBunn»
MarasuH «y foma» 100 700 7,0 150 1600 10,7 +3,7
CynepmapkeT - - - 400 2600 6,5 -
MwuHKn-mapkeT 10 70 7,0 50 700 14,0 +7,0
«MoHeTKa»
Msrkuit anckayitep | 400 2500 63 | 80 | 3500 | 44 | -19

NCTOYHMK: OTUETbI KOMMNaHWI NepeUncieHHbIX B Tabnuue pUtenepos, pa3mMelleHHble Ha Ux odrLManbHbIX calTax.

yectBo SKU Ha 1,5 Ha 1 m% Metro u «AlwaH», Hao6opoT,
YBENIMUMNY MIoWab rmnepMapKeToB, COKPATUB Konuye-
ctBo SKU Ha 4,9 1 1,0 Ha 1 mM? cooTBeTCTBEHHO. Ho npo-
[OBOJIbCTBEHHbIE pUTENSIEPbl HE OCTaHABNMBAOTCA Ha
pa3BUTUM TeKymx GpOopMaToB MarasvuHOB, NPOAOKan

co3pgaBaTb GopMaTbl HOBbIE.

Mo paHHbIM KpynHbIX deaepanbHbix Urpokos (X5 u
«MarHuT»), TecTupoBaHue $GopMaToB NPOUCXOLMUT pery-
nAapHo. X5 celyac fenaeT CTaBKYy Ha OHNalH-popmaThl, a
«MarHuT» TecTUpyeT HOBble SMOLMOHAbHbIE TUMbI Ma-
rasuHOB Ha CTbike odnaliH 1 OHNalH. B pe3synbTaTe 3Kc-
NnepyMeHTasbHbIX MOWCKOB MOABMATCA CMEXHble MO

XapaKTepucTKam pasHOBMAHOCTM MarasmHOB. DKCNepPThl
Ha3blBAlOT 3TOT MPOLECC «Pa3MbITieM» pOPMATOB Mara-
31HOB. B Tab11. 4 0606L1eHbI COOTBETCTBYIOLME NPUMEpPDI'.

JKCnepTbl BbIAEGNAIOT TPY TUMA MATKUX AUCKAYHTEPOB
Ha POCCMNCKOM PblHKe, BOCEMb BapuMaHTOB MarasvHa
«y AOMa» 1 No ABa BapuaHTa $opMaToB CynepmMapKeTos,
rMnepMapKeToB, MUHUMAPKETOB M CynepcTtopoB. bbi-
CTpoe ycTapeBaHue $pOpMaToB — elle ONH pPe3yNbTaT pbl-
HOYHOro npouecca. Bcnegcrame storo putennepam npu-

"UccneposaHune GFK: TeHaeHUMN 1 n3MeHeHKA cnipoca (2021).
https://2021.retailweek.ru/images/2021/programma/presenta-
tions/0306_pustovalov.pdf.

Tabnuya 4 - Bapuayuu «pasmeimus» oopMamos pocculickoeo pumetina
Table 4 - Variations of Russian retail formats blurring

OcHoBHble popmaTtbl Bapuauun popmatos Puteiinepbi
XKecTKui «CBeTodop»
Knaccnyeckmim eBponenckmm «Matepoukayr, «al»
OwnckayHTep .
MAFKNN «y floma» «MoHeTKa», «MarHmT y goma»

«AaonnapoBbie» MarasnHbl

FixPrice

C aKLeHTOM Ha ¢pew (+ Kade)

DOpew-mapkeT, «Apuel»

MarasuH <y npoma»

(cemenHbIn MmarasuH)

food to go (+ Kade) AB Daily
MarasviH 340pOBOro NMTaHUA «BkycBunn»
KynuHapua (+ kade) «Brnonet»
nekapHa (+ kade) «XnebHuua»

cneynan VI3VIpOBaHHbIIZ MarasuH

«PbIGHbIN fEHbY

alkoOMapkKeT

«bpucrtonb», «KpacHoe n benoe»

MarasuH 3aMOPOXKEHHbIX MPOAYKTOB

«BkycBunn Anc»

» whitestore
- dark store

Knaccuueckuin (yHnBepcam) «lMepekpecToKk»
CynepmapkeT -

3MOLMOHASIbHbIN «A306yKa BKyca»

Knaccumyeckui Globus, «AwaHy, «JleHTa»
lMnepmapket

Cash & Carry Metro

MarasuH «rno nyTm» «Jlykonn»
MwuHumapkeT

MarasuH 6e3 npogasua BeHpanHrosble aBTomaTbl OT «BKycBunn»

MarasunH 6e3 Kacc: «Maruut Go»
Cynepctop » eGrocery «CbepMapkeT»

«CamokKaT», <YTKOHOC»
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XOAMTCA PerynapHoO NoACTPanBaTbCA MO MEHAIOLErocs
noTpebutens. B akcnepTHoW cpeae ANA AaHHOrO npouec-
Ca NosABWIICA TEPMUH «Mara3uH ByayLiero», KOTopblil MHO-
rMe Hepa3pbIBHO CBA3bIBAIOT C UNdpoBM3aUmMen puTeiina.
Mostomy B paboTy pUTENNEPOB BXOAUT «MOCTPOEHUE
3KOCUCTEMbI», KOTOPOE YXKe aKTWBHO OCYLLeCTBNAETCA
KPYNHbIMY KOMMAHUAMY, TakKUMU KaK «Coep» 1 «AHOEKC».
MoctpoeHune skocuctem no tuny «MarasuH 4.0 — HOBbI
puTenn» Ona cammnx puTeinnepoB npeanosaraet obbeau-
HeHVe B SKOCUCTEMY MapTHEPOB, MOCTABLLMKOB, KACTOMU-
3auuto npodykToB. o MHeHuIo 3KcnepToB, Poccma Haxo-
AWTCA Ha «OCTPMe» Pa3BUTUA AaHHOIO Npouecca’.

Takum obpaszom, popmaTbl KPYMHbIX TOProBbIX CeTei
aKTMBHO MEHAIOTCA, PbIHOK C KaXKabIM rofloM nepecTpau-
BaeTCA, MO3TOMY pPernoHasibHbiM pUTeniepam TakKe npu-
XOAUTCA YUMTbIBATb 3TV M3MEHeHMs, YToObl He OTCTaBaTb
OT KPYMHbIX KOHKYPEHTOB.

Memoouka uccnedoeaHusa. OCHOBHbIM METOAOM pa-
60Tbl ABNANCA KNacTepHbI aHanu3. B kauectBe 06bekToB
MCCnefoBaHNA BbIOPaHbl MarasviHbl PErMOHaNIbHOMO NPO-
ZYKTOBOro puteinnepa r. llepmu.

Mpun Knacteprsauuy UCNOb30BaH MeTof k-cpefHuX.
CornacHo HayyHol WMHTepnpeTauuu, k-cpegHee — OfMH
13 anropuTMOB, KOTOPbIA OObIYHO MCMONb3YETCA B MPO-
Lecce knactepusauumu [Xie, Validity, 1991]. byksa k B ero
Ha3BaHWW YKa3blBaeT Ha TO, YTO ANrOpPUTM MLLeT GUKCK-
pOBaHHOE KONMMYECTBO OMnpefeneHHbIX KNacTepoB C TOY-
KW 3peHuna 6in30CTU pe3ynbTaToB MapaMeTPoB AaHHbIX
marasuHoB Apyr K apyry [Berry et al., 2004]. 1ot meToq
MCNONb30BaNCA WHAOHE3UNCKAMU YYEHbIMUA ANA Tpyn-
MUPOBKN PO3HMYHBbIX ToBapoB [Stmik et al, 2015]. Uc-
cnefjoBaHUe MpoBOAMSIOCh HA OCHOBE MOAENUPOBaHUA
KnacTepa TOBapOB C MOMOLLbIO AaHHbIX O MpoJaxax And
onpeaeneHna Toro, Kakme 3feMeHTbl BXOAAT B ObICTPO
ABVXKYLWIMACA AN MedNeHHO ABMXyWwninca Knacrep. llo-
NyYEeHHble pe3ynbTaTbhl, MO MHEHWIO aBTOPOB, AOMKHbI
CTaTb OPWEHTVMPOM [ANnA onpefeneHns MUHUMaNbHOro
3anaca u Mapu nNpubbIIN COrNAacHO HOBOW YNyULIEHHOMN
MoZenu rpynnupoBKM.

Bxopom k-cpefHUX KnacTepHOro aHanmsa fBAAOTCA
NCXOAHblE AaHHble — MHbOPMaLKMA O Npofdaxax B COOT-
BETCTBUM C MEPEMEHHbBIMY, UCMOSb3YEMbIMM [A KaXK-
JOro cueHapus, U JenbTa — 3HauyeHune, Kotopoe 6yaet
NPUMEHATbCA ANA OnpefeneHnsa JonycTMOro paspbiBa
MeXAY LIEHTPOM TAXKECTU 1 CPeHUM 3HauyeHneMm. B atom
nccnefoBaHUM fenbTa NPUHATA B 3HAYEHWU, PaBHOM 2.

MeTop k-cpepnHnx 06bIMHO peanusyeTca C MOMOLLbIO
6a3oBoro anroputma [Larose, 2005]:

1) onpepeneHne KonnyecTea KNaccoB (KNacTepos);

2) onpefeneHne HayalbHOrO LEHTPOMAA Kax[oro
Knacca;

3) nomelLeHMe BCeX faHHbIX B KNAcc, Y KOTOPOro ecTb
OGNVKaNWWIA LeHTpouns;

"MwupoHosga B. Yto npovicxogut ¢ dopmatamm FMCG-puteinna?
(2020). https://www.retail.ru/articles/chto-proiskhodit-s-formata-
mi-fmcg-riteyla/.

4) pacueT cpefHero 3HaueHWsA AaHHbIX ANA KaXJoro
Knacca;

5) pacuet cpefiHero 3HaYeHUA JaHHbIX ANA BCEro Knac-
ca. Ecnm pasHuua cpefHero 3HauyeHUA 1 LeHTpomaa npe-
BbILIAET JOMYCTUMYIO OWMNOKY, TO CiefyeT 3aMeHUTb 3Ha-
UeHMe LIeHTPOVAA CO CPEeLHNM KIacCOM 1 CHOBa NepenTu
Kwary 3.

Knaccol, nonyyeHHble B pe3ynbraTe npoLecca Knacre-
pv3aumun, HeobxoarMo NpPoBepuTb. MHAMKATOp KnacTe-
pv3aumu, pesynbraT OLEHKN XapaKTepu3yeTcsa CTeneHs-
MW KOMNAKTHOCTN 1 pasgeneHusn. Hebonbluve 3HaueHms
3TUX KPWUTEPMEB YKA3bIBAKOT Ha XOPOLMIA Knactep, KOTo-
pblil BKNOYaeT B ceba MarasuHbl ¢ 6AM3KUMK MO 3HaYe-
HUI0 NMOKa3aTenAMM 1, COOTBETCTBEHHO, CXOXKMUMU UHCTPY-
MeHTaMW yNpaB/IEHUA U PeLLeHUA ONepaTMBHbIX 3agau.

B pamkax KnactepHOro aHanvsa Mcnosb3yTtca ceay-
loLLMe NoKasaTeny AeATeNbHOCTM MarasvHoB: 06LLMi TOBa-
po0o60opoT, TOBapoOHOPOT MO TOBAPHBIM FPYynMam, Mapa,
obwuin TpaduKk u TpadrK No pasmepy Yeka, pacxofHble
noka3satenu (GoHa onnatsl Tpyaa, apeHaa, notepu).

MepBOHaYanbHOe feneHne BKOUANo YeTbipe Knacte-
pa, roe YeTBepThHI Knactep — Hanbonee KpyrnHble 06b-
eKTbl MO BCEM aHANU3MPYEMbIM NOKa3aTenAaM, a NepBblii —
Hanbonee Menkue. Kaxgomy MarasvHy npucBavBasncs
Knactep B 3aBUCUMOCTY OT 3HAYEHUA TOrO UK MHOTO Mo-
Ka3atens. [lepBoHavanbHbI aHaNM3 NOKa3biBaeT pe3sy/b-
TaTMBHOCTb MarasuHOB MO TaKMM MOKa3aTeNnaM, Kak ToBa-
po060pPOT, MapXa, TpaduK 1 pacxopbl.

PE3YJIbTATbl UCCNEAOBAHINA

KoHkypeHmHasa cpeda Kaacmepusayuu maza3uHos
mopeosbix cemeli 2. lMepmu. MNpexpge yem nepentn K
pacCcMOTPEHNI0 pe3ynbTaToB KNacTepPHOro aHanus3a pe-
rMOHANbHOro NPOAYKTOBOro putennepa Mepmu, yaenum
BHUMaHME CIIOXKMBLUENCA KOHKYPEHTHOW cpefe nokalb-
HOro pbiHKa. Kak Mbl yxKe oTmMevanu, popmatbl KpymnHbIX
TOProsbIx cetern Poccum akTUMBHO MEHAIOTCA, PbIHOK C
KaXAblM rofOM MepecTpanBaeTcs, No3TOMY pervMoHanb-
HbIM puUTeinepam TakxKe NPUXOAWUTCA BblIGUPaTb HOBOE
dopmaTtrpoBaHme, YTOObI HE OTCTaBaTb OT KPYMHbIX KOH-
KYpPEHTOB.

Mpouecc apantauum ¢opmaToB MarasvHOB paccma-
TPMBaNCA HamMu paHee Ha npumepe [lepmckoro Kpas.
CpaBHIVB KONNYECTBO TOPrOBbIX TOUEK C UX O6LLMM Konu-
yectBoMm B Poccuum, mbl BbiaBunu, uto B 2020 r. [MNepmckun
Kpawn cogepxan scero 3,1 % marasmHOB, OCHOBHas 4acTb
KoTopbix npuxoaunacb Ha «MarHut» n X5 Retail Group
[HoBukoBa, KonbiwkmH, 2020]. Ha ocHoBaHWUM npeacTas-
NeHHbIX B Tabn. 5 faHHbIX MOXXHO CAeNaTb BbIBOL O TOM,
UTO KONIMYECTBO TOPrOBbIX TOUYEK BO BCEX YKa3aHHbIX PO3-
HUYHBIX CETAX MMEET TEHAEHUMIO K YBENINUYEHNIO.

Hosble marasuHbl B 2020 r. oTkpbuin «MarumT», X5
Retail Group, «KpacHoe n benoe». B 2012 r. cpean Topro-
BbIX TOYEK HanbonbLUyto oo 3aHumManm Toukm X5 Retail
Group (31,6 %), «JlmoH» (19,2 %) n «MarHut» (16,2 %).
B uenom KonuuectBo Toproebix Toyek B 2020 . no cpas-
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Tabnuya 5 - Konuuecmso mop2oswbix mouek 8 [lepmckom Kpae (no pe2uoHy npucymemaus) 8 2012, 2016 u 2020 2a. E
Table 5 - Number of retail outlets in Perm krai (by regions of presence) in 2012, 2016 and 2020 %
3
2012 2016 2020 N3meHeHune 2020 . K 2012 . ;
ToproBbie ceT¥ | konuuectBo, YAEJIbHbIN | KONMYECTBO,| yAeNbHbIA | KONNYECTBO,| YAENbHbIN | KONNYECTBO, | YAENbHbIN E
eqn. Bec, % eqn. Bec, % en. Bec, % en. Bec, % §
«MarnuT» 38 16,2 56 8,0 600 34,2 562 18,0 E
X5 Retail Group 74 31,6 109 15,6 450 25,6 376 -6,0 z
«KpacHoe n benoe» 0 0,0 210 30,1 280 16,0 280 16,0 E
«Jlnowy, «<beper» 45 19,2 120 17,2 211 12,0 166 -7,2 §
«MoHeTKa» 14 6,0 21 3,0 100 5,7 86 -0,3 E
«Cembfl» 21 9,0 33 4,7 76 43 55 -4,7 5
«3axoTun» 3 1,3 47 6,7 30 1,7 27 04
«JTakLwmm» 0 0,0 7 1,0 2 0,1 2 0,1
«AwwaH» 0 0,0 1 0,1 1 0,1 1 0,1
«JleHTa» 1 0,4 3 0,4 2 0,1 1 -0,3
«A36yKa BKyca» 2 09 5 0,7 3 0,2 1 -0,7
«Haww» 0 0,0 2 0,3 0 0,0 0 0,0
«BuBat» 36 15,4 83 11,9 0 0,0 -36 -15,4
Mimozo 234 100,0 697 100,0 1755 100,0 1521 X

WNcTouHwmK: 2gis.ru u opurmanbHble caiiTbl IEPEUNCTIEHHBIX B TabNMLe KOMMNAaHUN-pUTENNepoB.

HeHuto ¢ 2012 1. BbIpocsio B 7,3 pa3a, Hanbonbwmi pocT  GONbLUMHCTBO NPOAYKTOBbLIX puTennepos. UcknioueHne
3aduKkcnpoBaH B cetn «<MarHuT» (B 5 pas). COCTaBNAT «AllaH» 1 «JleHTa» — B 3TOM CJlyyae npeob-

PaccmoTpum Toprosble Touku Mepmckoro Kpasa B 2016 nagarowmm GopmaToM BbICTYMaeT runepmapket. Mynstu-
1 2020 rr. no Tunam GopmaToB: rMnepmapKeT, cyrnepmap- GOPMaTHOCTb MOXET cebe MO3BONIUTL He KaXaan NpoaykK-
KeT, MarasuH «y foma» (tabn. 6). TOBaA CETb, @ TONIbKO KOMMaHUK, CyMeBLUMe obecrneynTb

B oblem konuuyectse TOProBbIX TOUEK HAMOONbLLYO NOANBHOCTL MNoTpebuTenen. COBOKYMHOCTb AaHHbLIX B
JOMNI0 3aHUMAIOT MarasuHbl «y goma» (58,5 %) [Kep3u- Tabn. 5 n 6 no3sonser cyanTb O TOM, UTO TEHAEHLUNA KOH-
Ha, AHTMHeckyn, 2017]. JaHHbil ¢dopmaT MCMonb3yeT CONUZALMM PbIHKA YXKe aKTUBHO BAMAET HA PacCTaHOBKY

Tabnuya 6 - PacnpedesieHue mopzoabix mo4ex no munam MazasuHos 8 2. lepmu e 2016 u 2020 2e.
Table 6 - Distribution of retail outlets by store type in Perm in 2016 and 2020

KonunuyecTBo TOproBbIx TOuek, efl.
Toprosbie cet BCero no Tnam ¢popmMaToB
2016 2020 runepmapket cynepMapKet MarasuiH «y Aoma»
2016 2020 2016 2020 2016 2020

X5 Retail Group 109 302 7 1 16 7 86 294
«MarHuT» 56 240 3 4 17 106 36 130
«Jlnon», «<beper» 120 211 - - 120 211 - -
‘gﬁi‘;’:’e / 210 172 - - - - 210 172
«MoHeTKa» 21 100 - - 21 100 - -
«Cembf» 33 64 1 3 9 25 24 35
«3axoTn» 47 16 - - - 38 16
«A3byka BKyca» 5 3 - - 1 0
«JTakwmmn» 7 2 - - - - 7
«JleHTa» 3 2 3 3 - - - -
«AwaH» 1 1 1 1 - - - -
«Haww» 2 0 2 - - - - -
«BuBat» 83 0 1 0 11 0 72 0
Nmozo 697 1113 18 12 204 449 477 652

MNcTouHumK: 2gis.ru n opurmanbHble caliTbl NEPeUNCIEHHbIX B TabNvLe KOMMNAaHUN-pUTENNepoB.
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CUN B PErViOHE U BLITECHEHME C PbIHKA PErMOHaNbHbIX
MPOAYKTOBbIX PUTENIEPOB.

B KoHKypeHTHOI 60pbbe c dpepepanbHbIMK CETAMM
Ba)kKHA OMTMMM3ALMA 3aTPaAT Ha yNpaBfieHne TOProBbIMU
TOUKaMWi, HarnpuMep COKpPALLEHME PACXOAOB Ha apeHay.
Kpome TOro, ofH1M M3 KIIOUYEBbIX 3/IEMEHTOB ABMAETCA
YOOBIETBOPEHMNE CMPOCa Ha TOBapbl KaTeropumn «dpeLus,
B TOM ymcne 6narogaps MecTHbIM TOBapOMNpOU3BOAUTE-
nAM. TO NOBAMANO Ha GOPMUpPOBaHME KNACTEPOB BHY-
TpW TOProBbIX CeTell AnA ONTMMM3ALMU OBCNYKMBaHUA
MarasunHoB pa3Horo ¢popmarta.

Knacmepusayua ¢opmamos peauoHanbHoz2o npo-
0ykmogozo pumelina. Mpu npoBefeHUN KNacTepPHOro
aHanu3a yuynTbiBannCb cleayrowme nokasatenm marasu-
HOB: 06NN TOBAPOOOOPOT, TOBAPOOOOPOT MO TOBAPHbLIM
rpynnam, Mapxa, obwuii Tpaduk n Tpaduk no pasmepy
yeKa, pacxofHble nokasatenu (poHg onnatsl Tpyda (OOT),
apeHfa, notepwu). B pesynbtate onpepensanacb npuHag-
NEeXHOCTb KaXkAoro MarasuHa permoHanbHoro npogykro-
BOrO puUTeiiniepa K onpeaeneHHOMY KnacTepy.

[ina 060CcHOBaHNA BNMAHMA YKa3aHHbIX MoKasaTenei
Ha KOHeuHble GUHAHCOBbIE pe3ynbTaTbl Mara3MHOB MPO-
BEeLEH VX KOPPENALMOHHbIN aHanu3 (Tabn. 7). B pesynbra-
Te BbIAAB/IEHA CUNbHAA U BbICOKas 3aBUCMMOCTb MO LKaje
Yepgoka mexay napameTpamm Knactepursaumm n pesynb-
TUPYIOLWMMIN MOKa3aTenAMU OeATeNbHOCTM MarasviHOB:
PO3HUYHbBIN TOBapoobopoT (PTO) n mapa.

B xofie KnacTepHOro aHanu3a Ha Nprmepe pernoHanb-
HOro NPOAYKTOBOro puTennepa r.llepmu nepsoHavanbHO
OCYLLECTBIEHO [lefIeHMe Ha YeTblpe KNacTepa, rae YeTsep-
TbI KNacTep — Hanbosee KpynHble 06bEKTbI MO BCEM aHa-
NM3NpPyeMbIM NOKa3aTensam, nepsblii — Hanbonee Meskue.

Oopmyna GopmrpoBaHWA PeNTUHrA MarasvHOB MO-
CpefCTBOM KNAacTePHOro aHann3a, NoCTPOeHHasn Ha 6ase
KoapduumeHTa knactepmsaumm [Watts, Strogatz, 1998],
npegnonarana onpefeneHne Knactepa MarasvHa o
CcemMu NPYOPUTETHBIM KPUTEPUAM:

2C,
= (1)
Z=1Cja

M«

I
-
SI=

KKi =

J

roe KK; — 3HauyeHune KoadduumeHTa Knactepusauun
I-ro mMarasviHa; j — napameTp Knacrepusauun marasnHos
(1 - Tpaduk no Bcem uekam; 2 — ueneBou Tpaduk (CBbi-
we 500 py6. B ueke); 3 — «rynaAwwWmii» Tpaduk (MeHee
300 pyb. B Yeke); 4 — TOBapOOOOPOT MO KaTeropuam Tosa-
POB 1 CPefiHAA MapXa; 5 — TOBapOOOOPOT MO KaTeropmsam
TOBapOB 6e3 MapXu; 6 — Map»Ka 1 06N TOBapOO6OPOT;
7 — pacxofHble NoKasaTenu); Cji — 3HaueHve j-ro napame-
Tpa Knactepusauuy i-ro MarasuHa; h — KOMYeCTBO Mara-
31HOB NPOLYKTOBOrO puUTeiinepa.

PesynbtaTom aHanmsa ABUNCA PEATUHI MarasuHoOB pe-
rMOHaNbHOro puteinepa (obpasel CBOAHOrO pPenTUHra
npencTaBneH B Tabn. 8).

Tabnuua 7 - Pe3ynsmamei KoppenayuoHHO20 aHAAU3d nokasamesnel Knacmepusayuu MazasuHog npodykmoeo2o pumelina
Table 7 - Results of correlation analysis of retail outlets’ clustering indicators

TN KoaddpuumeHT Koppenauun
KOPpPEHﬂlfVlbl:l ToproBas nnowaab [EasE CpepHuin yek Mapixa AxtusHas marpuua
Mo BCEM YeKaMm (konunuectBo SKU)
2019
PTO 0,9150240 0,956760 0,758338 0,999775 0,794647
Mapxa 0,9143960 0,958386 0,755556 1,000000 0,794623
2020
PTO 0,911359 0,952940 0,832701 0,999805 0,797778
Mapxa 0,909040 0,952147 0,831267 1,000000 0,795190

Tabnuya 8 - ¥imozoeslli pelimuHz Knacmepoe MazazuHo8 pecuoHaNbHO20 NPoOyKMogo2o pumelinepa (o6pasey)
Table 8 - Final ranking of clusters of a regional food retailer’s stores (sample)

Knactepbl
lapamerp Cambie ouenb KpYMHble yMepeHHble cpenHue
KpynHble KpYmnHble
Tpaduk no Bcem uekam Cy 4 3 2 2 2
LleneBoii Tpaduik (cBbiwe 500 py6. B ueke) C; 4 3 2 2 2
Mynaowmin Tpaduk (MeHee 300 py6. B ueke) C3 4 3-4 2 2 2
ToBapoo60opOoT No rpynnam u cpepHana mapka Cy 4 3 2-3 2 1
ToBapoobopOT Mo KaTeropmam ToBapoBs Cs 4 3 2-3 2 1
Mapia 1 06wt Toeapoo6opoT Cq 4 3 3 2 2
Pacxopgbl C7 4 3 2-3 2-3 4
PeirtuHr KK; 24 18-19 13-15 12-13 10
KonnuectBo mara3mHOB B Knactepe 4 6 6 18 3




PenTnHr BbICTPaMBaeTCcA Ha OCHOBE OLUEHKW npeg-
NOMEHHbIX CeMW KpUTEpUWEB, rae, Hanpumep, 4 - ca-
Masn BblCOKas AOXOAHARA, PAcXOAHAA YacTb Unn Tpaduk,
1 - camas HM3KasA JOXOAHaA, pacxofHasa YacTb Uan Tpa-
¢vk. MokasaTtenu KnacTepos CyMMUPYIOTCA 4718 LOXOAHOW
YacTu 1 BbIYMTAIOTCA AN1A pacxogHon. ATorosbin penTuHr
noKasblBaeT 3¢ PpeKTMBHOCTb Mara3nHa no Takim rnokasa-
TenAM, Kak TOBapoobopOT, Mapa, Tpaduk 1 pacxogbl.

[anee pesynbTtatbhl onpefeneHnA penTuHra marasu-
Ha COMOCTaBNAKTCA C OLEHKON NapameTpoB FyOuHbI
ACCOPTUMEHTHOWM MaTpULbl U NoWaan (CAepXnBaroLWniA
¢dakTop). Mo utoram nposefeHMA KacTePHOro aHanu-
3a onpepensaeTcA NPUHAANIEXHOCTb KaXKAoro marasunHa
K onpefeneHHOMY KnacTepy.

[epeBod marasvHa M3 OAHOrO Knacrtepa B Apyrom
BJIeUET 32 CO60M U3MEHEHME TOPrOBOI KapTbl U/UK pac-
LWMpeHne/CcoKpaLleHne acCOPTUMEHTHOM MaTpuupl, a
TakXe Mpu HeobXxoauMOCTU HOMOSHUTEIbHOE MHBECTU-
poBaHue B 060pyfoBaHE C Liefiblo NPUBEJEHNA Marasu-
Ha B COOTBETCTBME C KAUeCTBEHHbIMY XapaKTepUCTUKamu
Knactepa. Takum 06pa3om, permoHasnbHbIA NPOLYKTOBbIN
puTeinep MOXeT OCYLecTBAATL pa3BuTne ¢$opmMaTos
BHYTPM CETW.

TpaHcpopmayus pez2uoHanbHO20 pumeliniepa no
pesynemamam knacmepusayuu. OcCywecTBieHNe WH-
bpPacTPyKTYpHbIX W3MEHEHWA HampaBfeHO Ha CTaH-
JapTM3auMI0 MarasvHOB W YCMNIEHWE KOHKYPEHTHbIX
NPerMyLLecT8 PerMoHasbHOro NpPoAyKTOBOrO puUTenna,
Hanpumep 3a CYeT Pa3BUTUNA aCCOPTUMEHTa B MPUOPUTET-
HbIX KaTeropusax, TakMx Kak ankorosnbHble Hanutku, OPOB,
«dpeLly, MOJIOYHbIe MPOAYKTbl, BECOBbIE Cblpbl 1 KONBGAChI,
MACHOW MPWNABOK, OXNAaXXAeHHas pblba Ha nbay, CBeXe-
BbIMEYeHHbI xneb, roToBas eaa.

B kauectBe obpasua pesynbrata ¢popmaTtvauMmM Ha
OCHOBE KNaCTEPHOro aHanu3a cpopmmMpoBaHO TpuW Tuna

Marketing Strategy and Practice

MarasvHa TOProBOW CeTu, UMEKLLMX pa3Hble XapaKTepu-
CTUKW U OPVEHTUPOBAHHBIX Ha pa3Hble MOLEenu noBefe-
HKA noTpebutenen (Tabn. 9).

CornacHo gaHHbIM B Tabn. 9, passutne dopmata «ru-
nepMapkeT» npeaycMaTprBaeT Co3fjaHuWe «MarasuHa-
npa3gHUKa» C COOTBETCTBYIOLWMM ACCOPTMMEHTOM I
CEepBUCOM [OMONHUTENbHBIX YCyr. [propuUTETHBIM CTa-
HOBMWTCA NoBbllWeHNEe 3PHEKTUBHOCTU YPOBHA AENCTBY-
IOLMX FMNepPMapKeTOB 3a CYET TPaHCNAUMW eAuHON ac-
COPTUMEHTHOI MaTpHLibl MO BCEM TOBAPHbIM KaTeropuam,
yBenunyeHne CpefHero Yeka, CTaHAapTU3aLUmMA BHELIHErO
BUZa MarasuHoB. Hanmume KynMHapHbIX OCTPOBOB, feT-
CKMX 30H U TBOPYECKMX MACTEPCKMX MO3BOAUT ChenaTb
npebbiBaHMe KNNEHTOB B rMNepmapKeTax Hanbonee Kom-
GOPTHBIM 1 yBENMUMT 0ObLiee BPeEMA HaAXOXAEHWS, uTo
LOOMKHO MO3UTUBHO OTPA3UTbCA Ha GUHAHCOBBIX Pe3ysib-
TaTax.

Ons pa3sutua popmata «CynepmapKeT» npeanonara-
eTcA BBeAeHVe TpeboBaHUI OTHOCUTENBHO Pa3MeLLeHNA
TOBApHbIX KaTeropuii, MpeaocTaBiAeMblX CEpPBUCOB U
BHelWHero Buaa marasuvHoB. Heobxogumo nepepacnpe-
LeNleHne TOProBbiX NIoWaaen nog paclmpeHne Boikiaa-
K/ TOBApOB KaTeropuin «dpew» n «ynbrpadpell», 30H
MUHU-Kade, xneba 1 KyNnUHApHbIX OCTPOBOB Yepes3 Co-
KpalleHWe OTAENOB, HanNprmep, MACa, FOTOBOW efibl UK
OXJIaXKAEHHOM PbIObI.

Dopmat «y JoMa» PeKOMEHLYeTCsA pa3BuBaTb Creay-
oMM 06pa3oM: BBECTW TpeboBaHMA /1A OTAENOB «OBO-
Wwn — GPYKTbl», YBENNUUTD 30HY BbIKNIAAKM KaTeropuii
«dpell» 1 «ynbTpadpeLl», XnebHbIX U3AeNuii, a TakKe Ko-
¢de-30Hy. Bo3moxHa onTMMM3aLma TOProBbIX Nnollagei
3a cueT cpaum B cybapeHay. Meponpuatua fomKHbI ObiTb
HanpasfieHbl Ha NoAAepXaHue No3NLVOHNPOBAHNA «Ma-
rasvH Ha KaXXabl AeHb» 3a CYET NepBOOYEpPeHOro pas-
BUTUA KaTeropuin «ppeLu» 1 «ynbTpadpeLu.

Tabnuya 9 - CpasHeHue hopMamos MazasuHo8 pe2uoHdsIbHO20 NPOOYKMOo8o20 pumelinepad
Table 9 - Comparative table of a regional food retailer’s store formats

MokasaTtenn Mnepmapket

Cynepmapket MarasuH <y gpoma»

Wpeonorua marasnHa MarasMH—npaanVlK

MarasvH ana Bcen cembu MarasuH Ha Kaxkabl1 AeHb

eAnHULbI NnepcoHana*

Konnyectso marasnHos 4 25 47
Mnowaab MarasnHa, M2 >2000 601-1499 <600
MepcoHan, 104 28 12

MakcnmanbHO WnpoKnn
YHUKaNbHbIA aCCOPTUMEHT.
AKLEHT Ha COBCTBEHHbIV UMMOPT

AccopTMeHT

Kateropum «dppew», ®POB, ankorosnb.

LLInpoKknin accopTUMeHT. OnTMManbHbIN aCCOPTUMEHT
TOBapOB NOBCEJHEBHOMO

npOCTOprIe TOprosble 3abl cnpoca anAa goma

Konunyectso SKU bonee 23 000

13 000-17 000 7 000-13 000

OTKpbITasa KyxHs.
[ekapHA nonHoro yukna.
CemeliHoe Kade

OcobeHHoCTN

(BbIneyka xs1ebHbIx nonydabprkaTos

KynuHapHbIn ocTpoB.
XnebHO-KOHANTEPCKUIA OCTPOB MarasuH camoobcnyxrBaHms
KOMOUHVPOBaHHbIN
80 % roToBHOCTW). C NpunaBKamm B ceKUMAxX

30Ha MuHUK-Kade

* Konnyectso COTPYAHNKOB OCHOBHOIO 1 BCMOMOraTesibHOro nepcoHana B pacyeTe Ha O4MH MarasmH.
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OTnenbHO 0603HAUYMM HEOOXOAMMOCTb U3MEHEHUN
B OPraHU3aLMOHHON CTPYKType $pOpMaToB MarasmHOB.
[laHHasa 3ajaya npegnonaraetT M3MeHeHWs MOTUBALMUK
M CUCTeMbl ONNaThl TPyAa, NePecMoTp LUTAaTHOIO pacnu-
caHuA. [1na pervioHanbHbIX pUTENEPOB C YUYETOM Kia-
cTepu3aumm MarasMHOB BO3MOXEH Mepexod K cucteme
ynpaeneHus, Npearnoarallen 3akpenneHne 3a ogHUM
OVPEKTOPOM [BYX Mara3uHoB. lMpu aBTomaTtuauum 6ms-
HeC-NPOLeCCOB BO3MOXHO BHeApEeHWe EeAMHOro CTaH-
JapTa LWTaTHOrO pacrnucaHvsa 1 onnatel Tpyga (3a cuet
COo3[aHuA HOPMATKBA MO KOIMYECTBY CTaBOK U TUMIOBOMY
rpaduky paboTbl).

BmecTte c Tem Knactepusaumsa GopmaToB pervioHanb-
HOro NPOAYKTOBOFO puTelinia He BygeT cnocobcTBOBaTb
Pa3BUTUIO TOPrOBOWN CETU, €CNIN HET KaueCTBEHHOW U VH-
TepecHoWn AnA ueneson ayautopun naen OTHOCUMTENbHO
¢dopmatposaHua. Co3paHue yHuKanbHoro dopmata —
3TO KNouyeBasd BO3MOXHOCTb YBENMYEHMWs LOSIN PbiHKa
3a CYeT YAOBNETBOPEHMs NoTpebHOCTe B HOBOM Mara-
3VHe MpW YCNOBWMW ONTUMM3ALMM 3aTpaT HA OTKPbITUE,
MOBbILIEHNA MNIOTHOCTU NPOAAX, NoucKka 6bICTPO TMpa-
Xupyemoin mogenu. Hekotopble putelinepbl B 6opbbe ¢
denepanbHbIMM CETAMU CO3LAI0T a/IKOMapKeTbl C HU3KU-
MV LlEHaMM WUJIN Mara3vHbl MACHOIW NPoAyKuuu nnbo ae-
NalT akLEeHT Ha obecneyeHne cambiMy HEOOXOAUMbIMU
TOBapamu COTPYAHWKOB OUCOB. IKCMEPTbl PEKOMEHLY-
10T NpY Cco3faHnmM HOBbIX popmMaToB POKYCMpPOBATHCA Ha
300POBOM 06pase KWM3HW, AUGKUTANM3aLMU MOKYMOK,
npuopuTeTe BpeMeHW KneHTa. PermoHanbHbi NpoayK-
TOBbII puUTenniep JO/MKEH npepfiaratb KOHUenuuo, OT-

BeyawLLylo TpebOoBaHNAM LENeBON ayauTopuK, TakuM
KaK OpVEHTALMA Ha MPOAYKLMIO «dpeL», KaueCTBEHHbI
afkorosb, yAo6CTBO M CKOPOCTb MOKYMOK 3a CYeT pacno-
NOXEHUA B XKUNbIX MaCCMBaX.

Takum o06pasom, BHeApeHve WK «nepesarpyska»
dopmaTta MOXET NO3BONUTL PErVOHANIBHOMY pUTENNEPY
pewuTb CneaytoLme 3a8aun:

1) «yCKOpPUTb» OPraHUYecKoe pasBUTUE CETM 3a cyeT
TUpaxupyemoro Gopmata mMarasvHa C HU3KUM WUHBECTW-
LIMOHHbBIM BXOZOM 1 BbICOKOW OmnepaunoHHOn 3¢pdeKTus-
HOCTbIO;

2) NPUMEHNUTb Nyyllre MPaKTMKKU, OTPaboTaHHble B
pamMKax AeAaTeIbHOCTY Mara3vHoOB HOBOro GpopmaTa, C Lie-
nbio

* CHVKEHUA 3aTpaT Ha apeHay;

* MOBbLIWEHNA UMUIXKA W MPUBNEKATENbHOCTU pabo-
TopaTena Ans NUHENHOro MepcoHana 3a cyeT BbICOKMX
3apnnat (Bbllle PbIHOYHBIX) MPU YCIOBUW BbICOKOW AOMN
LeHTpanmsauuy, Halima COTPYOHUKOB-YHUBEPCAsioB U
aBTOMATM3aLUM YNpaBneHnsa onepaLMoHHON AeATeNlbHO-
CTbio;

3) obecneunTb POCT A0NM PbiHKa 6narogaps BO3MOX-
HOCTM OTKPbIBATbCA B NEPCMEKTUBHbBIX PariOHaxX C XKNIOoN
3aCTPONKOWN Ha MasieHbKOW Naowaau;

4) NOBbICUTb MapPXMHANbHOCTb 3a CYET KiacTepusa-
LMK TOBAPHOW MaTpULbl MO MHTEPEeCh ayanTopun B J1o-
KaLmu, akLeHTa Ha YHUKaNbHbI aCCOPTUMEHT.

Ob6pasel $opMUpPOBaHMA 3HAYEHNI MAPAMETPOB, Xa-
pakTepusyowmx GbopmMaT MarasmHa no PacCMOTPEHHBIM
BblLUE KpUTepMAM, NpeacTaBnieH B 1abn. 10.

Tabnuya 10 - O6pasey onpedesieHus 3HaYeHUl Kpumepues HOB020 YHUKAILHO20 popMama

MaeasuHa pecuoHaslbHo20 npoameoeozo pumeljnepa

Table 10 - Establishing values of criteria for a new unique store format of a regional food retailer (sample)

n nomMmeLlleHnA

Tpe6oBaHus Kputepun 3HayeHuA KpuTepues
MepcnekTUBHbIE NOKaLUK C KONNYECTBOM AOMOXO3ANCTB OT1500
O6wwas nnowaab o 400 m?
Jlokauuma .
COOTHOLLEHMe TOProBbIX 1 HETOProBbIX NAOLWaaen 80/20

MUHUMYM CKNafCKnx MomeLLeHni

ANKOronbHbIN cKnag,
N HU3KOTeMMepaTypHble XONOAUIbHUKN

nepCOHaJ’IVBI/IpOBaHHaFl ACCOPTUMEHTHAA MaTpuua
B COOTBETCTBUN C MHTEPECAMIN ayaAUTOPUN B IOKaUnn

OTgenbHas 30Ha Kade C KOHAUTEPCKUM OCTPOBOM 1 GapucTa

LLnpokunin accoptumeHta ®POB

3a CYET UBMEHEHNA WTAaTHOIro pacnmncaHnA

AccopTUMeHT
Jonsa CO6CTBeHI-\|IbIX TOProBbIX MapoK, NPAMbIX MOCTaBOK 11040 %
1 roTOBOW efibl B TOBapOO6OPOTE 1 Mapxe
ANKOronbHbIN oTAen 20 % nnowanwn
Hannuwne 30H NprnaBoyHON TOProBm -
ExxenHeBHaA NocTaBKa TOBApoOB KaTeropum A 1 MaWmHa — 1 Marasvn
13 pacnpefenuTenbHOro LeHTpa
5 CoTpyaHUKM YHuBepcanbi
n3Hec-
npoLecchl CHYDKeHVe 1 OnTUMU3aLIA 3aTpaT Ha GOT [npeKTop + 2 aAMUHUCTPATOPA + IMHENHbIN NepPCcoHalt;

Koppensuus ¢ Npov3BOANTENbHOCTBIO TPYAA
COTPYLOHUNKOB

ABTOMaTM3auUMA onepaunoHHON AeATEeNbHOCTN




PervoHanbHOMy NpPOAYKTOBOMY puTelsiepy Heobxo-
OUMO MOMHUTb, YTO YCrex TeCTMpPOBaHNA U peanunsauunm
HOBbIX (pOPMATOB MarasuHOB BO3MOXEH TaKXe 3a cuet
co3faHuA nx ¢paHwmsbl. PekomeHayeM yumnTbiBaTh, YTO
MarasuH «3MWKAeTCA» Ha YeTblpex «Kosecax»: noKaumsa u
MoMeLLEeHNe, aCCOPTUMEHT, LiEHbI, COTPYAHUKM 1 Br3Hec-
npoueccol. TONbKO NpeaycMoTpeB Bce AeTanun dyHKLUMO-
HMPOBaHMWA 3TUX dNeMeHTOB ¢opmaTa MarasvHa, MOXHO
6bITb YBEPEHHbIM, UTO «MaLLINHA» NOEMET.

lpakTMKa noKasbiBaeT, UTO pernoHasibHble puTense-
pbl, He pa3BuBaloLLMe HoBble popMaTbl NOA LieneByio ay-
QUTOPUID, YXOAAT C PbIHKA, YCTynas MecTo ¢pefiepanbHbIM
cetam. [1na depepanbHbIX CeTell BONPOC ONTMMMU3aLU
ynpaeneHua Gopmatamu C UCMONb30BaHUEM KlacTepu-
3aUMKM yXxe pelleH 1 peanusyeTca Ha npaktuke. Euwe oa-
HVUM K3 TPeHAOB ynpasneHua dopmaTamu puTeiina CTa-
HOBUTCA UMpPOBM3aLUA BU3HeC-NpoLeccoB, cneunduky
KOTOPOW Mbl PaCCMOTPYM B ClieAytoLLem pasgerne.

MposegeHne WHOPACTPYKTYPHBIX W3MEHEHWUIA Ha-
NPaBfEHO Ha CTaHAAPTM3aLMI0 MarasuHOB U yCUneHue
KOHKYPEHTHbIX NPEeUMYyLLECTB CETM 3a CYET Pa3BUTUA ac-
COPTMMEHTA B MPUOPUTETHBIX KaTeropuraAx: ankorosibHble
HanWTKN — «npaBuibHoe BUMHO», ®POB, ¢peww — Monou-
Hble MPOAYKTbI, BECOBbIE CbIpbl U KONbachl, MACHON Npu-
NaBOK, OX/aXJeHHaA pblba Ha NbAy, CBEXEBbINEeYEHHbIN
XN1e6, rotoBas efa.

Ana passBuTMA YyKasaHHbIX KaTeropui Heobxoaumo
CTaHAaAPTV3NPOBaTb 060PYAOBaHKE B MarasnHax pasHo-
ro popmara (1abn. 11).

Mpu dopmupoBaHmn Knactepos ans ¢opmatos B
puTeline Heob6XOLMMO OCO3HAHHO MOHJOWTW K BblOOpY
CUCTEMBI KnacTepusauuy 1 nogbopy Kputepres, NO3BO-
NALLWKWX YYUTbIBaTb KOHKPETHYIO CTpaTErnio Camoro pu-
Tennepa no yaepxaHuio BHUMaHWA LeneBon ayautopun B
YCJIOBUAX MEHSAIOLLErocs NoBeeHUA NoTpebuTenei.

Marketing Strategy and Practice

OBCYXOEHUE PE3YJIbTATOB

KnactepHbiin aHanu3 ¢opmaTtoB puTelinia MMeeT pasHble
Bapuauuun. ABTopbl U3 MapOKKO MCNonb3oBann B Kaue-
CTBE OCHOBbI GOPMUPOBaAHKA KNACTEPOB B puTeinne Gpop-
My HaHOK/acTepoB No crocoby onnatbl (HaNUYHbIMK, 6e3-
HanuyHbIMK unn oHnaiH) [Boulaksil et al., 2019].

CneunduyHbl U MHTEPECHBI pe3ynbTaTbl KNacTePHOro
aHanusa puteina Ha OCHOBE CcermeHTaUun ero noTpebu-
Tenein. OQHO 13 NccneaoBaHNI MO3BOINNO BbIAENNTb KNa-
CTepbl, OPUEHTPOBAHHbIE Ha LeneBoro Knventa [Calvo-
Porral et al., 2018]. U3yuanuce Takxe dpakTopbl, BmsaioLyme
Ha Knactepmsauuio No TeppuTopranbHOMY MPUHLKNY
[Yoon, 2018], n npoBognnucb UccnefoBaHnA KnacTepoB
PO3HWMYHOW TOProBnn, GopmMupyemblx MOf BAUAHMEM
KOHKypeHTHOro coceficTea [Kang, 2019].

Takum obpa3zom, B NpakTuke ¢yHKLMOHUPOBAHNA
TOProBbIX CeTel MPUCYTCTBYET JOCTaTOYHO MHOMO pas-
AINYHBIX CNOCOBOB MPUMEHEHUA KNAacTePHOro aHanusa.
BmecTe C Tem pbIHOK MPOJOXKaeT pa3BMBaTbCA, 3aMpochl
noTpebuTenei MeHAKTCA, U A1A COXPAaHEHNA KOHKYPEHT-
HbIX MO3MLMIA Mara3uHOB HEOOXOAVMMO YUMTbIBaTb 3TW 3a-
NPOChI, COBEPLUEHCTBYA 0OCNYXMBaHNe popMaToB Mara-
31HOB NPW NOMOLUY KNacTepur3aumm.

B uccnepoBaHum npoaHanu3npoBaHbl KnacTepbl Mara-
3MHOB pPernoHanbHOro NPOAYKTOBOro putemnepa Mepmu.
B cooTBETCTBMU C MONYyYEHHBIMI pe3yfibTaTamu paspabo-
TaHO NpeanoXeHre Mo COBEPLUEHCTBOBAHUIO CUCTEMbI
ynpaeneHusa Knactepamm marasuHoB C Noapo6HbIM onu-
caHvem TpeboBaHWIN K CTaHapTam obecneueHuna obopy-
AOBaHWeM ncxopa u3 popmara mMarasmHa.

B npeanoxeHHom mogenn Knactepmsaumm marasu-
HOB chOpPMUPOBaHbI 3HAYEHUA KPUTEPUEB ONpeseneHmns
KnacTepa mara3vHOB BHYTpu Toprosol ceTu. K Hanbonee
3HAYMMbIM M3 HMX OTHOCATCA NnowWajb, TOBapooboporT,
pacxofbl 1 CpefiHUiA YeK, 6a30BblIi aCCOPTUMEHT.

Tabnuya 11 - Cmandapmu3sayus 060py0o8aHus 8 pasHoGOPMAMHbIX MA2A3UHAX

Table 11 - Inventory standardization in stores of different formats
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ToBapHas KaTeropus

Tmnepmapket

CynepmapkeT

Manbiii cynepmapket

Y noma / ppeuwu

AnKOrosibHble HanUTKn

23-49 cTtennaxemn

15 ctennaxemn

11 crennaxen

9 ctennaxen

®POB

18-25 pa3sanos

10-12 pa3sanos

6-8 pa3Banos

4-6 pa3Bana

MonouHble NpPoOAYyKTbI

11-16 ropokno 1,25 m

7-9ropokno 1,25m

5-6ropokno 1,25m

3,5-4 ropkmno 1,25 m

BecoBble cbipbl
1 Konbacobl

12 npvnaskos
nol25m

6-8 npunaBkoB
no125m

3 npunaskano 1,25m

2 npunaskano 1,25m

MsaAcHon nprnaBok

«MscHol ocTpoBs»

3 npunaska —
MACO 1 nonypabpukatbl

1 npynaBok no 1,25 m

TonbKo ynakoBaHHas
npoayKums

Pbiba

«PblOHbIV OCTPOB»
+ aKBapuym

Cron pna pbi6bl Ha Nbay
+ ropka c npecepsamu

Cron ans pbi6bl Ha Nbay
+ ropka c npecepsamu

lopka ¢ pbiboii
1 NpecepBamu

CBeXeBblMeyeHHbIN
xne6

Hanunune neKkapHu

BbinekaHue B marasnHax
+ 2 xnebHble ropkm

BbinekaHue B MarasmHax
+ 2 xniebHble ropkm

BbinekaHune B marasmHax
+ 2 xniebHble ropKm

[oToBanA ega

Xne6Ho-
KOHAUTEPCKUIA oTAen
C HaNMyreM nekapHMU.
KynuHapHbIn ocTpoB

C NPUroTOB/EHNEM
B TOProBoMm 3ase

OThen ¢ rotoBoii efoit

1 NpynaBoK,
3 X0NOoANbHbIE BUTPUHDI
noj BblKnagky rotoBon efbl /
1 BepTMKanbHasa ropka 1,5m

2 XonoaunbHble
BUTPWHbBI NOJ BblKNagKy
rotoBow efibl /

1 BepTMKaNbHasa ropka
1,25m




82

YNPABAEHEL, 2022. Tom 13. Ne 2

MapKETVIHFOBbIe cTpaterun n NnpakTnkn

Ha paHHOM 3Tane mnccnepoBaHKe He 3aBepLUEHO U B
JanbHenwem TpebyeT anpobauuy Ha NPOJYKTOBLIX pu-
Tennepax gpyrux Tepputopun.

3AKJTIOMEHUE

YnpaBneHue NpogyKTOBbIM PUTENIOM HEN36EXHO CBA3a-
HO CO CTaHAapTM3aUmMen — CoO34aHMe TUMNOBbIX MarasuHOB
nossosifAeT Hambonee onepaTMBHO BHeAPATb TEXHOJO-
W, OTCAEXNBATb N3MEHEHNA B NOBEAEHNM NOKYMNaTenen,
yNpaBnAaTb accoptTMeHToM. [na onpepeneHns Knacte-
POB pervoHanbHOro NPOAYKTOBOro puTeiiniepa 1 paspa-
6OTKN CTaHOAPTOB ANA Kaxkaoro ¢popmata Heobxoammo
MPOBECTU KNacTepHbIN aHanM3 CyLecTByOWMX Marasu-
HoB ToproBoi cet. OH AO/MKEH ObITb Hanpae/ieH He Ha
onpefesieHne acCoOPTVMEHTA U LieH, XOTA 3TO Heobxoau-
MO A/ 3aBepLUEHMA NPOLecca, a Ha ynyJleHre GpuHaH-
COBbIX MOKa3aTesiell Mara3vHOB 3a CYeT YnpaBfeHnua oT-
HOCWTENbHO OLHOPOLHBIMN OObEKTAMU, CXOKUMU MEXKTY
co60In MO xapaKTepucTuKkam, rybuHe accopTMMeHTa U
TOProBbIM KapTam.

B pesynbrate Uenblo Knactepusauum CTaHOBMTCA
rpynnMpoBKa MarasmHOB no ¢opmartam Kractepa, KoTo-
pasa no3BONAET CTaHZAPTU3UPOBaTb 6GM3HEeCc-NMpoLecch
aHanornyHo npoueccy rnoLurBa niaTba, KOraa MeHaeTcs
pa3mep nog ¢urypy (cneumdrky obbekTa marasuHa), a
MOfenNb, LBET, 3/1eMeHTbl 1 rapHuTypa (dopmar, fn3aiH,
aCCOPTVMEHT U LieHbl, CepBIUC) ocTatTca npexHumu. Co-
OTBETCTBEHHO, 3aTpaTbl Ha MPOW3BOACTBO M3AENUA CHU-
XAlTCA 33 CYET TOro, YTo TKaHb U rapHUTypa npuobpe-
TalTCA ONTOM MO MaKCMManbHO HU3KOW LIeHE, a pecypc
Au3aliHepa UCrosnb3yeTca OLHOKPATHO AnA pa3paboTku
mogenu.

Mpn 3TOM pPyKOBOACTBO NPOAYKTOBOrO puTteinnepa
LOMKHO MOHUMaTb, YTO Knactepusauusa G¢opmaTos mara-
31IHOB — 3TO MHCTPYMEHT, KOTOPbI CNOCOBCTBYET Nepesa-
rpy3ke 3tx GOpmMaToB ¥ afanTalyy TOProBbIX LUTATOB W
060pyaoBaHUA K HOBbIM YCIOBUAM paboTbl. Kpome ToOro,

K 3afayaM Knactepvsauuy MarasvHOB PEervoHasibHoro
NPOLYKTOBOrO puUTelisia OTHOCUTCA:

* OMnpefeneHne KpUTepres aeneHus Ha Gopmartbl;

* CTaHAAPTM3aLMA BHELLHEro BUA Mara3vHoOB B 3aBW-
cMmocCTm oT hopmarTa;

* OMTMM3ALNA ACCOPTUMEHTHON MATPULbI;

+ ONTMMM3aLMA 3aTpaT Ha omnaTty Tpyda B 3aBUCU-
MOCTM OT TOBApOOOOPOTa 1 KONMYECTBA BbIMNONHAEMbIX
byHKUNR;

* YCTAHOBKa NapamMeTpoB GUHAHCOBLIX MOKa3aTenen
4S8 Mara3uHOB KnacTepa.

PbIHOK puTeiina ¢ KaxabiM rofoM MeHsAeTCA: NoTpeou-
Teslb ObICTPO NPUBLIKAET K HOBbIM $opmMaTaM Mpomdax u
enaet NonyunTb HEUTO HOBOE 1 MHTepecHoe. Ha pbiHOK
npogax nosnuana Takxke naHgemua COVID-19, koTtopas
CNoCo6CTBOBAMA YBEIMUEHNIO OHJAH-NOKYNoK. Hecmo-
TPA Ha 3TO, MHTEPHET-Mara3vHbl No 06bemy ToBapoobo-
poTa He CMOCO6HbI 3amMmeHUTb OdaiH-KaHasbl Npodax
NpPOLOBONLCTBUA.

KpyrHble TOproBble CeTM B MAKCUMASIbHO KOPOTKME
CPOKM ajanTupyloTca nof TpaHchopmMaumm 3anpocos
noTpebutenen. Hanpumep, degepanoHble UFPOKN TECTU-
pytoT Takue dbopmaTbl MarasnHoB, Kak dark store, «cuti»,
«MarasvH 6e3 npogasua», to go, «<MoA Cembsa» U T. A.
B cBA3M c M3meHeHnem GOPMaTOB KPYrHbIX pUTENNEPOB
M npeobpa3oBaHMEM pblHKA B LENOM pPervoHanbHbIM
TOProBbIM CETAM NPUXOAUTCA NOACTPaUBaTbCA NOA AVHA-
MUYHO M3MEHSIOWMIACA PLIHOK, a TakxKe npeanaratb cob-
CTBEHHble popMaTbl. HO HOBBIN TN MarasvHa He rapaH-
TUpyeT 3dpdeKTMBHOrO GYHKLUMOHUPOBAHMA 1N Pa3BUTUA
pernoHanbHOro NpoayKToBOro puTeina.

JT0 onpepensaeT 3HaYMMOCTb JaHHOTO NCCNefoBaHNA
AN PErMOHANIbHBIX W MECTHbIX PUTENNIEPOB, KOTOPbLIM
Heo6X0AUMO COXPAHATb KOHKYPEeHTOCNoCcobHoCTb. OnTu-
MM3aLMA CUCTEMBI YNIPABAEHWSA B Mara3mHax npu noMoLLu
KnacTtepm3aLnm MOXET CTaTb KJIOUYEBbIM HampaBieHneM
pa3BMTUA ANA IOKaSIbHOrO NPOAYKTOBOrO pUTteiina. |

BanwuToBa J1.A., Wapko E.P, Wepewesa M.IO. (2021). BoigeneHne npomblLLfieHHbIX KNacTePOB Ha OCHOBE aHann3a busHec-cBa-
3el: npyuMep TeKCTUNbHOM oTpacnu // YnpaeneHel. T. 12, N2 4. C. 59-74.

Kep3uHa E.A., AHTHeckyn E.A. (2017). Cneuunduka noBeaeHusa notpebutenein NpogoBosbCTBEHHbIX TOBAPOB I. Mepmu // KoH-
KYPEHTOCNOCOOHOCTb B rNO6GasIbHOM MUPE: SKOHOMMKA, HayKa, TexHonorum. N2 1, u. 1. C. 77-80.

HosukoBa K.B., KonbiwkuH A.B. (2020). AHanu3 pbiHKa NpogyKToBoro puteina B [lepMcKom Kpae 1 nepcrnekTrBbl pa3BuTmUA
[aHHoW oTpacnu // SkoHommnyeckas cpega. Ne 1 (31). C. 32-38.

Ammar A., Elouedi Z,, Lingras P. (2016). Meta-clustering of possibilistically segmented retail datasets. Fuzzy Sets and Systems,
vol. 286, pp. 173-196. https://doi.org/10.1016/j.fs5.2015.07.019

Balakrishnan J., Cheng C.H., Wong K.-F,, Woo K.-H. (2018). Product recommendation algorithms in the age of omnichannel
retailing — An intuitive clustering approach. Computers & Industrial Engineering, vol. 115, pp. 459-470. DOI: 10.1016/j.

Cie.2017.12.005

Berry M.J.A,, dan Linoff G.S. (2004). Data mining techniques for marketing, sales, and customer relationship management. 2nd ed.

Indianapolis, Indiana: Wiley Publishing Inc.

Boulaksil Y., Fransoo J.C., Blanco E.E., Koubida S. (2019). Understanding the fragmented demand for transportation — Small
traditional retailers in emerging markets. Transportation Research Part A: Policy and Practice, vol. 130(C), pp. 65-81. DOI:

10.1016/j.tra.2019.09.003



Marketing Strategy and Practice 83

Calvo-Porral C., Lévy-Mangin J.-P. (2018). From “foodies” to “cherry-pickers”: A clustered-based segmentation of specialty food
retail customers. Journal of Retailing and Consumer Services, vol. 43, pp. 278-284. DOI: 10.1016/j.jretconser.2018.04.010

Deepa S., Chltramanl P. (2010). Brand building of retail stores. https://www.semanticscholar.org/paper/Brand-Building-of-Re-
tail-Stores-Deepa-Chitramani/07c3f8c2bd4a3cedc7c3f7eb7bd3bfce9e3de8ba

Holy V., Sokol O., Cerny M. (2017). Clustering retail products based on customer behaviour. Applied Soft Computing, vol. 60,
pp. 752-762.DOI: 10.1016/j.as0c.2017.02.004

Gauri D.K,, Jindal R.P, Ratchford B., Fox E., Bhatnagar A., ... Howerton E. (2021). Evolution of retail formats: Past, present, and
future. Journal of Retailing, vol. 97, no. 1, pp. 42-61. DOI: 10.1016/j.jretai.2020.11.002

Jain AK.,, Murthy M.N., Flynn P.J. (1999). Data clustering: A review. ACM Computing Surveys, vol. 31, issue 3, pp. 264-323. https://
doi.org/10.1145/331499.331504

Kang C.D. (2019). Effect of neighborhood income and consumption on retail viability: Evidence from Seoul, Korea. Habitat
International, vol. 94, 102060. DOI: 10.1016/j.habitatint.2019.102060

Kusrini K. (2015). Grouping of retail items by using k-means clustering. Procedia Computer Science, vol. 72, pp. 495-502. https://
doi.org/10.1016/j.procs.2015.12.131

Larose D.T. (2005). Discovering knowledge in data. An introduction to data mining (pp. 116-126, 153-158). John Wiley and Sons.

Mateos-Minguez P, Arranz-Lépez A., Soria-Lara J. (2022). Analysing the spatial impacts of retail accessibility for e-shoppers
groups. Transportation Research Procedia, vol. 60, pp. 544-551. https://doi.org/10.1016/j.trpro.2021.12.070

Phrabu S., Venatesan N. (2007). Data mining and warehousing (pp. 34-40). New Age International Publisher.

Punj G., Stewart D.W. (1983). Cluster analysis in marketing research: Review and suggestions for application. Journal of Market-
ing Research, vol. 20, no. 2, pp. 134-148. https://doi.org/10.2307/3151680

Segal M.N., Giacobbe R.W. (1994). Market segmentation and competitive analysis for super-market retailing. International Jour-
nal of Retail & Distribution Management, vol. 22, pp. 38-48. DOI: 10.1108/09590559410051395

Srivastava R.K., Leone R.P, Shocker A.D. (1981). Market structure analysis: Hierarchical clustering of products based on substitu-
tion-in-use. Journal of Marketing, vol. 45, no. 3, pp. 38-48. https://doi.org/10.1177/002224298104500303

Stmik A.Y,, JI. Ringroad U.C.C., Depok S.Y. (2015). Grouping of retail items by using k-means clustering. The Third Information
Systems International Conference, Procedia Computer Science, vol. 72, pp. 495-502.

Tsai C.Y., Chiu C.C. (2004). A purchase-based market segmentation methodology. Expert Systems with Applications, vol. 27, issue
2, pp. 265-276. https://doi.org/10.1016/j.eswa.2004.02.005

Watts D.J., Strogatz S.H. (1998). Collective dynamics of “small-world” networks. Nature, vol. 393, pp. 440-442. https://doi.
0rg/10.1038/30918

Xie X.L., dan Beni G. (1991). A validity measure for fuzzy clustering. IEEE Transactions on Pattern Analysis and Machine Intelligence,
vol. 8, no. 13, pp. 841-847. http://dx.doi.org/10.1109/34.85677

Yiyang Z., Jianxin J., Yongsheng M. (2007). Market segmentation for product family positioning based on fuzzy clustering. Jour-
nal of Engineering Design, vol. 18, issue 3, pp. 227-241. https://doi.org/10.1080/09544820600752781

Yoon H. (2018). Interrelationships between retail clusters in different hierarchies, land value and property development:
A panel VAR approach. Land Use Policy, vol. 78(C), pp. 245-257. DOI: 10.1016/j.landusepol.2018.06.032

UPRAVLENETS/THE MANAGER 2022. Vol. 13. No. 2

7

References

Valitova L.A., Sharko E.R., Sheresheva M.Yu. (2021). Identifying industrial clusters based on the analysis of business ties: A case
of the textile industry. Upravlenets / The Manager, vol. 12, no. 4, pp. 59-74. DOI: 10.29141/2218-5003-2021-12-4-5

Kerzina E.A., Antineskul E.A. (2017). The specificity of the behaviour of food products consumers in Perm. Konkurentosposob-
nost'v global'nom mire: ekonomika, nauka, tekhnologii / Competitiveness in a Global World: Economics, Science, Technology,
no. 1, part 1, pp. 77-80.

Novikova K.V., Kolyshkin A.V. (2020). The analysis of food retail market in Perm territory and development prospects of the
branch. Ekonomicheskaya sreda / Economic Environment, no. 1(31), pp. 32-38.

Ammar A., Elouedi Z., Lingras P. (2016). Meta-clustering of possibilistically segmented retail datasets. Fuzzy Sets and Systems,
vol. 286, pp. 173-196. https://doi.org/10.1016/j.fs5.2015.07.019

Balakrishnan J., Cheng C.H., Wong K.-F,, Woo K.-H. (2018). Product recommendation algorithms in the age of omnichannel
retailing — An intuitive clustering approach. Computers & Industrial Engineering, vol. 115, pp. 459-470. DOI: 10.1016/j.
ie.2017.12.005

Berry M.J.A,, dan Linoff G.S. (2004). Data mining techniques for marketing, sales, and customer relationship management. 2nd ed.
Indianapolis, Indiana: Wiley Publishing Inc.

Boulaksil Y., Fransoo J.C., Blanco E.E., Koubida S. (2019). Understanding the fragmented demand for transportation — Small
traditional retailers in emerging markets. Transportation Research Part A: Policy and Practice, vol. 130(C), pp. 65-81. DOI:
10.1016/j.tra.2019.09.003

Calvo-Porral C.,, Lévy-Mangin J.-P. (2018). From “foodies” to “cherry-pickers”: A clustered-based segmentation of specialty food
retail customers. Journal of Retailing and Consumer Services, vol. 43, pp. 278-284. DOI: 10.1016/j.jretconser.2018.04.010

Deepa S., Chltramanl P. (2010). Brand building of retail stores. https://www.semanticscholar.org/paper/Brand-Building-of-Re-
tail-Stores-Deepa-Chitramani/07c3f8c2bd4a3cedc7c3f7eb7bd3bfce9e3de8ba

Holy V., Sokol O., Cerny M. (2017). Clustering retail products based on customer behaviour. Applied Soft Computing, vol. 60,
pp. 752-762. DOI: 10.1016/j.as0c.2017.02.004



84

MapKETVIHFOBbIe cTpaterun n NnpakTnkn

Gauri DK, Jindal R.P, Ratchford B., Fox E., Bhatnagar A., ... Howerton E. (2021). Evolution of retail formats: Past, present, and
future. Journal of Retailing, vol. 97, no. 1, pp. 42-61. DOI: 10.1016/j.jretai.2020.11.002

Jain A.K., Murthy M.N., Flynn PJ. (1999). Data clustering: A review. ACM Computing Surveys, vol. 31, issue 3, pp. 264-323. https://
doi.org/10.1145/331499.331504

Kang C.D. (2019). Effect of neighborhood income and consumption on retail viability: Evidence from Seoul, Korea. Habitat
International, vol. 94, 102060. DOI: 10.1016/j.habitatint.2019.102060

Kusrini K. (2015). Grouping of retail items by using k-means clustering. Procedia Computer Science, vol. 72, pp. 495-502. https://
doi.org/10.1016/j.procs.2015.12.131

Larose D.T. (2005). Discovering knowledge in data. An introduction to data mining (pp. 116-126, 153-158). John Wiley and Sons.

Mateos-Minguez P, Arranz-Lépez A., Soria-Lara J. (2022). Analysing the spatial impacts of retail accessibility for e-shoppers
groups. Transportation Research Procedia, vol. 60, pp. 544-551. https://doi.org/10.1016/j.trpro.2021.12.070

Phrabu S., Venatesan N. (2007). Data mining and warehousing (pp. 34-40). New Age International Publisher.

Punj G., Stewart D.W. (1983). Cluster analysis in marketing research: Review and suggestions for application. Journal of Market-
ing Research, vol. 20, no. 2, pp. 134-148. https://doi.org/10.2307/3151680

Segal M.N., Giacobbe R.W. (1994). Market segmentation and competitive analysis for super-market retailing. International Jour-
nal of Retail & Distribution Management, vol. 22, pp. 38-48. DOI: 10.1108/09590559410051395

Srivastava R.K., Leone R.P, Shocker A.D. (1981). Market structure analysis: Hierarchical clustering of products based on substitu-
tion-in-use. Journal of Marketing, vol. 45, no. 3, pp. 38-48. https://doi.org/10.1177/002224298104500303

Stmik A.Y., JI. Ringroad U.C.C,, Depok S.Y. (2015). Grouping of retail items by using k-means clustering. The Third Information
Systems International Conference, Procedia Computer Science, vol. 72, pp. 495-502.

Tsai C.Y., Chiu C.C. (2004). A purchase-based market segmentation methodology. Expert Systems with Applications, vol. 27, issue
2, pp. 265-276. https://doi.org/10.1016/j.eswa.2004.02.005

Watts D.J., Strogatz S.H. (1998). Collective dynamics of “small-world” networks. Nature, vol. 393, pp. 440-442. https://doi.
org/10.1038/30918

Xie X.L., dan Beni G. (1991). A validity measure for fuzzy clustering. IEEE Transactions on Pattern Analysis and Machine Intelligence,
vol. 8, no. 13, pp. 841-847. http://dx.doi.org/10.1109/34.85677

Yiyang Z., Jianxin J., Yongsheng M. (2007). Market segmentation for product family positioning based on fuzzy clustering. Jour-
nal of Engineering Design, vol. 18, issue 3, pp. 227-241. https://doi.org/10.1080/09544820600752781

Yoon H. (2018). Interrelationships between retail clusters in different hierarchies, land value and property development:
A panel VAR approach. Land Use Policy, vol. 78(C), pp. 245-257. DOI: 10.1016/j.landusepol.2018.06.032

YNPABAEHEL, 2022. Tom 13. Ne 2

7

Information about the authors

UHdopmauns 06 aBTopax

KoBanes BukTtop EBreHbeBuu  Viktor E. Kovalev

[IOKTOp 3KOHOMUYECKMX HayK, Npodeccop Kapeapbl MUPOBOI IKOHO-
MUKW 1 BHELIHEIKOHOMUYECKOW AeATeNbHOCTU. YpanbcKuii rocygap-
CTBEHHbIN SKOHOMUYeCKNIA yHuBepcuTeT (620144, PO, . EkatepuH-
6ypr, yn. 8 Mapta/HapogHoti Bonw, 62/45). E-mail: kovalev@usue.ru.

HoBukoBa KceHnsa BnagumupoBHa

[loKTOop 3KOHOMUYeCKMX Hayk, npodeccop Kadenpbl MapKeTUHra.
Mepmcknii rocyfapCTBEHHbIN  HaLMOHaNbHbIN  UCCefoBaTeNb-
cKuin yHuBepcuteT (614068, PO, r. Mepmb, yn. Bykupesa, 15). E-mail:
ksenia--27@yandex.ru.

AHTUHecKyn EKaTepuHa AnekcaHapoBHa

KaHanzaTt SKoHOMMYeCKMX HayK, 3aBeAytowuin Kadepoii MapKeTuHra.
MepmcKknii rocyfapCTBEHHbIN HaLMOHANbHbIA  UCCIefoBaTeNb-
cKuin yHuBepcuteT (614068, PO, r. Mepmb, yn. Bykupesa, 15). E-mail:
antineskul-e-a@yandex.ru.

Dr. Sc. (Econ.), Professor of Global Economy and Foreign Economic
Activities Dept. Ural State University of Economics (62/45 8 Marta/
Narodnoy Voli St., Ekaterinburg, 620144, Russia). E-mail: kovalev@
usue.ru.

Ksenia V. Novikova

Dr. Sc. (Econ.), Professor of Marketing Dept. Perm State National
Research University (15 Bukireva St., Perm, 614068, Russia). E-mail:
ksenia--27@yandex.ru.

Ekaterina A. Antineskul

Cand. Sc. (Econ.), Head of Marketing Dept. Perm State National
Research University (15 Bukireva St., Perm, 614068, Russia). E-mail:
antineskul-e-a@yandex.ru.




