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AHHoTauus. MpobnemaTnka «3eNeHOro» MapKETUHIa U €ro BIUAHKA Ha NOTPEOUTENbCKOE NOBELEHME, @ TaKKe BOMPOChI 3BOJIO-
LMK CO6CTBEHHbIX TOProBbiX MapoK (CTM) PO3HUYHbIX CETEN AOCTAaTOUHO XOPOLLO OCBELLEHbI, HO JO CMX MOP HET KOMMEKCHbIX
MCCNeAoBaHIA, NOCBALLEHHbIX B3aUMOCBA3MN 3TUX TPeX acneKToB. CTaTbsA HanpaBfieHa Ha n3yuyeHune GaKTopoB, BIUAIOLLMX Ha pe-
weHve notpebuTtenein o nprobpeTeHnn «3eneHblix» CTM, 1 onpefeneHne XxapakTeprUCcTVK TOBapOB, KOTOPbIe POCCUNCKME NOTpe-
61Teny BOCNPUHUMAIOT KaK «3efleHbley, TO eCTb 6e30nacHble A CaMoro NoTPebuTensa 1 OKpyaloLen cpefibl Ha BCEX CTaANAX
MPOU3BOACTBEHHOTO, Peann3aLMoHHOro 1 YTUAN3aLMOHHOTO LMKoB. MeTofonornsa paboTbl OnNMpaeTca Ha TeOpUM MapKeTuHra
OTHOLUEHWIA, NOTPebuTEeNbCKOro Bbibopa, BOCNPMATUA LIeHHOCTM (value perception theory) n KoHLENLMIO YCTONUYNBOTO Pa3BUTHA.
VMHdopmaumoHHo 6a3oit Ana SMANPUYECKOro NCCNeA0BaHNA NOCAYXUIN FYOUHHbIE SKCMEPTHbIE MHTEPBbIO C NPeACTaBUTeNA-
MV PO3HUYHBIX CETEN U pe3ynbTaTbl aHKETUPOBaHWA 373 pecnoHAeHTOB. [onyyeHHble faHHble 06paboTaHbl C MOMOLLBIO METOAOB
KOPPENALMOHHOIO N PerpeccMoHHOro aHanusa, KOHTeHT-aHanm3a. PesynbTaThl UccneaoBaHNa nokasanu, uto ueHa CTM He aB-
NAETCA eANHCTBEHHBIM GAKTOPOM MOTPEOUTENBCKOrO BbibOpa: Ha HEro BAMAIOT Kak couuanbHO-AeMorpaduryeckue xapakrepu-
CTUKW PECMOHAEHTOB, TaK W pa3nnyHble AononHuTeNbHble cBoicTBa CTM, B uncie KOTOpbIX — HABOP «3eNieHbIX» XapaKTePUCTUK,
MHGOPMATUBHOCTb YNaKOBKW, colnanbHas opreHTaumsa CTM v ap. lMonyyeHHble BbIBOABI MOTYT ObITb BOCTPe6OBaHbI B MaHMPO-
BaHWU MAPKETUHIOBbIX KaMMaHMI Mo NPOABUXEHNIO COOCTBEHHBIX TOPTOBbIX MapOK CETEN.
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Abstract. The issues of green marketing, its impact on consumer behaviour, and the evolution of retail chains’ private labels (PLs)
are well-covered in scientific literature. However, there is a lack of comprehensive research addressing the interconnection of
these three aspects. The paper explores the factors affecting consumer decisions to purchase green private labels and identifies
what product attributes Russian consumers associate with being green, i.e., safe for both the consumer and the environment at
all stages of production, sales and disposal. The methodological basis of the study resides in relationship marketing theory, con-
sumer choice theory, value perception theory and the concept of sustainable development. The data for the empirical study were
obtained from in-depth expert interviews with retail chains’ representatives and respondents’ survey. The data were processed
using correlation and regression analysis, as well as content analysis. The research results indicate that the price of private labels is
not the sole factor in consumer choice: it is influenced by both socio-demographic characteristics of respondents and additional
properties of PLs, including a set of green attributes, informative packaging, social orientation of private labels, etc. The findings
of the study are valuable for planning marketing campaigns to promote PLs of retail chains.
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MapKETMHFOBbIe MoAenun, NPakTUKN N TpeHAbI: BbI3OBbI N NEPCNEKTUBbI PErMOHa bonbuwon EBpa3VIVI

BBEJEHUE

Pa3paboTKa 1 BHepeHne COBCTBEHHbIX TOPrOBbIX MapOK
(private labels, own brands) aBnsatoTcs ana coBpemeHHbIX
PO3HWYHBIX CeTeil OfHUM 13 Hambonee NepPCneKTUBHbIX
HanpaBneHni pas3BuTMA Bu3Heca. MHorve putennepbl,
BKJIIOYAA NMAEPOB PblHKA, CYUMTAlOT pa3BMTUE COOCTBEH-
HbIX ToproBbix Mapok (CTM) npuopuTeTHbiM [Baltas,
Argouslidis, 2007; Gielens et al., 2021].

B HacToAwee Bpema nosbicunca uHtepec kK CTM
N Ha POCCUNCKOM pbiHKe. MHorme akcnepTbl pbiHka FMCG
oTHoCAT pa3sutne CTM K umcniy akTyanbHbIX TPeHOOB
B 1eATeNIbHOCTU PO3HUYHbIX ceTen PO [KypraHoBa, 2020;
YepeHKoB 1 ap., 2021]. Bo MHOroM 3TO CBA3aHO C TEM, UTO
POCCUNCKME PO3HUYHbIE KOMMAHUWM CTONKHYNWUCh C He-
06xoaMmocTblo paboTaTb nop GecnpeuefeHTHbIM YKnC-
NOM CaHKUWIA, a poCCUinckme notpebutenn HabnogatoT
POCT LeH Ha MHOrue ToBapbl MOBCEOHEBHOro Crnpoca.
B 311X ycnosuax cobcTBeHHble TOProBble MapKy Npuoo-
peTaloT JONONHUTENIbHOE KOHKYPEHTHOE NPenMyLLecTBo,
MOCKOJIbKY OHM 0b6ecneuymBatoT Nokynatenen ToBapamu
HaJnexallero KayectBa Mo CrpaBefnBON LeHe 1 npu
3TOM [1aloT OCTaTOUHYIO0 MAaPXKMHANbHOCTb pUTeiepam.

JlononHuTenbHbIM KaTann3aTopoM aKTUBHOCTU POC-
CUNCKNX PO3HMNYHBIX CeTen No 3anycky u passutmio CTM
MOCNYXKWUN YXOL C PblHKA pafa 3apybexxHbix 6peHmos,
MOBREKWN/A MpeKpalleHne MOCTaBOK LeNIoro ChnekTpa
ToBapoB [Panibratov, 2021; beneukun, 2022]. Takum 06-
pa3om, onA KpyrnHenwmx 6peHAoB B CTPYKTYpe Npoaax
FMCG cokpatunacb B Nofb3y COBCTBEHHbIX TOPrOBbIX Ma-
POK 1 HEGONbLLNX UTPOKOB'.

Poccua Bxogut B nepByto JeCATKY CTpaH Mo Temnam
pocta CTM. Jona CTM B CTpyKType AeHEeXHbIX Npogax
FMCG B 2023 r. npogonaet yBennymBaTbCA, TeMmbl Npu-
pocTa cOBCTBEHHBIX TOPrOBbIX MAPOK MOKa3bIBaOT ABY3-
HauHble uncna’. OgHaKo, HECMOTPSA Ha BbICOKME TEMIbl
pocta n ysennueHue gonn CTM B npogaxax pPO3HWY-
HbIX ceTel, UX noTeHuman B Poccnm packpbiT HE A0 KOH-
ua. Ana cpaBHeHua gona CTM B o6bemax PO3HUYHBIX
npogax B LUsenuapum Ha cerogHa coctasnaeT 52 %, npu
sToM B PO oHa gocTuraet Bcero 5 %?3.

YueHble noaTBepXAAlT TOT ¢aKT, YTO pa3paboTka
n BHegpeHne CTM no3BOAAIOT PO3HUYHbLIM CETAM MOBbI-
CUTb NOSINBbHOCTb KnneHToB [Kumar, Steenkamp, 2012].
OpHako [0 HedaBHEro BPEMEHN OCHOBHOW aKLEHT
B passutum CTM pgenanca Ha nogpep)kke nosepeHuye-
CKOW NOANbHOCTM 3@ CYET CHUKEHUA LieHbl Ha TOBapbl
YOOBIETBOPUTENILHOIO KauecTBa, NpoAaBaemble nog cob-
CTBEHHOW TOProBor Mapkon. B HacTosALwee Bpems, Korga

' Nielsen. Yetbipe TpeHaa FMCG pwuteiina B 2023 r. https:/
nielsenig.com/global/ru/insights/commentary/2023/chetyre-tren-
da-fmcg-riteyla-v-2023.

2Tam xe.

3 Nielsen. Putenn-aygut NIQ B po3HuuHbix ceTsax (ScanTrack)
W B KaHane OHNalH-TOProBNW, OeHeXHoe BblpaxkeHue. (2022);
Nielsen. CTM v pbIHOK, Kak MEHAETCA POJib YaCTHbIX MapokK. https://
nielsenig.com/global/ru/insights/analysis/2022/stm-i-rynok-kak-
menyaetsya-rol-chastnyh-marok, 2022.

pencteyowme FMCG-putennepbl yA3BUMbI ONA KOHKY-
PEHLMI CO CTOPOHbI HOBbIX YYaCTHUKOB pbiHKa [Obeng et
al., 2016], pO3HMYHbBIM CETAM HEOOXOAMMO HAXOAWUTb HO-
Bble HanpasneHua passutua CTM, co3gasaTb gna cBoUx
nokynaTeneil NpeanoXeHne, KOHKYPEHTOCNOCOOHOe He
TONIbKO MO LieHe, HO 1 Mo 0COBObIM XapaKTeprUCTMKam npo-
nyKTa. B cBA3u ¢ 3Tum passutme CTM ctaHoBUTCA BCe 6o-
nee CNOXHbIM MPOLECCOM, TPebyLWM MaKCUMArbHOW
BOBJIEUEHHOCTM MEHEeIKEePOB Ha BCEX YPOBHAX ynpaBsiie-
HUA.

CornacHo pesynstatam o63opa uccneposaHuii [Wu,
Yang, Wu, 2021], ocHOBHasA [onA Hay4HbIX U3bICKaHWI,
noceaweHHbix CTM, npuxogumtca Ha CLUA v Espony, raoe
XMBYT nuwb okono 14 % HaceneHua 3emHoro Lapa.
B poccuinckon HayuyHom nutepaTtype, HECMOTPA Ha pPoCT
B nocsiegHue rogbl uncna nybnukaumm o6 CTM [Crapos,
Kuptokos, 2012; Crapos, 2013; Crapos u gp., 2020; Huko-
naesa, bac, 2021; Yepenkos u gp., 2021; Jlnnatos, 2022;
Crapos, 2022], Bce elle 4yBCTBYeTCA HEXBaTKa MCCNeao-
BaHWI B 3TOM 0611aCTV, B TOM YMCIIE C YUETOM TEKYLLMX 13-
MEHEHWIA B NOBeAeHNM NoTpebuTenen.

WMccnenoBaHua noKasbiBatoT, YTO MHOTME MOKynaTenu
60/blUe He XOTAT NprMobpeTaTh B PO3HMLE MPOCTO TOBAPDI
NPrYEeMNIEMOro KayecTBa Mo AOCTYMHbIM LeHam. OHM xo-
TAT, UTOObI NPOAYKTLI 6bINU OLHOBPEMEHHO JOCTYMHbIMMI
1 NPaKTUYHBIMU; AOCTYMHBLIMU U «yCTONYUBLIMUY; BOCTYN-
HbIMM NO LeHe, NoAAEePXKMNBALUMI 300POBbE MOKYNa-
TenA n B T xe Bpema yaobHbiMu [Amaldoss, Desai, Shin,
2015; Gielens et al., 2021]. B cBaA3m ¢ 3TUM LenecoobpasHo
OTMETUTb OTUET/IMBbIN TPEHA Ha POCT MPOAaX TOBapOB
418 300POBOro 06pasa KU3HU 1 POCT BOCTPeboBaHHOCTY
«3eneHbIX» TOBapOB cpeln POCCUNCKNX NOKynaTenen. J1a
TeHOeHUUA HabupaeT cuy, HeCMOTPA Ha OOLLYI0 CHOX-
HYI0 S3KOHOMUYECKYI0 cCUTyaumio B Poccum, 1 MOXeT ObiTb
OfHUM 13 HanpasneHun passutua CTM B poccninckom
putenne?,

Llenb nccneoBaHua — BbIABUTD, Kakue XxapakTepucTu-
K/ TOBapOB POCCUMINCKME MOTPebnTeNn OTHOCAT K «3ene-
HbIM», OMPEeAennTb PoJib «3€1EHOMO» MAPKETMHIa B NPO-
ABUXEHUN cOBCTBEHHBIX TOPrOBbIX MAapPOK U YCTaHOBUTD,
Kakue GaKTopbl BNMAIOT Ha peLleHre noTpebuTenein npu-
0bpectu «3enenyto» CTM.

[lnsa gocTuKeHuA JaHHOW Lenn 6bian nocTaBseHbl ce-
Aytolme 3afaun:

+ CUCTEMATM3UPOBATb HayuHble MOAXoAbl K onpepe-
NEHMNIO «3eJ/IEHOTO» MAPKETUHIA U MOHUMAHWIO ero posu
B MOBbIWEHNM NOANbHOCTU MOKYyMnaTenen K TOProsow
MapkKe;

* BbIAENUTb OCHOBHbIE XapPaKTEPUCTUKM «3eJIeHbIX»
CTM C TOUKM 3peHNsa POCCUINCKOro NOTpebuTtens;

4 Nielsen. Putenn-ayant NIQ B po3HuUuHbIX ceTsAx (ScanTrack)
N B KaHane OHNalH-TOProBAW, OeHeXHoe BblpaxeHue. (2022);
Nielsen. CTM v pbIHOK, Kak MEHAETCA POJIb YaCTHbIX MapoK. https://
nielsenig.com/global/ru/insights/analysis/2022/stm-i-rynok-kak-
menyaetsya-rol-chastnyh-marok, 2022.
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* onpeaennMTb 0CO6eHHOCTU MOTPEOUTENIbCKOTO Bbl-
6opa «3eneHblx» CTM Ha poccuiickom pbiHke FMCG
1 NepCrekTVBbl «3e/1IeHOr0» MAapPKeTUHra B MOBbILLEHUN
NOANIbHOCTU poCccUiAcKuX notpedutenein K CTM po3Hny-
HbIX CeTel.

TEOPETUYECKUI OB30P

®eHomeH CTM u sTanbl nx passutua. CTM ¢ ocobbimu
XapaKTepucTmkamm

TemaTnKa COGCTBEHHBIX TOPrOBbIX MAPOK PO3HNYHBIX Ce-
Tell HTepecyeT HayyHoe COObLLEeCTBO B TEUEHUE TPEX MOo-
cnepgHux gecatunetuin. OgHOM n3 nepebiX NOMNbITOK OMNK-
catb CTM Kak ¢eHOMEH 1 BblAeNnTb 3Tarbl MX 3BOOLNN
ABnsAeTcA paboTa CKaHOWHABCKUX  MCCnepoBaTernei
[Laaksonen, Reynolds, 1994]. Apkumu nocnegosatensamu
B 3TOM HanpasneHuu ctanu H. Kymap u f.b. CteeHkamn
[Kumar, Steenkamp, 2007], naBwue Haubornee nosHoe
onpepeneHne CTM, go cuMx MoOp 4acTo UCMOsb3lyemoe
B Hay4YHOW nuteparype.

B omivMume OT HaUMOHaNbHbIX OGpPeHJOB PO3HMUY-
Hble ceTV 06bIYHO 6epyT Ha cebs NONHYI0 OTBETCTBEHHOCTb
3a ceom CTM, BKNOYasa ToBap, ero nNo3nLUOHUPOBaHNeE,
OM3aliH  ynakoBKM, MPOW3BOACTBO, LIEHOOOpPa3oBaHMe,
pa3mMelleHne Ha nosikax u npoasmxkeHne [Scott Morton,
Zettelmeyer, 2004].

3a Heckonbko gecatunetun CTM npetepnenu cyule-
CTBEHHbIE M3MEHEHUA 1 Cevac NPeBpaTUInCh B Cepbes-
HbIX KOHKYPEHTOB TPAAULIMOHHbIX 6peHoB.

| aman paszsumus CTM - pxeHepuk [Laaksonen,
Reynolds, 1994]. ToBap-gKeHepuK, WM TOBap «nNO
name», — 3T0 CaMbli AelleBbli, HeandpepeHUMPOBAHHbIN
ToBap. OCHOBHaA 3afjaya Takux TOBApOB — AaTb BO3MOX-
HOCTb NOKynaTenam npuobpeTaTb HEO6Xo0AUMYIO UM NPO-
OyKUMio No cambiM HU3KuM ueHam [Corstjens, Corstjens,
1995]. Kak npaBwmno, ToBapbl «NO name» NPOn3BOAATCA
B CaMblX HEOOXOAVMBIX TOBAPHbIX MPYNMax, pacrosaratoT-
CA Ha CaMbIX HU3KUX MOJIKaX, CeTU He obpeMeHsaIoT ceba
UX NPOABUXEHVNEM B CUNY OTCYTCTBMA SKOHOMMYECKOMN
HeobxoaumocTun [Kumar, Steenkamp, 2007]. >keHepuku
UMeOT 6ONbLUYIO Pa3HMLY B LIEHE MO CPABHEHUIO C HALMO-
HanbHbIMK 6peHaamn — go -50 %. HarnmeHoBaHue fgaH-
HbIX TOBAPOB, KaK NpaBusio, He BKJIlOYaeT bpeHa.

Mpu cosganum CTM Il s3mana po3HWYHblE CETWU MOo-
npeXxHemy OpMEHTUPOBaHbI HA HU3KNIA LLIEeHOBOW CerMeHT,
HO CTapaloTCcA MOBbICUTb KauyecTBO MPOU3BOAMMON MpPo-
OyKUMW, NbITafACb KOHKYPMPOBaTb C HaUMOHaNbHbIMU
6peHaammn [Laaksonen, Reynolds, 1994]. CTM paHHoro
MOKOJIEHMA PO3HMYHbIE CETU MAPKMNPYIOT ONpPeaeneHHbIM
MMEHEM [J1A NOBbILEHNA Y3HABAEMOCTU NPOAYKLUNM, HO
He NpoAalT KX nof cBoum 6peHaoM. Takne MapKu cos-
JAlOT WNIO3MI0 WIMPOTbl aCCOPTMMEHTA, UTO MOMOraeT
puTenepam B pelleHnr 3aflayun BbITECHEHUA BTOPOCTe-
NeHHbIX 6PEeHO0B C NMOMNKW.

Il sman passumus CTM — CTM-nmuTaTtopbl. YaauHyto
XapaKTepuCTNKy AAHHOro 3Tana npefcTaBun B CBOel
kHure C. CrapoB [2013]: «NpogyKTbl NO HU3KUM LieHaM,

obrapatoLye nNpreMNeMbIM KauyeCcTBOM U YMAKOBKOW,
UMUTUPYIOLLEN HALWOHaNbHbIA 6peHz NPon3BOAUTENS,
CTM TpeTbero stana ABAATCA aNbTepPHATUBOW MOKYynKe
n3BeCTHbIX 6peHaoB npounssoautenen [Burt, Davis, 1999].
Puteiinepbl ctaHoBATCA Oonee TpeboBaTeNbHbIMK K Ka-
yecTBY NpPOAYKUUW, BbIOMPAOT MOCTAaBLIMKOB, Mpeana-
raloLmx 6onee BbICOKOE KauecTBO U UCMOMb3YIOLNX HO-
Belwee ob6opygosaHue [Wileman, Jary, 1997]. 3ToT 3Tan
XapakTepnsyeTcAa YMEpeHHON pa3sHuUen B LeHe mexay
CTM n HaumoHasnbHbIM 6peHaom: oT =5 go —20 %. CTM-
MMMUTaTOPbl KOHKYPUPYIOT C NngepaMmun npofdax, B OTHO-
LeHMM AaHHbIX MapOK pUTENNIepPOM YacTo NPYMeEHAETCA
LeHoBoe cTMynupoBaHue [Kumar S,teenkamp, 20071].

IV sman paszsumus CTM 3HaunTenbHO OTANYAETCA
oT npepbigyLwux 31anos. Co BpeMeHeM PO3HUYHbIE CETU
npuxogAat K Tomy, uto ctpaterua CTM-umutatopa (Il
YPOBHSA) XOTA U NMOMOraeT B KOHKYpPeHTHOIN 6opbbe ¢ Ha-
LMOHAMNbHbIMK 6peHAaMKn, HO He obecneynBaeT ayTeH-
TUYHOCTb U AnddepeHUMpoBaHE PO3HUYHON CETU.

OcHoBHbiMK 3agavamu CTM IV ypoBHA BbICTYNaloT:

+ bopMUpOBaHKEe NOANBHOCTM MOKynaTenen (4acto
CTM nonyuaet uma cetn);

* MOBbILEHHAA MaPXMHANIbHOCTb MPOJaX;

o YNYUlEHNEe UMUAXKA, B TOM yncsie 3a cyeT audde-
peHuraLmmn acCOPTUMEHTa;

« CTM cTaHOBMTCA NPOAYKTOM C AOMOAHUTESIbHbIMU
NoNe3HbIMY  CBOMCTBAMM («3efIEHBIMMWY, YCTOMUMBBIMY,
coumanbHbiMuy, 302K 1 T. 4.) U MOXKET NPON3BOAUTLCA C UC-
Nob30BaHNEM UHHOBALMOHHbIX TEXHOMOT WA,

JanHble CTM pacnonaraloTcA Ha Aydlwmx nonkax,
N PO3HMYHbIE CETW aKTUBHO YYaCTBYIOT B UX PeKIaMHOW
nopaepxke [Kumar, Steenkamp, 2007].

Cuntanocs, uto IV stan passutna CTM po3HMYHBIX Ce-
Ten ABnAeTca 3aknounTenbHbliM [Burt, 2000], ogHako no-
ABUNUCH NCCNEA0BaHNA, BbiENAoLLME Nepexoq K HO8oOMy
amany - SMART CTM [Gielens et al., 2021], yuuTbiBatoLiemy
He TonbKo TpeHAabl TpaHchopmauun CTM, HO 1 n3MeHe-
HVe NOTPeBUTENbCKUX NPEANOYTEHNI HOBbIX MOKOSIEHWIA.

MpepnouteHna, npouecc Bbibopa 1 nosefeHUe Mo-
Tpebutenen HOBOro MOKONEHUA (MUNSIEHUANOB, WK
NOKONEHUA Z) 3HAUUTENIbHO OTAINYAIOTCA OT APYruxX BO3-
pacTHbIx rpynn. NoTpebuTeny nokoneHna Z, Kak Npasuo,
MeHee NoAfbHbI K 6peHAY 1 CKIIOHHBI MOKYNaTb NPOAYKT,
KOTOPbIN HavnyyLWwmm 06pa3om COOTBETCTBYET UX NOTPe6-
HocTAM. OHM TakXe B 6oJblUei mepe 3a60TATCA O TOM,
yTOObI TOBAP COOTBETCTBOBA/ MX LIEHHOCTAM U ybexpae-
HuAM. B pamkax 6onee LLenocTHOro NoAX0AA K »KU3HW 3TK
MOKYNaTeNn CKNOHHbI K «CO3HaTeNbHbIM» MOKYMNKaM U OT-
BeTCTBEHHOMY noTpebneHuto [Sharko, 2021]. Takme KoH-
Lenumu, Kak MHKMO3NBHOCTb, MPO3PaYHOCTb, IKOOMNY-
HOCTb, YCTONYMBOCTb, STUYECKME HOPMbI 1 CNPaBeAsIMBas
LleHa, HaXxoLAT OTK/VK B 3TOM NOTPEOUTENIbCKOM CerMeH-
Te [Namin, Dehdashti, 2019].

MHorve pgemorpaduyeckme 1 noBegeHYeckue nsme-
HEHUA TaKXKe NMPOUCXOZAT B Fpyrnax cTapLinx notTpebute-
nen BO BceM MUpe, BKtoYas nokoneHune X n 636u-dyme-
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OB — OHW TOXe BAWAIOT Ha Bblbop nokynatenei [Namin,
Dehdashti, 2019].

KOHKypeHUnAa B PO3HWMYHOW TOProBfie 3HaUYUTESIbHO
BO3pPOC/Ia C MOABAEHMEM e-commerce 1 paclimpeHnem
TPaAULMOHHBIX PO3HWYHBIX CeTel B MHOrOKaHasbHYio
PO3HMYHYI0 TOprosnt. OnbiTHble puTennepbl HauMHaT
MOHKMMaTb, YTO ANA AnddepeHUMaLm NX MarasuHa 1 no-
BbILIEHUA NOANBHOCTA K BpeHay TpebytoTcAa NpoayKThl,
oTBevawLime NOTPeOHOCTAM, BBIXOAALM 32 PAMKU LIEHbI
1 kauectBa [Keller, Geyskens, Dekimpe, 2020].

YcTpaHAsa nocpefHnMKoB 1 obpallasach Hemocpeg-
CTBEHHO K NnoTpebuTensm B uMppoBom dopmaTe, HOBble
«undpoBble» GU3HEC-Moaenu AalT noTpebutensam BoO3-
MOXHOCTb HaMpsAMYH B3aUMOLENCTBOBATL C NPOM3BOAN-
TeNAMU-NPOAABLAMU, NPEAOCTABAA UM BaXKHble JaHHbIE,
KOTOPbIMU paHee NpeuMyLiecTBEHHO 0b6naganu nuwb
PO3HMWYHbIe ceTh. DTV BU3HEC-MOZeNV 3aCTaBNAIT pUTen-
nepoB ycepaHee paboTtatb Hag GOpMUpPOBaHMEM Accop-
TUMeHTA 1 pa3paboTkon CTM HOBOro NOKONEHNUS.

C noaBneHnem npemuanbHbIX TMHUIA 1 bonee auBep-
cnduumpoBaHHbix noptdpenent CTM MeHeKMEHTY po3-
HWYHBIX CETEN CTAHOBUTCA ACHO, YTO TaKMe MAPKN MOXHO
MCnonb30BaTh 1A 06CYXMBaHNA HECKOSbKMX NOTPebu-
TENbCKNX CErMEHTOB, B 60MIbLLEM KONIMUECTBE KaTeropui
TOBApOB 1 MpofaBaTb Mo 6ofiee BbICOKUM LieHaMm. ITO
03HauaeT nepexor, CO6CTBEHHbIX TOProBbIX MapOK Ha HO-
BbI 3Tan pa3ButusA — K ctpaterun SMART CTM.

OcHoBHble Npu3Haky, xapakTepusyowme SMART CTM
[Gielens et al., 2021]:

+ MHOFOIPaHHOCTb, MHOTOYPOBHEBOCTb, CErMEHTMPO-
BaHHOCTb;

* AKTVIBHO WCMOJNb3YOT BO3MOXHOCTU LIMPPOBOIA KOM-
MYHUKaLM;

* NOAAEePXMBAOTCA MHGOPMALMOHHBIMW U MHHOBALW-
OHHbIMY TEXHOAOTNAMY;

* MPUMEHSAIOT AUHAMUYHbBIE U MHAUBKAYANbHbBIE LIEHDI;

+ MOTYT NpeAnaratbca 3a npefenamm nx cobCTBEHHbIX
TOUEK NPOAAX.

«3eneHblii» MapKeTUHI: Npo6nemMa onpegeneHns

B HacToAwWMIN MOMEHT He cyLlecTBYeT eIMHOro onpe-
AEeNeHns «3eleHoro» mapkeTuHra (3M), xoTa ecTb KOHCEH-
CYC OTHOCUTENIbHO COepKaTesIbHOrO HaMoJIHEHUA 3TOro
TepMirHa. Kpome TOro, no-npexHemy He onpepeneHa pas-
HULA MeXOY «3eIeHbIM» MAapKETUHIOM, SKOOrMyecKum
MapKEeTMHIOM W YCTOMYMBbIM MAapPKETUHIOM — JaHHble MO-
HATUA YaCTO TPAKTYIOTCA KaK CUHOHWMBbI.

Mbl nposenn 0630p HayuHbIX MybAMKauui no AaH-
HOI Teme C 3f1eMeHTaMn 61BNMOMETPUYECKOTO aHasu3a.
B yacTHOCTY, ObIIM ONpeaeneHbl SnemMeHTbl TOHATUSA «,3e-
NEeHbIN” MAaPKETUHI», a TaKXe YacToTa, C KOTOPOWN pa3nny-
Hble XapaKTepucTukn 3M BCTpeyanucb B HayyHbIX Ny6nm-
Kauwmax, — No OTAeNbHOCTM U COBMECTHO.

AHanus nybnvkauuii BKntoyan Tpy Tana:

* OMMCaHMe KpUTEPUEB W anroputm oTbopa aHanmswu-
pyeMbIX NCTOYHUKOB (OKONO 50 cTaTel Ha Temy «3efleHo-
ro» MapKeTUHra);

* BbIfIB/leHNe aCMeKTOB/3N1eMeHTOB MOHATUA «3eNneHo-
ro» MapKeTUHra 1 YacToTbl UX MOABNEHUA B CTaTbAX;

* OLeHKa COBMECTHOrO MOABMIEHMA XapaKTEPUCTUK
«3€/1eHOro» MapKeTUHTa.

AHanm3 HayuHbIx NybnMKauuid NokKasan, YTo aBTOPbI
BbIAENAOT CIeflyIOLIME XapaKTEPUCTUKN «3€JIEHOMO» Map-
KeTMHra: OH NPOABUraeT TOBapbl, NPON3BOACTBO U NOTPe-
6neHre KOTOPbIX MUHUMU3MPYET NarybHoe BO3aencTBme
Ha OKpYy’Kalolyl cpefy WM He HaHocuT yulepba BO-
BCE; NOAMdEPKUBaeT pecypcocbeperaiolyme U 3KONOru-
yeckn 6e30MacHble CTpaTeruy; BbICTYMAeT 3a pa3BuTUe
N MOJLEPXKKY «3KONOFMYHOro» MoBefeHMA MoTpebute-
ne 1 yaoBNeTBOPEHME NOTPEOUTENBbCKUX NPeNoYTEHMNIA
YCTOMYMBBIM CMOCOOOM; BbICTYMaET 3a YCTONYMBOE Npes-
NPVHUMATENbCTBO U PA3BMBAET UMUK SKONOTMYECKM OT-
BETCTBEHHOrO 6U3Heca.

Pe3ynbTaThl 3aBepLuaroLLero stana — OLeHKU COBMECT-
HOro MOABNEHUA XaPaKTEPUCTMK «3€N1eHOro» MapKeTuH-
ra — npencTaBneHbl B 1abn. 1. Tak, ponb 3M B MUHUMK3a-
UMM NarybHoro BO3OeiCTBMA Ha OKPYXKaloLLyto cpefy Ya-

TG6HUUG 1 - OuyeHka cosmecmHoU ecmpevyaemocmu noHamud, Xapakmepusyrwux «3eJ1eHbIU» mMapkemuHe, %

Table 1 - Assessment of green marketing concepts co-occurrence, %
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Table 1 (concluded)
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YcTtonunsoe npeanpuHUMaTenbCTBO 0 11 100 0 0 0 0 0
MapKeTUHr «3eneHbix» NPOAYKTOB 7 0 100 14 14 0 50
3almTa oKpyKatoLen cpegbl
» pyxalotien cpea 8 0 0 0 14 | 100 25 50 0
npu notpebneHnn
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N A 10 0 0 0 0 50 0 100 0
npeanpuaATUn
PecypcocbeperatoLiyie 1 3Konornyeckn
ypeocheperaiol 9 0 10 0 50 0 50 0 100
6e30nacHble cTpaTerum

Lle BCero ynotpebnaeTcsa B CBA3KE C NOAAEPXKKON YCTON-
ymBoro noTpebneHna u yctonumsoro GmsHeca, a Map-
KETVIHT «3eleHblX» MPOAYKTOB MAET BMecTe C UCMofb30-
BaHVEM pecypcocbeperatoLyx 1 SKoNornyeckn besonac-
HbIX CTpaTerum.

O606WMB MOMyYeHHble pe3ynbTaTbl, Mbl BbIBENN
onpeaenieHne «3e/IeHOro» MapKeTVHra ana uenein cra-
TbW: «3eN1eHbIN» MAPKETVHT — 3TO JeATeNIbHOCTb, Hanpas-
NeHHas Ha YOOBJIETBOPEHME 3amnpocoB noTpebuTtenen
nyTeM CO3[aHUA «3€e/eHblX», 6e30MacHbIX MPOAYKTOB
Ha BCex CTaguAx NPou3BOACTBEHHOTO, peann3aLoHHOro,
YTUAN3ALMOHHOIO LMKNIOB, MPW3BAHHbIX MWUHUMMU3MPO-
BaTb NarybHoe BO3LENCTBUE Ha OKPY»KaloLLyto cpeqy.

CoOTBETCTBEHHO, «3€e/leHble» TOBapbl — 3TO TOBAapbl,
6e3onacHble Ana NoTpebutens n OKpyKalllen cpepbl
Ha BCEX CTaanAX NPOU3BOACTBEHHOIO, peanu3aLoHHOro
1 yTUNN3aLMOHHOIO LIMKOB.

MATEPWAJIbI U METObI

OcHOBHas rmnoTesa Hallero UccnejoBaHUA 3aKnyaeTca
B TOM, YTO, BEPOATHO, LieHa He ABNAETCA eAUHCTBEHHbIM
KpuTepmem Bbibopa CTM ans NoKynku: Ha NpuBeKaTenb-
HOCTb MOKYMKW TaKXe BANAIOT JOMNONHUTENbHbIE CBONCTBA
1 nosmumnoHnpoBaHne CTM co CTOPOHbI TOProBOW CETH
KaK YCTOMUMBBIX, «3eNeHbIX», 6e30MacHbIX, MOME3HbIX,
30pOBbIX 1 T. fi. TakXKe eCTeCTBEHHO NPefnoNoOXNTb, UTO
Ha 3(¢eKTUBHOCTL MapKEeTUHIOBbIX YCUNUIA CO CTOPO-
Hbl CETVM W Ha BOCNPUATME POCCUICKUM NoTpebutenem
«3eneHbix» CTM BAvAOT coumanbHO-gemorpaduueckme
XapaKkTepuCTUKIM noTpeduTene.

B uccnepoBaHMAX OTMeuaeTcs, uyto noTtpebutenu
yalle nepekntoyatotca Ha CTM B HebnarononyyHble KO-
HoMUuecKue BpemeHa. [oCKonbKy BO BpeMsa 3KOHOMUYE-
CKOro Craga MM MpUXOAMTCA COKpallaTb CBOW Pacxofpl,
nokynka npogykumm CTM CTaHOBWTCA 3KOHOMMYECKM
obocHoBaHHol [Lamey et al.,, 2007; Valaskova, Kliestikova,
Krizanova, 2018].

B Poccun B 2022 ., cornacHo Nielsen n GFK, kputepun
noTpebuTenbCcKoro Bbibopa Takke CMeCTUNUCb B CTOPO-
HY LeHbl Kak onpegensiowero napametpa'. B nepsyto
ouepedb NOTPebUTENM WCKannm «bBa3oBbIA  MPOJYKT
MO XOPOLWMM LieHaM»?, fanee Wiy KPUTEPUN «yBEpPEH-
HOCTb B KauecTBe», «kHaTypasibHblI COCTaB», «4acTas npo-
[iaxa Mo NPOMOoaKLaM»>,

Bmecte ¢ Tem Bce BO3pacTalollad KOHKypeHUMs
Ha PO3HUYHOM PbIHKe TPebyeT BHUMAHUA K JIOANbHOCTM
COBPEMEHHbIX NoTpebuTtenen, KOTopaa NoOAAEPKMBaETCA
B TOM uuMCile 3a CcYeT pa3HoOobpasvnA U MpeasioxKeHus
NPOLYKTOB, OTBEYaloWMX MNOTPEOHOCTAM, BbIXOAALM
3a pamKu ueHbl 1 KavecTBa [Keller, Geyskens, Dekimpe,
2020; Berezka, Rebiazina, Muravskaia, 2021].

B nocnegHue rogbl fenoBas 3TUKa, COUManbHasA OT-
BETCTBEHHOCTb, YCTONYMBOE Pa3BUTME U IKONIOTUYECKne
BOMPOCHI CTa/iM BaXHbIMK CTpaTernyeckMun 3agadamu
KoMMaHuiA. AKagemmnyeckue nybnamkauum cBUaeTenbCTBY-
0T O TOM, YTO KOMMaHUW, NpuaaBLIne «3efeHble» CBON-
CTBa CBOVIM NMPOAYKTaM, MOTYT He TONbKO YI0BNIETBOPUTb
3Konormyeckre NoTpebHOCTM NoKynaTenei, HO 1 NOBbI-
CUTb YAOB/IETBOPEHHOCTb pacTyLlen YacTy nokynartenem
W, Kak pe3synbtar, nx floanbHocTb [Chang, Fong, 2010].

Jaxe yuntblBas SKOHOMUYECKMI Cnaj U YMeHbLUeHne
[OXO[0B HaceneHns, MOXHO MPefnonoXnTb, UTO Cylue-
CTBYIOT FpynMbl POCCUMCKMX NOKyNaTenemn, KoTopble MoryT

! Nielsen. Puteiin-ayaut NIQ B po3sHuuHbix ceTax (ScanTrack)
1N B KaHajfle OHNAaMH-TOProBAW, AEeHeXHoe BblpaxeHue. (2022);
Nielsen. CTM v pbIHOK, Kak MEHAETCA POJIb YaCTHbIX MapoK. https://
nielsenig.com/global/ru/insights/analysis/2022/stm-i-rynok-kak-
menyaetsya-rol-chastnyh-marok, 2022; GFK. (2022). Peakuus noky-
natens Ha cobbiTnA deBpansa — mapTa 2022, HoBble TpeHAbl. https://
www.retail.ru/articles/reaktsiya-pokupatelya-na-sobytiya-fevralya-
marta-2022-novye-trendy.

2 Retail. (2022). https://www.retail.ru/articles/reaktsiya-poku-
patelya-na-sobytiya-fevralya-marta-2022-novye-trendy/.

3GFK. (2022). Peakums nokynarens Ha cobbiTus GeBpans — map-
Ta 2022, HoBble TpeHdbl. https://www.retail.ru/articles/reaktsiya-
pokupatelya-na-sobytiya-fevralya-marta-2022-novye-trendy.
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oTpasatb npegnouteHne Toeapam CTM nog Bo3gencTsm-
eM UX «3efeHblx» xapakTepuctuk. B 2021 r. BUMOM ony-
651MKOBas AaHHbIE ONPOoCa POCCUNCKUX NOTpebuTenel 06
3KonormyHocTn notpebneHusn. CornacHo onpocy, 6onee
NOMOBMHbI poccuaH (55 %) yale yunTbIBalOT 3KONMOTNY-
HOCTb TOBapOB Npu Nokynke (no 58 % cpenn 25-34-net-
HUX 1 45-59-neTHunx), 40 % valye He NPMAAKT STOMY 3Ha-
yeHua (59 % 18-24-netHux). [lBe TpeTn pecnoHAeHTOB
(64 %) npepnouTyT 6onee poporoi ToBap 6onee felue-
BOMY, eCi fOporon Toeap 6yaet 6onee 6e3onacHbIM Ans
oKpy»atowen cpegpl (68 % cpepn 25-34-neTHuX), Kax-
Ablin yeTBepTbIn (25 %) BbIOpPan Obl 6onee AelWeBblil, HO
MeHee 3K0NornyHbIn ToBap (39 % cpeam 18-24-netHux)’.

TakuM 06pa3om, Mbl MPUXOANM K FMIOTE3e O TOM, YTO
nokynaTtenu ¢ 6onee BbICOKUMN GUHAHCOBLIMY BO3MOX-
HOCTAMK C Oonblueil BepOATHOCTbIO OTAAAYT Mpearno-
yteHme ToBapam CTM ¢ «3eneHbIMMy» XapaKTepucTUkamu,
yem nokynaTenu ¢ 6onee HA3KNM JOXOLOM.

MokynaTtenu nokoneHws Z 3ab0oTATCA O TOM, COOTBET-
CTBYeT Nin ToBap ux yoexpaeHuam. OHM Gonee CKNOHHbI
K OTBETCTBEHHBIM MOKYMKaM 1 CO3HaTeNlbHOMY noTpebne-
HMI0 TOBAPOB C YCTOMYMBbIMUI, COLMANTBHBIMU, STUUYHBIMU
1 3KONOrMYHbIMU CBOWCTBAMMU.

Wcxopa r3 pactywen npeactaBneHHOCTU Ha Momnkax
poccnnckux putennepos Tosapos 30K, MOXHO npegno-
NOXWTb, UTO CYLIECTBYET B3aMMOCBA3b MeXJy NoKynaTe-
namu 30X-npoayKumm 1 noKynatenamu, Bblbrpatowmmm
«3eneHble» CTM.

TakKe aKTMBHbIMU MOTPEOUTENAMM 3J0POBbIX TOBA-
pOB ABNAIOTCA POAUTENM AeTel MNafLlero Bo3pacTa, Ko-
Topble B 6onbLIel Mepe ClednT 3a CEMENHbIM PaLVIOHOM,
ncnonb3yemol 6bITOBON Xumuren. B cBA3n € 3STUM MOXHO
NpeanonoXnTb Hannune B3aMMOCBA3M U MeXIy AaHHbl-
MU KaTeropuamu notpebutenei.

Takum o6pasom, wccnepya ¢akTopbl, BAMAOLWME
Ha Kputepun Bbibopa CTM, Mbl chopmynmposanm cnegy-
oLLMe TMnoTe3bl OTHOCUTENBHO CBONCTB «3eneHbix» CTM
1 BOCNPUATUA 3TUX CBOWCTB NOTPebuTenem, a TakKe xa-
PaKTepuUCTUK NoTpebuTenen — Bo3pacTa, nosa, obpasosa-
HWA, HANMYMA feTel, MecTa XUTeNTbCTBa U Ap.

H1: 3HaumTenbHoe 4MCNO POCCMINCKMX MoTpebute-
nen CBA3bIBAIOT «3€/IEHbIN» TOBAP B NEPBYI0 OUepesb C ero
HaTypanbHOCTbIO M 6€30MaCHOCTbIO AJ1A 3L0POBbA.

H2: ueHa He ABNAeTCA €UHCTBEHHbBIM KpUTEPUEM Bbl-
6opa CTM nokynatenem.

H3: cywecTByloT rpynnbl poccUCKKX NoTpebutenen,
KoTtopble otgatoT npeanouteHne CTM pO3HWUYHbIX Ce-
Tel C «3e/IEHbIMU» XapaKTePUCTUKAMM.

B uacTHOCTW, MOXHO cfienaTb cnegyolne npesnono-
XEHUA OTHOCUTENIbHO 3TUX FPYNN NoTpebuTeneil.

H3a: notpebuTenu, opreHTUPOBaHHbIE Ha 340POBbIN
06pa3 xu3Hu (307K), yalle Npounx oTaakT NpearnoUTeHme
CTM pO3HMNYHbIX CETEN C «3eIeHBIMUY XapPaKTEPUCTUKAMMN.

H3b: notpebutenn nokoneHns Z vaile npoymx otaa-

T BUMOM. (2021). https://wciom.ru/analytical-reviews/analit-
icheskii-obzor/ehkologichnoe-potreblenie.

toT npegnouteHne CTM pO3HUYHbBIX CeTEN C «3efIeHbIMUY
XapaKTepucTrKamu.

H3c: notpebutenn c¢ peTbmMu MnafLlero Bo3pacta
vawe npounx otgatot npegnoyvteHne CTM po3HUYHbIX Ce-
Tel C «3e/IEHbIMU» XapaKTEPUCTUKAMU.

H3d: noTpebunTenu ¢ BbICOKMM ypOBHEM JOX0Aa Yalle
npounx otgatot npegnouteHne CTM pO3HWUYHbIX Ce-
Tel C «3e/IEHbIMU» XapaKTEPUCTUKAMU.

H3e: noTtpebuTteny, npuaepxusatoLwnecs Mogenmn co-
BEpPLUEHUA MOKYNOK TOBAPOB C MMHUMASbHbIM Bpegom/
6e3 Bpeaa 1A OKpyatoLlel cpefbl, Yalle Npoynx oTaa-
toT npegnouteHne CTM pO3HUYHbBIX CETEN C «3eIeHbIMUY
XapaKTepucTrKamm.

MposepKa faHHbIX rMnoTe3 6bi1a NpoBedeHa C NOMO-
b0 YAaCTOTHOIO N KOPPENALMOHHOIO aHanmsa pesyib-
TaTOB ONpPOCa PeCcnoHAEHTOB. KOppenAUuNOHHbIN aHann3
B 3aBUCKMOCTW OT TUMa MOJTyUYEHHbIX AAHHbIX NPOBOAN-
CA C NOMOLLbIO PAHrOBOro KoapduumeHTa Koppenauum
CnupmeHa (4n1A NOPALKOBbIX MEPEMEHHbIX — W3MEepeH-
HbIX MO NATMOannbHoW wWKane Jlukepta [Likert, 1932])
N Tabnuy conpsKeHHOCTM (AnA KaTeropuanbHbIX U 6u-
HapHbIX NePEMEHHDIX).

Kpome Toro, mbl paccmoTpenu runoTesbl O CBA3M Xa-
paKkTepUCTMK/BOCNPUHMMaEMbIX xapaktepuctnk CTM
C NoTpebuTenbCKM BbIGOPOM PecnoHAeHToB. [ns 3Toro
6bl1a NOCTPOEHA PErpeccroHHas Mofenb. DKOHOMETPU-
yeckuin aHanu3 nposoauncsa B nakete SPSS 24.0.

PE3YNbTATbl UCCNIEAOBAHUA

C60op faHHbIX AN HALWEero NcciefoBaHNA NPOXOAWS B ABA
3Tana. Ha nepsom 3Tane B Lenax ¢opmmposaHus npea-
ctaBneHna o pboiHke CTM, B yacTtHoCTK «3eneHbix» CTM,
6bl10 MPOBeEHO KauyeCTBEHHOE WCCiefoBaHMe - ce-
puA ryOMHHBIX MHTEPBBIO C SKCNEPTaMK — PYKOBOLMUTE-
namn genaptameHToB CTM pOCCUNCKMX PO3HUYHBIX Ce-
Telt FMCG, oTBevatoLwmx 3a paspabotky/ynpaeneHvne CTM
(B Tabn. 2 npeacTaBneHbl KpUTEPUM BbIOOPA PECNOHEH-
TOB A/1A INYOUHHBIX MHTEPBBIO).

NHTepBbio MMenn MOAyCTPYKTYPUPOBAHHbIA Xapak-
Tep, B XOAe pa3roBopa 3ajaBanvcCb HanpasnawLlue
N YTOYHSAIOLME BOMPOCHI, HO CaMOCTOATENbHBIN BbIGOP
TeMbl TaK>Ke NPUBETCTBOBANCA.

Bcero B MHTEpBbIO NPUHANN YYacTe NATb SKCNEePTOB,
UTO COOTBETCTBYET HEOOXOAUMOMY UWCNY PECTOHAEH-
TOB C y4YeToM WX 3KcneptHocTu [Baker, Edwards, 2012],
dakTnyeckoe cpeaHee Bpema NPOBeLEHNA UHTEPBbIO CO-
cTaBno 50 M1H2. Mo MHOMMM BOMPOCaM CPeau 3KCNepToB
6b171 [OCTUTHYT KOHCEHCYC. Pe3ynbTaThl KOHTEHT-aHaNM3a
WHTEPBbIO NpefAcTaBneHbl B Tabn. 3.

Btopoit atan c6opa aMNMprYECcKnX AaHHbIX Ana npo-
BEPKM BbIABUHYTBIX U YTOYHEHHbIX B paMKax 3KCnepT-
HOr0 VHTEPBbIO TMMOTE3 3aKJYANCA B MPOBEAEHUN
OHMaNH-aHKeTMPOBaHMA Ha nnatpopme Anketolog.rul.

2 OnTMMarnbHas NPOAOIIKATENBHOCTb SKCMEPTHOTO UHTEPBbIO —
90 muH [Seidman, 2006].
3 Ankeronor. https://anketolog.ru/?ysclid=Itmos84kx0419306728.
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Tabnuya 2 - Kpumepuu 8ei6opa pecnoHoeHmMos
Table 2 - Respondents selection criteria

KpuTepuii BbiGopa sKcnepTa AnsA NHTEPBbIO

Pewaemas 3apgaua

SKkcnepTu3a B obnactu paspabotky, ynpasneHmsa CTM B pamkax kateropumn

BepHas sKcnepTHas HamnpasieHHOCTb

SKkcnepTn3a B obnactu pa3paboTky, ynpaeneHnsa CTM B pamkax KaTeropum
He meHee 5 neT [Coelho, Rita, Santoz, 2018]

Hannune onbiTa, BO3MOXXHOCTb OLIEHUTb AOVNHaMUKY

MpencTaBuTenu pasnuuHbix popmatos cetert FMCG

WckntoyueHne cneuymdukm onpegeneHHoro popmata

Tabnuya 3 - OcHoBHbIe pe3yibmdamesl UHMePBbIo ¢ SKchepmamu
Table 3 - Main results of expert interviews

Bonpoc

MHeHune aKkcnepToB

TpeHgbl B notpebneHmnmn CTM

+ Yxop CTM B cpegHMin 1 BbICLLNIA LLEHOBOW CErMEHT, B TOM YMCIIe B CBA3N C YXOA0M MY/bTU-
HaLVOHaNbHbIX 6PeHI0B;

« cnyck notpebutens CTM no LeHOBOW NecTHULE B CBA3U C SKOHOMUYECKM KPU3NCOM;

+ NOTPeObHOCTb B 6a30BOM KaueCTBe 1 HEBbICOKOW LieHE;

+ BOCTPE6OBAHHOCTb SKOHOMMYHbIX YNMAaKOBOK, TOBapOB «t0 goy»;

+ QONTOCPOYHbIN TPEHA Ha POCT MOKYMOK «3efieHblX» TOBAapOB, HO C 3ameaneHvem B 2022 r.;

*+ pacTywasa KOHKypeHuua ¢ oHnanH-CTM

Xapaktepuctnku CTM,
obecneunBaioLme NOBTOPHbIE MOKYMNKHU,
npviBneyYeHvie NoKynartenei B ceTb

« LleHa HuXe LeHbl TOBapOB ApYrux 6peHaos.;

+ KayecTBO Ha YPOBHE 1 Bbllle APYrux 6peHAoB B KaTeropuu;

+ pa3yMHOEe COOTHOLUEHUE LieHbl N KauecTBa;

+ «TOBOPSLLAsA» YNAKOBKA B LIEHOBbIX CEIMEHTaX «CPEHUI» 1 «BbILLE CPEeLIHErOy;
« OOMOJNHUTESIbHbIE XaPaKTEPUCTUKI, BbIXOAALLME 32 PaMKU 6330BbIX;

« TPEHOOBOCTb;

« SKCKJTI03UBHOCTb;

+ YHUKaNIbHOCTb (Ba)e No OTHOLIEHMIO K My/IbTVHALMOHAIbHbIM 6peHaam);

+ NPOABWKEHVE Ha YPOBHE MY/bTVHALMOHASIbHBIX KOMMaHW

M3meHeHne OTHOLEHNA POCCUNCKIX
notpebutenein K CTM ¢ MOMeHTa nx
nosAsneHuA B Havane 2000-x rr.

YBenunueHwue ypoBHsa gosepua K CTM no mepe pocTa KaueCTBEHHbIX XapakTepuCTrK 3any-
ckaembix cetamu CTM. M3HayanbHo CTM 6binun npeacTaBneHbl NPermyLecTBEHHO B HU3KMX
LIeHOBbIX CEerMeHTax, YTo 3a4acTylo CNOCOHCTBOBANIO HErAaTUBHOMY KJIMEHTCKOMY OMbITY

I3meHeHne oTHoLWEeHUA
KCTM c2020T.

Bbonee Bbicokasa rotoBHOCTb NokKynatb CTM B CBA3M C TeKyLLEN SKOHOMNYECKON CUTyaLmei
1 ynyuLleHneM KIMEHTCKOro onbiTa

Paznnumna B OTHOLEHNN POCCUNCKNX
nokynartenen ¢ pa3HbiMn GMHAHCOBLIMU
BO3MOXxHocTAMU K CTM

MokynaTenu c HN3KNM JOXOAOM OXOTHee uayT Ha KoHTakT ¢ CTM. ina nokynaTenen, umeto-
KX 6osee BbICOKUI 10X0A, HEO6XOAVMbI AOMOSTHUTENbHbIE XapPaKTEPUCTMKY, BbixoAsALme
3a pamMKK 6a30BbIX, YHUKAJIbHOE NpeasioKeHne

Cneumnduka Bbibopa CTM nokynatenamm
pa3Horo Bo3pacTa

Mono,qoe noKoneHne npeanovynTaeT MakCMMalibHO I/IHd)OpMaTVIBHy}O YNaKOBKY, yTOObI HE
6bino HEO6XOAI/IMOCTI/I KOHTAKTPOBATb C NE€PCOHa/IOM Mara3snHa, a TakXxe B LenAax 3KOHO-
MU BpEMEHWN. BaxHa npaBuibHaaA KOMMYyHUKauunA C n0Tpe6|/|TeneM

CnocobHoctb CTM BbI3bIBaTb
SMOLIMOHaNbHYI0 MPUBA3aHHOCTD,
ocobeHHocTn Tako CTM

CTM cnoco6Hbl Bbi3blBaTh JIOANbHOCTb. Takne MapKy JOMXKHbl MMETb 6e3yrnpeyHoe Kaue-
CTBO, MpeBbllIAOLEe OXUAAHUA NOTpebuTenen, yYHMKanbHOCTb, obnagatb ApPKUMK [0-
NOJIHUTENbHLIMM XapaKTepUCTMKaMK, ObiTb SMOLMOHANBbHBIMA U AapUTb ICTETUYECKOoe
ypoBonbcTBre. OHM [OMKHbI 06N1aaaTh onpeneneHHON UCTOPKEN, a Nyylle pacTu C NOKy-
natesieM HauMHasA C NepMoa ero >KM3HU, Korga OH roToB K SMOLMOHANIbHOMY BOCMPUATUIO
TOBapOB (IOHOLIECTBO)

MoHMMaHWe TEPMUHA «3EMIEHbIX»
TOBAPOB POCCUICKMMI NOTPebUTENAMN

SKCnepTbl EANHOINIACHO NPULLIN K MHEHUIO 06 OTCYTCTBUM Y POCCUIACKOTO MOKYynaTens no-
HYIMaHWs TOTO, UTO ABJIAETCA «3eMIEHbIM» TOBapaM. «3e/1eHOCTb» POCCUIACKME NOKYNaTeN B
607bLueli CTENeHN BOCMPUHUMAIOT CO CTOPOHbI COBCTBEHHOM MOMb3bl, TO ECTb CUMTAIOT «3€-
neHbIMU» Te TOBapbl, KOTOpble 6e30MacHbI ANa UX 3M0POBbs, a He A OKpYy»KaloLLei cpeabl

JnHamnKa npoaax «3eneHbix» TOBapOB
€ 2000 r. no TeKywWwmi nepunog,

AKTMBHBI POCT NPOJaK 3eNeHbIX TOBAPOB Ha NPOTsKeHNM BCero o603HaueHHOro neproaa
C 3amenneHviem B 2022 .

XapakTepuctiKka notpebutenen,
BbIOMPAIOLLMX «3eNeHble» TOBapbI
n «3eneHble» CTM

- Jlioan C LOXOMOM BblLLEe CPEAHETO;

« COLMANIbHO OTBETCTBEHHbIE;

+ OPUEHTUPOBAaHHbIE Ha YCTONUMBOE NOTpebneHue;

« NoTpebuTeny, uyBCTBUTENbHbIE K BOMPOCaM 340POBbSA (aNeprukn U T. 4.);
« MOJIO10€ NMOKOJIEHNE;

« KUTENN MEranonncos

Moka3zatenb noanbHoctn K CTM ana ceten

[MoBTOpPHblE MOKYMKK

MpucyTcTBME B nopTdene KoMnaHmm
«3eneHbix» CTM

«3eneHble» CTM B nopTdene ceTeit: «Ynblbka Pagyru» — Ecologica; «Mepekpectok» — «3ene-
HaA NuHUAY; «JleHTa» — «JleHTa DKo», nocne pebperamnHra «fleHTa life»; oTaenbHble ToBapbI
nog mapkoim cetut «OKEW»
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AHKeTa cocToAna 13 NATM OCHOBHbIX 6510KOB. Bo BCTYNU-
TENbHOW YacTW PEeCnoHAEHTaM pPa3bACHEHANOCb Orpe-
JeneHne CobGCTBEHHOW TOProBOM MApPKKM, MOACHANNCH
3afjaun uccnenoBaHus. B 6noke, noceaweHHom CTM
po3HunuHbIx FMCG-ceTel, ycTaHaBNMBANOCh, ABNAETCA N
pecnoHaeHT nokynatenem CTM u Kakune pakTopbl MMetoT
3HaueHue npu nokynke CTM (no naTtubanibHON LWKane
JlukepTa).

B xome rnyOUHHBIX WHTEPBbLID 3KCMEpPTbl COLINUCH
BO MHEHMU, UTO Yy POCCMINCKOrO NOTPebrTENa HET YETKOTO
MOHUMAHWS TOrO, UTO TaKOe «3efieHble» ToBapbl. OTMETUM,
UTO 3TO HeJOMOHVMaHMe HabMgaeTCA BO BCEM MUPE: CO-
rnacHo aaHHbiM GFK, TonbKko 19 % nokynaTtenen no scemy
MUPY MOFYT Ha3BaTb OpeHf, KOTOpPbIA ABAAETCA 3KOJMOo-
rMYeCKN YNCTbIM, U TONIbKO 25 % [0BepAT 3aABNeHUAM
KOMMaHWI1 0 CBOeM 3KONOTMYeCKOM ydyacTun'.

B cBA3M ¢ 3TMM pecrnoHaeHTaMm 6bifo NpepiioKeHo
BbIOpaTb MOAXOAAWME ANA OMNpefeneHnn «3efeHoro»
TOBapa KpuTepmm (BOMpocC ¢ MHOMXeCTBEHHbIM BbIGOPOM
1 cBOGOAHBIM OTBETOM).

B pamkax coumanbHo-gemorpaduryeckoro 6oka aHke-
Tbl 6bI1a COBpaHa NHOPMaLIMA O PeCNOoHAEHTaX: BO3pacT,
noJ, pa3Mep HaCeNIEHHOro NyHKTa — MeCcTa NPOXMBaHMS,
CoOCTBEHHasA OLUeHKa GUMHAHCOBOrO MOJSIOKEHNA CEMbMU,
Hanunume geTen n nx Bo3pacT.

CoumanbHo-gemorpapuyeckme XapakTepUCTUKN pe-
CMOHAEHTOB NpefCTaBieHbl B Tabn. 4.

T GFK. (2023). Private Label FMCG opportunities. https://www.
gfk.com/blog/private-label-fmcg-opportunities-in-2023  (Private
Label FMCG opportunities, 2023).

Kak nokasblBaloT pe3ynbTaThl aHanM3a couuanbHo-ae-
Morpadurueckmx XxapakTepucTuK, HabnogaeTcs HepaBHO-
MepHaa HanoJIHEHHOCTb rPynn No reHaepHOMY NpU3Ha-
Ky: 69,2 % pecrnoHOeHTOB — »KeHLWHbI, B TO BPeMA Kak
myumnH 30,8 %. bonblasa yacTb pecnoHaeHToB (40,2 %)
nonagatT B BO3PaCcTHOW AMana3oH MUEHNanoB — 24—
39 neT, B TO BpeMsA Kak BCEro Tpem pecrnoHaeHTam Obiio
6onblie 80 neT, YTo 06BACHASTCA B TOM UYMCIE OHMalH-
dopmaTtom aHkeTpoBaHusA. Y 57,1 % pecroHAeHTOB ecTb
aetn. bonbwunHcTBO pecnoHgeHToB (41,6 %, 155 yen.)
OLEHMNIN CBOE MaTepuanbHOE NOJIOKEHME KaK CpefHee.
BONbLWMHCTBO PECNOHAEHTOB — 3TO XWUTENW Meranonu-
coB — Mocksbl 1 CaHKT-leTepbypra, 06Lias nx Jons B Bbl-
60pke cocTaBuna 43,4 %.

KonnuectBo pecrnoHfeHToB, XoTA 6bl MHOrAA MOKY-
natownx CTM, coctaBuno 321 ven., nnn 86,1 % BbIbOPKU
(Bcero 6b1n10 nonyyeHo 373 3aMoNHeHHble aHKETbI).

CraTnctnyeckasa npoBepkKa runores

Mpexne Bcero npoBepsAnacb BblCKa3aHHaA 3Kcnep-
TaMK rMnoTtesa 06 oTCyTCTBUM y NOTpebuTenel equHOro
onpeaeneHnsa «3efleHoro» ToBapa. B aHkety 6bin pobas-
NeH OTKPbITbI BONPOC O TOM, YTO POCCUNCKME MOKyMa-
TeNIM CYMTAIOT XapPaKTEPUCTMKAMK «3€eNeHbIX» TOBapPOB.
B 1abn. 5 npefcTaBneHbl arpermpoBaHHblie OTBETHI yYacT-
HVKOB B NOpsAAKe yOblBaHWA YacTOTbl (BaXKHOCTH).

Kak MOXHO BUIETb M3 pe3ynbTaToB OMpocCa, rnmno-
Tesa H1 noaTteepxaeHa, OONbLWINHCTBO PECNOHAEH-
TOB CBA3bIBAET MOHATME «3eNEHOro» ToBapa B MEPBYIO
ouepefb C HaTypasibHbIMU UHFpeaneHTamm (68 %) u 6e3o-
MacHOCTbIO ;aHHbIX TOBAPOB A/1A 340poBbA (60 %). Ha 3-m

Tabnuya 4 - CoyuansHo-0emozpaguyeckue xapakmepucmuku pecnoHOeHmos

Table 4 - Socio-demographic characteristics of respondents

Xapaktepucrtuka BapuaHTbl KonnuectBo pecnoHgeHToB | [lonA Bbi6opky, %
Mon My>kckon 115 30,8
KeHckun 258 69,2
[o 23 (nokoneHue Z, 3ymepbil) 929 26,5
24-39 (nokoneHwue Y, MunneHvanbl) 150 40,2
Bo3pacTHble KoropTbl 40-56 (nokoneHue X) 72 19,3
57-79 (6ymepbi) 51 13,7
80 1 cTapue («<MonYanBoe NoKosieHme») 1 0,3
Hanwnune geten fla 213 >7)1
Het 160 42,9
OyeHb HU3KKIA 17 4,6
OueHunBaembll ypoBeHb Huskuia . 86 230
61arocoCcTosHNs Cpeanni 155 416
Bbiwe cpenHero 74 19,8
Bbicokuni 41 11,0
HaceneHHbIn NyHKT MeHee 12 TbIC. )Kutenemn 7 1,9
Manbii ropog 18 4,8
CpegnHuii ropog, 30 8,0
Pa3mep HaceneHHoOro bonbLuoi ropog 42 11,3
NyHKTa — MecTa NPOXK1BaHMA | KpynHbIA ropog, 37 10,0
KpynHenwwni ropog, 47 12,6
[opoa-MUNANOHHNK 30 8,0
Meranonnc 162 434
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Tabnuya 5 - Xapakmepucmuku «3eJieHbix» moeapos N0 MHeHUI0 pocculickux nompebumerneti
Table 5 - Characteristics of green products as perceived by Russian consumers

ST T KonunuectBo Hona
pecnoHAeHTOB | BbIGOpKM, %

CaenaHbl U3 HaTypanbHbIX MHIPeANeHTOB 254 68,1
be3sonacHbl ana 3goposbA 223 59,8
YnakoBKa TOBapOB BbINOSIHEHa 13 BUOpPa3naraemoro cbipbs 207 55,5
YnakoBKa TOBapOB NPUroAHa Ans BTOPUYHO NepepaboTkm 195 52,3
bes Bpepa/c MUHVMaNbHbIM HEraTMBHbBIM BO3AENCTBMEM Ha OKPY»KaloLLyio cpeay 177 47,5
M3roToBneHbl 6€3 BpefHbIX Ansi 340POBbA KOMMNOHEHTOB 168 45,0
ToBapb! 4N1A 340POBOro 06pasa XN3HN 116 31,1
C nob6aBneHmem HaTypasibHbIX UHIPeANEHTOB/KOMMOHEHTOB 105 28,2
Pecypcoc6eperatowyre ToBapbl (3HeprosdpPpeKTMBHbIE, IKOHOMMUA BOALI NPY MPON3BOACTBE U T. A.) 103 27,6
[MnoannepreHHble TOBapbl 87 23,3
Opyroe 6 1,8

N 4-M MeCTax HaxoauTcA «npaBuSibHasA» yNnakoBKka — 6uo-
pasnaraemas unu nepepabatbisaemas (56 %). Tosapbl 6e3
Bpeda Wnn ¢ MMHUMAsbHbIM HeraTMBHbIM BO3AENCTBUEM
Ha OKpY>KaloLLylo Cpey 3aMbIKaloT TOM-5 XapakTepucTuk
(48 % ot 00Lero yncna pecnoHAeHToB). Apyrumm Bax-
HbIMW CBOMCTBaMM «3eneHblx» CTM pecnoHaeHTbl counu
OTCYTCTBME BPEAHDbIX ANA 300POBbA KOMMOHEHTOB (45 %)
1 BO3MOXXHOCTb 1CMONb30BaHNA TEMM, KTO NPUAEPKIMBa-
eTcA 340poBoro obpasa xusHu (31 %).

Ina nposepkn rmnotesbl H2 0 TOM, YTO UeHa He ABNA-
€TCA eVMHCTBEHHbIM KpuTeprem Bblbopa CTM gns poc-
CUIACKMX NOTpebuTenein, pecnoHaeHTam, XoTa Obl MHOrAa
nokynarowmm CTM, 6bifI0 NPeanoXeHo OLEHUTb CTe-
neHb CBOEro COrnacua C yTBEPXKAEHNAMM O BaXXHOCTU Xa-
PaKTEPUCTUK TaKUX MapOK (arpernpoBaHHble pe3ynbraTbl
npencTaBneHbl B Tabn. 6).

Takum obpaszom, runotesa H2 6bina noaTBepXaeHa.
XoTs gnAa OONbLIMHCTBA OMPOLEHHbIX MOTpebutene
BaXXHO Pa3yMHOE COOTHOLLEHMEe LeHbl 1 KavectBa CTM
(77 %), 5TO He eOVMHCTBEHHbIN KPUTEPUIA BbIbOpa Takmx
MapoK. BaxHbl Takxe NOHATHasA, MHGOPMaTMBHAA Yyna-
koBka CTM (71 % pecnoHAEeHTOB), KayeCcTBO 1 CTabuib-
HocTb KauectBa CTM (70 %), foBepwe K ceTu, peanusy-
towen CTM (67,6 %). B pe3ynbraTe, HECMOTPA Ha TO, YTO

LleHOBOW GaKTOp BXOAUT B TOM-5 OTBETOB PECMOHAEHTOB,
CYLLeCTBYIOT 1 ApYyrve NPUYKHBI MOKYMKM.

Jna nposepku runoTesbl H3 o cywectsoBaHUM rpynn
POCCUNCKMX MNoTpebuTenen, otaalwwWmMx npeanoyYTeHne
CTM ¢ «3eneHbIMU» XapaKTePUCTUKaMW, B aHKeTy Obin
nob6asnieH BONPOC OTHOCUTENBHO MOZENV NOBEAEHUA MO-
TpebuTenen.

B uenax onpepeneHus CBA3N MeXAY XapaKTepucTu-
Kamy noTpebutenein 1 CKNOHHOCTbIO MPUobpectn «3e-
nenyto» CTM 6bina nocTpoeHa perpeccus 3aBUCMMOCTU
dakta nokynku «CTM 6e3 Bpefa / ¢ MUHMMaNbHbIM He-
raTVBHbIM BO3[ECTBMEM Ha OKpY»atoLlyto cpeny» (ogHa
N3 XapaKTepUCTUK «3eNeHOoro» ToBapa, No MHeHuo 48 %
PecrnoHAeHTOB) OT CKAOHHOCTU PEecroHAeHTa nopanep-
XMBaTb 3[0POBbIA 06pa3 XM3HM, BO3pacTa PecrnoHaeH-
Ta, HAJIMUMA MANeHbKNX AeTel, OLEHKM MaTeprasibHOro
MONOMEHMSA, TMNa HaceneHHOro NyHKTa. KospduumeHTs
npu 06DBACHAIOWMX NEPEMEHHbIX B JaHHON crneunduka-
UMM He MMelT OCOBEHHOTO SKOHOMUYECKOFO CMbICA,
AJ1A Hac 3TO B HEKOTOPOM POAE aHanor Moenu accouu-
aTUBHbIX MPABWJI, PACCUMTbIBAEMON HA BONbLUNX AAHHbIX
M YCTaHaB/MBAKOLWEN aCcCOLMATMBHYIO CBA3b MeXay no-
TPebnUTEeNbCKNUM BbIGOPOM 1 NMOTPEOUTENBCKUMUK XapaK-
Tepuctukamun. OgHaKo JaHHas Mofenb MOKa3blBaeT, UTo

Tabnuua 6 - Ton-6 napamempog npu 8vibope CTM
Table 6 - Top-6 parameters for choosing PLs

«Mpwn nokynke CTM po3HNYHbIX ceTen KonunuecTtBo cornacHbix/
Lonsa Bbi6opKu, %
ONA MeHA BaXHoO...» aA6CONIOTHO COrNacHbIX PECNOHAEHTOB

PasymHoe cooTHolleHune «LeHa/Kavyectso» CTM 287 77,0
MoHATHaA nHpopmauua Ha ynakoske CTM 265 71,0
KauecTBo, ctabunbHocTb Kavectea CTM 260 69,7
[HoBepwe K cetn, peanusytowenn CTM 252 67,6
LleHa, ctabunbHOCTb LieHbl CTM 236 63,2
3a6ota CTM o 380poBbe (HaTypanbHble KOMMOHEHTbI, 179 480
rMnoannepreHHoCTb U T. 4.) '
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pAL XapaKTEPUCTUK PECNOHAEHTOB, BEPOATHO, 3HAUNMO
BNMAET Ha Bblbop Mokynku «3eneHow» CTM. B uacTHo-
€U, Ha 1%-HOM YpOBHE 3HauuM GaKTOP MPUBEPKEHHO-
CTU pecnoHfAeHTa BefEeHWI0 3[0POBOro obpasa KuU3Hu,
Ha 5%-HOM ypoBHe 3HauMMm paKTop BO3pacTa MOKynaTte-
NA: YeM CTapLue PecnoHAEHT, TEM MeHbLLE Y Hero XenaHus
otaaBatb npeanouteHne CTM 6e3 Bpeaa / ¢ MUHMMasb-
HbIM HEraTVBHbIM BO3[ECTBMEM Ha OKPYXKaloLLyto cpepy.
Mpy 5TOM He BbISIBAIEHO Pa3fiMumnin B CKIIOHHOCTM NPUo6-
petatb «3eneHble» CTM mexay MunneHnanamu 1 nokosne-
H/MeM Z, 4TO Tak»Ke COOTBETCTBYET pe3yfibTaTaM pafa co-
BPEeMeHHbIX nccnepgoBaHui [fepacumenko, 2021].

He3HauMMbIMK C TOUKU 3pEeHUA BAMAHUA Ha MOKYM-
Ky «3eneHbix» CTM oOKasanucb Hanuuve peTert Mnaguue-
ro AeTCKoro Bo3pacta (go 3 ner), 6onee BbICOKMIA AoXo[,
NPOXMBaHME B MEranosiuce, a TakXe Hanuume y MokKy-
naTena CroXHocTen co 3popoBbem. QakTopbl U X 3Ha-
YMMOCTb MpeacTaBfieHbl B Tabn. 7 (KoapduumeHTsl ony-
LWeHbl, TaK Kak WX WHTeprpeTauMsa He MMeeT CMbICNa).
B Tabn. 8 npusefeHbl napametpbl mogenu. CtaTncTmka
R? o3K1paaemo HeBblCOKas, XOTA F-CTaTUCTMKA BanugHa.

Tabnuya 7 - Modesnb 1uHeliHO20 pe2peccuoHH020 aHanusa 1
Table 7 - Linear regression analysis model 1

MapKETMHFOBbIe MoAenun, NPakTUKN N TpeHAbI: BbI3OBbI N NEPCNEKTUBbI PErMOHa bonbuwon EBpa3VWI

Tabnuya 9 - Modesnb TuHeliHO20 pe2peccUOHHO20 aHanu3a 2
Table 9 - Linear regression analysis model 2

Mopgenb 3HauMMOoCTb
CTM nogxoaut pna geten 0,025
Hanunuune yHMKanbHbIX XapakTepUCTUK,
oTnnyatownx faHHyto CTM oT fpyrux «3eneHbix» 0,09
6peHzoB
CoumanbHas otBeTcTBeHHOCTE CTM (O0TYMCneHuns
Ha 6naroTBOPUTENbHOCTD C NPOAAXK NPOAYKLUNY; <001
ABNAETCA TOBAPOM, NPOV3BEAEHHbIM oAbMM C !
OorpaHMYeHHbIMN BO3MOXKHOCTAMU, U T. A.)
3a6ota CTM o 3g0poBbe (HaTypanbHble <001
KOMMOHEHTbI, r’MMnoaniepreHHoCTb N T. 4.) !

lMpumeyaHue: 3aBucnMas nepemeHHas — Toap CTM 6e3 Bpega
/ C MMHUManNbHbIM HeraTMBHbIM BO3AENCTBMEM Ha OKpPYXKaloLLyto
cpepny.

Tabnuuya 10 - Mapamempel modenu 2
Table 10 - Model 2 summary

R? CKoppeKTMfosaHHbm F-cTaThcTUKa 3HAYMMOCTb
R F-cTaTncTnkmn
0,60 0,60 95,8 <,001

Mopgenb 3HauMMoCTb
CrapatoCb NpugepK1BaTbCA NPUHLUNOB 0,006
3[0POBOrO NUTaHUsA !
Bospact 0,017
Hanwuune peten o 3 net 0,548
MaTepuranbHoe nonoxeHue 0,672
MImeto cnoXHOCTM CO 300POBbeM,
nprobpeTato ToBapbl, NoAxoaaLLmMe MHe Mo 0,676
napameTpam MOEro 340poBbA
HaceneHHbI NyHKT NpoXnBaHNA 0,442

lpumeyaHue: 3aBucuMas nepemeHHas — Tosap CTM 6e3 Bpega
/ € MUHUMaSbHbIM HeraTMBHbIM BO3AENCTBMEM Ha OKpPYXKaloLLyto
cpegny.

Tabnuya 8 - Mapamempei modenu 1
Table 8 - Model 1 summary

R CKOppeKTVIEOBaHHbIVI F-cTaTncTnKa 3HauMMoCTb
R F-cTatncTukmn
0,29 0,28 16,2 <,001

Take 6blna NocTpoeHa Mofesb, yBA3blBatowan GpakT
nokKynku «3eneHo» CTM C HEKOTOPbIMK XapaKTepUCTK-
KaMy TOBapa: NPUMEHMMOCTb ANA NUTAHWA AeTeu, Ha-
nuuune y CTM yHMKanbHbIX XapakTepuUCTMK, coLuanbHas
OTBETCTBEHHOCTb AaHHoi CTM (oTumcneHusa Ha 6naro-
TBOPUTENBbHOCTb C NPOAJaXk TOBapa; TOBap, Npon3BefeH-
HbI NOAbMU C OFPaHNYEHHBIMU BO3MOMXHOCTAMU, U T. 4.),
HanuuMe HaTypanbHbIX KOMMOHEHTOB W runoannep-
reHHOCTb, TO ecTb 3aboTa «3eneHoi» CTM o 3a0poBbe.
B 1abn. 9 1 10, Kak 1 B MOAenu Bblle, MPUBEAEHbI 3HAUU-
MOCTb paKTOPOB U MapaMeTPbl MOAENN.

Moutm Bce ¢akTopbl, WCMNONb30BaHHble B [daH-
HOW cneunduKaumm, 3Ha4YMMbl AnsA GpakTa nprobpeTeHns
«3eneHoi» CTM. Tak, Ha 1%-HOM ypoBHe 3HaurMbl paKkTop
3a601bl CTM 0 300poBbe 1 coLualibHas OTBETCTBEHHOCTb
MapKK; Ha 5%-HOM ypOBHe 3HauyMMO TO, UTO «3efieHas»
CTM noaxoaut ana geteit. Takxke BaxkeH paKTop Hannuus
y CTM yHMKanbHbIX «3efIeHbIX» XapakTepUCTUK, OTINYAI0-
LMX ee OT NPOYNX TOBApPOB B laHHOM cermeHTe (Ha 10%-
HOM YPOBHE 3HaUNMOCTH).

3AKNIOYEHUE

B pe3ynbTate npoBeeHHOro SMNUPUYECKOro NCCnefoBa-
HWA OblN BbIABMIEH JOCTAaTOYHO BbICOKWI YPOBEHb OLIEHKM
KnueHTcKoro onbita nokynkn CTM. Ecnm ewe HepfaBHO
yposeHb fosepua K CTM 6b11 HU3Kum 1 Tosapbl CTM BoC-
MPVHUMANNCb Kak ToBapbl H3Koro KadectBa [Cherenkov
et al.,, 2020], To ceituac csoi onbIT nokynok CTM 70 % pe-
CMOHAEHTOB OLEeHWUN Ha 7 13 10 BO3MOXKHbIX 6annos.

YCTaHOBNEHO, UTO LieHa He ABMAETCA eMHCTBEHHbIM
KpuTepuem Bblibopa CTM, cpen apyrmx BaxHbIX $GaKkTo-
poB - cTabunbHocTb KayectBa CTM, «roBopALasn», WH-
dopmaTrBHan ynakoBKa, JOBEPUE K CETU, peanusyioLlei
CT™M.

Yawe gpyrux npegnouteHune «3eneHbim» CTM oTgator
noTpebuTeny, OpUeHTMPOBaHHbIE Ha 340POBbI 06pa3
XM3HW. Yem mnagwe notpebuTtenn, Tem 605ee OXOTHO
OHM nokynatot ToBapbl CTM ¢ «3eneHbIMU» XapakTepu-
CTMKaMW.

MoTeHUManbHbIMKM  NOKynaTenAmMy «3eneHbix» CTM
MoryT 6bITb NOTPebUTeny, AnA KOTOPbIX BaXHa YHUKasb-
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HaA cocTaBfALWan ToBapa, AN KOro HeobXxoanmo, yTto-
6bl TOBap noaxonun AnA peteir. 3T noTpebutenn xayTt
ot CTM HaTypanbHOro coctasa 1 3ab0Tbl O 310POBbE.

Yto kacaetca CTM c «3eneHbiMU» XapaKTepucTuka-
MU, TO OONBLUMHCTBO PECMOHAEHTOB MOf «3€feHbIMU»
TOBapaMuM NMOHVMAIOT B NEPBYI0 ouepedb TOBapbl C HaTy-
panbHbIMU VHrpefMeHTaMmn 1 6e3onacHble Ans 300POoBbS,
C YNakoBKOW, MPUrogHon AnA BTOPUYHOrO MCNONb30Ba-
HuA. ToBapbl 6e3 Bpefa WA C MUHUMASIbHBIM HEraTuB-
HbIM BO3[ENCTBMEM Ha OKPYXaloLylo Cpefy 3amblKaloT
TOMN-5 XapaKTePUCTUK «3eNIeHbIX» TOBAPOB.

[oBOpA O pekomeHpaUuMAX ANA MPaKTUKOB puTenna,
OTMETMM, YTO PO3HNYHBIM CETAM CTOWT He TOJIbKO aKLeH-
TUPOBaTb BHMMaHWE Ha CO3faHumn «3eneHbix» CTM, HO
n chopmMmpoBaTbh PasymMHbIN H6anaHC OTBETCTBEHHOCTM
1 smoumnoHanbHoct. CrnepyeT AeTanbHO MpopaboTaTb
ngeHtnyHoctb CTM, NOCKONbKY K POCTY AONITOCPOYHON
NOANBHOCTU BeAeT YAOBNETBOPEHME SMOLMOHANbHbIX
noTpebHoCTeN 1 NOTPeOHOCTN BO BreyaTieHnsX.

BbicoKaa oueHKa KJIMEHTCKOro onbita notpebneHus
CTM moxeT 03HauaTb, YTO puTensiepam CTOUT 3agyMaTb-
CA O MpUBA3KE BbICOKOKAUECTBEHHbIX «3eneHbix» CTM
K MIMEHW CeTU: CenaTb UX MapKow CeTu, NOBbICKB JI0A/b-
HOCTb K Hell, U HA0bOPOT, NoaAePKaTb NoANbHOCTL K CTM
3a CyeT penyTauuu CeTu.

Mo pe3ynbTaTam WCCNeAOBaHWA TakXe BblAABIEHA
BaxHaa ponb ynakoskun CTM B coBeplleHUM MOKyn-
k. CrnepoBaTeNibHO, puTeiiepam Heobxoaumo 3amy-
MaTbCsl O MPUMEHEHUN OPOCKON «3eSIeHON» MAPKMPOB-
Ku C JanbHenWwrm obyyeHeM noKynaTenei ¢ NOMOLLbio
MapKETUHIOBbIX KOMMYHMKaUui. B To xe BpeMA HyXHO
BblepKaTb 6anaHC U NPeANoXmTb NOKYNaTenio SMoLmo-
HanbHyl0, BOBNEKAMOLWYI YMAaKOBKY, BO3MOXHO, C 3fe-
MeHTamn renmmndukaunm. MoxHo pacckasaTb O Mmiocax
1 nonb3e NpofyKTa AnA notpebutens (pesynsTaTbl Halle-
ro nccyiefoBaHmMa roBOPAT O BaXHOCTU JaHHOMO apryMeH-
Ta AnA nokynatensa npu Bblbope). boicTpounTtaemas yna-
KOBKa C MaKCMMaslbHO YeTKoN uHdopmaumen Tpebyetcs

ANA nogaepxaHna BHMMaHUA nokynatenen nokoneHns Z,
KOTOPbIM BaXXHa CKOPOCTb MOKYMKM Y MUHUMAbHbIA KOH-
TaKT B MOMEHT NOTPeOKTEeNbCKOro Bolbopa.

CTonT OTMETUTb HEeKOTOpble OrpaHUYEHUs, KoTopble
MPUCYTCTBYIOT B paboTe 1 MOryT ObITb yuTeHbl NPy Aanb-
HenwWnX NCCNefoBaHNAX. JTO HepaBHOMEpPHOe pacnpe-
[eNeHre PecrnoHAEHTOB MO HEKOTOPbIM MapameTpam:
HepaBHaA [oNA My>KUUH U KeHWWH (69 % n 31 % cooTBeT-
CTBEHHO), HepaBHOMEPHOE pacnpefeneHe no Bo3pact-
HOMy Arana3oHy, YTo MOTJIO CbirpaTb CBOIO POJIb B UTOrax
NPOBEPKN rMNOTe3bl OTHOCUTENbHO MPEANOUYTEHUA MO-
KoneHua Z npu Bblbope «3eneHbix» CTM. bonbwnHcTBO
pecrnoHAeHTOB OLEHWIN CBOEe MaTepranbHOe MONoXe-
H/Me KaK CpefHee 1 Bblle CPeHEero, YTo Takke MOrNo
HeraTMBHO CKa3aTbCA Ha OMPOBEPXKEHWM B3aUMOCBA3N
Bblbopa ToBapoB CTM ¢ «3eneHbIMW» XapaKTeprUCTMKamu
1 NoKynaTenemn, UMeIoLWrX BbICOKUIN AOXOA. 43 % pecrnoH-
LEHTOB — XWUTENN MEranosmca, 3To TakxKe MOro NoBANATb
Ha pe3ynbTaTbl OLEHKW rMnoTe3bl O B3aMMOCBA3N Mpea-
nouyteHna TosapoB CTM ¢ «3efieHbIMM» XapaKTepuCTuKa-
MW >KUTENIAMM MEranonmncos.

Kpome TOro, CTont OTMeTWTb, UTO Ha BOMPOCHI, MOA-
BEPXKEHHbIE COLNANIbHOWN KPUTWKE, PECMOHAEHTbI MOTYT
He BCerga oTBeyaTb MCKPEHHe, a BONPOoC 3a60Tbl 06 OKpPY-
Xatolen cpefie OTHOCUTCA K TaKOBbIM.

B HactoAWwWMA  MOMEHT  pPOCCUNCKME  PO3HUY-
Hble ceTu npeanaraloT cHmxkeHne B LeHe CTM oTHOCK-
TENbHO HALMOHANbHBIX Y MYSBTUHALWOHASMbHBIX OpeH-
[0B, HO MpPOBeEHHOe 3MMNUPUYECKoe MnCCnefoBaHme
MOATBEPANI0 FOTOBHOCTb POCCMINCKIX MOTPEOUTENEN MO-
KynaTb COOCTBEHHbIE TOPrOBbIE MAPKM C «3EJIEHBIMU» USIN
YHUKaNIbHbIMU XapaKTEPUCTUKaMIM NO aHaNOrMYHOMN LieHe.
COOTBETCTBEHHO, MMEET CMbIC/ NMPOBECTU SKCMEPUMEHTDI,
NOCBALEHHbIE JaHHOMY BONnpocy. B cnyyae nonyyeHus
MONOXMTENbHbIX 3aKMIOYEHNI pe3ynbTaTbl SKCMEePUMEH-
TOB OygyT UMETb BbICOKYIO MPaKTMUYECKY 3HAuMMOCTb,
TaK Kak HanpAMYylo OTPas3ATCA Ha MapXMHaNbHOCTM PO3-
HUYHbIX CeTen. B
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