Marketing Strategy and Practice 67

DOI: 10.29141/2218-5003-2022-13-3-6 EDN: WAQJMR
JEL Classification: M31

ApOMaMapKeTHHI‘Z dCHMMETpPHUs lIOTpeGI/ITeJIBCKOI‘O
BOCIIPHUATHA TPAAUITUNOHHBIX ITPOAYKTOB

PETHOHAJTBHOTO ITPOUCXO0KIAECHUS

0.5. Apow’, H.H. Kanbkosa'
TKpbiMcKnin pegepanbHblii yHusepcuteT um. B.M. BepHagckoro, r. Cumdeponons, PO

AHHoTauuA. CraTba NOCBALLEHA IKCNEPUMEHTANIbHOMY M3yUYeHUI0 BO3LECTBMA apOMaMapKeTMHIa Ha NoTpebuTenbckoe nosepe-
Hu1e npw BblIbope TOBAPOB PErvioHaNbHOro NPOMCXOXAeHNA. MeToaoNnorA NCCNeoBaHNA OCHOBaHa Ha TEOPUAX KOHFPYSHTHOCTY,
peneBaHTHOCTW 1 TEMATUYECKOTO COOTBETCTBIA, MOAXOAAX K OLIEHKE BOCTPYHMMAEMOrO KauecTsa, peannsyemMbix Ha 6ase Hellpo-
MapKeTUHIOBbIX METOAVK NCCNefoBaHuA. icnonb3oBanuch obLeHayyHble METOAbI U SKOHOMUKO-CTAaTUCTUYECKME METObI aHanm3a.
MHdopmaLmoHHyto 6a3y nccnefoBaHna coctaBunm GriomeTpuyeckre faHHble O r11a30ABMraTeNlbHOM NoBefeHUN 32 YYacTHIKOB,
Mony4eHHble B paMKax JJabopaTopHOro HepOMapKeTUHIOBOrO SKCNEPUMEHTA MO U3YUYEHWIo AEBATI rPYNM NPOAYKTOB permoHarb-
HOTro NpouncxoXaeHnA. Busyanmsauma faHHbIX U CTaTUCTUYECKMe pacyeTbl OCYLLEeCTBAANNCD C MOMOLLbIO MPOrPamMMHOrO MakeTa
SPSS 22.0, aHanu3 rnasofsurateslbHOro NOBEAEHNSA, NOTyyeHne TEMOBbIX KapT 1 CXeM NepemelLieHni B3raga — C MOMOLLbIO Mpo-
rpammbl OGAMA. MnaHvpoBaHve 1 NpoBefeHne SKCneprMeHTa peannsosaHo B nporpamme EventlD. Pesynbrathl nccnegoBaHua
MoKa3sanu, YTo apoMaMapKeTUHT BAIMAET Ha MOTPebUTeNbCKUIN BbIGOP — xenaHre NprobpecTy ToBap MOXET YBENNYUTLCA Ha 60 %.
CyLecTByeT reHfjepHas acMMETPIA K BOCMPUMMUYMBOCTY apOMATOB — 60J1ee 3HaUUTENbHO OHY OOYCIOBIMBAIOT NOTPEOUTENBCKYIO
NOANBbHOCTb »KeHLWWH. MNofaTeepaeHa 3PpOEKTUBHOCTL MPOABUMKEHNA aBTOXTOHHDBIX PEFVOHANbHbIX MPOAYKTOB: BUHA, KOCMETUKM
1 3GUPHBIX Macen C MOMOLLbIO apoMaMapKeTUHra. MonyyeHbl HOBble AaHHbIe O BANAHNN apOMaTUYECKNX CPEACTB Ha BU3yabHOe
BHUMaHMe. CTaTUCTUYECKN JOKa3aHO, YTO NMPU apoMaTi3aLmm NaBaHOoM FOPHON BO3pacTaloT KOMMYECTBO 3pUTeNbHbIX GUKcalmi,
WX ANUTENBHOCTb U CKOPOCTb, YTO MOXKET YBENNYMBATb ANNTENbHOCTb MOCELeHWA Mara3vuHa 1, COOTBETCTBEHHO, YMCIO MOKYMOK.
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Scent marketing: The asymmetry of consumer perception
of traditional regional products
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Abstract. The article presents an experimental study of the effect of scent marketing on consumer behaviour when choosing
products of regional origin. The research methodology includes the theories of congruence, relevance, and thematic relevance,
as well as the approaches to assessing the perceived quality implemented on the basis of neuromarketing research methods. To
obtain verified results, economic and statistical methods of analysis were applied. The information base of the study covers bio-
metric data on the oculomotor behaviour of 32 participants, collected as part of a laboratory-based neuromarketing experiment
focused on examining nine groups of regional products. Data visualization and statistical calculations were performed using
SPSS 22.0 software package. OGAMA software was applied to analyse oculomotor behaviour and establish heat maps and gaze
movement patterns. The experiment was planned and conducted in EventID. The research results showed that scent marketing
significantly affected consumer choice - the desire to make a purchase increased by 60 %. There is gender asymmetry in the re-
ceptivity of fragrances: women exhibit stronger consumer loyalty and involvement. The findings confirm the efficiency of promot-
ing autochthonous regional products (wine, cosmetics, and essential oils) with the help of scent marketing. The paper provides
new data on the influence of scent marketing on visual attention. It is also statistically proved that the use of mountain lavender
scenting increases the number of visual fixations, their duration and speed, which can lead to a proportional rise in the amount
of time a customer spends in a store and, consequently, to an increase in the number of purchases.
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MapKETVIHFOBbIe cTpaterun n NnpakTnkn

BBEAEHUE

B TeueHme Bcero cywecTtBOBaHNA YenoBeYeCkon LMBuIn-
3aumm apoMaTbl UICMOb30BANIUCh KaK B PENINTMO3HbIX Lie-
NAX, TaK U B NOBCeAHEBHOM XM13HW. /3aaBHa 6bino n3BecT-
HO, YTO 3amaxu MOryT BAWATb Ha HAaCTPOEHKe, 300POBbe
1 obllee BoCnpuATE MUpa. ApoMaTnyeckne cpencTaa
ABNAIOTCA, TAKUM 006pa3oM, OAHNM 13 Hanbosee OpPeBHUX
CNocob0B NO3HAHUA OKPYKaloLLero Mupa.

NepBble NUCbMEHHbIE CBMAETENIbCTBA O NMPUMEHEHNN
3anaxoB OTHOCAT K BpemeHam [lpeBHero Ermnta. Tak, ewe
5 000 neT Ha3ag C NOMOLLbIO 6/1arOBOHUIA MACKMPOBasM
3anax KpoBMU, a MO3Xe pUMIIAHE BO BPeMA 06LLLeCTBEHHDbIX
MeponpuATAN PacipOCTPaHANM apoMaTHble BeLlecTBa
Mo KOMHaTam ¢ nomoulbto rony6eit [Emsenhuber, 2011,
p. 343]. [pekn xpaHunm B KepaMmnUyeCcKnx coCyfiax 3CCeH-
UMM Ana maccaxa CNopTCMEHOB, a KMTaNCKMe TOProBsLbl
npu npofaxe LWenKa WCNoNib3oBany 3PupHble Macna
ana npuenedveHus notpebutenen [Bercik et al., 2016,
p. 672]. Ha Kunpe 6bina obHapyxeHa ApeBHelillan nap-
dromepHas dpabpmka, BO3pacT KOTOPOI COCTaBAeT bosee
4 000 neT. AKTUBHOE yNoTpebeHre apoMaTU3UPOBAHHON
BOAbl, Macen 1 6anb3amMoB CBOWCTBEHHO MNPAKTUYECKM
BCEM UCTOPMYECKMM SMOXaM.

HatypanbHble apomatbl pPacTUTENbHOrO U >KUBOT-
HOro MPOUCXOXKAEHNA MOBCEMECTHO MPUMEHANUCh [0
KoHua XIX B. B XX B. CTanu WMPOKO pacnpoCTpaHATbCA
CUHTETUYECKNE UCTOYHWKM B CUY UX JELEBU3HbI U BO3-
MOHOCTEN MOCTOAHHOIO BOCNPOM3BOACTBaA. [lonyTHO
6blNM  yCOBEPLIEHCTBOBaAHbI  CMOCOObLI  NPOK3BOACTBA
Macen n uX KpUcTaanusauuu, OTKPbITbl METOAbl XUMM-
yeckoro cuHTesza [Eppemos, 2021]. B HacTosAwee Bpems
No-MpeXHeMy akTUBHO WCMOMb3YITCA apomaTuyeckue
pacTeHNs pasHbIX CEMENCTB — B OOLLEN CHOXHOCTU UX
n3sectHo 17 500 Bugos. MNpu 3ToM 3dnpHbIe Macna ABns-
I0TCA OCHOBHbIM MCTOYHNKOM apOMaToB. ApOMacpeacTaa,
NprYIMeHAEMble B KOMMEPYECKIX LieNifX, B 3aBUCMMOCTY OT
NPONCXOXAEHNA NOAPA3[ENATCA Ha PaCcTUTENbHbIE, Ha-
TypasibHble Y CUHTETUYECKME.,

B 1982 r. noaBuncs TeEPMIH «apOMaKosorsay, 0603Ha-
YaloLWKMN HayKy, KOTOpasa U3yyaeT B3aMMOCBA3N MeXOy
NCMXONOrner YenoBeka 1 BOCNPUATAEM 3anaxoB., X BiK-
AHVE Ha BO3HMKHOBEHWe pa3HbiX 3mounin. HoBble Hayu-
Hble laHHble 06 060HATENBHON C1CTEME BbINK NOMYyYeHbl
6narogapsa Hobenesckum naypeatam 2004 r. P. Akcento u
JI. bak, KoTopble pacKpbiiv MexaHU3M pacno3HaBaHUA
3anaxoB. bblfo ycTaHOBNEHO, UTO YenoBeK cnocobeH pas-
nuuatb 6onee 10 000 apomaTyecknx andpdepeHumaLnii
6narogapa TOMY, UTO MMeeT OKOJIO ThICAUM PELIENTOPOB,
KOAUPYIOLWMX PasnyHbIE 3anaxu.

MoneKkynbl apoMaTMuecknx CoefuHeHun obnafatoT
HebOonNbLUION MONEKYNAPHOI Maccol — MeHee 300 JanbToH
[Thomas, 2015, p. 270], 6narofaps Yemy oHK 6bICTPO pac-
CenBaloTCA B BO3AYXE U, KaK Niloban xvmmyeckas amalb-
rama, NIerko NepPeHocATCA B OOOHATENbHYIO CUCTEMY Ye-
noBeka. 3anax BO3HUKAET B OOOHATENIbHOM 3NUTENNK,
KOTOPbIN PAaCNONOXEH B 3afjHEN YaCTW HOCA; B 3TOW 30He

HaXOAATCA MWIMOHbI CEHCOPHBIX HEMPOHOB, KOTOpble
BbINOSHAIOT GYHKLMIO BOCMPUATASA U CBA3bIBAHUA MoOse-
Ky/ 3anaxoB. DTv peLenTopbl MOryT AEHTUGULMPOBATDL
TbICAYM Pa3/IMYHbIX apPOMATOB U MepefaloT dneKTpuye-
CKVEe VIMMYNbCbl B MO3T, KOTOPbI VHTEPNPETNPYeT 3TN
naTTepHbl Kak 3anax. /I3BecTHO, YTo onbpakTopHas Cu-
CTemMa BUAET Ha SMOLMOHASbHbIE PeaKLUum, MOCKOSbKY
opraHbl OBOHAHUA HANPAMYIO CBA3aHbI C IMMOUYECKON
CUCTEMOI MO3ra, KOTOpas OTBEYAET 33 SMOLUM 1 NAaMATb

(punc. 1).
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Puc. 1. OnbhakmopHas cucmema’
Fig. 1. Olfactory system

Kpome Toro, ocobeHHOCTb 3amaxoB 3aKJoyaerca B
WX HAnNpPaBNeHHOCTN Ha 6ecco3HaTeNibHoe, BOCMPUHM-
MaemMoe MO3roM OMOCPefOBaHHO, B OTINYME OT LApPYruX
CEHCOPHbIX MOJANIbHOCTEN (3peHnsA, OCA3aHWA, BKyca
unyM  cnyxa), ABnAlWmMxcA co3HatenbHbiMu [Bradford,
Desrochers, 2009, p. 141]. CywwecTtsyeT ¢u3nonormnyeckas
B3aMMOCBA3b MeXy O6OHAHNEM U NaMATbIO — MHbOPMa-
uma, adbdunupoBaHHaa C onpedesieHHbIM 3anaxom, Mo-
XKET COXPaHATbCA AOAr0. DTOT GeHOMeH Obln 06HapyxeH
¢dpaHuy3ckum nncatenem M. MpycToMm, YCTaHOBMBLUUM,
UTO 3amaxy MOryT BOCCO3/aBaTb BOCMOMVHAHWSA, 3af0N-
ro A0 TOro, Kak Hepobmonorn Havanu usydyatb 3anax u
€ro BAWAHWE Ha NamaTb n obyueHue [Cahill et al., 1995,
p. 295]. MNo3xe B pabotax P. XaknaHgepa Obino noa-
TBEPXKIEHO, UTO apOMaTbl, CBA3aHHbIE C BOCMOMUHAHM-
AMU, oYeHb ycTolumBbl U cunbHbl [Hacklander, Janssen,
Bermeitinger, 2019, p. 401]. 310 06CTOATENLCTBO 0OB-
ACHAETCA TeMm, UTO AaHHble apdeKTBHbIe peakuun BO3-
HMKaIOT 3aJONrO A0 TOrO, KaK HAYMHAIOTCA KOTHUTUBHbIE
npoueccsl.

YKasaHHaA 3aBUCUMOCTb ABMAETCA KNIOYEBOW B Map-
KeTuHre, NOCKOSIbKY NO3BONUMA OnNpesennTb, Kakne 61o-
NOTMYEeCKNe M aHAaTOMO-CTPYKTYPHble 3N1eMeHTbl Mo3ra

"UctouHuk: [Thomas, 2015, p. 270].



KOAVPYIOT CeHcopHyto uHbopmaumio. OCHOBHOW npuyn-
HOW TOro, 4To MHPOpPMaLMA, accoumupyeman C onpege-
NeHHbIM 3anaxoM, COXPAHAETCA B JONrOBPEMEHHON na-
MATU, ABNAETCA HENPOHHAA 6IM30CTb CUCTEM, CBA3AHHDBIX
c 060oHsHMeM 1 namaTblo [Krishna, 2012, p. 332]. Tak, um-
6ryeckasn cucTeMa, BKIKOYatOLLan MUHAANEBUAHOE TS0 U
FMNMOKaMM, XapaKTepm3yeTca ObICTPON CMHAMTUUYECKON
nepepauen [Herz, Engen, 1996, p. 300]. [oaTtomy npexae,
yem YenoBeK OCO3HAET 3amnax, ero MONEKysbl JOCTUraoT
OfHOM 13 UIOreHeTUYECKN CcamblX CTapbiX obnacTen
MO3ra, COXPaHMBLUMXCA Y NOAEN, 1 BbI3bIBAIOT HEME 1eH-
HYI0 WHCTUHKTMBHYIO peakumio. Takum obpa3om, Bo3aei-
CTBME 3aMaxa Ha OpPraH13m NPOUCXOAUT ONOCPeSOBaHHO
W CKpBbITO.

Kpome Toro, cywectsyeT 3HauMTeNbHaA B3aMMOCBA3b
MeX[y apomaTtaMun 1 YyBCTBaMU, KOTOpas 0ObACHAETCA
HanMuMeM TECHOTO CTPYKTYPHOIO MEPEKPLITUA MeXay
obnactamm mo3sra, 06pabaTbiBaOWMM 3aMaxm, 1 30HaMK,
oTBevawWmMmn 3a obpaboTky smouuii [Gottfried, 2006,
p. 44]. NMo3ToMy 3anaxu MOryT NONOXWUTENIbHO BAIMATb Ha
HacTpoeHue. Mx 06paboTKa He 3aBepLIAaeTCA B IMOLMO-
HanbHOWM NUMOUYECcKol cucteme. JlTabopaTopHble ncche-
[OBaHMA MOKa3asu, YTo OHW MOTYT aKTUBMPOBATb CEMaH-
TYECKMe accoumaLnm 1 NpoBOLIMPOBATbL, TAKUM 06pa3omM,
peanbHoe nosegeHue [Degel, Piper, Koster, 2001, p. 267].
BcnepctBue 3TOro pacTeT MHTEPEC K UX NCMOSIb30BaHUIO
B chepe npoaax.

Llenb nccnegosaHms 3akoyanach B BblsBJIEHUUN BO3-
LeNcTBA apoMaMapKeTUHra Ha acUMMeTpU0 noTpedu-
TENbCKOTO BOCMPUATUA MPW MPOABUKEHUN PErvoHanb-
HbIX TOBapPOB.

B cootBeTCTBUM C LeNblo Obln MOCTaBNEHbI Ceayto-
Lwre 3ajaum:

* OLIeHUTb YPOBEHb BAUAHWA apOMaMapKeTUHra Ha
noTpebuTensckuin Bolbop;

* BbIABUTb aCUMMETPUID TeHAEPHOro BOCMPUATUA C
TOUKN 3peHnsa GopMUPOBAHMA NOTPEOUTENBCKON NOANb-
HOCTU;

* UAeHTNOULMPOBATL TOBapHbIE TPYMMbl PErMoHasb-
HbIX TOBApOB, KOTOPble MOXHO Hambonee 3¢pdeKTnBHO
NPOLBMraTb C MOMOLLbIO aBTOXTOHHbIX aPOMATOB;

* MOSyUYnTb HOBblE [aHHble O BU3YyaslbHOM NOTPebu-
TENbCKOM BOCMPUATUM TOBApPOB MPY WUCMOSb30BaHWU
apoOMaMapKeTUHra.

MN3BecTHO, UTO YenoBek AblWUT B cpegHem 16 pa3 B
MUHYTY. [1nA MapKeTONOroB 3T0 03HAYaeT, UTO CyLIeCTBY-
eT 960 BO3MOXHOCTEN B Yac NpeacTaBUTb NPOAYKT C No-
MOLLbIO apPOMaMApPKETMHIA, YTO OTKPbIBAET OFPOMHblE
Hay4HO-MpaKTMUecKne MNepcrnekTBbl U 0bycnosnmeaet
aKTyaslbHOCTb COOTBETCTBYIOLLErO HayyHOro Harnpassne-
HUYA.

TEOPETUYECKUI OB30P

OpHO 13 nepBblX CBUAETENbCTB WUCMOMb30BAHNA apo-
MaTOB B MapKeTuHre otHocutcst K 1932 r. [Clark, 2009,
p. 20], korga 6bln NPoBeAeH 3KCMEPUMEHT, NMOKa3aBLUNIA
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B3aMMOCBA3b MEXAY 3anaxoM NpoayKTa u BOCNPUATAEM
notpebutenamn ero Kayectsa. Bo Bpems 3toro wmccne-
[OBaHUA eHWMHaM npepffarany Boblbop veTbipex nap
LIENKOBbIX YYNOK, apOMaTU3MPOBAHHbBIX Calle C HeMpPUAT-
HbIM MPUPOAHBIM 3aMaxoM, a Takxe 3anaxamn Hapumcca
1 $pyKTOB. Pe3ynbTaThl MOKa3anu, YTo MOMOBUHA WCMbl-
TyeMblX Hanbonee MONOXWUTENBHO OLIEHUNA YYSIKU C 3a-
naxom Hapumcca. HaumHaa ¢ 1970-x rr. apoOMaMapKeTUHT
CTaNl NCMONb30BATbCA KaK UHCTPYMEHT NPOABUMXEHUA B
po3HuyHom Toprosne B CLIA, a ¢ 1980-x rr. — B EBpone,
CHavana B paboTe nekapeH B BennkobputaHuu, a 3atem u
noscemecTHo. Ero noteHuman paccmatpuanca B ny6nu-
KaumaAx, NMoCBALLEHHbIX HenulleBbiM 3anaxam [Mitchell,
Konigsbacher, Edman, 1964].

B 1993 r. 661710 NpOBEAEHO MUCCNeOBaHME O BAUAHNN
apoMaTUYeCKOro MapKeTVHra Ha MOTPebuTeNbCKylo no-
ANbHOCTb K 6peHay [Girard, 2017]. Kommepuecknin uHTe-
pec K MCNoNb30BaHMI0 aMOUEHTHBIX aPOMATOB 1 BO3MOX-
HOCTM MX accoumnanmm ¢ KOHKPETHOW TOProBON MapKoMm
n3yyanucb J1. MuHckm [Minsky, Fahey, Fabrigas, 2018].

TepMUH «apOMaMapKETUHI» 03HAYaeT UCMOJMb30BaHe
apoMaToB ANA CO3[aHUA HACTPOEHWA, NMPOABUKEHNA TO-
BapOB WM MO3NLMOHMpPOBaHUA 6peHaa [Vlahos, 2007].
CyuwlecTByeT 3HauMTeNbHOE KONMYECTBO Nybnvkauum,
PacKpbIBaOLMX PA3NNYHbIE AcMeKTbl BAVSAHUA 3anaxoB
Ha noTpebutens [Kochan et al., 2019, p. 881] n no3Bonsto-
WMX NPU3HaTb Hannume pasHblX 3PHEKTOB OT UX NPUMe-
HeHuA. K HAM OTHOCATCA CeMaHTMUecKne accoumaumm ¢
¢dvpmeHHbIMK apomaTamu [Danziger, 20171, KoTopble Mo-
ryT BbI3blBaTb acCOLMALMN NHAMBULYaNbHbIE, BAMAIOLLME
Ha noTpebuTenbckoe noBeAeHve. B HacToswee Bpema
apoMartbl LIMPOKO U3Y4yaloTCA Kak TpUrrep 3Toro nosepe-
HKsA. YTO6bI BbI3BaTb UMNYSbC K MOKYMKE, apoMaT AOJIXKEH
MMETb KOHTEKCT MSIN COOTBETCTBOBATb Cpefe, B KOTOPOM
OH npopaetcA. KOHrpysHTHOCTb 3amaxa KaTteropuu npo-
AyKTa HanpsaMyto cBA3aHa C NOfyYeHeM NONOXMUTENIbHO-
ro a¢pdekTa [Bosmans, 2006. pp. 32]. Kpome Toro, cnegyet
YUNTbIBATb, YTO CJIOKHOCOCTaBHblE apoMaTbl BOCMPUHU-
MatoTCA MHaye, YeM O4HOKOMMNOHEHTHble [Herrmann et al,,
2013, p. 30], nockonbKy MOryT CcO3[aTb CEHCOPHYIO nepe-
rPYy3Ky.

PacnpoctpaHeHHoe B nuTepaType MOHMMaHME BO3-
[e/CTBUA 3anaxoB Ha NOTPebuTeNnbCckoe NoBefeHWe, Kak
MPaBWIO, OCHOBAHO Ha MOZENN «CTUMYS — OPraHu3M — pe-
akumsa» [Ward, Davies, Kooijman, 2007, p. 295], no3sons-
loLLell MOHATb, Kaknue KOrHUTUBHbIE peakumy MOryT ObiTb
BbI3BaHbl Pa3HbIMU apOMaTaMu, U TEOPUM KOHFPYSHTHO-
ctn [Helmefalk, Hultén, 2017, p. 2], npeanonaratoLieii, Yto
B/IUAHME 3aMaXoB Ha NMOBEAEHNE AOMKHO COOTBETCTBOBATb
LleneBOMY NPOAYKTY U UTO TONbKO UX COBMafeHVe No3Bo-
naet nonyuntb 3¢dekT. HeaoCTaTouHO U3yYeHO B3aUMO-
OeNCTBe apoOMaMapKeTMHra € aTMochepol marasuvHa.
70 CBA3AHO C TeM, YTO BaSIMAHOCTb NCCNEROBAHNIN MOXKET
ObITb OrpaHNYeHa TakMI GpaKTopamK, Kak OCBeLLEHIE, Ka-
YeCTBO 1 TEMMEpPATYPa BO3AYXa, AEKOP, 06CTaHOBKa, My3bl-
Ka/lbHoe conpoBoxaeHue 1 T. 4. [Krishna, 2012, p. 332].
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B HacToALlee BpemMa 3HAUNTENIBHOE KONUMYECTBO KOM-
MaHWii paboTaeT C CUHTETMYECKMW apoMaTaMu gnsa CcTu-
MynupoBaHusa noTpebneHuna [Emsenhuber, 2009, p. 3894].
Mpun 3TOM M3yyeHWe BO3JENCTBUA 3aMaxoB Ha NOTpebu-
TeNnA NPOAOKAETCA B CUTY KaK OFPOMHOrO KONUYecTBa
MX Bapuaunii, ocobeHHOCTeN cpefibl, TaK U HE NOTHOCTbIO
NCCNeAOBaHHbBIX BO3MOXHOCTEN KX MOACO3HATENIbHOMO
BAVAHMA Ha NoTpebuTenbckoe nosefdeHne B Yactn ¢op-
MUPOBAHUA YCTONYMBbLIX CEMAaHTUYECKMX accoumauunm.
A. [lenaH»X nokasaHo, 4To naccaXxmpbl NOe3[0B OCTaBIA-
0T MeHbLUe Mycopa B OOLECTBEHHOM TPAHCMOPTE, eC/N
MPUCYTCTBYET 3amaxX LUTPYCOBbIX, KOTOPbIA onocpepo-
BaHHO accouumpyeTca ¢ YOOpKOW U uncTAWMMN cpeg-
ctBamu [de Lange et al., 2012, p. 90]. CemaHTnyecKue
accoumaumm ¢ 3anaxamv GoOpMUPYIOTCA 1 aKTUBUPYIOTCA
B Pa3HOM MySIbTUCEHCOPHOM OfbITE, YTO MOATBEPAMNM
3KCNEPUMEHTBI MO U3YYEHUIO U3MEHEHWS COCTOAHUA UC-
MbITYeMbIX NOJ COBMECTHbIM BO3JENCTBMEM 3anaxa U My-
3blku [doneukunin n ap., 2020, c. 39]. MocneaHne paboTbl
MO PaCcCMOTPEHUIO faHHbIX MPOLLEeCCOB B 06nacTy BUPTY-
aflbHOW peanbHOCTU MO3BONAIOT ONpPefenuTb BIUAHUE
MMMEPCUBHBIX Cped Ha MoTumBauuio U 3GdeKTBHOCTb
noTpebutenbckoro noseaeHus [de Groot, 2014, p. 1515].

ApomamapKeTUHT, Kak MpaBuio, peannsyeTca Ha oc-
HOBe [1BYX OCHOBHbIX CNOCO60B. MepBbif U3 HUX CBA3AH C
aTpubyTamu NpoaykTa 1 npegycmatpreaeTt fobasneHue
apoMaTM3aTOPOB B CaM TOBAp, HaNpyMep MblIO UK NEHY
OJ1A BaHH, BTOPOW MpeanoniaraeT nprvMeHeHWe 3araxos,
HanpuyMep 3anaxa CBeXeucrneyeHHoro xneba, B OKpya-
lolen cpepe. T CNocobbl paboTaloT Ha fBYX YPOBHAX —
Kak Tpurrepbl BOCMOMWHaHWIA (CTUMYyNMpPOBaHWe npu-
ATHbIX ACCOUMALMNA, CBA3AHHbIX C MpPUBMEKATENbHbLIMU
apomMaTamu, TaK/MU Kak 3anax Kope Unu Bbineuku) 1 Kak
0b6oHATeNbHble Tpurrepbl (NPobyxaeHne atMocdepHbIX
BreYaT/IeHNIA, NONYYEHHbIX B NyTELIECTBUM).

Mcnonb3oBaHne apomMamapKeTvHra B Typusme U uH-
[YCTPUU FOCTENPUUMCTBA U3YYaNiocb B OTAENbHbIX pabo-
Tax [CanbHuKoBa, 2020]. OgHaKO B KOHTEKCTE NPOABUXE-
HVSA TOBApPOB PErMOHaNIbHOrO MPOUCXOXAEHWUA AaHHasA
TeMa He paccmaTpusanacb. Cama no cebe mHAyCTpUA
Typr3Ma He OrpaHMYMBAETCA TOMBKO YC/IyraMn B CEKTO-
pe pa3sMelleHns 1 roCTENPUMMCTBA, a BKOYaeT B ceba
3HAUMTENIbHOE KOMMYECTBO BUOB AEATENbHOCTY, MPAMO
WM KOCBEHHO BOB/IEYEHHBIX B MpoLecc obecrneyeHus
KOMMNIEKCHOW TypurCcTCKou yanyru [Xyaakosa, 2011]. Bax-
HbIM KOMMOHEHTOM TYPUCTMUYECKOro MpoLecca ABNAETCA
npuobpeTeHre PernoHanbHbIX CyBEHVNPHbIX MPOAYKTOB.

YHUPMUMPOBaAHHBIX MOLXOAOB K OMNpefesnieHunio pe-
rMOHaNbHOro NpPofyKTa He cylwectsyeT. IM MoXeT ObITb
TOBap (CyBeHMp), NPOM3BOACTBO KOTOPOrO CBA3AHO C
onpefenieHHbIM MecTopasmelleHrem. Yale Bcero ¢ Tep-
MWUHOM «pervoHasnbHbIn npofykT» [Jad'ud’ova et al., 2022,
p. 1013] accoummpyoTca NOKynaemble TypucTamu ay-
TEHTWYHbIE NPOAYKTbI MUTAHMWA, HAMUTKK, PEMECIEHHble
TOBapbl, KOTOpble NPOW3BOAATCA WM BbIpaLLMBaOTCA
B JAHHON MECTHOCTW. TONKOBAHME MOHATUA «MECTHbIN

NPOJYKT» TakKe He MMEET YETKNX FPaHunL, — Kak MpaBuso,
MMEITCA B BUAY 1 TOBapbl N3 aBTOXTOHHbIX MPOAYKTOB, U
TOBapbl U3 NPOAYKTOB MMMOPTHbBIX, NepepabaTbiBaeMblx
ayTEHTUYHbIMU MPOU3BOAUTENAMMU.

Ina notpebutens BaxHa MMULKeBas CTOPOHa TOBa-
pa: Ha3BaHue 1 npoucxoxaeHue. MpodyKTam permoHanb-
HOrO NPOVCXOXAEHUA MPUCYILN Clefyolme 0COBeHHO-
¢t [Sodano, 20011

* reorpaduyeckasn cneundrika: XapakTepucTUKN ToBa-
pa 3aBMNCAT OT KOHKPETHOTO PalioHa, rae OCyLeCcTBNAETCA
NPOU3BOACTBEHHbIN MPOLECC, NN CeNIbCKOXO3ANCTBEH-
HbIX PEeCypCOB, OTOXKAECTBIIEHHbIX C ONpefeneHHON Tep-
putopuranbHoi 06nacTbio;

« UCTOpUYECKME Tpaauuun, NoaTBepXAawume cyuie-
CTBOBaHME B NPOLIOM MPOAYKTa C aHaNIOrMYHbIMK Xa-
paKkTepuCTMKamu;

* coumanbHble 0COBEHHOCTY, 3aBUCALLME OT MECTHON
Cpefbl, NO3BONAKLME AKLEHTNPOBaTL creunduyeckie,
ayTeHTUYHbIe aTpMOyTbl NpeanaraeMblx TOBApPOB;

* KyNIbTYpHaA LEHHOCTb, CBA3aHHaA C COObITUIAHbLIM
MapKeTMHIOM, MPOABMMXEHNEM KOHKPETHbIX MPa3fHUKOB,
racTPOHOMUYECKNX OObIYaEB NN MECTHOW CMMBOJTMKON,
COOTBETCTBYIOLLEN COLManbHbIM HOPMaM.

PervoHanbHbI (MECTHbIN) XapakTep ToBapa COOTHO-
CAT C BO3MOXHOCTbIO GOPMUPOBAHNA MOLENN YCTONYM-
BOro NoTpebieHns U NoAAeP KN NOKaNbHbIX PbIHKOB 3a
cyeT 6nM30CTY MeXAY NPOU3BOACTBOM U NOTpebuTenem.
3ayacTylo pervoHanbHbI NPOJYKT BOCNPUHMMAETCA MOo-
TpebuTenem Kak ToBap 6osiee BbICOKOrO KauecTBa — Mpo-
CTOW, HaTypanbHbIN U 3KONOTNYECKN YNCTbIN.

METOOUKA UCCNIEAOBAHNA

[pyMeHeHne METOAOB HerMpoMapKeTUHra AnA Wusyde-
HWA BO3[OEWCTBMA 3anaxoB HA MOTpebuTens CBA3aHO C
TeM, YTO apoMaTbl CMOCOOHbI BbI3blBaTb BOCMOMUHAHNA
M BNMATb Ha 6Gecco3HaTenbHom ypoBHe. OnpepensTb
nepuenTrBHblE PeakLMU Ha HUX MOXHO SIN60 Ha OCHOBe
AaHHbIX O NPOAaMax, YTo NO3BONAET KOCBEHHO OLEHUTb
NX SKOHOMUYECKYD 3PdEKTUBHOCTb, 60 Ha 6asze wnc-
NOSIb30BaHUA CneunanbHOro 0bopyLoBaHWs, NO3BOMAID-
Lwero naeHTMoUUMpPoBaTb 1 N3MepUTb GeCcco3HaTeNbHble
peakummn Ha pasHble MapKETUHIOBble CTUMYSbI. [To3ToMmy
3aJ1eCTBOBaHNe METOLOB HENPOBKM3YyanM3aLuy B apoma-
MapKeTVHre BNofiHe 060CHOBaHHO. JKCNEPUMEHTaNbHas
paboTa C UCNOMb30BaHMEM METOLMK U METPUK Helpo-
MapKeTVHra JOCTaTOUHO CNIOXKHA, TaK KakK COMpsXeHa C
npobnemamy KOHGUAEHUMANBHOCTA W UHTEpnpeTaLmm
AaHHbIX, @ TakXKe C BbICOKUMMM 3aTpaTamu. Tem He meHee
npu ycnosun cobniofeHna NpPOTOKONOB U COOTBETCTBY-
IOLLMX METOANYECKUX MpoLenyp 3TOT MHCTPYMEHTapuii
[aeT BaXHble faHHble AnA NMOHUMaHWA NoTPebuTenbCKo-
ro Bbibopa.

B pamKax 3KCnepvMeHTanbHOro HeMpOMapPKETUHIO-
BOrO MCCef0BaHMA U3yYanuchb JeBATb rPYNM NpoayKkToB
PernoHanbHOro NPONCXOXKAEHNA, KOTOPblE TYPUCTbI Hau-
60ree YacTo NpUOGPETaOT B KayecTBe CYBEHUPOB: Yal,



BUHO, OJeXAda, CNafjocTy, KOCMeTUKa, 3dUpHble Macna,
pemecneHHble NoAenKW, U3Jenua n3 fepesa, N3gennsa ns3
Kepamuku 1 meTanna. B nabopatopHsbix ycnosusax Gpukcu-
poBanocb rnasofsuratesibHoe nosefeHne 32 yyacTHU-
KOB B Bo3pacTe oT 18 no 45 net npm paccMOTpeHun umm
NPOAYKTOB. DKCNEPUMEHT NPOBOANICA B KOHTPONbHON 1
3KcnepumeHTanbHom rpynnax (KI' u 3I) B TeueHue gByx
HeZenb. 3amepbl OCYLLECTBAANNCH B OQHO U TO e BPeMS,
¢ 12 po 15 yacoB, NOCKONbKY 3pdeKT OT pacnbineHns 3a-
MaxoB 3aBNCUT OT MOroAbl ¥ BPEMEHU CYTOK — B UCCefo-
BaHuAX C. [lakko 6blNo fOKA3aHO, UTo 3TV GaKTOpPbI MOTYT
UCKaxaTb uTorosble pesynbtatbl [Dacko, 2012, p. 375].

KaxJomy y4yacTHVKY Ha MOHUTOpPE KOMMbloTepa 6biau
npeabaBneHbl 26 cnangos, KOTOPble aBTOMaTUYECKU Cry-
YaliHbiM 00pa3oM MepecTaBNANNCL ANA U3MEHEHWs Mo-
CNepfoBaTeNbHOCTN MX NpeabABneHuA. B KOHTponbHON
rpynne AemMOHCTPaLMA OCyLlecTBANacb B KOMHaTe 6e3
3aMaxoB, B 3KCMEPWMEHTANIbHON rpynne — B YCJIOBMAX
apomaTtuM3auuy MoMmeLleHNa MaciioM NlaBaHAbl FOPHOW
(lavandula angustifolia), pacnblineHHoli apomagnddyso-
pOM B cOOTHOLeHUn 0,48 M Macna (8 Kanenb) Ha 20 M2,
MonyyeHHble BUOMETPUYECKME AaHHblE COCTaBUAU Mac-
cnB 13 838 HabOPOB 3aMMCen, KOTopble 3aTeM NPOLL
06paboTky ¢ nomolbto nporpamm SPSS 23.0 1 OGAMA.
Bbinn nonyyeHbl arpermpoBaHHbIE TEMNOBblE KapTbl BU-
OUMOCTW BUM3YalibHbIX OOBEKTOB, KapTbl MepemMelleHns
B3rnAfa M NpoBedeHbl COOTBETCTBYIOLWME CTaTUCTUYe-
CKue TecTbl.

Bbibop apomaTta macna naBaHAbl FOPHOW 06BACHANCA
OBYMA npuyvHamu. Bo-nepBbix, COrnacHo pesynbTaTam
npeaBapuTenbHOro CKPUHUHIA, ¢ Pecnybnukoin Kpbim y
noTpebuTene Hanbonee YacTo acCOLMUPYIOTCA 3anaxm
naBaHbl, MOX>KEBENbHUKA N Keppa. B Kommepueckom
NPOU3BOACTBE AYyTEHTUYHOTO 3QUPHOrO Macna u3 pe-
FMOHaNbHOIO CblPbf, KOTOpPOE Mpou3pacTaeT Ha Mosy-
OCTPOBE, Yalle BCero MCMonb3ylT NaBaHgy, po3y, wan-
e, kopraHap n nccon. Bo-BTopblX, laBaHAa OTHOCKTCSA
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K Hambosnee M3BECTHbIM apomaTaMm, MPUMEHSEMbIM Mo-
BCEMECTHO NPY apoMaTePaMmnmn B CAaHaTOPHO-KYPOPTHOM
KOMMJIEKCE TYPUCTUUYECKOTO PErMOHa.

PE3YNbTATbl UCCNIEAOBAHUA U OBCYXKAEHUE
KorHntmeHaa noTtpebutenbckaa oOLEHKa M3yyaemblx
pervoHanbHbIX TOBAapOB MPOBOAMIACH MOCKE SKCNepu-
MEHTaNIbHbIX 3aMepoB — BCJIe] 3a AeMOHCTpaumen CTu-
MyNbHOTO MaTepurana UCnbITyeMbiM 3afjaBann BOMPOCh
0 ToBape no nATMbannbHoOW LWKane Jlaikepta M ena-
HUK ero npuobpecTtn. Pe3ynbTaTbl onpoca NprBefeHbl B
Tabn. 1.

CornacHo MonyyYeHHbIM CBELIEHMAM, UCMONb30BaHMe
apomata naBaHfbl FOPHON MpPU W3yYeHUU aBTOXTOHHON
pervnoHanbHoun npofykuun B 60 % cnyyaes yBennunsano
CpefHIolo oLeHKy. Mpu 3TOM XeHLWMHbI OKa3anucb 6onee
BOCMPUUMYUMBbI K BO3JENCTBMIO 3amaxa, UTo NpuBeno
K YBEJIMYEHMIO UYNCNA WX MOMOXMTENbHbIX OT3bIBOB MO
LIeCT! TOBApHbIM TPynnam 13 JeBATU MPeAcTaBeHHbIX.
M3BECTHO, UTO MY>KUMHbI U XKEHLLMHbI UIMEIOT Pa3HYHO YyB-
CTBUTENbHOCTD K 3anaxam [Dijksterhuis et al., 2002, p. 272],
YTO CBA3AHO C FEHETUKON N MHAMBUAYANbHbIMA Pa3nnuu-
Amu [de Groot, Semin, Smeets, 2014, p. 1515].

ApomaTtunsauma macsiom flaBaHAbl FOPHOW He NOBAUA-
na Ha BbIbOp C/lafoCTel, XOTA BO3MOXHOCTb NpnobpecTtn
TOBapbl JaHHOW TPynnbl HEM3MEHHO MNoJyyana camblil
60NbLUON OTKMMK. DTO 0OBACHAETCA TEM, UTO peluatoLlee
3HauyeHne B MpeAcKasaHuy BKyCa MPOAYKTa MMeeT 3pe-
Hue. Ero nmpepBKylleHue yBeNnMumBaeT WMHTEHCMBHOCTb
OPTOHAa3aNIbHOrO Y CHUXKAET CUNY PETPOHa3abHOro 06o-
HAHWKA. V3-3a HEMPOHHOW BAIN30CTI CMCTEM, OTBEYAIOLLMX
3a 3peHne, 0O0OHAHME N BKYC, MYNIbTUCEHCOPHOE BOCMpU-
ATe YeNIoBEKa UMeeT NapasienbHy YyBCTBUTENIbHOCTD.
HelipoHbl, Hanbonee uyBCTBUTENbHbIE K CTAAKAM BKYCO-
BbIM MPOAYKTaMm (rnoKo3e), CUsibHee pearnpytoT Ha BU3Y-
anbHoe npefcTaBieHne CIaKoro, HO TONbKO B YC/TOBUAX
NMPUMEHEHUA COOTBETCTBYIOWMNX OOOHATENbHbIX CTUMY-

Tabnuya 1 - CpedHue 3Ha4eHUs 8ep6aibHOU OUEHKU pe2UOHAsIbHbIX MOBAPO8

Table 1 - Average values of the verbal evaluation of regional goods

S — YKeHWMHbI My>KuUrHbI »enaHue npuobpectu ToBap, % M::::Ge:::_r:‘i’;z:;?
ar Kr ar Kr ar Kr +/-
Yan 3,22 3,6 3,0 3,03 69 81 -12
BuHo 3,99 2,8 3,48 3,20 88 75 +13
WN3penna n3 pepesa 3,27 2,6 3,0 2,62 69 63 +6
KocmeTnka 3,96 3,7 3,22 3,50 93 81 +12
Cnapoctun 41 4 34 3,9 93 93 0
SdurpHble macna 5 4 4 3 93 75 +18
Opexpa 4 3 4 3 50 70 -20
N3penna n3 kepamukm n metanna 3 4 3 3 63 62 +1
PemecneHHble nogenkun 3 3 3 4 50 50 0

lMpumeyaHue. YBennyeHma nokasatenein oueHky B 31 BblAeneHbl MOAYXMPHbLIM LUPUGTOM.
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MapKETI/IHFOBbIe cTpaterun n NnpakTnkn

noB — ¢pyKTOBLIX 3anaxoB. [103ToMy apomMaMapKeTUHT ¢
UX MCNONb30BaHNEM TakxKe OyfeT nrpatb BECOMYH posib
npw BbibOpe cnagkoro.

BnvaHue apomaTta naBaHfbl FOPHON Ha NOTPebuTenb-
CKMIA UHTepec 6bi1o 0COBEHHO 3HaYMMbIM MpuU Bbibope
3QUpPHBIX Maces, KOCMETUKU 1 BMHA. KoppenaunoHHbIi
aHanu3 BepOasibHbIX OLEHOK MPOAYKTOB, OLIEHEHHbIX
C BO3JEeNCTBMEM apoMaTa M BHe 3TOr0 BO34ENCTBUS,
nmokasan ouyeHb cnabyio OTpULATENbHYIO B3aMMOCBA3b
(R = -0,38) B TOBapHOI rpynne «cnagoctm». Bo Bcex
OCTaNbHbIX CNTyYasaX CTaTUCTUYECKM 3HAUMMbIX pPe3ysib-
TaToOB He 3adMKCMPOBaHO. AHANN3 AaHHbIX C MOMOLLbIO
t-TecTa onAa napHbix Boibopok B 31 1 Kl no gesatun ToBap-
HbIM rpynnam BbiBWAN 3HauuMmble pasnuunda (p > 0,028)
B OLiEHKax 3QUpPHbIX Macen. B uenom 310 KOCBEHHO Noa-
TBEpPXaeT HEeBbICOKYI0 3bPeKTBHOCTL BepbanbHbIX
OLIeHOK MpK M3yUYeHNK 3aMaxos.

HesepbanbHoe 13yyeHre BANAHUA apoOMaMapKeTUHra
Ha BM3yanbHOE BHMMaHWE K perMoHanbHbIM NPOAYKTam
6b1/10 NPOAHANM3NPOBAHO Ha OCHOBE [AHHbIX ANTPEKUNH-
ra (puc. 2).

o pesynbTaTam aHann3a OCHOBHbIX NOKa3aTenen rna-
30/BUraTeNlbHOrO noBeAeHns (obliee Bpems M3ydyeHUs
CNafoB, KONMUYECTBO 3pUTeNbHbIX dUKcaumin', ynucno
3pUTENbHBIX GUKCALMIA B CEKYHAY, COOTHOLLEHNE MEXAY
drKCaUMAMK 1 CaKKalammn?, CKOPOCTb U MPOAOIKUTENb-
HOCTb CaKKaf) Npu N3yyYeHNn permoHanbHON NpoayKLum
C NPUMEHEHNEM U 6e3 MpPUMEHeHNA apoOMaMapKeTMHra
obOHapy»€eHa OueHb BbICOKAA KOppenAuMOHHaA CBA3b
(R = 0,92) mexay CKOPOCTAMW CakKaj W CpegHAa CBA3b
(R = 0,41) mexpy VX ANUTENbHOCTbIO. [laHHOe Habntoge-
HVe COOTHOCUTCA C pe3ynbTatamu uccnegosarun B. Cai-
OpHaHa, COrNMacHO KOTOpbiM BAbIXaHuWe 3PMPHOro mac-
na naBaHAbl NPUBOAUT K pacciabneHunto, CHUXaroLemy

T Oukcaymna — Bpems cocpefoToHeHmns B3rA4a Ha BU3YyasibHOM
06beKTe (Kak npaeuno, ot 200 go 300 mc).

2 Cakkafia — nepemelleHmne B3rsaga Mexay dvkcauvamm (anm-
TeNbHOCTb A0 50 Mc).

KOHLeHTpauuio BHUMaHuA [Sayorwan et al., 2012, p. 598].
Mo Bceil BUAMMOCTW, UMEHHO 3TO OOCTOATENbCTBO OT-
pasnnocb Ha CKOPOCTU 3PUTENbHOIO CKaHMPOBAHMWA NPO-
AyKUNN.

[na npoBepKn JaHHOrO NpefnosoxeHus Obin Npo-
BefieH OAHOQAKTOPHBIA AUCMNEPCUMOHHBIA aHann3 BCex
MMEILLMNXCA AaHHbIX MMa30ABUraTesIbHOro NOBeAeHNA B
KOHTPONIbHOWM 1 3KCNepuMeHTanbHOM rpynnax. B 3T Bbl-
ABMIEHbI CTAaTUCTUYECKN 3HAYMMble Pa3NUnA Ha YPOBHE
p > 0,05 B KonnuecTse 3puUTeNbHbIX GUKCaLWA, UX Anu-
TENbHOCTU U CKopocTh duKcaumin B cekyHay. Obuime Ha-
6niofeHna nokasanu, 4to B cpefHem Ha 23 % ysenuuu-
BasiOCb BPEMA M3YyYeHUA CTUMYNIbHOIO matepuana. 1ot
BbIBOJ OTYaCTW mopaTBepXKaaetca AaHHbiMu T. CakamorTo,
MOKa3blBalOLWKMMK, YTO NaBaHAa CHUXKaeT YyTOMAAEMOCTb
KJIMEHTOB M CNOCOBCTBYET YBESIMUEHWID BPEMEHMU, KO-
TOpOe OHM MPOBOAAT B MarasuvHe, YTo NPOMNOPLMOHab-
HO BefeT K pocTy umcna nokynok [Sakamoto et al., 2005,
p. 683]. Kpome TOro, 310 pacteHvne obnagaeT aHKCUO-
NUTUYECKNMK, CEAATUBHBIMW W HENPOMPOTEKTOPHbIMY
CBOWMCTBaMW, U €ro 3amax CnocobcTByeT cTabunmsaumm
HacTpoeHwus [Setzer, 2009, p. 1305].

OueHKa BAUAHWA apOMaMapKeTVHra Ha BuU3yalb-
HOe BOCMpUATUE B pa3pese NPOoAyKTOB PermoHanbHoOro
NpoNCXoXaeHns Oblla OCyLEecTBeHa Ha OCHOBE Hena-
pameTpuuyeckoro Tecta BunkokcoHa ana napHbix Bbl6O-
pok — B 3 n KI. O6Hapy:KeHbl CTaTUCTUYECKMN 3HAUMMblEe
pas3nuuua B rnasofBuratesibHoOM NoBefeHnn NpeacTaBu-
Tenen KOHTPOJIbHOM U 3KCNepUMEHTaNbHOWN rpynn B Xxoae
aHanu3a abCcoNOTHLIX BENNYMH BbIPa’KeHHOCTU CABUIOB
CpenHVX 3HaYEeHMI Npu BO34encTBun 3anaxos. CTaTncTu-
YecKM 3Haummble pesynbTatbl oTnumi B K u KI' B 0OCHOB-
HOM Kacanuncb BPEMEHMN M3YYEHUA N CKOPOCTW 3puUTeNb-
HbIX CakKag (Tabn. 2).

OueHKa [ANUTENIbHOCTU PACCMOTPEHMA  PervoHanb-
HbIX TOBApOB C MPUMEHEHVEeM apOMaMapKeT/Hra rnoka-
3ana, YTo MPOJOMKUTENBHOCTL 3PUTENbHBIX GUKCaLuiA
CTaTUCTUYECKM 3HAUMMO OTIIMYAETCA NPU N3YUYEeHN BUHA,

Puc. 2. Tennoeas kapma u cxema nepemeuwjeHuli 8321904 npu usy4yeHuu NpodyKyuU 8 yc108UsAX apoMamu3ayuu NoMeweHus

Fig. 2. Heat map and visual scanpaths when studying products in conditions of room aromatization
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Table 2 - Visibility of products when using scent marketing

MpopomxnTenbHOCTb t-TecT, CpepfHAA CKOPOCTb caKkKag, t-TecT,
PervioHanbHbI TOBap 3puUTenbHbIX GUKCaLmil, MC (acumnroTuyeckan nuKc/cek acuMmnToTmyecKas
or Kr 3Ha4yMMoCTb or Kr 3Ha4yMMoCTb

Yan 331 335 0,210 2,03 1,96 0,986
BuHo 271 264 0,000 2,00 1,92 0,046
Opexpa 278 268 0,955 2,01 1,98 0,233
Cnapoctu 252 261 0,365 1,96 1,87 0,339
KocmeTuka 345 327 0,643 2,05 2,00 0,001
D¢durpHbIe Macna 235 223 0,012 2,03 1,87 0,015
PemecneHHble nspenns 305 321 0,051 1,97 1,97 0,475
WN3penna n3 pepesa 279 238 0,015 1,96 1,85 0,000
N3penua n3 kepamuku n metanna 222 246 0,229 1,94 1,93 0,570

3QUpPHBIX Macen 1 U3Aenuii N3 fepesa B CTOPOHY yBenu-
YeHWA 3pUTENbHOIO BHUMAaHUA U YCUNEHNA BU3yanbHOMN
KOHUeHTpaumu. [py 3TOM M3BECTHO, YTO CMHaNTMYeCKan
3aepXKka npy NPOXOXAEHWW HEpPBHOro MMMNyfabca Mo
3puTENbBHOMY HEpPBY K Mo3ry cocTaBnaet 200 mc [Graf,
Krueger, 1989, p. 659], nostomy nokanusauma Toueu-
HOMO 3NeMEeHTa B 3pUTESIbHOM Mofie B 3TOM MepuoAe He
KoHTponupyeTca mo3roM. COOTBETCTBEHHO, YBENUYEHNE
BPEMEHN pPaCCMATPUBAHUA, KOTOPOE MPOUCXOZuUT npu
MCNofb30BaHMN apOMaTOoB, BeAeT K 6onee 0CO3HaHHOMY
ux BocnpuATuio. Kpome TOro, nccnegosarenun gokasanu,
uTo PpUKcauum meHee 300 MC He OTKMAAbIBAIOTCA B Namsa-
W, @ CNefoBaTeNibHO, He 3anomuHatoTca [Mancas, Meury,
2013]. «Bknag» apomaTta B 3puTeNbHOE BOCMpUATUNE pe-
rMMOHANbHOIO NPOAYKTa MOXHO OLEeHWTb MO AaHHbIM pe-
rpeccuoHHon moaenu (tabn. 3).

Tak, AMCNEePCUNOHHbIN 0AHOPAKTOPHbIN aHanu3 (Anova)
0OHapyXuJ, 4TO MPUMEHEHME apoMaTa NlaBaHbl FOPHON
BAVAET Ha 3puTeNnbHOe BOCMpUATUE NPOAYKTOB. [oKasa-
TSN 3pUTENbHbIX PUKCALUIA CTaTUCTUYECKM 3HAUYMMO OT-
NNYaOTCA OT HabMABLLMXCA B KOHTPONBbHOW rpynne, rae
He npuMeHanuncb 3anaxu. OgHaKko BO34encTBne apomara

Ha BM3yanbHOE BHMMaHWE PasfNYHO B 3aBUCMMOCTU OT
BUZa permoHanbHoro npoaykta. Hanbonee spdektnseH
apoMaMapKeTUHr npu npopae BuHa (56,7 %), KocmeTun-
Ku (67,7 %), 3dupHbix Macen (70 %) n npenun us gepeea
(71 %). YBenuueHue 3puTenbHbIX GrKcauuii B OTHOLWEHWM
TOBAPOB U3 YKa3aHHbIX Fpynn 06bACHAETCA BAUAHUEM 3a-
naxa naBaHfbl FOPHOMN.

Mogbop TemaTUUeckoro COOTBETCTBMS 3amaxa npo-
[laBaeMOMy TOBapy AOMKEH OCYLIEeCTBAATbCA C YYETOM
accoumaumnm € NpPoayKTOM W PO3HWYHOW crneumannsa-
umMm marasmHa [Kapnukosa, 2014], uto npegycmartpuBa-
€T NpoBefeHNe NpeaBapUTENbHOIO TeCTUPOBAHUA Npwu
NCMOMb30BaHNN apoMaMapKeTHra. Kpome Toro, gaxe
ecny 3amax COOTBETCTBYET NpeAdsiaraeMoMy npoayK-
Ty, €r0 Hanuuue He rapaHTMpyeT MNOBbIWEHWA NPOAAXK.
B cooTBETCTBMM C TEOPMEN TEMATUYECKOTO COOTBETCTBUA
NPUATHBIN 3anax MOXeT OTBfIeKaTb MOKynaTesien OT KOH-
KpeTHbIX Lenel npuobpeteHns TOBapOB B NONb3y 00Le-
ro sneyatneHma ot HUx [Doucé, Janssens, 2013, p. 215].
YTo6bl apomart yBenmumnsan npofaxu ToBapa, Heobxoamm
NoTPeObuTeNbCKMIA OMbIT B3aMOAENCTBUA C HAM 1 COOT-
BETCTBYIOLLME accoLmaL .

Tabnuya 3 - Pe3ynemamel pe2peccuoHHol modesnu
Table 3 - Results of the regression model

Perpeccusa Anova
PernoHanbHbI TOBap
R R-kKBappat F 3HaunmocTb*
Yan 0,432 0,181 20,2 0,00
BuHo 0,516 0,567 64,6 0,00
Opexpa 0,491 0,241 8,90 0,06
Cnapoctun 0,541 0,293 246,0 0,00
KocmeTnka 0,822 0,676 48,8 0,00
D¢durpHbIe Macna 0,837 0,701 65,6 0,00
PemecneHHble nspenusa 0,508 0,258 41,0 0,00
WN3penna n3 pepesa 0,844 0,713 69,56 0,00
N3penuna ns kepamukn n metanna 0,130 0,017 1,504 0,22

*(DakTop — apomaT laBaHbl FOPHOW.
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3HauMMOoCTb BepHOro H6anaHca mMexay OOOHATENbHOW
CTUMYNALMER 1 NpepnaraeMblM TOBapPOM MOXHO 06bsAC-
HWUTb C TOUYKWU 3PEHMA SBOJMIIOLMOHHOIN MCUXONOrMN. JBO-
NOLMA YeNoBEKA W €ro BbKMBaHWE CBA3AHbI C OLEHKOMN
peneBaHTHOCTU 06Pa30B, 3BYKOB U 3amaxoB. HefaBHue
nccnefoBaHUA NOKasanu, YTo KOMPOPTHaA 4N1A YenioBeka
TemnepaTtypa AOMallHel cpefbl Hambonee TOYHO COOT-
BeTCTBYeT npodunio Temnepatyp IGUONCKOro Haropbs,
roe yenoBek aBonouMoHnpoBan 5 miH net [Just, Nichols,
Dunn, 2019], u uTo Hanbosnee NPMUATHLIMU APOMaTaMU Mbl
cuMTaeM Te, KOTOpble NPUCYTCTBYIOT B MPUpOAe, — 3anax
TpaB 1 LiBETOB.

MarnoBepoaTHo, uTo cneunduyeckme pacTuTenbHble
3anaxu, Kotopble SPGEKTNBHO BO3JENCTBYIOT HA NoTpe-
6uTEeNA B HALLM AHW, NMOXOXW Ha Te, YTO MPUCYTCTBOBANN
B €ero 060oHATEeNbHOW UCTOpUM. TeM He MeHee M3BECTHO,
YTO OKpY>KaloLLan NPUpPoaHana cpeaa cubHee 6naroyxaet
B TEM/IOE BPeMSA HA, 3a NCKITIOUYEHMEM peaKMX PacTeHNI
TWNa }aCMWHa, LBETYLLEero Houblo. Takum obpasom, uys-
CTBUTESIBHOCTb K 3aMaxam 3BOJIOLMOHHO ajanTUpoBaHa
Mof ecTecTBeHHbIe LMKIIbl 1 PUTMbI, YTO, COOTBETCTBEHHO,
HanpAMYI0 BAMAET Ha BOCMPUHMMAEMOe KauecTBO TOBa-
POB NPU UCMOMb30BaHNM apOMaMapKeTUHra. [JaHHbIN Bbl-
BOJ OCOBEHHO BaKeH AJ1A NPOABUXEHUA PErMOHANBHbIX
CyBEHVPHbIX NPOAYKTOB, MPOLABAEMbIX, KaK NpPaBuo, ne-
TOM. [Mo3TOMY MCNONb30BaHVEe 3aNaxoB NpPU peanu3aumm
[aHHbIX TOBAPOB B ONPefeneHHbIi BPeMeHHON nepuoa
MOXeET ObITb 60s1ee 3PGEKTUBHO, YeM NP MPOLABUKEHUN
APYrvX TOBAPHbIX Fpynn.

JKOHOMMYECKYIO 3HAUMMOCTb MPUMEHEHUA apoMa-
MApPKETMHIa MOXHO OLIEHUTb HA OCHOBE PAaCCMOTPEHMSA
JKCTepPHanuiM, KoTopble OH faeT. Tak, NonoXuTesibHble
BHelWHNe 3pdeKTbl MOryT BO3HMKATb BBMAY Onocpepo-
BaHHOrO BOCMPUATWA NOTPeOUTENAMM 3anaxoB, NO3BONSA-
IOLLMX YBENNYMBATb COLMANbHYIO BbIrogy 3a CYET MoBbl-
LeHMA BOCMPUHUMAEMOrO KaueCTBa TOBapOB.

MOHO BblAeNNTb OCHOBHbIE MONOXKUTENbHbIE dddek-
Tbl apOMaMapKeTUHra.

1. Ycunusaet y3HaBaemocTb 6peHfa/ToBapa. 310 npo-
NCXOAUT 3a CYeT coefiMHeHMs 6peHaa C smMouuAMM Le-
NeBbIX KNWEHTOB B CUNY aKTUBU3ALMU SMOLMOHASbHBIX
TPWITEpPOB, YTO, B CBOIO oUepefb, CNOCOOCTBYET yBennye-
HUIO0 NPOLaX, MOCELAEMOCT Mara3uHOB 1 YCUNEHWIO MO-
Tpebutenbckon noanbHocTy [Kyk 1 ap., 2019, c. 20].

2. YnyJlaeT onbIT B3aUMOAENCTBUA C MPOoAYyKTOM. Kak
OblI0 MOKAa3aHO BbIlLE, apoOMaTbl BOCNPUHMMAIOTCS Obl-
CTpee, YeMm 3puTenbHble 06pasbl. 103TOMY OHM CMOCOOHBI
dopmMupoBaTb NepBoe BreyaTieHNe O MarasvHe B NHAY-
cTpun roctenpunmcTea [CanbHUKoBa, 2020] 1 o nioboii
KOHTaKTHOI TOUYKe NPOAax, CO3jaBas HaCTPOEHWe, YTo
YBENNUMBAET BOCNPUATME LEHHOCTY NPOAYKTa.

3. [lenaet 6peHp He3abbiBaeMbIM. [10 HEKOTOPbIM faH-
HbIM, YeNnoBeK CNocobeH BCMOMHUTb KOHKPETHbIE 3anaxm
yepes rof C TOYHOCTbIO A0 66 %. Kpome Toro, 3puTenbHble
obpasbl uepes rof ncyesatoT Ha 60 %, a onbpakTopHble
BOCMOMMHaHUA — Ha 40 % [Ruffolo, 201, p. 38].

4. OKa3blBaeT celaTMBHOE BO31€NCTBUE, a BCNeACTBMe
3TOro yBeNMUMBAET BPEMA M3YyYeHMA NPOJYKTa 1 «yaep-
XMBaeT» NOKynaTena B Mara3uHe. 3TO BEJET, B CBOKO OYe-
penb, K POCTy YnCa NnoceTuTenemn B CpeHEM, MO HEKOTO-
pbiM AaHHbIM, Ha 20 % 1 poCTy Npoaax onpenesieHHbIX
rpynn ToBapos Ha 300 % [Wilson, 2007, p. 182].

5. CtumynupyeT NOBTOPHble MOKYNKKW. [MpUATHbIN 3a-
nax BbI3bIBAeT Y noTpebuTtena nonoxutensHoe addek-
TBHOE cocToAHMe. CTaTUCTMKa MOKa3blBaeT, YTO Mo-
CTOSIHHbIE KJIMEHTbl TPATAT Ha 67 % 6osblue, YeM HOBble
nokynatenu. Bo MHOrom 310 CBAi3aHO C BOCMOMUHaHUAMMU,
00LWKUM OTHOLLEHMEM U acCOLMALIMAMY C ONPeaeNeHHON
TOUKOWN npopax. [MoBTOpPHbIe MOKYMKW 3aBUCAT OT YOOB-
NEeTBOPEHHOCTV U NOANBHOCTU KNUeHTa, GbopMUpyembIx
BHELHUM BUAOM, aTMOCHEpPON 1 IMOUMAMY, BO3HUKAIO-
LMK BO BPEMSA MOKYMOK.

6. Bnusetr Ha nosepeHue noTpebuTteneln B OTHOLUE-
HUW pa3HbIX KaTeropuin ToBapos. ApomaT AO/MKEH ObITb
KOHTpYy3HTEH npofaBaemMoMy MpPOAYKTY. BaneHTHOCTb
3anaxoB fBAAETCA HeoOXOAMMBIM, HO HeLOCTaTOYHbIM
ycnosuem 3GpHeKTMBHOCTM MOBEAEHUYECKOrO OTKIUKA
noTpebuTens, NoSToMy B MarasmHax Ux Heo6XoAUMO WC-
Nosib30BaTb B COOTBETCTBUU C Pa3paboTaHHbIMU TEXHO-
noruamm [TnucyHosa, Pe3Huk, 2020, c. 157-160].

CywecTByloT 1 OTpULATENIbHbIE 3KCTEPHaNWK, CBA-
3aHHble C apOMaMapKeTMHIOM, KOrfa MHAWBMAYasibHble
0COBGEHHOCTM BOCMPUATMSA, HA0O0POT, NPUBOAAT K OTKa-
3y OT NOKYNKW, YTO ByAeT CKa3blBaTbCA Ha OTHOLIEHUU K
COOTBETCTBYIOLWEMY 6peHay. [oKynaTenb MOXET He cum-
TaTb 3aMax NPUATHbIM MO0 MMETb aNNePruio Ha onpeae-
NeHHble BMAbl apomMaToB. [Tpu 3ToM B HacTosLlee Bpemsa
HayuHble faHHbIE He MO3BONAIT ONpeaenuTb B MOJIHOW
Mepe BAUAHME OTPMLATENbHbIX WX HEraTMBHO BOCMPU-
HYMaeMbIX 3anaxoB. B cyulecTBylWmUX nccnefoBaHNAxX
Mo apoMamapKeTUHTY UCMOSb3YIOTCA apoMaThl C MOMOXU-
TeJIbHOW 60 HENTPANbHONM BaJIEHTHOCTbBIO. DTO CBSI3aHO
C HEBO3MOXHOCTbIO B peaibHbIX YCJIOBMAX TeCTMPOBaTb
HeMnpUATHbIE 3aMaxmn B Uy 00bEKTUBHBIX MPUYKH, TaKMX
KaK OTKa3 pykoBoamTenen 1 BnagenbLeB MarasuHoOB Noj-
LepXunBaTb NofobHble 3KcneprMeHTbl. Mo3Tomy oTpuua-
TeNbHasA BaJIEHTHOCTb apOMAaTOB B peaibHbIX YCNOBUAX
M3yyanacb OYEHb OrPaHUYEHHO, B TO BPEMSA KaK AeNCTBU-
TENbHO Ba)KHO BbIABUTb BVAHME NOOOYHBIX 3anaxoB (Ta-
6aKa, Kopma i K1BOTHbIX, 6bITOBON XMW, yR06peHWs
M T. O.) Ha NepuUenTyBHOE BOCMPUATME COMYTCTBYIOLMX
6peHaoB. Mcnonb3oBaHMe apoMaTMYeCKUX CPefCcTB Ha-
NpaBneHO Ha MOBbILIEHNE BOCMPYHUMAEMOrO KayecTBa
TOBApOB, a CJIEAOBATENbHO, APOMAaMaPKETUHT byaeT yBe-
NNYMBATb MHPOPMALIMOHHYIO ACUMMETPULO.

OueHKa acMMMEeTPUU NOTPeBUTENBCKOrO BOCNPUATUSA
npviBefieHa Ha puc. 3. AHanM3 NokasblBaeT, YTo POCT Mo-
TpebuTenbCKo 3aMHTEPECOBAHHOCTM MPW UCMOMb30Ba-
HUWM apOMaMapKeTMHra NPOWCXOAUT BBMAOY CMeLleHuA
KprBOW cnpoca A B NpaByto CTOPOHY 1 06pa3oBaHnA Kpu-
BOW cnpoca B. D10 BO3HMKaeT BCIeACTBME MOBbILEHNA
BOCMNpUHMMaemoro Kadvectsa (BK) ToBapos ¢ BKa ao BKg.
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Fig. 3. Influence of scent marketing
on the perceived quality of products

B ycnoBumax nprMeHeHWs apomMaMapKeTUHra BOCnpu-
ATVE KayecTBa TOBAPOB ABNAETCA CYObEKTUBHBIM 1 Cyry-
60 nHaMBuayanbHoiM. OHO M3MepAeTca ABYMA OCHOBHbI-
MU CNOCO6aMU: FOPU30HTASbHbIM NOAPA3YMEBAET OLIEHKY
€ro N3MeHEHUA BO BPeMeHH (Lo 1 nocne NoKynku), a Bep-
TUKaNbHbIA HanpaB/ieH Ha SMOLMOHAIbHOE OLEHUBaHNe
COrNacHo niee, YTo NOTPeOUTENb HAXOAWT NPOAYKT NpK-
BJIeKaTeNIbHbIM, €CNIV BMeYaT/IEHNE OT ero XapaKTepucTuk
CBSA3aHO C pesieBaHTHbIMM /151 HErO LEHHOCTAMM. IMeHHO
CO BTOPbIM U3 YKa3aHHbIX cnocobos paboTaeT apomamap-
KeTuHr. MNpouecc onpegeneHns notpebutenem Kauectsa
TOBapa OCHOBAH Ha TaK Ha3blBA€MbIX «PbIHOUYHbIX CUTHa-
nax», WIN CMTHaflaX KauyecTBa, KOTOPbIMU GaKTMUecKn 1
MOTYT BbICTYNaTb apoOMaT U ero cemMaHTMYeckaa accouu-
auus ¢ pernoHasnbHbIM 6peHaom. Kpome Toro, ¢ notTpeou-
TeNbCKOW TOUKM 3peHUA MHGOPMaLMSA O PErvoHe Npounc-
XOXJEHMA NPOAYKTa Tak»Ke 3HauuMa Ansa GopmMr1poBaHms
OLIEHKW ero KayecTBa ¥ YBeNnn4YeHWs BOCMPUHMMAEMOIA
LIEHHOCTMW.

Marketing Strategy and Practice

3AKJTIOYEHUE
Mo pesynbratam NpPoOBeAEeHHOr0 UCCNeA0BaHUA MOXHO
caenatb cnegyiolre BbiBOAbl.

BnusaHne apomamapkeTMHra Ha NOTPEeOUTENbCKUN
BbIOOP ObIIO MOATBEPXKAEHO YacTUYHO. Tak, NpUmeHe-
HMe Npy apomaTtmsauuMy NOMeLLeHWA Macna flaBaHAbl
ropHoi ysenuuuno Ha 60 % KenaHue npuobpecTn To-
Bapbl M3 TakUX rpymnn, Kak 3gprpHble Macna, KOCMeTUKa 1
BMHO. [laHHbIV 3amax He NOBNWAN Ha BbIbOp cnagocTen
1 Yas. DTO NO3BOMAET YTBEPXKAATD, YTO MOBbILIEHWE 3¢-
beKTMBHOCTM Mpofdax C NMOMOLLbI apOMaMapKeTWHra
BO3MOXHO TOMbKO NPW pesieBaHTHOCTU 3anaxa Npoaasa-
eMoMy ToBapy.

BbiaBneHa acummeTpuA reHgepHOro BOCNpUATAA NPo-
AYKTOB PernoHanbHOro NPONCXOXAEHMA C TOUKN 3peHUns
dopmupoBaHnA nocnepytoLlei NOTPedUTENbCKON NoANb-
HOCTU. TaK, XeHLLMHbI OKa3anucb 6onee BOCMPUUMUYMBDI K
BO3JEeMCTBUIO apOMATOB, YTO NPUBENO K YBENNYEHNIO Ha
70 % WX NONOXMTENIbHBIX OT3bIBOB OTHOCUTESIBHO 6ONb-
WMHCTBa TOBApPOB W3 UccegyemMblx rpynn.

MoatBepxaeHa 3GPEeKTMBHOCTb MPOABMKEHUS aBTO-
XTOHHbIX permoHanbHbIX NpoayKToB. «<Bknag» apomata B
NX BOCMPUATMNE NPU NPOAAaXe BUHa cocTaBun 56,7 %, Koc-
METUKMN — 67,7 %, 3dnpHbIX Macen — 70 %, nsgenui ns ge-
peBa - 71 %. BbiABNeHbl CTaTUCTUYECKUN 3HAUMMBble Pa3nn-
ynA B BOCMPUATAN NPOAYKUUN B YCNOBUAX NPUMEHEHNWA
apomMaTtoB U 6e3 3TOro BANAHNUA.

[MonyyeHbl HOBble JaHHbIe O BO34EeNCTBMM apoMamap-
KeTWHra Ha rnasofsuratesibHoe nosefeHne, CTaTncTu-
yecKkn [OKa3aHo, YTo apomaTtm3aumA flaBaHLOW FOPHON
YBENNUMBAET KONUYECTBO 3puUTENbHbIX dUKcauui, Ux
AJINTENTIBHOCTb U CKOPOCTb GUKCALMIA B CEKYHAY, UTO KOC-
BEHHO FrOBOPUT O CHUXXEHUW YTOMIAEMOCT 1 Bonee afin-
TENIbHOM V3yYeHUN CTUMYNIbHOTO MaTepurana. 3To MoXeT
NPOMOPLNOHANIbHO YBENNYMBATL KONNYECTBO BpeMEHM,
KOTOpOe MoKynaTefib NPOBOAUT B MarasuHe, 1, COOTBeT-
CTBEHHO, YNC/IO NOKYMOK.

[MprMeHeHne apoMaMapKeTUHra B NpakTuke npogak
CMOCOGHO yCnnMBaTbh WMHPOPMALMOHHYID acMMMETPUIO
N BHOCWTb 3HAuMMble W3MEHEHWA B MOTPEOUTENbCKYIO
OLIeHKY TOBapOB, UYTO MPUBOAMWT K MOBbILEHWNIO NX Kaye-
CTBa B BOCMPUATMMN NOKynaTenen. |
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