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0Oc00eHHOCTH BOCIIPUATHSA
KOMMepPUYeCKOH pexjiaMbl HOKOJIeHUAMH Y U Z
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AHHOTauuA. MpefcTaBUTENV NOKONEHNN Y N Z COCTaBNAIOT CYLLECTBEHHYIO OO NOTPebuTenell, NO3TOMY KOMMNaHUM BbIHYX-
[eHbl aAanTUPOBaTh PeKNaMHble CTPaTernn U MeToLbl KOMMYHMKaLMK C y4eTOM 0COOeHHOCTe Kaxaoro nokoneHus. CTatba Ha-
npasneHa Ha BbiABNEHME Pa3IMUnA B BOCNPUATAN KOMMEPUYECKON peKknambl mexay nokosneHnuamu Y n Z. Metogonormnyeckui
KapKac nccnefoBaHuA NpefCcTaBneH KnacCnyeckor Teopuen MapKeTrHra u Teopurer nokoneHni. Metogpl nccnefoBaHusa BKIO-
YaloT TeCTbl Ha CPaBHEeHVe CPefHIX, IMHENHYIO Perpeccuio, a Takxe Jlacco-perpeccuto. MpopmaLmoHHo 6a3oi ciyxat pesynb-
TaTbl onpoca 308 pecnoHAEHTOB, NpoBeAeHHOro B GpeBpane 2023 . 1 COCTaBNEHHOTO C NCMONb30BaHNEM METOAA CEMaHTUYECKO-
ro anddepeHumana. Pesynstathl MCCNe[OBaHWA NMOKa3bIBAOT CTaTUCTUYECKM 3HAUMMblE Pa3NNunA B BOCMPUATUN NOKONEHWAMY
Y 1 Z uBeTOBOI TeMnepaTypbl PEKNaMHOr0O POsMKa, AMHAMUYHOCTY 1 TPOMKOCTY My3bIKK, a TakxKe gpyxentobusa aktepos. Ha
BEPOATHOCTb MOKYNKM TOBapa 060MMM MOKONEHWUAMM BANAIOT HYXKHOCTb TOBapa, LIBETOBasA TeMnepaTypa U KauyecTBO MOHTaXa
PEeKNaMHOro PONMKa, Ha NOKoNeHne Z — CMbICIOBaA Harpyska u apyxentobue aktepos, a Ha nokoneHve Y — sMoLMoHanbHas
Harpyska. lMokoneHue Y Hanbonee CKNOHHO K UMMY/bCUBHBIM NOKynKaM. QaKkTopbl, BO3LENCTBYIOLLME Ha BEPOATHOCTb MOKYMKY,
paHX1pOoBaHbl B NOpPAAKE y6blBaHNA BaKHOCTM: AN1A MOKONEHWA Z — HYXKHOCTb TOBapa, UHTEPEC K CIOXKETY PEKNaMHOI0 POnKa,
NpWBeKaTeNbHOCTb aKTEPOB M SKCKIO3MBHOCTb NPEANOXeHNs, a AnA NokoneHna Y — HYXXHOCTb ToBapa, BAOXHOBEHWe nocsne
npocmoTpa, rMy6rHa CMbiCa BUAEOPOMKA U SKCKMIO3MBHOCTb NPeAnoXeHuaA. Pe3ynbraTbl NCCNefoBaHMA MOTYT ObiTb None3Hbl
npeacTaBUTENAM MapKeTUHIOBOW U PEKNAMHON HAYCTPUN.

KnioueBble cnoBa: KOMMepyeckas peknama; pasimuma B BOCMPUATUN pPeKNiambl; BEPOATHOCTb MOKYMKM TOBapa; NokoneHuve Y;
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Abstract. Generations Y and Z make up a significant share of consumers, so businesses need to adapt their advertising strategies
and communication methods to the characteristics of each generation. The purpose of the paper is to investigate the differences
in the perception of commercial advertising by generations Y and Z. The methodological basis of the study is marketing theory
and the theory of generations. Comparison of means tests, linear regression, and Lasso regression were used as research methods.
The data set of the study is represented by data from a survey of 308 respondents conducted in February 2023 and designed us-
ing the semantic differential method. Our findings show statistically significant differences in the perception by generations Y and
Z of the colour temperature of a commercial, the dynamism and volume of the music, and friendliness of the actors. Among the
factors affecting the probability of purchase by both generations are the need for product, colour temperature, and high-quality
commercial editing, while generation Z is influenced by the semantic component and friendliness of the actors, and generation
Y - by the emotional component. Generation Y consumers are more prone to impulse buying behaviour. The factors influencing
the likelihood to purchase are ranked in descending order of importance: for generation Z, these are the need for product, inter-
est in the plot of the commercial, attractiveness of the actors, and exclusivity of the offer; for generation Y, these are the need for
product, inspiration after watching, depth of meaning of the advertisement, and exclusivity of the offer. The results of the study
may be useful to representatives of the marketing and advertising industry.
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MapKETVIHFOBbIe cTpaterun n NnpakTnkn

BBEAEHWE
MokoneHua X, Y n Z coctaBnaioT OCHOBHYIO JOMI0 NOTpe-
6utenen B Poccun. Mo paHHbIM nccneposaHua SberCIB
Investment Research, Ha gonto nokoneHns X npuxoguTcs
22,2 % notpebutenen, HaY — 32,4 %,aHa Z- 18,5 %'. Mpe-
ob6nagaHue nokoneHma Y o6bACHAETCA TeM, YTO MOMUMO
TOBAPOB NEPBOI HEOOXOAMMOCT 11 TOBAPOB KPAaTKOCPOY-
HOro NONb30BaHMA €ro NPefCTaBUTENN YacTO MOKyNaT
TOBapbl ANUTENIbHOTO MOMb30BaHUA, @ TaKKe Yy MHOIMUX
M3 HUX eCcTb LEeTW, KOTopble TPebyloT AOMNOMHUTENbHbIX
TpaT. He nmen ctabunbHbIX UCTOUYHNKOB JOX0Aa, 3yMepbl
(NpencTaBUTENU NOKONEHWUA Z) MOKYMalT MeHbLUee KO-
NMYeCTBO TOBapOB. Mbl He paccmaTprBaem nokoseHme X,
TaK Kak OHO Y»Ke 13y4yeHo B 60NbLIOM KonmuecTBe paborT,
B TOM YMCJie B CPAaBHEHWN C APYTMU NOKONEHUAMMU.

MccnepoBaHuA noKasbiBaloT, UTO NpeAcTaBUTeNN Mo-
KoneHmn Y n Z no-pasHOMy BOCMPUHMMAIOT peKknamy
[Bacik et al., 2018; Karanfiloglu, Saglam, Topstimer, 2022;
Roth-Cohen, Rosenberg, Lissitsa, 2022]. TeM He MeHee
B Poccun nopoGHble MCCenoBaHNA paHee He MpOoBO-
OUNNCb, UTO ONpefenAaeT HayuYHyl HOBU3HY W aKTyalib-
HOCTb paboThbl. Llenb nccnegoBaHuna — nyumtb pasnmuus
B BOCMPUATAN KOMMEPYECKOW peKnambl NokoneHnamm Y
1 Z Ha npMmepe POCCUNCKOrO pbiHKa MO Cedyowmum xXa-
paKTepUCTMKaM: CMbIC/IOBAA 1 SMOLIMOHANbHAA Harpy3Ka,
LiBeTOBasA TemnepaTtypa, NPOJOMKUTENIbHOCTb, KauecTBO
MOHTaXa U CbEMKU, PUTMUYHOCTb My3bIKK, MPUBEKa-
TENbHOCTb, ApYyXKentobre 1 MyNbTUHALNOHANBbHOCTb aKTe-
poB. [Ins [OCTMKEHWUSA 3TOW Lienn Obln NoCTaB/eHbI Cie-
Zytolime 3agauu:

1) onucaTb obLwme pasnnuuma Mexay nokoneHuamn Y
N Z pNA POCCMINCKOro obLiecTBa Ha OCHOBE CYLLECTBYHO-
Len nuTepaTypbl;

2) BbIABUTb CTaTUCTUYECKMN 3HAUMMble Pa3nnymns B BOC-
NPUATAW PEKNambl MeXAY NOKOIEHNAMY;

3) cnporHo3nMpoBaTb BEPOATHOCTb MOKYMKW TOBapa
KaX[blM NOKOSNIEHNEM;

4) paHX1poBaTb 3HaUNMble GAKTOPbI MO CTEMEHU BaXK-
HOCTW;

5) pa3paboTtaTb pekoMeHAauMn MapKeTosioraMm 1 pa-
60THUKaM peKNaMHON MHAYCTPUM.

" VipeanbHblii nOTpebuTenb: Kak TPaTAT geHbru nokonexus X, Y
n Z// Sibnet.ru. https://info.sibnet.ru/article/619083.

TEOPETUYECKUI OB30P

Y. Wrpayc n H. XoyB onpeaenaioT NOKOIeHNe Kak COBO-
KYMHOCTb JIofel, POXKAEHHbIX B OAUH ABaALATUNETHUIA
nepvog 1 ob6ragallmnx Tpemsa OBWMMU KPUTEPUSIMU:
NPUHAANEXHOCTb K OQHON UCTOPUYECKON 3SMOXe, B KO-
TOPOW NIOAN CTANKUBAKTCA CO CXOXUMU UCTOPUYECKU-
MU COOBITUAMU; 06LLMe YyOEXAEHWA U MOAENN NOBEAEHUS;
YYBCTBO MPUHAANEXHOCTU K MokoneHuto [Strauss, Howe,
1991]. Kaxpoe nokoneHwe obnagaeTt obuien cucremoim
LeHHOCTeN, KoTopasa cdopmupoBanacb Mo BAVAHU-
€M CeMbU, CBEPCTHUKOB, CPEACTB MAacCOBOW MHGOPMaLIK,
MAcCLUTAOHbIX SKOHOMUYECKUX W COLMabHbIX COObITUA,
KynbTYpPHbIX ABUXeHWIA [Strauss, Howe, 1991; Roth-Cohen,
Rosenberg, Lissitsa, 2022]. Cxoxue UeHHOCTK, ybexpae-
HUA 1 Modenu NoBefeHWA ONpPeaensalT UAEHTUYHOCTb
MOKOMEHWUI, KOTOpas OCTAETCA MPAKTUYECKN HEN3MEH-
HOW Ha NPOTAXeHWUW Bcen XusHm [Strauss, Howe, 1991;
Fortunati, Taipale, De Luca, 2019].

B pa3Hbix cTpaHax noaxopbl K ONpefeneHmnio BpemMeH-
HbIX PaMOK MOKOMeHMI moryT otnnyatbca [Hole, Zhong,
Schwartz, 2010; Karashchuk et al., 2020; Thangavel, Pathak,
Chandra, 2021]: oHM 3aBUCAT OT CTeMeHU «3aKPbITOCTU»
rocyjapcTtea, PasBUTAA HOBbIX TEXHOMOTMN, ypbaHu3a-
ummn. OCco6eHHOCTI KOHKPETHOW CTpaHbl OKa3blBaloT Cy-
LWeCTBEHHOE BAMAHME Ha MUPOBO33PEHUE WHAUBMAOB
W, B YaCTHOCTW, Ha UX OTHOLUEHME K peKkname U megma
[Ilvan, Loos, Bird, 2020]. B paboTe Mbl onnpaemcs Ha Knac-
cndurkaumio nokonexnuin B. Pagaesa [2019], apanTupo-
BaHHYyt0 ana Poccun ¢ yyeTom NCTOPUYECKUX OCOBEHHO-
CTel cTpaHbl (Tabn. 1).

MokoneHwue Y, unn nokoneHve munneHnanos (nNo Teo-
pun B. PapgaeBa), coctaBnatoT noan, poxaeHHble B 1982-
2000 rr. MunneHunanbl CTONKHYAUCb C TAKUMUW ABEHUAMMU,
Kak 3KOHOMMYECKMe KpU3MUCbl, robasibHoe MoTensieHmne,
3arpA3HeHne OKpyXalolen cpepdbl, NPUPOLHble KaTa-
Knn3mbl. Ha nx dopmmpoBaHue cunbHOe BAUAHME OKa3as
pacnag CCCP, «geBaAHOCTbIE», PacnpOCTPaHeHNe WHTep-
HeTa, MosABJIEHME COTOBbIX TenedoHOB, Mpodaxa WHO-
CTpaHHbIX TOBAPOB, PacLBeT CYOKyNbTyp 1 «Ayx CBO60AbI»
[PapaeB, 2019]. bonblwaA YacTb MUIEHMANIOB HaXxOaUT-
CA B cepelViHe KapbepHOro myTW, COCTaBAAA KPYMHbIiA
NoTpebuTenbCKUn CerMeHT Ana MapkeTonoroe [Kumar,
Sadarangani, 2018]. MNpepctasutenn nokoneHua Y cunb-

Tabnuya 1 - o0x00sl K Knaccugpukauyuu nokoseHut
Table 1 - Approaches to classification of generations

Teopua Y. Wtpayca n H. Xoysa Teopus B. PapaeBa

lNokoneHue lop poxaeHuna MokoneHune lop poxpeHuna
MNMokoneHune Gl, nobeautenen 1900-1923 MobunnsoBaHHoOe rnokoneHmne 1938 1. 1 paHee
Monuanneoe nokoneHune 1923-1943 [NokoneHue oTTenenu 1939-1946
B361-6ymepbi 1943-1963 MNokoneHue 3acTosn 1947-1967
MNokoneHne X 1963-1983 PedpopmeHHOe nokoneHne 1968-1981
MNokoneHne Y 1983-2003 lNokoneHne munneHnanos 1982-2000
MNokoneHne Z 2003-2023 MNokoneHwne Z C2001 .

lMpumeyaHue: coctaBneHo Ha ocHoBe [Strauss, Howe, 1991; Pagaes, 2019].



HO 3aBMCUMbI OT MHEHUSA OKPYXKaKOLLMX, UTO BIMAET Ha UX
noTpebuTenbCckoe NoBedeHMWe: nepes NMoKyrnkon ToBapa
OHM YacTO COBETYIOTCA CO CBOMMM 3HakombiMu [Ordun,
2015]. MunneHunansl 06bIYHO ONTUMWCTWYHDI, MPeanoYn-
TaloT MONyYaTb BMEYATNIEHMA 1 HacnaxaaTbCca pasBreye-
Huamu [Lissitsa, Laor, 2021].

[MokoneHwe Z, nan 3ymepbl, LeHTeHnasnbl, — 3TO oau,
poxaeHHble nocne 2001 r. LeHTeHranbl poannuch yxe
BO BpeMA MOBCEMECTHOrO PacrnpoOCTPaHEHUA WHTEpHe-
Ta, MEPCOHaNbHbIX KOMMNbIOTEPOB 1 TenepOoHOB, NOITOMY
TEXHONOTMN C CaMOro [eTCTBa COCTaBAAIOT HeOTbemie-
MyI0 YacTb MX XM3HU. B Poccum Ha 3ymepoB nosnauvann
Takne $paKkTopbl, Kak LMdpoBM3auma u cTabunbHOCTb Ba-
ctn [Pagaes, 2019]. MNpeacTaBuTeny nokosneHna Z onucbl-
BAlOTCA KaK MPaKTUYHbIe, OTBETCTBEHHbIE, HENpPeaB3ATble
1 TEXHMYeCKM nogKkoBaHHble moau [Koulopoulos, Keldsen,
2016]. imeqa c poxaeHna [OCTYN K COBPEMEHHbIM TEXHO-
NOTWAM, OHV MPUBLIKAN K 6onbluoMy obbemy uHdopma-
umm. MokoneHre Z 60MbLUYIO YaCTb KN3HW NPOBOAUT OH-
NalH 1 NpeanoynTaeT B3aMMOAeNCcTBOBaTb C bpeHaamu
BupTyanbHo [Bernstein, 2015]. 3ymepb! TWwaTenbHO OTHO-
CATCA K BbI6GOpY TOBAPOB ¥ NPUHUMAIOT peLleHne O Mo-
KyrKe, OLeHMBas NpenmyLLecTBa U HegocTaTkin [Kardes,
Cronley, Cline, 2010]. MpeacTaBUTENN 3TOrO MNOKOMEHMA
n3obpeTaTeNibHbl U KpeaTuBHbI [Priporas, Stylos, Fotiadis,
2017] n obpaLlaoT BHUMaHWe Ha peKniamy, cofepsKallyto
HeCTaHZapTHble peLueHms.

Takum 06pa3oM, MOKONEHWA 3HAUWTESIBHO pPa3nu-
4alTCA BO MHOMMX acrnektax. JTO MO3BOMAET Mpenno-
NOXWUTb, YTO NpeAcTaBuUTeNy nokoneHun Y n Z moryt
UMEeTb CTaTUCTUYECKM 3HAUYMMble Pas3nnuuAa B BOCMpPUA-
T KOMMEpPYECKON peknambl. [IoHMMaHne oTnnynTeNb-
HbIX YepT KaxJoro NMoKOIEHUA NOMOXET CO3AaBaTb Mpo-
OYKTbl U YCYrn C y4yeToM OCOBEHHOCTEN BOCNPUATUA
noTpebutenen. PAGOTHUKMN PeKNaMHON N MapPKETUHIOBOW
NHOYCTpUK cmoryT 6onee 3dPeKTUBHO B3aMOAENCTBO-
BaTb C KAMEHTaMu, NpUHagiexalyMm pasHbiIM NoKone-
HUAM.

PaccmoTpum pasnuuma B BOCMPUATUUN PeKiaMbl MOKO-
nenmaMn Y n Z no pagy Kputepues.

SMouMOoHanbHasA N CMbICNIOBaA COCTaBAAoWME po-
nuka. 3ymepbl poaunucb B nepuop passutua uLudpo-
BbIX TEXHOMOTMIA: HA OHO U3 6oNee PaHHUX MOKOSIEHUN
He AEeMOHCTPMPOBAJIO TaKOro BbICOKOrO YPOBHSA Braje-
HUA TEXHONOrMAMM B MONogom Bo3pacte [Turner, 2015].
lpeacTaBuTenn NOKONEHNA Z COBEPLLAIOT MOKYMKY, pac-
CMaTprBas ee C TOUKU 3peHus 3GGEeKTUBHOCTU, @ MU-
NeHnanbl MOKYNaloT TOBap, Tak Kak He XOTAT ynycKaTb
peakne BO3MOXHOCTW. B nccneposanum Accenture'! Bbi-
ABJIEHO, UTO Y MWJIIEHMAsbI, U 3yMepbl NPUHUMAKT pe-
LeHKA 0 NOKYMKe, OCHOBbIBAACh Ha BbIFOAHOCTN NPEAsIo-
YKEHUA 1 0T3bIBaX NONb30BaTENEN, OHAKO 3yMepbl bonee
JeTanbHO U3Yy4aloT TEXHUYECKME XapaKTEPUCTUKU TOBa-

" Accenture. (2017). Gen Z and millennials leaving older shop-
pers and many retailers in their digital dust. Accenture Dienstleis-
tungen GmbH.
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pa nepen NOKYMKOW, NPUCAYLWIMBAACL K MHEHMIO ApY3en,
CemMbU 1 OT3biBaM B COLMAbHbIX CETAX. YAOBONbCTBMIE,
UCMbITbIBaeMoe noTpebuteniem B npoLecce NpPocmMoTpa
peKnambl, MONOXUTENIbHO CBA3AHO C peaKkuuen Ha Mo-
6UbHYI0 peknamy cpeau npeactaBuTenen nokoneHus Y,
B TO BpeMs Kak Ans NokoneHua Z 3ta Koppenauma He3Ha-
umma [Roth-Cohen, Rosenberg, Lissitsa, 2022].

MunneHunansl CTpeMATCA NONyYaTb Kak MOXHO 60sib-
e BrneyaTNIeHnI OT XKMN3HW, MO3TOMY Yallle BOCMPUMMYU-
Bbl K 3MOLMOHaNbHol pekname [Mangelsdorf, 2014]. Yxxe
B OCO3HAaHHOM BO3pacTe OHU 3acCTanv NPoLecc pa3BnUTKA
TEXHONOTUI 1 UMPPOBM3aLUK, @ TaKXKe LUIMPOKOE Pacnpo-
CTpaHeHMe MepcoHanu3MpoBaHHbIX ycnyr [Ansari, Mela,
2003]. MunneHmanbl «<XOTAT BCErO» N «XOTAT 3TOr0 Cenyacy
[Twenge, 2010]. B xope mnccnenoBaHnsa, NPOBEAEHHOIO
82022 r. Ha QununnuHax, 661710 yCTaHOBNEHO, UTO SMOLINO-
HanbHasA peknama npuvBeKaeT BHUMaHWe NoKoneHus Y,
B TO BpeMms KaK 3Tuyeckas pekfiama npusreKkaeT Nnokose-
Hue Z [De Leon, Resuta, Virtusio, 2022].

CornacHo uccnepgoBaHuto [KaHeman, 2011], 60nbLUVH-
CTBO MOKYMOK COBEPLIAKTCA, KOrfa pelleHua MnpuiHU-
MaloTCA aBTOMATUYECKU Ha OCHOBaHUWN SMOLWI; TeEM He
MeHee A 6oee JOPOroCcToALMNX TOBAPOB XapaKTepPHb
MOKYMKM Ha 6a3e paumoHanbHbIX M OCO3HAHHbIX pelle-
HUA. Mbl NpeanonoXunmn CTaTUCTUYECKN 3HaUMMYI0 pas-
HULY B BOCMPUATMN CMbICSIOBOW M SMOLMOHANIbHON CTO-
POH peKNaMHOro ponvKa npefcTaBuTeNAaAMI NMOKOEHWUIA
Y 1 Z. B cMbICNOBYI0 COCTaBAAIOLLYIO BKIIOYAIOTCA Takune
XapaKTepUCTUKY, KaK rybrHa, ACHOCTb PEKNAMHOrO po-
NINKa 1 BbI3bIBAEMbIN MHTEPEC, @ B SMOLIMOHANbHYIO — 3KC-
KN03MBHOCTb, PafoCTb U BAOXHOBEHME.

LisetoBas Temnepatypa. LiBeToBas Temnepatypa
(color temperature) onpepenseTca Kak Temnepartypa oc-
BELLEHHOCTY LiBETHbIX M306paXeHuI: Tak, eCiv LiBeTOBasA
TemnepaTypa OKa3blBAaeTCA HWU3KOMN, TO U30bpakeHne Bbl-
rNAOUT «TeMNJIbIM», @ €C/IN BbICOKON — «X0NIoAHbIM» [Nam
et al., 2005]. LiBeToBan TeMnepaTypa, NCnonb3yemas B pe-
Kname, OKa3bIBaeT CyLLeCTBEHHOE BNAHKE Ha HAMePEHNA
notpebutenei cosepwmntb NOKynky. Mo mMHexwio J1. Mu-
nenexHe u B. [puranioHaiTe, LBeTOBadA TemnepaTypa, pas-
HaA 3 000 K, oTpaaeT Tennble OTTEHKU 1 GopMUpYeT no-
3UTMBHOE OTHOLLEHME K PeKJlaMe, YTO MOBbILLAET BEPOAT-
HOCTb MOKYMNKW, B TO BPEMA KaK LiBETOBas TeMnepartypa,
paBHada 6 000 K, oTpaxaeT XonogHble OTTEHKN U CHUKa-
eT BepoAaTHOCTb nokyrnku [Pileliene, Grigaliunaite, 2017].
Pe3ynbTaTbl NabopaTopHOro 3KCNEPUMEHTA, B XO4e KOTO-
pOro ucnblTyemble NoCceTUM BUPTYasbHbI NPOAYKTOBbI
MarasviH € YeTbipbMA Pa3fNUYHbIMU LBETOBbIMM PEXMMa-
MW, NOKa3anu, YTo Haimume TennblX LBETOB OKa3blBaeT
NONOXMTENIbHOE BAWAHME Ha WMMYNbCMBHOE Hamepe-
Hne coBepwmnTb NOKynky [Ayad, Ainous, Maliki, 2016].

LiBeToBble NpeanoYTeHNA 3aBUCAT OT TakuX GakTopOB,
Kak nos, BO3pacT, o6pa3oBaHue, KynbTypa, CYLLecTByto-
Wre B oOLWeCcTBe NpeacTaBieHNs O LBeTax, CoObITUAX
LeTCTBa, MONOXMWTENbHbIE W OTpuMUaTeNbHble accouma-
UMK C onpefeneHHbIMA LBETaMK, a TakkKe >KU3HEHHbI
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onbiT [Sliburyté, Skéryté, 2017]. Mo AaHHbIM MccneaoBa-
Hua [Nikita, Jain, Thilaka 2021], 53 % MunneHnanoB cuu-
TaloT, UTO UCMOb30BaHNE APKMX LBETOB B peKname npu-
B/IeKaeT BHMMaHVE 1 MOBbILIAET BEPOATHOCTb MOKYMKY,
npu 31om 60 % 3ymMepoB TaKkxe OTMETWUN BIIVAHNE LBeTa
YyNakoBKMW Ha NOKYMKy npopykrta. CkasaHHOe no3BonseT
NPegnonoXnTb, YTo NpeacTaBmTeny nokoneHnn Y n Z no-
pa3HOMY BOCNPUHMMAIOT LBETOBYIO TemrepaTypy, B KO-
TOPOW CHAT BUAEOPOSIVK, @ TaKKe UTO POCT MHTEHCUBHO-
CTW TenJibiX OTTEHKOB MOBbILWAET BEPOATHOCTb MOKYMKU
TOBapa.

MpopgomKnTeNnbHOCTb poONMKa, MOHTaX M cneud¢-
dekTbl. JTiogmn, cnocobHble K NPoaoIKUTENbHOW KOHLEH-
TpauuMM BHUMAHWA, LEMOHCTPUPYIOT MOBbIWEHHbIE Ha-
MepeHus coBeplunTb NokynKy [Moreno et al.,, 2023]. 310
00DbACHAETCA TeM, YTO yAepKaHue BHUMaHWA Ha MpoTa-
XEHUW OINTENIBHOTO BPEMEHU COMPAMXKEHO C H6OMbLIMMM
ycunuamu. B xope nccneposaHua ¢okyc-rpynn B CLUA,
npeacTaBnAWwmx nokoneHma Y n Z, nokasaHo, Yto KOpoT-
Kas peknama no3BOMfeT Nyulle yaepnBaTb BHUMaHUe
1 munneHwanos, n 3ymepos [Munsch, 2021]. bonblunH-
CTBO PECMOHAEHTOB OTMETWN, YTO NPOAOIKUTENIBHOCTb
ponvKa [oxKHa cocTaBnATb 15 €. PONMKN gnutenbHOCTbIO
30 C xyxe yaepXMBatloT BHMMaHWe nonb3oBaTenen, yem
6onee KopoTkue ponukm [Munsch, 2021].

K.M. BpayH [Brown, 2017] Takxe oTMeuaeT, 4To npeg-
CTaBUTENN NOKONEHNA Z XoTenu bbl BUaeTb bonee KOpoT-
KYI0 peknamy, MpoAo/IXKMUTeNbHOCTbIo MeHee 10 c. [oko-
neHno Z CBOMCTBEHHA MHOM03a4avyHOCTb, YTO NPUBOAUT
K npobremam C KOHLeHTpaLMel — oHa Ha 25 % Huxe, uem
y munneHunanos [Mohamed, 2022].

[na nokoneHus Z BaXkHO, YTOObl PEKSTaMHbIA PONK
6611 BU3yanbHO MpusnekateneH [Brown, 2017]. 3ymepbl
LeHAT peknamy, KoTopasa obnafaeT ApKO BblPaXKeHHON
BM3YyaNibHON 3CTETMKON N B KOTOPOW WMCMOMb3YIOTCA Ta-
Kune coBpemeHHble popmaTbl, KaK BUPTYasibHaA U JOMOS-
HeHHasA peanbHOCTb. ONPOLLEHHbIE TaKXKe OTMeYaNny BaX-
HOCTb KaueCTBa MOHTaXa 1 CbeMK/ BUAEO0PONMKa.

Takum 06pa3oM, MOXHO NPefnofoXUTb, YTO MEXAY
nokoneHuamn Y n Z 6yaet HabnofaTbCa CTaTUCTUYECKM
3HauMMasa pasHuLUa B BOCMIPUATAN NPOAOIKUTENIBHOCTH,
MOHTaXa 1 CbeMKM PeKNlaMHOro ponuka. K Tomy e co-
KpaLleHue ero NPOJONIXKUTENIbHOCTY GyAeT NOBbLILLATD Be-
POATHOCTb MOKYNKK TOBapa A ABYX NOKONEHNIA.

MysbikanbHoe odpopmneHue. iccnegosanme K.M. Bpay-
Ha [Brown, 2017] nokasasno, uto npaBuibHO NogobpaH-
HaA My3blKa OKa3blBaeT BNUAHWE Ha 3$PeKTUBHOCTb pe-
Knambl. [ToKkoneHne Z no cCpaBHEHWUIO C MpeablgyLnumm
MOKONEHNAMU MENO Hanbosee WNPOKUIA AOCTYN K pas-
HOOOpa3Hol My3blKe, MO3TOMY ero npeacTaBUTeNny aena-
0T aKLEHT Ha Hel Kak Ha onpegenAtoLen XxapakTepuctm-
Ke xopolwel peknambl [Brown, 2017]. B nccnegoBaHun
[Munsch, 2021] 60NbLUINHCTBO PECNOHAEHTOB OTMETUIIO,
yTo Ja)ke ecny OHM PaboTalT B pexrme MHOro3agauy-
HOCTW, peKnama C NOMYAAPHOW My3blKOW 3acTaBUT UX
OTB/IeYbCA M NOCMOTPETb pPeKnaMHbI ponuKk. B pekna-

me Coca-Cola BbibpaHHOe coueTaHue puUTMa 1 Menoamu
nepejaer uyBCTBA M 3MoOLMK, accoLumupyowmecs y no-
Tpebutenen co cyactbem [Sdnchez-Porras, Rodrigo, 2017].
YcTaHOBMEHO, UTO My3blka CpeAHEero 1 6bicTporo Temna
BbI3bIBAE€T UYBCTBO CYACTbA, B TO BPEMA KaK MEAJIEHHbI
TeMn Bblpa)kaeT cepbe3HocTb [Sdnchez-Porras, Rodrigo,
2017]. Hn3kme ToHa B 39 % cnyyaes BbIpaXkaloT CMeLLaH-
Hble uyBcTBa (funny feelings), a B 17 % — pafocTtb 1 CeHTM-
MeHTanbHOCTb [Sdnchez-Porras, Rodrigo, 2017]. Takum 06-
pa3om, BOCMPUATME PUTMUUYHOCTU MY3bIK/ B PEKTAMHOM
ponvke nokoneHuamu Y u Z npeanonoxuTesnbHo 6yaet
3HAYMMO OTNINYATbCA.

AKTepcknin coctaB. Pesynbratbl nccnegosanma [Gut-
freund, 2016] nokasanu, YTo Ha OTHOLWEHMWe K GpeHay
BAVAIOT MPVBNEKATENIbHOCTb akTepa 1 JOBEPUE 3puTenen,
a OTHOLIEHWe K BpeHZy W MpUBNEKATENbHOCTb TOBApa,
B CBOIO 0Yepefb, NONOXKNTENIbHO CBA3aHbl C HAMEPEHKEM
K Mokynke. MunneHvnanbl OPMEHTMPYIOTCA Ha YCTOABLLU-
€cs aBTOPUTETbI, @ MOKOJNIeHUE Z — Ha MUKPOUHII0eHCe-
poB nnun poeecHnKos [Prasanth, Kumar, 2023]. MNMpwu 31om
Hannume 3HAMEHUTOCTU B peKame Hanbonee 3Ha4YMMo
ANA NOKONEeHNA Z, HeXenu AnA NpefLecTBYOWNX UM no-
KoneHwui. MpeactaBuTen 060nx NOKONEHUIA NMO3UTUBHO
OTHOCATCA K reHAepHO HelTpanbHOM pekname [Stavrinea
et al, 2021]. MNokoneHne Z npuBieKaeT pek/ama, B KO-
TOPOW CHMMAIOTCA «peasibHble NIOAN», NMOXOXKME Ha HUX
[Gutfreund, 2016]. Mbl npefnonoXuny, YTo mexay npeg-
CTABUTENAMU NOKONEHUN Y U Z eCTb CTaTUCTUYECKWN 3Ha-
yyMaa pasHuLa B BOCMPUATUN MPUBNEKATENbHOCTU aK-
TepOB, KOTOPble PeKNaMMPYIOT TOBap B PONMKE, U LIEHHO-
CTel, KOTOpble OHU TPAHCIUPYIOT.

Takum 06pa3om, B Xofe M3yUYeHUA HAay4yHOW nnuTepaTy-
pbl ObIIN BbIABUHYTHI CNeAyoLLMe rMnoTesbl.

lunomesa 1. lNokoneHua Y n Z no-pasHomy BOCMPUHU-
MatoT CMbICNIOBYtO (1a) U SMOLMOHaNbHY Harpy3sky (1b)
peKnamMmHOro posnMKa; ero LBeToByl Temnepatypy (1c);
NPOAOSIKUTENIBHOCTb POJIMKA, KaYeCTBO MOHTa)a 1 CbeM-
Ku (1d); pyuTMUYHOCTL My3bIKK (1€); NprBReKaTeNnbHOCTb,
Apyxentobre n MynbTUHALMOHaNbHOCTb akTepoB (1f).

lunomesa 2. Ha BepoATHOCTb MOKYNKW TOBapa NOKO-
neHnammn Y n Z oKasblBaloT pasHOe BAUAHME CMbIC/I0BaA
(2a) v amoumoHanbHas (2b) Harpyska peknamHoro ponu-
Ka; ero LiBeToBas TemnepaTtypa (2¢); NPOAOMKUTENBHOCTb
PONMKa, KaUeCcTBO MOHTaXa 1 CbeMKM (2d); pPUTMUUYHOCTb
My3bIKW (2€); MpUBNEKaTENbHOCTb, APYXentobre 1 Mynb-
TUHAUMOHANBbHOCTb akTepoB (2f).

METOAbI UCCJZIEAOBAHMA

Bbi6bop ponuka. [na Bblbopa peKnamMHOro posiMka uc-
Nnonb30BascA PenTUHr «<Henposmnsopy», BkaYvaowmin 10
nyywmx ponmkoB 2022 r.' PeNTUHr COCTaBNAETCA exe-
FOAHO C UCMOMb30BaHNEM HENPOMAPKETUHIOBbIX TEXHO-
NOTNIA, N3yYaloLWmX aKTUBHOCTb MO3ra, ABUKEHME [Na3
1 duKcaumio B3rnsaga. Ha ocHoBe NCxopr3nonormnuyeckumx

'Heiiposuzop. Jingepbl 2022. https://neurotrend.ru/lideryi-2022.



pe3ynbTaToB 3puTenein opMMPYIOTCA YeTbipe NapamMeTpa:
BHMMaHMe, WMHTEpPEeC, SMOLMOHANIbHAA BOBJIEYEHHOCTb
1 3aMOMMHAEMOCTb. JKCMepTbl, y4acTBytoLLMe B COCTaBNe-
HUW PENTVHIA, BbIAENWAN YeTbipe 0COBEHHOCTU PeKnam-
HbIX POJINKOB, 3aHABLLNX BbICOKME MO3MLNN B PENTUHTE:
HebonbLIAA NPOJOMKNTENBHOCTb, OPUEHTUP HA SMOLMUY,
NPVYIMEHEHKE HOBbIX TEXHUYECKMX NPUEMOB NPU MOHTaXe
ponvka (KOMOMHALUMA WIrPOBOrO KWHO M MYNbTUMIMKA-
uMmM), a Takke AMHAMWUYHOCTb 3MMU30A0B ANA Mpusreve-
HUA BHUMaHUA 3puTenein. Mol Boibpann ponnk HONOR,
BbINYLIEHHbIN B feKabpe 2021 !, Tak Kak B HEM COBMe-
LLEeHbl SMOLMOHANbHAA U KOTHUTMBHAA (CMbICioBas) Co-
CTaBnawwme. SMOLMOHANbHOE BO34ENCTBUE POSMKa
[JOCTWUraeTCa 3a cyeT NPUCYTCTBMA B HEM PafOCTHbIX JinL,
ynbl6oK, 06pa3oB NPMPOAbI 1 *KUBOTHbIX. PaLmoHanbHoe
BO3AENCTBME OCYLUEeCTBAAETCA 3a CYET MoKasa TexHuye-
CKUX XapaKTepucTk HoBon moaenu TenedoHa. o oueH-
KaMm 9KCMepToB, NMOKa3aTeslb BOBIEYEHHOCTM ANA JAHHOMO
ponuka coctasun 93 6anna u3 100 BO3MOXHbIX, UHTEpe-
ca - 76, 3anoMnHaemocTn — 73, BHUMaHuA — 56.

C6op maHHbIX. [Ins BbIABNEHMA BOCMPUATUA KOMMEP-
YeCcKoW peknambl 6blf MPoBefEeH ONPOC C UCMONb30BaHM-
eM MeToAa ceMaHTuyeckoro aAnddepeHumana, KOTOPbIl
BKMOYaeT 21 nmapy aHTOHMMOB, XapakTepusylowux pe-
KNaMHbI/ POJSIMK: NOBEPXHOCTHO — FNY6OKO, HEMOHATHO —
MOHATHO, OObIUHO — UCKIIOUNTENBHO, OAMHOYECTBO — Ce-
Mbfl, CKYYHO — WMHTEPECHO, FPYCTHO — PafoOCTHO, Hemnpu-
A3Hb — CUMMNATKA, ONYCTOLWEHHOCTb — BAOXHOBEHWE, TYCK-
1O — APKO, XONOQHbBIN — TeMAbIN, MEAJIEHHO — AVNHAMMYHO,
pe3Ko — NNaBHO, A/IMHHO — KOPOTKO, XaOTUUYHO — OPraHn30-
BaHHO, CTAPOMOJHO — COBPEMEHHO, OJHOHALMOHANbHbIN —
MYNbTVHALMOHANbHDIN, HefpyXentobHO — ApYeniobHo,
TUXO — FPOMKO, HEPUTMUYHO — PUTMUYHO, HecnonesHo —
HY>XHO, HEe KYMJto — Kyno (CM. npunoxeHue). Mapbl aHTo-
HMOB 6bINIM CrPYNMNMPOBaHbl B MATb GIOKOB, KaXXabli U3
KOTOPbIX NPOBEPAET OAHY M3 BbIABUHYTbIX rnote3. Onpoc

THONOR 50. Jo6aBb smouuu. https://youtu.be/JJrQ6j7PxKw.
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COCTOAN M3 ABYX YacTel: B NepPBON YacTU pecnoHAeHTam
npeanaranocb BbibpaTb npuaaratenbHble, acCoLUMNpy-
OLLMECA Y HUX C NPOCMOTPEHHBLIM peKaMHbIM Poan-
KOM; BTOpasA 4acCTb cofepafia BOMPOCbl Ha BblABMIEHNE
coumnanbHo-gemorpaduruecknx xapaktepuctuk. B onpoce
npuHaAIo yyactne 308 pecnoHAEHTOB, 13 KOTOpbIX 129 ve-
NoBeK NpuHagnexanu K nokoneHuto Y, a 179 - K nokone-
Huio Z.

Cpenn 06omx nokoneHWin 6OMbLUIYI0 YacTb PECroH-
[IEHTOB COCTaBAAIOT eHWwuHbl (73,6 % - nokoneHue Y,
67 % — nokoneHue Z). bonee 70 % npegcTtaButenen no-
KoneHma Y umeloT Bbicliee obpa3oBaHue, 14 % — HEOKOH-
yeHHoe Bbicllee, 13,2 % — cpepHee NpodeccroHaNbHOe.
B 10 ke Bpema TO/IbKO NOJSIOBMHA PECMNOHAEHTOB MOKONe-
HUA Z (52,5 %) NMEIOT HEOKOHUYEHHOE BbiCllee 06pa3oBa-
H/Ee 1 YyTb MeHblLLe YeTBepTH (22,3 %) UMEeIT HayanbHoe
obpa3oBaHe, NPoJosIKas Ha JaHHbI MOMeHT 0byueHue
B LWKonax. Hanbonee pacnpocTpaHeHHble creuunasibHo-
CTW cpefm nokoneHuna Y — rymaHutapHole (35,7 %) n co-
umanbHo-3koHoMmMYeckme (30,2 %). 3ymepbl UMEIT CXO-
XKYI0 TEHAEHUMIO N 06YyYatoTCcA Ha rymaHmTapHbix (20,7%)
N coumnanbHO-OKOHOMUYECKUX (36,3 %) crneunanbHOCTAX,
TaKXKe 3HAUUTENIbHYI0 AOMI0 COCTABAAET TEXHUYECKUIA
npodunb 06yyeHus (28,5 %).

[na onpepeneHna CTaTUCTMYECKN 3HAYMMbIX Pa3fu-
UM B BOCNPUATUN MeXIY ABYMA MOKONEHUAMU NpPOBe-
AeH TecT leimca — Xoyanna u tect MaHHa - YutHu (tabn. 2).
Oba TecTa yKasblBalOT Ha CTaTUCTUYECKM 3HAUYMMYIO pas-
HMLY NO cnefylowyM napameTpam: TemnnoTta, AMHaMUY-
HOCTb, ApYyXentobre, FPOMKOCTb 1 FOTOBHOCTb K MOKYMNKe
(tabn. 2). MokoneHune Y B cpeiHeEM CUMTAET PoNiMK Gonee
TENNbIM, ZUHAMUYHBIM, JPYXENOOHBIM U FPOMKIM, Yem
3ymepbl. MokoneHve Y Bbipa3unio 60MblUy FOTOBHOCTb
KynuTb TOBap, HeXenu nokoneHue Z.

[na BblABMEHNA NapamMeTpPOB, BANAIOWMX HA BepoAT-
HOCTb MOKYMKM TOBapa, MOCTPOEHbI NINMHEHbIE perpec-
UK Ha Bcel BblbopKe (mogenb 1, Tabn. 3), Ha BblbopKe

Tabnuya 2 - CpasHeHue cpeOHUX 3HaYeHul nepemMeHHbIX Mexoy nokoneHuamu Y u Z
Table 2 - Comparison of variables mean values between generations Y and Z

[MepemeHHble CpepHee Y CpepHee Z Pa3Huua cpegHUX GH (p-value) MW (p-value)
1 2 3 4 5 6
My6unHa 4,2 4,1 -0,1 0,824 0,919
AicHOCTb 5,6 5,8 0,2 0,099 0,206
DKCKJI031BHOCTb 39 3,8 -0,1 0,571 0,649
Cemba 54 51 -0,3 0,102 0,145
NHTepec 4,8 5,0 0,2 0,402 0,472
PapgocTb 57 55 -0,2 0,118 0,178
MNprBnekaTenbHOCTb 5,6 53 -0,3 0,098 0,121
BpooxHoBeHune 53 5,1 -0,2 0,115 0,234
ApkocTb 5,7 56 -0,1 0,501 0,685
Tennorta 53 4,8 -0,5 0,017 0,013
LOnHamnyHoCTb 6,1 57 -0,4 0,010 0,009
MnaBHOCTb 39 4,0 0,1 0,561 0,640
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g OkoHuYaHue mab. 2

E Table 2 (concluded)

; MNepemeHHble CpepHee Y CpefiHee Z Pa3Hunua cpepgHux| GH (p-value) MW (p-value)

S 1 2 3 4 5 6

E MpoponxutenbHOCTb 4,7 4,8 0,1 0,364 0,342

E OpraHu3oBaHHOCTb 4,1 4,1 0,0 1,000 0,965

E CoBpeMeHHOCTb 5,6 57 0,1 0,789 0,779
MynbTrHaUMoHanbHOCTb 53 54 0,1 0,326 0,314
Lpyxeniobne 6,2 6,0 -0,2 0,046 0,032
lpomMKoCTb 53 49 -0,4 0,007 0,003
PutmmnyHoCTb 57 5,6 -0,1 0,441 0,422
Hy>HoCTb 4,4 4,4 0,0 0,924 0,944
Mokynka 37 32 -0,5 0,038 0,052

MpumeyaHme: B cTonb. 2 NprBeaeHbl CpeaHe 3HaYeHNA nepemMeHHbIX 418 npeacTaBuTenen nokonexHusa Y, B cton6. 3 — ansa npeacra-
BUTeNen nokonexus Z. B cton6. 4 nokasaHa pasHOCTb MeXay CPeAHUMYN 3HaYeHnaMU Anis nokoneHnin Y n Z. B cton6. 5 npegcraeneHs
3HaueHun p-value ans Tecta lemca — Xoyanna (GH), a B cton6. 6 — p-value ans Tecta MaHHa — YutHu (MW).

ANA npepcTaBuTeneit nokonenna Y (mogenb 2, 1abn. 3) nona, ypoBHA obpasoBaHuAa v npoduns obyyeHua wc-
1 nokoneHua Z (mogenb 3, Tabn. 3). lna npoBepku pa3- MNofb30BaNUCh B KAUECTBE KOHTPOJIbHBIX.

NNYKIA B CTEMEHMU, C KOTOPOI Uccneayemble GakTopbl BU- NHTepec, ncnbiTbiBaeMblil B MpoLecce NpocmoTpa pe-
AT Ha COBepLUEHME MOKYMKM PasHbIMK MOKONEHWAMY, KIIAMHOTO POJNIVKA, MPUBIeKaTeNbHOCTb aKTEPOB 1 MiaB-
B mMofenb 6binn fobaBnieHbl Npon3BefeHns GUHAPHON  HOCTb PEKNAMHOFO POMMKA MOBbILWAKT FOTOBHOCTL K MO-
nepeMeHHON NPUYHAZNEXHOCTY K MOKOMeHMo Z 1 nepe- Kyrke ToBapa B MOAenu Ha Bcel Bblbopke (momenb 1,
MeHHbIX BoCpuaATUA (Mogenb 4, Tabn. 3). NMepemeHHble Tabn. 3). HyXHOCTb ToBapa, TPaHCAUPYEMOro B peKnam-

Tabnuya 3 - JluHeliHas pezpeccus ¢ 3asucumMoull nepemeHHOU «20MO8HOCMb K NOKYNKe mosapa»
Table 3 - Linear regressions with the dependent variable “readiness to purchase”

JInHenHan perpeccua
3aBrCcMMasn NepemMmeHHasn: rOTOBHOCTb K MOKYMKe
Mogenb 1 Mopgenb 2 Mopgenb 3 Mogenb 4
HesaBucumblie nepemeHHble
O6wasn MokoneHne Y MokoneHue Z O6wasn
WHTepec 0,254 -0,139 0,356*** -0,007
i (0,065) (0,139) (0,084) (0,112)
MpuBneKaTeNbHOCTL 0,204 0,169 0,184 0,154
P (0,089) (0,172) (0,137) (0,094)
IKCKNIO3UBHOCTb 0,082 0,214** 0,027 0,113*
(0,075) (0,086) (0,107) (0,066)
BooxHoBeHUe 0,139 0,336*** 0,068 0,402%**
A (0,102) (0,115) (0,140) (0,154)
Tennota 0,051 -0,186** 0,151* -0,170*
(0,073) (0,083) (0,083) (0,099)
MnaBHOCTL 0,203*** 0,189** 0,141** 0,176%**
(0,048) (0,074) (0,065) (0,054)
Jpyxentobue -0,223** -0,228 -0,299%* —0,231%*
by (0,087) (0,188) (0,122) (0,093)
OpraH130BaHHOCTb 0,008 0,149* -0,049 0,148*
P (0,059) (0,082) (0,079) (0,088)
HyskHOCTb 0,470%** 0,543%** 0,384%** 0,560%**
’ (0,062) (0,084) (0,080) (0,105)
0,241*
NHTepec (nokoneHwne Z) - _ _ 0145
BpoxHoBeHue (nokoneHue Z) - - _ -0,388**
§ (0,187)
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Te}
OkoH4YaHue ma6n.3 g
Table 3 (concluded) S
3
Mogenb 1 Mogenb 2 Mogenb 3 Mogenb 4 =
He3saBucumbie nepemeHHble o
O6wasn MokoneHune Y MokonexHue Z O6wasn Q
o
0,255%* w
Tennota (nokonexHue Z) - - - (0,120) g
— *% =
OpraHn3oBaHHOCTb (MoKoneHue 7) - - - 0.224 w
(0,102) e
Hy»HocTb (Mokonexue Z) - - - ~0,.237% b
Y (0,128) &
>
-0,536*** 1,022 2
MNokoneHune Z (0,165) - - (0.715) &
KoHCTaHTa -0,178 —1,734%** 0,223 -1,180*
(0,482) (0,503) (0,593) (0,658)
HabniogeHuna 308 129 179 308
R? 0,488 0,687 0,369 0,529

MprimeuaHne: mofenb 1 MOCTpoeHa Ha BCel BbIGOPKE, MOAeNb 2 — Ha BbIOOpKe AnA npefcTaBuTenei nokoneHus Y, mogens 3 —
Ha BblbOpKe ANA NpeAcTaBuTenell NokoneHus Z. B mopenu 4 perpeccopbl yMHOXeHbl Ha MepeMeHHYIo, MPYHMMAIoLLYI0 3HaueHue,
paBHoe 1, ecnn NHAVBWA NPUHAANEXUT NOoKoNeHUto Z, 1 0 — B MPOTUBHOM Ciyyae. B ckobKax yKasaHbl CTaHAApTHble OWMOKU. *p < 0,1;

**p < 0,05; ***p < 0,01.

HOM PONNKE, TaKXe OKa3blBAET MOIOXKNTENIbHOE BANAHNE
Ha nokynKy. Mpu 3Tom ApyentobHble akTepbl OTTAsIKMBa-
I0T NOKOJIeHNA OT NpUobpeTeHuns Toapa. MNpeactaBuTtenn
NOKONeHMA Z NOKa3blBalOT MEHbLUYI FOTOBHOCTb COBEp-
WWTb MOKYMNKY MO CPaBHEHUIO C NPeACTaBUTENIAMU MOKO-
nenuAY.

Ona nokonenna Y (mogenb 2, Tabn. 3) koadpduumeH-
Tbl Nnepef MepPeMEHHbIMU SKCKMO3MBHOCTA, BAOXHOBE-
HWA, TENNOTbl, MNABHOCTW, OPraHM30BaHHOCTM W HYX-
HOCTW 3HaUMMO OT/IMYAIOTCA OT HyNA. DKCKMO3NBHOCTb
peKnamMHOro posnKa, BAOXHOBEHME, OulyllaeMoe nocne
NPOCMOTPA, a TaKXKe NNaBHOCTb M OPraHN30BaHHOCTb PO-
NINKa MOBbLILIAIOT BEPOATHOCTb MOKYMKM MUIEHMANaMm,
B TO BPeMs KaK Hannume Temnsibix OTTEHKOB B peKfiame —
CHUXKAeT.

[na nokoneHusa Z (mopenb 3, Tabn. 3) KO3GPULUMEHTDI
nepen nNepPemMeHHbIMW WMHTepeca, TemnioTbl, MNaBHOCTY,
APYXentobursa 1 HY>KHOCTU 3HAUYMMO OTIINYAIOTCA OT HYJA.
NHTepec K pekname, Tensible OTTEHKU U MNAaBHOCTb pe-
KNIaMHOrO POfMKa MOBbILIAT BEPOATHOCTb MOKYMNKA TO-
Bapa 3ymepamu, a Apy<enitobue akTepoB — CHUXKAET.

Mpun cpaBHEHWM BOCMPUATMA PEKSIAMbl MOKONEHUSA-
Mu 'Y (Mogenb 2, Tabn. 3) n Z (mopenb 3, Tabn. 3) okasa-
NOCb, YTO MPOSABIEHHbIV MHTEPEC K peKkname nobyxaaet
3yMEpOB K MOKYMKE, a 3KCKMIO3UBHOCTb M BIOXHOBEHMWE
MOBBILAKT BEPOATHOCTb MOKYMKW ANA MWUNIEHNANOB.
Ina nokonenmA Y nnaBHOCTb M OPraHM30BaHHOCTb POU-
Ka OKa3blBaloT MONOXWTENbHOE BO3AENCTBME Ha MOKYNKY,
B TO BPeMA KaK AJiA MOKONeHNA Z — TONIbKO MIaBHOCTb.
[na Kaxgoro nokoneHma BoCcnpuATUe LBETOBOWN Temme-
paTypbl BAXAET Ha FOTOBHOCTb K MOKYMKe, OAHAKO Tensble
OTTEHKM NOBYXKAAT K MOKYMKe NMoKoneHne Z 1 ocTaHaB-
NMBAIOT OT NOKYNKM nokonexue Y. ina 0601x NoKoneHuin
BOCNPUHUMaEMan HYXHOCTb TOBapa CrocobCcTByeT ero
MOKynKe.

[na npoBepkn pasnmuun B CTeneHu, C KOTOPON uc-
cnefyemble GakToOpbl BAUAIOT Ha COBEPLUEHME MOKYNKU
pa3HbIMK MOKONEHNAMW, B MOAeNb Oblin A06aBNEeHbI
npon3BefeHna OMHapPHON NepeMeHHON NPUHALNEXHO-
CTW K MOKONEHMI0 Z 1 NepeMeHHbIX BOCMpuATAA (Mofenb
4, Tabn. 3). [laHHas mofenb NO3BOJIAET NPOBEPUTb Pa3-
HMLY BO BIMAHMM NEPEMEHHbIX MHTepeca Ha FOTOBHOCTb
K MOKyMnKe TOBapa MeXay MOKONEHUAMU NPW MOMOLLN
dopmanbHOI NpoLeaypbl NPOBEPKY CTaTUCTUYECKUX -
noTes: ecnn KO3ddMUMNEHT Nnepel NPon3BeaeHNEM Nepe-
MEHHOW NHTepeca U BMHAPHON NepeMeHHON NOoKoNeHNn
3HaAUMM, TO MOXHO CAEenaTb BbiBOJ O PA3NUYHOM BNMA-
HMUM COOTBEeTCTBYOWero pakTopa Ha rOTOBHOCTb NPUOG-
peTeHusa ToBapa Ana pasHbix nokoneHnn. MHTepec, npo-
ABJIEHHbIV B NpoLecce NPOCMOTPa PEKNAaMHOTO POJIMKa,
MOBbILIAET FOTOBHOCTb K MOKYMKe TOBapa nokoneHuem Z
1 He OKa3blBaeT BNMAHMA Ha nokoneHue Y (p-value < 0,1).
BooxHoBeHMe, monyyeHHoe Nocsie NPOCMOTPa PeKIambl,
YBE/IMUMBAET TOTOBHOCTb K MOKYMKe ToBapa MNoKone-
HueM Y 1 He BMAET Ha NOKYNKy ToBapa nokoneHnem Z
(p-value < 0,05). Hannuue Tennbix OTTEHKOB B pekname
MOBbILIAET CKNOHHOCTb K MOKYMKe ToBapa Anf 3ymepoB
N CHWXaeT ans munneHunanos (p-value < 0,05). OpraHu-
30BaHHble nepexofbl MOBbIWAKT FOTOBHOCTb K MOKYNKe
TOBapa NoKoneHneMm Y, HO He OKa3blBaloT BAUAHUA Ha ro-
TOBHOCTb K MOKYyMKe AnAa npefcraButenell NoKoneHms
Z (p-value < 0,05). HyxkHOCTb TOBapa NOBbILWAET CKJIOH-
HOCTb K NOKYMKe y ABYX MOKONEHWI, OQHAKO ANA Mue-
HManoB 3ToT 3G PeKT BblpaXkeH cunbHee (p-value < 0,1).

Ina ot6opa Hanbonee MHGOPMATUBHBIX MEPEMEHHDIX,
BNVAILWMX Ha MOKYMKY TOBapa KaXAblM MOKOJIEHuEM,
6b111 NOCTPOoeHbI JTacco-perpeccmm ans nokoneHnin Y n Z
B OTAENbHOCTU 1 ANA ABYX NOKONEHWI B Lienom (Tabn. 4).
Mbl ncnonb3oBanu crepyoLWnin NoAxos: WTpapHOM napa-
MeTp NAambaa yBennumBancs Ao Tex nop, NoKa B Mogenu
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He OCTaHeTCA YeTblpe NePeMEHHbIE C HEHYNEBbIMM 3Haue-
HUAMN K03OOULMEHTOB Nepea HAMU — 3T NePEMEHHbIE
Mbl paccMaTpuBaeMm Kak Hanbonee BnvsTenbHble. B moge-
N1, TOCTPOEHHON AN1A ABYX MOKONEHWI, YeTblpbMA Hanbo-
nee onpeaensWUMM GakTopamm OKa3anCb: HY>KHOCTb,
WHTEPEC, SKCKM3UBHOCTL U ry6uHa. [na nokoneHus
Y — HY>XHOCTb, BOXHOBEHWE, Fy6uHa N SKCKN03MBHOCTD,
a ANA NOKONEeHUA Z NOKYMKY NpeaonpeaensioT Hy>KHOCTb,
WHTepeC, NPYBNEKATENbHOCTb U SKCKMIO3UBHOCTb.

PE3YJIbTATbl UCCNEQOBAHINA
lunomesel 1a, 1c, Te u 1f nodmeepdusuce. flunomessi 1b
u 1d He nodmeepdusuce. MokoneHua Y n Z no-pasHomy
BOCMPUHUMAIOT LiBETOBYIO TeMNepaTypy PEKIaMHOro po-
MUK, ero ANHAMUYHOCTb U FPOMKOCTb, @ TaKXKe APYXKeto-
6uie akTepOoB. 3yMepbl B OTANYME OT MUNSIEHWANOB CYKTa-
I0T, UTO aKTepbl BbIFALAT MeHee AOOpPOXKenaTeNbHbIMY.
[MokoneHne Y BOCMpMHUMAET LUBETOBYD TemnepaTtypy
6onee Tennoii, a nokoneHne Z - bonee xonogHon. ins 3y-
MepPOB PEKMAMHBIN PONNK KAXKETCA MeHee ANHAMUYHBIM,
a My3blka MeHee rpomKkoun. B uenom nokoneHve Z me-
Hee roToBO K MOKYMKe ToBapa Noc/ie NPOCMOoTpa peKiam-
HOro poNiMKa Mo CpaBHEHMIO C MoKoneHrem Y.

lunomesel 2a u 2b nodomeepousiucey. YBenmueHme CMblc-
NOBOWM Harpy3kn peknaMHOro PoJiMKa MOBbLILAET FOTOB-
HOCTb K MOKYynNKe ToBapa nokoneHvem Z. [laHHble pesysb-
TaTbl COMNMACYOTCA C UCCNEAOBaHUAMM, MPOBEAEHHbIMU
B8 Manan3un [Ng et al, 2019] n U3pawnne [Roth-Cohen,
Rosenberg, Lissitsa, 2022]. dmounoHanbHaa Harpyska,
BKJ/IIOYAIOLLAA TaKME XaPaKTEPUCTUKN PEKIAMHOrO po-
NNKA, KaK SKCKI3MBHOCTb U BAOXHOBEHME, YBEIMUYMBA-
I0T FOTOBHOCTb K MOKYMKe ToBapa nokosneHvem Y. PaboTbl
M. MaHrenbcnopda [Mangelsdorf, 2014] u 3. [le JleoHa,
M. PecyTbi n [I. BupTy3mo [De Leon, Resuta, Virtusio, 2022]
LEMOHCTPUPYIOT CXOXKUE BbIBOADI.

unomesa 2c nodmeepadusnace. NoBblleHVe TENNOTbI
LIBETOBOW TemMnepaTypbl CHUXAET BEPOATHOCTb MOKYMKM
AJ18 MUNINIEHWANOB, HO MOBbILWAET AnA 3ymepos. B npepbl-
AYyLWMX UCCNIeAOBAHUAX aBTOPbI MPULLAN K BbIBOAY, UTO Te-
nsible OTTEHKWN MOBbILIAIOT BEPOATHOCTb NOKYMNKMU TOBapa
[Pileliene, Grigaliunaite, 2017; Ayad, Ainous, Maliki, 2016].
Peknama c Tennoi LUBETOBOI CXeMOU Bbi3blBaeT bosbllee
KOnnyecTBO OTKAMKOB Y notpebutenein [Sokolik, Magee,
Ivory, 2017], a ToBapbl TeMoro LBeTa yBennunBaT no-
TpebuTenbckne npeanouteHus [Motoki et al., 2019].

lunomesa 2d He noomeepoundce. Bocnpustne npo-
LAOMKNTENBHOCTY PEKNAaMHOMO POSIMKA He BNIMAET Ha no-
KynKy ToBapa Hu nokoneHvem Z, Hu nokoneHmem Y. Bbl-
COKOE KaueCTBO MOHTaXa U CbeMKU OKa3blBAET BANAHME
Ha BEPOATHOCTb MOKYTKM TOBapa 0001MU NMOKONEHUAMM:
AJ1 MUNJIEHNANOB MIABHOCTb Y OPraHW30BaHHOCTb PoO-
NMKa NOBBbILLIAET BEPOATHOCTb MNOKYMNKK, a /1A 3yMEPOB —
MAaBHOCTb PONUKa.

lunomesa 2e He nodmsepousiacs. PUTMUYHOCTb My-
3blKM He OKa3blBAET BANAHMA HA BEPOATHOCTb MOKYMKU
TOBapa Hu nokoneHmem Z, Hu nokoneHmem Y. Habniogaet-
CA CTaTUCTUYECKM 3HAUMMan pasHULA B BOCIPUATUN M-
HaMUYHOCTU U FPOMKOCTY MY3bIKW MeX[y MOKONEeHMAMY,
HO oba MokasaTena He OKa3blBalOT BANAHMA Ha BEpPOAT-
HOCTb NOKYMKU AJ1A ABYX MOKOMEHWA.

lunomesa 2f nodmeepounace. [pyxeniobre akTe-
POB CHUXAET BEPOATHOCTb MOKYMKM TOBapa NOKONeHNEM
Z, a napameTp MpUBNEKATENIbHOCTM OKa3aNiCcA He3Hauu-
mbIM. 1. [ytdpoiing [Gutfreund, 2016] yctaHoBMNa, UTO
noKoseHne Z LUEHUT, KOrda B peKiaMe NoKasbliBaT akTe-
POB, BHELLHE NOXOXNX Ha camux 3puTenen. Mbl npeano-
naraem, YTo aKTepbl MOAENIbHOM BHELIHOCTY BbI3blBalOT
MeHbLLEe JOBEPUA Y 3yMEPOB, a ApYxentobre MoXeT BOC-
MPUHMMATHCA HAUTPAHHBIM.

BbiBOLbI MCCNEAOBAHNA CUCTEMATU3MPOBAHDI B TabN. 5.

Tabnuya 4 - Oakmopsl ¢ HAUGOTLWUM B/IUAHUEM HA 8ePOIMHOCMb NOKYNKU, PAHXUPOBAHHbIE NO YObIBAHUIO CMeneHU 8aXXHOCMU
Table 4 - Factors with the greatest influence on the likelihood to purchase ranked in descending order of importance

CreneHb Ba>KHOCTMN O6a nokoneHns MNokoneHune Y MNokoneHune Z
1 Hy>HoCTb Hy>XHOCTb Hy>XHOCTb
2 WHTepec BooxHoseHune WNHTepec
3 DKCKJTI031BHOCTb Tny6buHa MNpusneKkartenbHoOCTb
4 My6uHa DKCKIIO3MBHOCTb DKCKIIO3MBHOCTb
Tabauya 5 - Beisoowl ucciedosarus
Table 5 - Conclusions of the study
MMnotesa MokoneHue Y | MNokoneHune Z

CmbicnoBas Harpyska

1a: pa3Hnua B BOCAPUATUN

2a: BEPOATHOCTb MOKYMNKM

| NHTepec (+)

SMoLuVOoHanbHanA Harpyska

1b: pa3Huua B BOCMpuATAN

2b: BepOATHOCTb MOKYMKM

DKCKJIO3MBHOCTb 1 BAOXHOBEHWE (+)
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Table 5 (concluded)

[vnoTesa

NMokoneHne Y | lMokoneHune Z

LiBeToBas Temneparypa

1c: pa3HuLUa B BOCNPUATUM

Tennorta

2C: BEpOATHOCTb NOKYMNKN

Tennorta (-) | Tennorta (+)

npOAOﬂ)KVITeﬂbHOCTb, KayeCTBO MOHTa»a N CbeMKIN

1d: pa3Huua B BOCApUATUN

poMKoCTb

2d: BepOATHOCTb MOKYMKM

MnaBHOCTb M OPraHN30BaHHOCTb (+) | MnaBHoOCTD (+)

PutmnuHoctb MYy3blKN

1e: pa3HuUa B BOCNPUATAN

OnHaMnyHoCTb

2e: BepOATHOCTb MOKYMNKU

MpuBnekarten

bHOCTDb, npy)Kemoﬁme 1N MyNnbTUHAUNOHANIbHOCTb aKTepoB

1f: pa3Huua B BOCNpuATUN

Opyxeniobre

2f: BEpOATHOCTb NOKYMKN

| Opyxentobue (-)

MprMeyaHre: B CTPOKax, 0603HaUeHHbIX UHAEKCOM 1, yKa3aHbl MepeMeHHbIE, CpefiHMe 3HAUYEHWA KOTOPbIX CTaTUCTMYECKM 3HAUMMO
pa3nnyaloTCs Y pasHbIX MOKOJeHNIA. B cTpoKax ¢ MHAEKCOM 2 yKa3aHbl NepeMeHHble, K03ddULMeHTbI Nepes KOTOPbIMU CTaTUCTUYECKU
3HAUMMO OTJIMYAIOTCA OT HyNsA. 3HaK B CKOOKax O3Ha4yaeT 3HAK, KOTOPbI MMEET OLeHKa KoadduLmeHTa nepes COOTBETCTBYOLLEH nepe-

MeHHown. Hanuuune npoyYyepkKa O3HayaeT OTCyTCTBMNE 3HaUMMOM CBA3MN.

3AKJTIOMEHUE

Kak BMAHO 13 NPOBEAEHHOIO NCCNeAO0BaHMSA, MOKONEHWSA
Y n Z nmetoT pa3Hoe BOCNPUATIE KOMMEPYECKON peKna-
Mbl. BblGpaHHbI peKknaMHbIA POSIMK KaXeTcsa 3ymepam
60oree X0NOAHbIM U MEHee MHAMUYHBIM, @ My3blka — Me-
Hee rpOMKOW. AKTepbl BOCMPUHMMAIOTCA He TakuMu [O-
6poskenaTesibHbIMY, Kak NokoneHnem Y.

[na nokoneHuA Z yBennueHme CMbICSIOBOW HarpysKu,
NNaBHOCTb PEK/IaMHOTrO PONMKa U MOBbIEHME TEMo-
Tbl LBETOBOM TeMmnepaTypbl YBENNUMBAIOT BEPOATHOCTb
MOKYMKK, a ApyKenobre akTepoB — CHXKaeT. [Ina noko-
neHuna Y yBennuyeHne SmMOoLMOHaNbHOW Harpyskn u ynyu-
WeHre KayecTBa MOHTaXa PEK/IaMHOro ponuka fenawt
MOKYMKy ToBapa 6oniee BEpPOATHON, MPU STOM NOBbILLIEHWE
TennoTbl LBETOBOW TemnepaTypbl CHKAET BEPOATHOCTb
MOKYNKW TOBapa Mocsie NPOCMOTPa PEKaMHOrO Posu-
Ka. BocnprHumaemasa npoaomKUTeNIbHOCTb PeKIaMHOro
ponuKa, PUTMUYHOCTb MY3blKU U MNPUBMEKATENIBHOCTb
aKTepOB He MoOOYXJalT HU OJHO MOKOJNIEHUE K MOKYTKe.
MokoneHne Y ¢ 6onbluein BEPOATHOCTbIO COBEPLUNT UM-
NYNbCUBHYIO MOKYNKY, YeM NOKoneHne Z.

(®akTopbl, CNOCO6CTBYIOLME NOKYMKe TOBapa, bbinu
PaHXMpPOBaHbl B 3aBUCUMOCTU OT UX BaXKHOCTW ANIA Kax-
[oro nokoneHus. Mpu oueHKe 060MX MOKONEHWI B LieSIOM
OTMEUEHO, YTO 3puUTenn 06palLaAlT BHUMAHME Ha HYX-
HOCTb TOBapa, MHTEpPeC K PeKNaMHOMY POSINKY, ero KC-
KNIO3UBHOCTb 1 My6rHY cmbicna. Ansa nokoneHusa Z ve-
Tblpe Hambonee BaKHbIX (aKTOpa BKIOYAKT HYXKHOCTb
TOBapa, UHTepeC K MPOCMOTPEHHOWN peKname, npuBhe-
KaTenbHOCTb akKTEPOB U 3KCKIIO3UBHOCTb NPeaNoXeHNs,
a Ana nokoneHusa Y — HY»KHOCTb TOBapa, BLOXHOBEHMWE
nocne NPocMoTpPa, Fy6UHY CMbIC/a PeKSTaMHOrO pPosivKa
1 SKCKNIO3UBHOCTb NPELIOXKEHUA.

MonyuyeHHble BbIBOAbI MOTYT NPeACTaBAATb UHTepec
A1 MapKeTosI0roB, PaboTHMKOB PEKNaMHON MHAYCTPUM.

3HaHMe LUeneBOW ayguTopum W yMeHue afanTtupoBaTb
peknamy ToBapa Noj ee 3anpocbl AAlOT KOHKYPEHTHOe
NPENMYLLECTBO Ha PbIHKe. AKLEHT B pekname Ha Hambo-
nee BaXKHbIX A1A OnpeaesieHHON BO3PACTHOW KOropTbl
napameTpax CnocobeH MOBLICMTb BEPOATHOCTb MOKYIM-
Ku ToBapa. Peknama, Bbi3biatoLwasa smouuu, nobyxaaer
K UMMYNbCUBHOW NOKYMKe nokoneHwue Y. [lokoneHwne Z, Ha-
NPOTUB, MOXHO NOBYAUTL K NOKYMNKe, akKLeHTUPYA BHUMA-
H/e Ha TeXHNYECKNX XapaKTepUCTMKax ToBapa 1 CMbICie
peKnamHOro ponnka. BaxxHo yumntbiBaTb LIBETOBYIO FraMmy,
B KOTOPOW CHATa peknama: And MWIEHMANoB cnepyet
MCNONb30BaTb XONOAHbIE OTTEHKU, a ANA 3yMEpPOB — Te-
nnble. Y1o6bl MOBLICUTL NPOAAXN CPeAN NpeacTaBuTenei
noKoneHua Z, cnepyeT NpurnawaTh 1A CbeMKU PonnKa
aKTepOB, Ubs BHELUHOCTb CX0Xa C BHELIHOCTbIO 3pUTeseil.
Mpwn co3gaHum peknambl, OPUEHTUPOBAHHOW Ha Mpea-
CTaBuTenien MNokoneHua Y, BaXKHbIMK ABAAKOTCA Takue
XapaKTepUCTNKM PEKNTaMHOrO POJIMKA, Kak NiaBHbIe, Op-
raHVW30BaHHblE Mepexodbl MeXay Kagpamu U HU3Kasa au-
HaMWYHOCTb MOHTaxa.

llaHHOe nccnegoBaHve MeeT pAf orpaHnyeHmn. Pas-
nnYmMA B Nogxodax K Knaccudukauuy NoKoNeHnn 3atpya-
HAIT CpaBHEHME MOJTyYEHHbIX BbIBOLOB C pe3ynbTaTamu
nccnefoBaHUin, NPOBeAEHHbIX B APYrux cTpaHax. Teopwmsa
MOKOMEHWI CBA3aHa C MCTOPUYECKMI NeproJamu, B 0CO-
6eHHOCTY C NeprofaMmn SKOHOMUYECKOrO POCTa, BPEMEH-
Hbleé paMKM KOTOPbIX OTAMYAKTCA B pPa3HbIX CTPaHax.
Mwurpauma HaceneHua TakKe YCIOXHAET U3yyeHne BOC-
NPUWATUA XKU3HEHHbIX aCNEKTOB Pa3HbIMU MOKONEHUAMU.

HanbHenwmne mnccnefoBaHUA npegnonaralT pacliu-
peHue TeMbl C NCMOMNb30BaHNEM AOMOMHNUTENIbHBIX METO-
[0B. Bo-nepBbix, NOCKONbKY CKIMOHHOCTb K MOKYMKe B TOM
yncne 3aBUCKT OT JINYHOCTHBIX XapaKTePUCTUK YENOBEKa,
cnepyeT yunTbiBaTb ero NCUXONornyeckne 0cobeHHoCTu
N LEHHOCTW, NepeaaBaemMble B CeMbe, Kak $aKkTop, Bu-
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AOWWA Ha BOCNPUATAE PEKNTaMHOrO pPofiMka W roTOB-
HOCTb K MOKYynKe ToBapa. Bo-BTOpbIX, AnA co3faHus Ka-
YECTBEHHDbIX PEKMNAMHbIX POSIMKOB MOXHO MCMONb30BaTb
HelipoMapKeTMHroBoe 060pPyAOBaHUE, UYTOObI BbIABUTb
bOKyC BHMMaHMA MpeacTaBuUTENe PasHbIX MOKOMEeHWN
npy NPOCMOTPE PEKNaMHOro posnmka. AATPeKuHr (eye
tracking) no3sonseT onpenennTb «30HbI UHTEPECa» U OT-
cneanTb GOKYC BHUMaHWA YenoBeKa, NpocMaTpuBatoLLe-
ro ponuk. 33l-TecTnpoBaHue (anekTpoaHuedanorpadpus)
MOKa3bIBAET aKTUBHOCTb MO3ra, YTO MOXET ObITb MONE3HO

ANA “3MepeHns SMOLMOHANIbHOIO BO3JENCTBUA peKna-
Mbl Ha 3puTtens. [prMeHeHne JaHHbIX METOAOB B COBO-
KYyMHOCTU C pe3yfbTaTaMn MPOBEAEHHOIO NCCeA0BaHNA
[aeT BO3MOXHOCTb cO3faBaTb Hanbonee 3ddeKTUBHYO
peknamy. B-TpeTbux, B pamKax MccnefoBaHUA PecroH-
AeHTaM Obln NOKa3aH TOMbKO OAWH PeKaMHbIA POSUK.
ByneTt nHTEpeCcHO NPOBECTM SKCNEPUMEHT C AEMOHCTpPa-
umen niopAaM pasHbiX POIMKOB W BbIABUTL, OyayT nn co-
rnacoBaHbl MpeanoyYTeHNA NOTpebuTenei 1 ycTonumesbl

nonyyeHHble pe3ynbtaThbl. B

punoxerue — OnucaHue nepemeHHbIX UCCIE008aHUA
Appendix - Description of research variables

MNepemeHHasn Pacwmndposka
Fv6uHa Bocnpuatue rny6uHbl cMbiCna peknaMHOro ponuka. XapakTepursyeT napy «noBepPXHOCTHO — ry6oKo», rae
Y 1 — NOBEPXHOCTHO, 7 — rnyboko
AcHoCTh BocnpuAatne ACHOCTM cMbICna peKNamHOro posnka. XapakrepmusyeT napy «HernoHATHO — MOHATHO», rae 1 —
HEMOHATHO, 7 — MOHATHO
BocnpuATue 3KCKMI03MBHOCTM PEKNAMHOIO POsvKa. XapakTepusyeT napy «06bIYHO — UCKIIOUNTENBHOY, TAe
DKCKNI03MBHOCTb
1 — 06bIUHO, 7 — UCKNIOUYNTESTBHO
Cembst BocnpusaTtue cemeliHbIX LEHHOCTE, 0TOOPa’KEHHbIX B PEKIIAMHOM PONUKe. XapaKTepusyeT napy «oauHoue-
CTBO — CeMbA», rae 1 — ognHOYeCcTBO, 7 — CEMbA
NHTepec NHTepec K peknaMHOMY ponunKy. XapakTtepursyeT napy «CKy4YHO — MHTepeCcHO», rae 1 — CKY4HO, 7 — MHTepeCHO
PagocTb PagocTb nocne npocmoTpa peknamHOro ponunka. XapakrepumsyeT napy «rpycTHO — pagoCTHO», rae 1 — rpycT-
HO, 7 — PagoOCTHO
CmnaTna K NPOCMOTPEHHOMY PeKIaMHOMY PONUKY. XapakTepusyeT napy «Henpua3Hb — CUMMNATUA», rae
MNprBnekaTenbHOCTb P P yp yp y- Aap pusy Py P » 1A
1 - HenpuA3Hb, 7 — cumnaTuA
BoxHoBeHMe BnoxHoBeHve nocne NPocMoTpa PEKNaMHOro posnKa. XapaktepusyeT napy «0OnyCTOEHHOCTb — BAOXHOBE-
Hue», rae 1 — onyCTOLWEHHOCTb, 7 — BAOXHOBEHWE
ApkocTb Bocnpuatue aApkocTn peknamHoro ponunka. XapaktepusyeT napy «TyCKo — ApKo», rae 1 — Tyckno, 7 — ApKo
Tennora BocnpuATme LBeTOBON rammbl peKknaMmHOro ponnka. XapakrepusyeT napy «Xof04HbIN — Tennbliny, rae 1 — xo-
nogHbIN, 7 — Tennbln
[IHaMUUHOCTb BocnpuAatue gUHaAMMYHOCTN peKnaMHOro ponuka. XapakTepusyeT napy «MefjieHHO — AMHaMUYHO», rae 1 —
Me[J1IeHHO, 7 — AMHAMUYHO
MNaBHOCTD BocnpuAatre nnaBHOCT peknamHOro ponunka. XapakrepusyeT napy «pesko — nnasHo», rge 1 — pesko, 7 —
nnaBHoO
Bocnpuatne npofomKuTenbHOCTM PEKIaMHOMO PonunKa. XapaktepmusyeT napy «AnMHHO — KOPOTKoy, rae 1 —
MpoponXutenbHOCTb P PoA P P P pusy Py <A P Al
ANNHHO, 7 — KOPOTKO
KoHTponb MepemeHHas paBHa 1. Ecnv pecnoHaeHT noctaBui Ludpy, OTANYHYIO OT 1, ero rosioc He yunTbiBaeTCA
BocnpuAtre opraHn30BaHHOCTY pPeKknaMHOro ponuka. XapakTepumsyeT napy «XaoTUYHO — OPraHN30BaHHOY,
OpraHn3oBaHHOCTb P P P P P pusy Py P !
rae 1 — XxaoTN4YHO, 7 — OpraHN30BaHHO
COBPEMEHHOCTD BocnpuAtme coBpeMeHHOCTM peKknamHOro ponnka. XapakrepusyeT napy «CTapoOMOAHO — COBPEMEHHO», rae
1 — cTapoMOfHO, 7 — COBPEMEHHO
BocnpuAtue akTepoB pa3HbiX HaUMOHaNbHOCTEN B PEK/IAMHOM ponuke. XapakTepmsyeT napy «OfgHOHaLUmo-
MynbTHaLMOHaNnbHOCTb P . POB P Ll. P ,p P pn3y vpy A H
HasbHbIN — MYNIbTUHALNOHAJbHBINY, rAe 1 — O4HOHAUWOHANbHbIW, 7 — MyNIbTUHALMOHANbHbIN
[pyseniobue BocnpusaTtue urpbl akTepoB B peknamMHOM PonvKe. XapakTepusyeT napy «HefpyXenio6HO — ApYyKento6HO»,
Py roe 1 - Heflpy»ento6bHo, 7 — apy»KentobHo
FOOMKOCTS Bocnpuatne rpomMKocT My3blKu B peKTaMHOM posnKke. XapaKkTepu3yeT napy «TUXo — FPOMKO», rae 1 — Tuxo,
P 7 — rpOMKO
PUTMUYHOCTD Bocnpuatne putMmMYHOCTU My3bIKI B peKaMHOM POJIMKe. XapakTepusyeT napy «<HEPUTMUYHO — PUTMUYHOY,
rge 1 — HepUTMUYHO, 7 — PUTMUYHO
HYsKHOCTD Hy>kHOCTb TOBapa, NoKa3blBaEMOro B peklaMHOM posvKe. XapakTepusyeT napy «6ecrnonesHo — Hy>KHO», rae
y 1 — 6ecnonesHo, 7 — Hy»HO
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OKOHYaHuUe npusoxeHus
Appendix (concluded)
MNepemeHHas Pacwndposka
Mokynka [OTOBHOCTb KynuTb TOBap, NOKa3biBaeMblli B peKSIaMHOM posinKe. XapakTepmsyeT napy «He Kymnito — Kyrnio»,
rae 1 — He Kynio, 7 — Kyrnnio
O6pasosaHme YpoBeHb 06pa3oBaHmA pecrnoHAeHTa: HauyanbHOe, OCHOBHOE obLuee, cpefHee obluee, cpegHee npodeccro-
HanbHOE, HEOKOHYEHHOE BbiCLLEE MKW BbiCLiee 06pa3oBaHne
Mon Mon pecnoHAeHTa: My>KCKOW U XEeHCKNIA
MNokoneHne MpuHagnexHoCTb pecnoHAeHTa K nokoneHuio: Y, Z unn gpyromy
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